








$230 Then. . $65,000 NOW! 


Ten years ago—in 1932—our country was in the very 
depths of a severe depression. There was no heavy 
construction under way—and consequently almost no 
market for pipe tools. In the month of May, 1932, for 
instance we sold only two No. 61-E 22 to 6-inch Beaver 
Geared Pipe Threaders . . . resale value $230.00. 


Now—in 1942—we are at war and in the midst of our 
greatest construction program. In the month of May 
of this year, 1942, we received orders for 472 No. 61-E 
212 to 6-inch Beaver Geared Pipe Threaders which, with 
extra dies, amounted to more than $65,000.00 resale. 
And all A-1-A priority . . . and all the orders through 
our regular distributors. 


If you will project the above production problem over 
the entire line of Beaver Pipe Tools . . . both hand and 
power . . . you will get some idea of the job that faces 
us. We're working day and night . . . with triple our 
normal working force ... and constantly trying to 
do more, month after month, to keep pace with the 
demands you are making upon us. You can help us 
considerably if you will be careful not to specify 
deliveries earlier than actually required. Thank you! 





_ ee Ae : WARREN, OHIO + For 42 Years~ 


A Complete Line of Dependable Hand and Power Pipe & Bolt Tools! 
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Up for Air 
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HLOARDING IS CONSIDERED so de- 
testable the grasshoppers are 
looking down their noses at the 
ants, 


& 


THINGS AREN'T SO TOUGH but 
what we could do without 
Madame Perkins for a couple 
of days a week. 


wy 


YOU CAN SEE how hard it is for 
the Japs to understand us when 
the first guy to bomb hell out 
of Tokio goes by the name of 
Doolittle. 


x 


DURING THE BATTLE over X gas 
cards, congressmen were wish- 
ing they could divert public 
attention with another fan 


dancer or coordinator of bow- 
ling. 


x 


DISTRIBUTORS ARE URGED to 
achieve a much faster rate of 
turnover. In this they should 
find great inspiration in the 
fine example set by Henry 
Morgenthau’s department. 


* 


DECLINE OF MOTORING means that 
the 35,000 who are normally 
killed on the highways each 
year must live through the war 
whether they like it or not. 


* 
CONVENTION SPEAKERS agreed 
that distributors must embrace 


the virtues of Faith, Hope and 
Compliance. 














. .. There's only one answer! 


This paper-hanger and his associates must be put out of business. This is a big job, one 


we must all take part in. 


We are proud of the co-operation we receive from our Distributors and we say to them 
again that whatever may be required of us in production, quality or man power, we will 


deliver to our utmost. 


We must all remember the messages from Atlantic City Convention, that while we have 
been trying to do our best we have got to do more. Let’s go out and do it. One way is to 


follow the Rules from Washington. 


With the complete LENOX Line of Hack Saws and Band Saws you can furnish the 
proper blade for any job. Lenox Blades will continue on a cut for cut blade for blade 
basis to more than hold their own, on any job. any time, any place and we will continue 


to give our Distributors our full co-operation. 


American Saw & Mfg. Co., Springfield, Mass. 


( S SEES Sy NES) 


Seance AACK SAWS \ 


OP Added 
ss Oo oes Pe 
OID 


eaeene o 
OPO err reer 
SSeS eo rer res pe Pe: os 


- 
SSSSSSS See Coa e a OOOOF 


"The Blade tn the Plaid Box.” 


MILL SUPPLIES ¢ JUNE, 1942 


SSIS GA PPP 











Link-Belt distributors are making an 
important contribution to the war 
winning effort on the part of 

America’s armament manufactur- 
ers by furnishing power trans- 
Mission equipment direct 
from*their stocks. Such 
continued effort on your 
part will go a long way 
in helping to keep a 
sufficient output of 
materials flowing 
to give America 
victory. 


Our ultimate aim to s¢rve you LINK-BELT COMPANY 


Chicago Philadelphia Indianapolis Atlanta 
Dallas San Francisco Toronto 


Offices, warehouses and distributors in principal 
cities. 
. BRAS 


LINK-BELT™ EQUIPMENT 
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Another Critical Shop Man Approves 
— NUCUT Files! 
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“MORE CUTS WITH NUCUTS” is building file-demand 
you can profit from tomorrow 


Urgent war production — stepped-up manufacturing — more to do and 
less time to do it! Yes, — today’s conditions are putting files to the 
“acid” test. And NUCUTS are coming through with flying colors! 
NUCUT'S exclusive combination of coarse and fine teeth — precisely 
arranged in scientifically positioned rows — makes possible clean, true, 
deep cutting — and even levelling - BOTH WITH THE SAME STROKE. 
No scraping! No skidding! Just easy, smooth filing that wins the 
hearty approval of critical shop men. 


Write us for full information. Find out how you, too, can benefit from 
superior NUCUT file performance. 


HELLER BROTHERS COMPANY 
Newark, N. J. 


TT 





America’s Oldest File Manufacturers Newcomerstown, Ohio 
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IT WONT BUDGE 


GASOLINE, KEROSENE, FUEL OIL, HOT LUBRICATING OIL, HOT 
WATER. SALT WATER, ANTI-FREEZE SOLUTION . . . NONE OF 
THESE LIQUIDS WILL MAKE A FILM OF FORM-A-GASKET MOVE 
FROM POSITION, MELT OR DISSOLVE! 


Permatex Form-A-Gasket used in automobile and 
aircraft engines is available in three types. 


FORM-A-GASKET NUMBER |! IS A PASTE THAT 
DRIES FAST AND SETS HARD. 


FORM-A-GASKET NUMBER 2 IS A PASTE THAT 
DRIES SLOWLY AND REMAINS PLIABLE. 


AVIATION FORM-A-GASKET IS A HEAVY LIQUID 
THAT SETS QUICKLY AND DOES NOT DRY. 


These three Form-A-Gasket products are used in 
many industries wherever leakproof, pressure-tight 
flange unions, gasket assemblies or screw thread 
connections are required. 


F arrow 
PERMATEX COMPANY, INC. ) \ ¢ FORM 9. CASKET 
Sheepshead Bay.N.Y., U.S.A. 
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VICTORY 
WON'T MARK TIME! 


Production must keep on the march... Victory won’t mark 
time for shut-downs. Wherever Keystone Specialized Lubricants 
are used, Defense is rolling in high gear. 


\ case in point: A high-speed planer lubricated with ordinary 
oils heated up so much that it could be run only an hour at a time. 
Now, using Keystone Condensed Oil on sleeve and ring oiling 
bearings, the planer can be run with no shut-downs as long as 
the mill wants to run it. 


That’s the kind of efficiency your customers want from their 
machinery. You can make it available to them through proper 
recommendation of Keystone Lubricants. The Keystone Dis- 


tributor in your locality will gladly cooperate with you. 


KEYSTONE LUBRICATING COMPANY 
21st, Clearfield & Lippincott Sts., Philadelphia, Pennsylvania Est. 1884 


KEYSTONE 
Specialized \B¥sipl 


TRADE MARKS 


REG. U. S. PAT. OFF 


LUBRICANTS = $eEGIAtizee 
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It's Ready — 


A COMPLETE RUBBER 


CONSERVATION PROGRAM 





to Help You Serve Your 


« * * * * 


Ww" don’t have to tell you how 
critical the rubber situation is 
—you’re feeling the pinch now. 


Right now Goodyear is doing some- 
thing about it, to help you help your 
customers who can’t get priority rat- 
ings—and to make your service more 
valuable to those who hold them. 


It’s the Goodyear Industrial Rubber 
Products Conservation Plan—a com- 
plete, workable, common-sense pro- 
gram designed to show plant men 











MAKE NEW FRIENDS — many 
plants you are not now sell- 
ing will be glad to let you 
show the industrial rubber 
conservation film. 


@ 


Customers Better 


* * * * * 


how to correct abuses that cause the 
premature failure of millions of 
poundsofrubberproductsevery year. 


Included in this program are a slide 
film on the proper care of industrial 
rubber goods, that can be shown at 
customer meetings, and a compact 
industrial rubber conservation 
manual, filled with diagrams, illus- 
trations and practical suggestions, 
to be given to key men. 


The G.'T. M.— Goodyear Technical 


2 GO 


qHE GREATEST name in nuBs* 
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Man —is ready to give you full in- 
formation and instructions regard- 
ing the program so that you can put 
it to work for you among your trade. 


It's a service customers will ap- 
preciate, because it means keeping 
many now-irreplaceable rubber 
items functioning months longer. 


It’s a service your country will ap- 
preciate, because industry-wide 
adoption of it will mean the saving 
of millions of pounds of rubber 
needed to build the tools of victory. 


Ask the G.T.M. about it today. It’s 
another exclusive advantage of be- 
ing a Goodyear distributor. 










ANOTHER GOOD WILL 
BUILDER — your cus- 
tomers will thank you 
for this valuable 40- 
page rubber con- 









servation manual, 







OD*YEAR 


MECHANICAL 


GOODS 1/ 
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Increased Production helps flistr lbutor S Supply Needs 


of War Industries for More Portable Electric Tools 






In recent months, Thor Distributors have been able to meet the demands made upon them 
for portable electric tools at a faster and faster pace. Ever-increasing production of drills, 
screw-drivers, grinders, hammers, saws and other Thor electric tools has meant expedited 
shipments to distributors for their customers who are building the Nation’s ships, planes, 
tanks and other War material. 


Thor Helps You Serve Today 


@ Two newly enlarged Thor factories are in 
production. Thor workers, spurred by a grim 
determination to “Produce the PLUS!” are turn- 
ing out a growing number of tools every day. 
Thor is expanded and producing .. . that you 
may serve more swiftly! 






@ Thor builds good tools —and has for fifty 
years. 


@ Thor builds an electric tool for every job — 
more than 100 different models to meet every 
requirement. 


@ Thor gives you practical sales help — 140 
factory-trained Field Service men work con- 









Time, steps and mate- 
rial handling are saved 
on building and con- 
struction work of all 
kinds with Thor port- 
able electric saws, 















hammers, grinders and 
drills. 


stantly with Thor distributors to solve their 
customers’ electric tool problems. An aggres- 
sive sales promotion program keeps your pros- 
pects informed regularly about 
Thor tools. 
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pRODUCTION 





MAINTENANCE 


@ Thor helps you choose the right 
tools for the job — Simple, easy-to- 
use catalog and technical booklets 
contain complete information on 
Thor tools and their uses to help 
distributors sell the tools that fit 
their customers’ needs. 














On everything from bombsights to ba 
ships, production is speeded with Thor scré 
drivers, nut setters, drills and grinders. 


Repairs and re- 
modeling, ma- 
chinery installa- 
tion and scores 
of other plant 
jobs are finished 
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portable electric . 
hammers, saws 
and drills. 
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DRILLS SCREW DRIVERS | NUT SETTERS 
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You can help bring Victory nearer by showing how these 
time-saving methods and practical applications of portable electric © 





GRINDERS SANDERS POLISHERS 








SAWS HAMMERS NIBBLERS 


Bold Only By Recognized Dealers 


tools can be put to work now to win battles on the production 











front. Enlist Thor’s experience, facilities and complete electric too 


line to help your customers turn out work better . . . and faster 1 
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Thor builds with you for TOMORROW 








Constant research and an aggressive product development pro- 

° gram has long made Thor the pace setter of the portable tool 

; 3 -Point industry in engineering progress. Thor. has consistently put dis- 
“PROGRAM of PROGRESS” tributors in the field first with new tools to open new markets 
TO DEVELOP new tools for new for greater sales. Right now, more tool developments are under 

needs. way than ever before in Thor’s half-century of tool building. 


TO IMPROVE present tools for 


TO DISCOVER more uses for port- aed” ieee, « cee nee 


able power tools. INDEPENDENT PNEUMATIC TOOL COMPANY 





c too! 7 
faster. . thor's Laboratories Today - 


cols of Tomorrow # Se)? eee JACKSON BOULEVARD, CHICAGO, ILL. 
v se as Branches in Principal Cities 


.. Are Being Built the T 





SAFEGUARDING 


YOU serve your country and 
trade valuably today by suggesting 
to the customer the use of bearings 
you can supply in the place © 
unobtainable or hard to get. In 
countless thousands of applications 
Bunting Bronze Standardized Bear- 
ings today are taking the place of 
bearings ordinarily made to order. 
The Bunting Brass & Bronze Com- 
pany, Toledo, Ohio. Warehouses in 
All Principal Cities. 
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VTS A MECHANICS vw, 


- +> AND THE MILL SUPPLY MAN’S 
OPPORTUNITY FOR SERVICE 







...@ war of machines .. . a war of ma- 
terial and tools as well as of men...a the fullest means for doing these things. 


before has The right file for the job the files he has to offer—literature on 
meant so much toward speed and effi. how to get the most out of files—help- _ 
acquaint so many new workmen with engineers. . . . These, plus his 

The right file for the job—andthe to provide A file for every purpose and 
right way to use it. : 

The mill supply man can serve his 





' . NICHOLSON FILE CO, PROVIDENCE, RIL, U.S.A. 
f or workers. (Also Canadian Plant, Port Hope, Ont.) 


| Be NICHOLSON FILES 


FOR EVERY PURPOSE ‘ 
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Z pv | From Skis to Boats 
J imams 0 Wheelbarrous.. 
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Photo—Public Information—< ttawa 


Black & Decker Distributors 


are finding future markets through 
Drill install plate. Ski ms fac ors use 
sere bhaie aul Gano of Wiese i Medhar Penteke sales and service to war industry 


Electric Tools 





DRILLING ski with Black & Decker %%” Hornet 


War industry, to most people, means ships and airplanes, 
guns and tanks. Black & Decker Tools are helping build 
all these, as you know. But there are hundreds of other war 
supply projects just as important to victory—and to your 
business future. 


When peace comes, Black & Decker Electric Tools will be 
in use even more widely than today. Now is your great 





opportunity to educate industry to new time-and-money 


SANDING bottom of Mosquito Boat with Black 


& Decker Heavy Duty Flexible Dise Sander. saving uses of Black & Decker equipment. By going “all 
Black & Decker Tools are used in all building ae : ‘ 
operations on these fleet torpedo boats. out” in helping customers and prospects, you will guarantee 






the future of your business. Now, as ever before, we're 
behind you all the way! The Black & Decker Mfg. Co., 
717 Pennsylvania Ave., Towson, Maryland. 


LEADING DISTRIBUTORS EVERYWHERE SELL 


Ysck & Decker 


PORTABLE ELECTRIC TOOLS 





3 wv 
NUT RUNNING on wheelbarrow assembly. Re- 
ported time-saving, 50%; production increase, 
50%! Black & Decker Tools speed equipment for 
construction jobs vital to the war production. - - 
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HAVE A SOB TO DO/ 





Bau FASTENING is a subject that is worthy of the most care- 
ful attention on the part of industry today. When transmission 
or conveyor belts fail today it means more than just the loss of 
time—it may mean the loss of a bomber in the Pacific because 
the arrival of a fighter plane was delayed just one more day. 


We believe that Mill Supply Houses have an opportunity to 
render a real service to the industrial plants in their territory 
by suggesting a careful check-up of belt fastening practice. At 
times like these the operating, maintenance and purchasing men 
are on the alert for any idea that will help lengthen belt life and 
eliminate the possible loss of machine hours. 


On many check-ups that have already been made we have 
found that: 


1. Quite often the fasteners are too large or too small for the 
thickness of the belt. 


2. Steel fasteners are frequently used under conditions where 
higher priced alloy fasteners of Monel or Everdur would cost 
less in the long run. 


3. Often times wide transmission belts are joined with two or 
more short sections of lacing when long sections of correct 
length for width of belt are not only easier to apply but also 
make a more uniform and longer lasting joint. 


4. Some material handling conveyor belt joints are not ‘water 
tight” permitting materials to sift through. 


5. Holes and rips in many conveyor belts are not being prop- 
erly patched and repaired to give full service life. 


In making an analysis of belt fastening practice we have two 
bulletins that will be helpful to the men handling Belt Mainte- 
nance in the plants in your territory. 


BULLETIN A-60 shows how to handle the lacing of flat belts up to %%” thick 
with Alligator Steel, Monel and Everdur belt lacing. Tells what kind of lacing to 
use for different services and gives list prices on long lengths up to 96”. Every 
purchasing department and belt maintenance man should have a copy. 

BULLETIN F-100 shows how to make “water tight” butt joints in conveyor belts 
with Flexco HD belt fasteners. A!so shows the various types of rips and patches 
that can be handled with these fasteners and with Flexco HD rip plates. Lists 
fasteners made of steel, “Monel”, “Everdur’” and “Promal.” The use of these 


fasteners has increased tremendously and if you use conveyor belts from 4” 
to 142” thick you will want this bulletin. 


Write for a supply of these bulletins for use by your 
salesmen and for distribution to plants in your territory 


FLEXIBLE STEEL LACING CO., 4633 Lexington St., Chicago, Ill. 


ALLIGATOR 


, STEEL BELT LACING 
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WRITE FOR 
YOUR COPIES 


FLEXCO| HD 


BELT FASTENERS 
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DOMINANT DRIVE 
OF INDUSTRY 


TRADE MARK 


The use of this emblem by an 
association member in connec- 
tion with Multiple V-Belt Drives 
is your assurance of mechani- 
cal excellence — the result of 
cooperative engineering, re- 


search and experience. 


MULTIPLE-V-BELT DRIVE 


140 SOUTH DEARBORN STREET °® 








backed by over a century’s 
combined experience .... 


Although the first commercial Multiple V-Belt installation was made 
only 17 years ago, the aggregate experience responsible for the amazing 
rise to popularity of “The Dominant Drive of Industry” is well over a 
hundred years. It represents the combined experience of all associa- 
tion members. . . . By working independently, yet pooling the results 
of laboratory research and field reports, a vast fund of information was 
available to all. In no other way could such swift and substantial progress 
in developing for industry a power drive, which by its sheer superiority, 
has ushered into the power transmission world a new era in the art. 
. « » And every year, adds more to research, and continuous effort to 


further increase efficiency. 


ASSOCIATION 
CHICAGO 
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WELDON ROBERTS 


Brightboy 


FOR 
“IMPOSSIBLE” 


TIME AND 










g, 


N eliminating countless time-taking and 


laborious 
operations, Brightboy has achieved extraordinary results 
in metal working. 


Brightboy’s abrasive is “cushioned-in” right thru a soft 
rubber binder, giving operating ease and resiliency— 
producing an effect entirely different from a grind or 
a buff. Unusual precision, with a minimum dimensional 
loss of material. Brightboy is ready for immediate use. 
Easily handled—every bit usable. For hand work, and 
also on portable and stationary power machines. The 
wheels de-burr, polish and put on a slight radius all in 


BRIGHTBOY INDUSTRIAL DIVISION ®@ 


IN 


WELDON 


MILL SUPPLIES 


WORK SAVINGS 


FINISHING, DE-BURRING, POLISHING, 


Removes Light Digs, Tool & Heat Marks; 

Cleans Welded & Soldered Joints; 
Finishes Dies; De-burrs Light 
Stampings & Machine Parts 


RECOMMEND 
Brightboy 


AN ACHIEVEMENT 
IN ABRASIVES 






one operation. Brightboy is saving precious time in 
outstanding war industries! 


Starting from scratch only a few months ago, dis- 
tributors selling war industries are benefitting from im- 
mediate Brightboy acceptance and business. Bright- 
boy’s advertising and dealer sales-promotion program is 
bringing in new Brightboy users daily. This sales 
building program will work for you in your territory. 
Write for full particulars. 


ROBERTS RUBBER CO., Newark, N. J.. U. S. A. 
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THERMOID’S LINE INCLUDES: ®& 


Every American must do his best to save material and maxe 
products last as long as possible. All of us know that rubber is 
one of our nation’s most serious shortages,—so any of us who 
are responsible for the care of rubber products have a most 


vital responsibility ! 


From years of field experience, Thermoid realizes that most 
users know more about the care of industrial rubber products 
than they practice...All of us have to be reminded of the 
simple principles of care—and those in charge must see that 
every man on the force uses those principles with the same 
relentless zeal shown by our men in uniform in fighting a flesh- 


and-blood enemy. 


To help in this important crusade, Thermoid is publishing a 
series of specific ‘‘reminders’’ for better maintenance practice. 
Reprints are available for distribution throughout your 


organization. 


This advertisement will appear in publica- 


Complete V-BBK Drives * Flat Transmission 
Belting « Conveyax Belting « Elevator Belting 


© Wegpped and Molded Hose « Sheet and 
Rod Pdtkiags « Industrial Brake Linings and 
Friction ts « Rubber Covered Rolls « 


Pulley Lagging. 


MILL SUPPLIES 


tions read by your customers, as a part of 
the personalized engineering service that 
has put the Thermoid name out-in-front. 


Help conserve rubber by distributing re- 
prints of the opposite page—through YOUR 
organization, 


IT’S GOOD BUSINESS TO 
DO BUSINESS with THERMOID 
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HOW TO MAKE BELTING 
LAST LONGER 


TTR ciety Majais by 


POO Ne at, 


No. 1 OF A SERIES 


esd 


SUBJECT: CARE OF FLAT 





TRANSMISSION BELTS 


4 POINTS 


TO WATCH: 


1. Belt Tension 

2. Surface Condition 

3. Pulley Condition 

4. Protection Against Injury 


i- Improvement in tension alone often results in 
increasing belt life z00 or 300 per cent. A slip- 
ping belt wears out rapidly . . . Increase the ten- 
sion. On the other hand, excessive tension strains 
the belt, ruptures fabric, generates damaging heat 
within the belt. 


Automatic tension control is most desirable... 
Manual adjustments should be checked frequently. 
Just enough tension to prevent slip under load is a 
aa ’ 1° : -— & 

simple, reliable rule. Relax belts when possible — 


never let them stand idle under strain. 


2.«*Clean belts last longer.’? Reconditioning a 
caked and glazed belt is worth many times the 
necessary trouble, even if the belt must be serviced 
every 4 to 6 months. Remove heavy dirt and scale 
carefully, wash with soap and warm water. Apply 
a thin, even layer of liquid dressing, wiping off 


excess. Avoid waxy stick dressings, or those con- 
taining resin. Good dressing is not expensive. 
Castor oil—but not animal or mineral oil—makes 
a good dressing. 


3. Pulley condition is vital to belt life. Alignment 
should be checked with straight edge and squared 
—a guess won’t do! Pulley surfaces should be clean 
and smooth... Clean them while servicing the belt. 
See that shifter fingers do not rub the belt—roller 


type shifters are recommended. 


4, Oil, grease, acid fumes, water condensation or 
high humidity, and direct sunlight all seriously 
attack rubber and fabric parts of belting. Belts 
should be bought with unusual operating conditions 
of this kind in mind, and should be protected from 
them in every possible way. Guard belts also 
against injury from falling objects or other accident. 


SO... On new drives, specify belting suited for the specific service and con- 
ditions. Adjust tension frequently while working out inelastic stretch. 


Provide automatic tension control if possible. Check pulley align- 


ment carefully. 


“Insure”’ all belts by inspecting every installation for belt and pulley 
condition—reconditioning where needed. Check all installations for 
alignment and tension. Provide automatic tension control wher- 


ever possible. 
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In production for war, the more you save the more you can supply. 
= 

The conservation of tools, time and materials was never so vital! 
The Disston Conservation Control Plan is a nationwide pro- 

gram to help manufacturers reach and maintain maximum pro- 






Disston Bite- 
Rite Files 

In all double 
cut Bite-Rite 
File patterns the 











duction . . by making better use of equipment . . . by extend- saat see stae- 
ing the useful life of tools... by saving time and essential gered. This pro- 
duces a file which 






materials. 

Disston Conservation Control Instruction Cards are an 
important feature of this Plan. There are 34 in all, each 
applying to a different type of cutting tool. The cards 






successfully com- 
bines speed of cur, 
long life and smooth- 
ness of filed surface. 














contain expert information and practical instructions to x 

help you prevent delays and waste to simplify super- rd t this F Booklet 

vision . . . and to speed production by the proper selec- e Is Free BOOKIE 

tion, operation and maintenance of tools. You can Here is complete intorma- 
tion on the Disston Conservas 






tion Control Plan 
reproductions of 
the Instruction 
Cards, and an 
Hundreds of important manufacturers are order blank for 
7 y 4 a - 7 your convenience 
now applying these cards in a wide variety Wetse fae shia 
of operations. Disston Conservation Con- booklet today! 
trol Cards are available to you without 
cost or obligation, whether or not you use Disston products. Send now for the type 
and quantity you require. 

Waste has no place in industry today! A free booklet tells you all about 
the Disston Conservation Control Plan to save time, tools and materials 
Write for it today to Henry Disston & Sons, Inc., 623 Tacony, Phila. 
delphia, Pa., U.S. A. 


use these cards to make tools last longer, to improve 
workmanship and product and to forestall failures 








and shutdowns. 
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Fig. 1117 

"‘Hallowell'’ Work 
Bench. Laminated Wood 
Top. Drawer is extra. 


. 


Any number of 
*'Hallowell'' Benches 
can be joined end-to- 
end to provide a 
continuous line. 


Five leg heights and widths represent 
the most complete assortment offered. 


One, two and three pilfer-proof drawer 
units with cylinder locks may be sup- 
plied. 
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THAT INDUSTRY 
DEFINITELY WANTS 





Industry's vital and immediate need for power tools 
that will maintain today’s staggering production sched- 
ules offers Distributors opportunities to meet this de- 
mand with DURO Products. These compact, efficient 
power tools have the ability to do a big job in many 
production lines. The assistance rendered by them is 
greatly welcomed by industry. 


There is a great variety of DURO Power Tools—enough 
different units to give you a profitable sales opportunity 
in practically every type of plant— enough different 
types to give most industrials adequate help for speed- 
ing up work, meeting schedules, and maintaining estab- 
lished quality. 


Every distributor equipped with our catalog E-41-B 
makes his services that much more important in these 
particular times. We are ready and able to cooperate 
with you to the fullest extent. DURO factory represen- 
tatives located in important industrial centers are avail- 
able to help you. 


DURO METALPROOUCTS CO 
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MULTIPLE SPINDLE 
DRILL PRESSES 













HIGH SPEED 
PRODUCTION 
ROUTER 
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2649 N, KILDARE AVE. 
= CHICAGO, “ILLINOIS 
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@ “Horse & buggy” days are not here again but it is certain 
that many structures and many kinds of equipment which 
have been made of steel will have to be made of wood “for 
the duration.” Tanks for the process industries, storage 
facilities in industry as well as on the farm, can be built 
substantially of wood. Skids and platforms, roofing mem- 
bers, low buildings, including barracks—all these and 
many more can be of wood. Variable speed transmission 
units are made of wood. So are bridge structures. Wood is 
plentiful, relatively cheap, and is rapidly replacing steel in 
today’s emergency. So when you change from steel to wood 
construction—you will need the proper kind of bolt to 
make a strong, weather-resisting, sturdy assembly. And 
bolts especially designed for wood construction are shown 
here—one of them of rapidly growing importance. This 


WHEN YOU CHANGE FROM STEEL TO 
onstruction 





. 


one is the patented Lamson *Weather-tight bolt. It is the 
bolt shown with the tapered, splined shank, and the round, 
slightly convex head with the concentric ribs beneath the 
head. This bolt has features shared with no other bolt, viz: 
it prevents moisture entering the wood from either end of 
the bolt; makes a tighter assembly; needs no counter- 
boring; will not turn in the hole when tightened; makes a 
positive factor of ‘‘safety-first.”” Although originally devel- 
oped for use by railroad car builders, millions of Lamson 
*Weather-tight bolts have been used during the past few 
years by many other industries. Be sure you are familiar 
with its advantages. Ask for folder describing it. 


THE LAMSON & SESSIONS COMPANY = 1971 West 85th Street + Cleveland, Ohio 


Plants at Cleveland and Kent, Ohio; Chicago and Birmingham 








*U. S. Patent No. 20566#8 


i et ee eee 


pe & NUTS COTTERS CAP SCREWS + ae a Ome re ae 


Tr = 





UMI 





“INTEREST” on YOUR INVESTMENT... 


To be sure your new, high-speed, high-production 
equipment will repay you for its installation, 
give your operators the benefit of highest quality 


cuttings tools at the workiiead, where production 
is determined. 








TWIST DRILL AND 
MACHINE COMPANY 


NEW BEDFORD, MASS., U.S.A. 
NEW YORK STORE: 130 LAFAYETTE ST. - «= « -« CHICAGO STORE: 570 WEST RANDOLPH ST. 
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Because this Thorobred . 
has a Fighting Heart... wn 


STOMERS GETAS MUCH AP Sg 


soe a1, LONGER LIFE po et | 


my DRRRBRAREE 
Beneath the tough. sleck, black that the Thorobred is every- 


coat of the Dayton Thorobred thing that its name implies. BELT “2” BERR ERI 


Wrapped-Molded type \-Belt, 
there is a fighting heart of THE we nye MFG. CO. BELT “3” Bg BERRH 


Daytex Cord—a heart built DAYTON RUBBER EXPORT CORP. 











= 





right into the Thorobred with 38 Pearl Street, New York, N.Y., US. A. BELT “4” Ei Fe g Fa BE 
its three prime sections (a con- THE WORLD'S LARGEST 
struction) principle pionecred MANUFACTURER OF V-BELTS 


mrs DORE 


and patented by Dayton). The 
test evidence of the extra long 
life that the Dayton Thorobred 
gives your customers, as con- 
trasted to other leading belts. 
is shown on the chart repro- 
duced here. But the very best 
evidence of the Thorobred’s 
performance is the hundreds of 
field applications in many im- 
portantindustries. These appli- 
cations prove beyond question 





41% longer life than the 
average of four belts tested 
—28% longer life than the 
next belt—that’s the re- 
sult of tests charted here 
which wereoperated under 
identical conditions as to 
size, load, speeds, tension, 
pulley diameters and am- 
bient temperatures, 














AVAL Sd. 
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ASK 
yourself 


THESE 
QUESTIONS 
ABOUT 





BEARING BRONZE 


Do you sell a COMPLETE line? 


Are you limited to selling bar bronze . . . or can vou fill all 
of the bronze requirements of your trade? For instance do 
you also sell finished bearings . . . electric motor bearings 
... babbitt . . . self-lubricating bearings? ,. 


Can you give SERVICE? 


Write for Do you have the choice between carrying an enormous 
; inventory . . . or giving poor service while waiting for 

Cc lete detail d : , aoe 
i ee ps nth te delivery? Or is there a fully stocked warehouse within 
im your terrilory—today. easy distance that enables you to render immediate delivery? 


Do you get COOPERATION? 
Does your present source of supply offer the services of a 
factory trained man to assist you? Is your line well known 


. . adequately advertised . . . accepted as the standard 
in industry? 


Johnson Bronze DISTRIBUTORS— 


enjoy all of these benefits—and more. Why not investigate 
the possibilities for your territory? There is no obligation. 








JOHNSON BRONZE COMPANY any 
5 


C/feeve BEARING HEADQUARTER 
535 SOUTH MILL STREET +: ‘NEW CASTLE, PA. 
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““We build the stamina 
proper lubrication 


will keep it there 





Here’s some down-to-earth dope on 
wire rope lubrication that you'll 
want to pass along to your custom- 
ers now! Information that adds extra 
life to any wire rope . . . that adds an 
extra measure of service to that which 
your Roebling “Blue Center” Steel Wire 
Rope customers already get, thanks to 
the knowledge of men in the Roebling 
mills, of Roebling men in the field... 
to Roebling Research and Engineering. 

Now, this is you talking .. . take over 
from here: 

“Yes sir, Roebling ‘Blue Center’ Steel 
Wire Rope leaves our store ready to 
give you the longest, lowest-cost rope 
service you can buy at any price. But, 
neglect it in service—give it the absent 
treatment as far as lubrication is con- 
cerned—and you are literally throwing 
good rope steel and a portion of your 
rope service out the window. 

Pound for pound, wire rope probably 
has more bearing surface (inside the 
rope) than any other piece of machin- 
ery. Think of wire rope as a precision 
machine and you'll give it the same 
care as any fine equipment. All right, 
you say, what’s the best type of lubri- 
cant to use—what’s the best way to 
apply it? 





44 
! 









As a starter, the best lubricant is one 
made specially for lubricating wire rope 
(never discarded crankcase oil!)... free 
from acids and corrosive elements .. . 
generally heavy-bodied, straight min- 
eral lubricants of good penetrating and 
adhesive qualities. In additiong, make 
sure it does not cake, gum or ball-up if 
contaminated with an excess of dust, 
dirt or metallic particles. And it must 
not thin down under high temperatures. 
If you’re in doubt about what you're 
using, Roebling Engineers will give you 
recommendations as to the proper type. 

Now, there have been lots of argu- 
ments about the best way to lubricate 
... principally because wire rope oper- 
ates under such widely varying condi- 
tions. But here are some basic facts. 





Some prefer to apply it with a brush. 
It’s the simplest way—not always ade- 
quate but certainly better than none at 
all. If you brush, do it slowly, carefully, 
frequently . . . for it’s the most difficult 
method to get complete coverage and 
penetration. 











A better way is this simple three-sheave 
trough. It should be firmly fixed near 
the reel or drum, the lubricant applied 
hot and the rope run through not faster 
than 30 feet a minute. And, there are 
as many other good lubricating devices 
as human ingenuity can devise—to meet 
specific operation conditions. 

One more pointer . . . be sure that 
your wire ropes are well lubricated 
when not in service—for when ropes are 
idle they are most susceptible to rust 
destruction. And, finally, set up a peri- 
odic lubrication and inspection sched- 
ule ...so that you get maximum useful 
rope life ... so that you get the extra 
service that has been built into every 
inch of wire rope that bears the 
Roebling Trademark’”’... 


ROEBLING/ 


Look for other helpful wire rope con- 
servation data in this space next month. 


JOHN A. ROEBLING'S SONS COMPANY 
TRENTON, NEW JERSEY 


Branches and Warehouses in Principal Cities 
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Just a man... 
a wrench...and 


60 seconds 









A BIG OPPORTUNITY FOR DISTRIBUTORS TO MEET ONE OF 
THE URGENT NEEDS OF ALL-OUT PRODUCTION DEMANDS 


The new Worthington Quick Detachable QD 
Sheave makes its debut at a time when it is 
vitally needed by industry to help speed up 
production by minimizing time out for repairs. 


speed changes, installation and dismantling. 


This recent Worthington development offers 
tremendous sales opportunities to distributors 
as well as an outstanding means of enabling 
you to establish your identity more firmly 
in the V-belt business in your territory. Here 
is a standardized product of new design that 


fulfills the function of an engineered product 


without requiring an engineering specialist 
to sell it successfully. It is a stock item which 
involves a minimum inventory to cover a 


wide range of requirements. 


Specifically, the Worthington QD = Sheave 
incorporates a split hub that is positioned 
on the shaft with a single cap screw. The 
sheave rim is pulled up on a tapered fit with 
the hub by pull-up bolts, providing a positive 
press fit assembly on a tapered friction drive 
fit. It is applicable to any existing type of 


driver or driven unit. 


THE SHEAVE OF TOMORROW AVAILABLE TODAY AT 
STRATEGIC POINTS THROUGHOUT THE COUNTRY! 
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12 BIG SELLING POINTS 


Balanced Design 
T Overhang stresses reduced 25° 


2 All weave and wobble eliminated 


3 Reduction of bearing loads and shaft stresses 


on short stub-shaft applications. 







DEMOUNTABLE RIM CLAMP SCREW 


aN 






TAPER DRIVE 
FIT 








2-TAPPED HOLES 


/ | spurt Hus FOR 
BACK-OFF SCREWS 


A-3659 


Investigate! 


Write at once for complete details of the Worthing- 


ton Sales Plan behind Worthington QD Sheaves. 


WORTHINGTON PUMP AND 
MACHINERY CORPORATION 


GENERAL OFFICES: HARRISON, N. J. 
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E+) ET SCREW 
OVER KEY 


DRAW-UP SCREWS 


Positive Fit on Shaft 
4 The equivalent of a press fit 


5 Perfect: fit on undersize or oversize 


shafts 


6 Capacity to handle any stock loads 


Quick Detachable Rim 


7 Seasonal speed changes made faster, 
safer, easier, cheaper 


8 Alignment always maintained ... hub 
element remains intact on shaft 


9 No wearing parts to adjust... simple, 
fool-proof, trouble-proof. 


Quick Detachable Hub 
10 Maintenance greatly reduced 


T 1 No special tools required 


] 2 Off and on with a wrench in 60 seconds. 





JUNE, 1942 








30 MILL SUPPLIES ¢* JUNE, 1942 








tie, 


a ay oop 


: BARNES: 
; , a MOLYBDENUM. RED ARROW 


THE 
BARNES BRIGADE 


BARNE 5 
SELADES gm A. STALWART ARRAY OF TOUGH 


SOLD ONLY THROUGH SERVICEABLE TOOLS, DOING THEIR 
ney ree ee PART IN THE GREAT EMERGENCY 


W. 0. BARNES CO., INC., Detroit, Michigan 
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Help VAN DORN Customers Now-- 





AR industries are putting Van Dorn Electric 
W Tools into some men’s hands for the first 
time. Even those manufacturers who have known 
Van Dorn Tools for years are developing a new 
dependence that comes with production pushed 
to the hilt. All these customers, new and old, are 
making your peacetime future something to look 


forward to. Help them “get out from under” the 





problems made by war change-over. Get them set 
right with the right tools. Talk to them about 
the advantage of Van Dorn’s 26 Factory-owned 
Service Branches—largest, fastest repair service 
in the industry, located coast-to-coast. Service 
to all, sales to vital industries NOW mean bigger 
business in the days to come. The Van Dorn 
Electric Tool Co., 717 Joppa Rd., Towson, Md. 





PORTABLE 


(DIV. OF BLACK & DECKER MFG. CO.) 


ELECTRIC TOOLS 
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You Expected 
to Read This 
NEXT YEAR! 


after industry is beating its 
promise as America’s war production sets 
new world’s records . . . Management, 
labor, W. P. B., Army, Navy, the Maritime 
Commission and other government depart- 
ments are cooperating to make next year’s 
headlines come true THIS year. 

In World War I, the Kaiser feared American 
manpower. In World War II, Hitler is even more 
fearful of our rapid transition from peace to war 
production. . .. He has reason to be afraid. 

Printing press, factories are exceeding quotas 
on anti-aircraft gun parts. 

Spark plug manufacturers are setting new 
speed records in machine gun production. 

The heavy-transportation industry is making 
giant chassis for big guns at a faster rate than all 
the Axis powers combined. 


In this industry, men who used to make loco- 
motives and tractors are changing ‘‘Too Little . 
and tog Late’’ to read ‘‘Too Much and too 
Soon,’’ from the enemy’s viewpoint. 


Starting just a few months ago, with a bale of 
blueprints and a knowledge of how to build such 
things as road-scrapers, power-shovels and trucks, 
the heavy-transportation industry is turning out 
mobile artillery that will shake the earth in more 
than a literal sense. 


The story of how this industry joined the army 
carries a significance which should be understood 
and remembered. 


The significance is that America has solved the 
problem of exchanging production techniques between 
specialized industries. This process went on unnoticed 
in peacetime. War gave it prominence. 


OVERD 





* 
You Expected to Read This NEXT YEAR! —continued 


* * * 


> When the bales of blueprints were first deliv- 
ered, and the heavy-transportation industry started 
on its job of producing prime-movers and chassis 
for big guns in quantity, new production tech- 
niques were needed in a hurry. 


> Here are some of the questions that arose: 


**How do you weld such heavy sub-assem- 
blies?”’ 


““What welding fixtures will handle these 
parts so that our workmen can always weld 
down-hand?’’ 


‘How can we make these long, heavy welds 
and have sound metal from one end to the 
other?’’ 


““What’s the best technique for testing 
welded parts? Shall we x-ray, or use the 
magnaflux process?’’ 


“‘What’s the best way to support these 
welded assemblies for machining?’’ 


That's just a few of the thousands of questions 
that arose in the minds of experienced men when 
they had to solve new problems. 


They illustrate the fact that American produc- 
tion methods depend upon specialized techniques 
and machines. 


Each man with such a problem knew that some- 
one, somewhere, had solved his problem, or 
might solve it before he could work out his own 
answer. 


Therefore he turned to the source of industrial 
information he had always used when he wanted 
to know what others were doing . . . his industrial 
magazine. 


Ever since the Maginot Line was flanked, the In- 
dustrial Press of America has been helping rookie 
industries to become veterans in the battle of war 
production. 


P It doesn’t do this by exhortation or command, 
but by answering thousands of specific questions. 


Just as newspapers keep their war correspon- 
dents at the front, Industrial Magazines keep 
their ‘‘war-production-correspondents’’ in the 
plants where weapons and equipment are made. 
McGraw-Hill editors are mobilized for war as 
literally as though they were firing weapons 
instead of helping to produce them. More than 





90% of the time of McGraw-Hill’s 153 editors 
and 725 engineer-correspondents is devoted either 
to visiting war-production plants (to study pro- 
duction techniques) or in writing ‘‘war stories’’ 
on how production problems were solved. 


‘"Know-how’’ is the secret of the amazing 
records now being made by American Industry. 
And ‘‘know-how’’ comes from thousands of 
“little facts’’ like this: 


Information on tool shapes for cutting the harder 
steels of war is vital literature to the engineer, de- 
signer or production man with the particular problem 
of cutting those steels confronting him. 


The industrial editor does not work alone in 
giving vital information to men on the production 
line. In much the same way, manufacturers are 
war-converting their industrial advertising to 
show their readers how to use their products 
more effectively. For instance: 


A business-paper advertisement showing how to 
make old taps and dies last longer has no glamour for 
anyone but the man who must rush production with 
an inadequate supply of new ones. To him it has enough 
‘‘oomph’’ to be clipped and placed on his office wall. 


To the casual observer, the Industrial Press is 
about as exciting as the rows of wires that stretch 
along every road and railway. . . . The simile is 
very apt. Both exist solely for the interchange of 
ideas. Both are typically American in the extent 
to which they have been developed and applied to 
the whole economy. . . . This advertisement pub- 
lished by the McGraw-Hill Network of Industrial 
Communication. 


THE McGRAW-HILL NETWORK 


23 PUBLICATIONS WHICH HELP MORE 
THAN 1,000,000 EXECUTIVES, DESIGNERS 
AND PRODUCTION MEN TO EXCHANGE 
IDEAS ON WAR-PRODUCTION PROBLEMS 


American Machinist ¢ Aviation ¢ Bus Transportation « Business 
Week « Chemical & Metallurgical Engineering « Coal Age « Con- 
struction Methods « Electrical Contracting ¢ Electrical Mer- 
chandising ¢ Electrical West ¢ Electrical World ¢ Electronics 
Engineering & Mining Journal « E. & M. J. Metal and Mineral 
Markets « Engineering News Record ¢ Factory Management & 
Maintenance ¢ Food Industries « Mill Supplies « Power « Product 
Engineering « Textile World ¢ Transit Journal « Wholesaler’s 








Sal Also publishers of th ds of books for technical and 
engineering schools and colleges, as well as for general business use. 
McGRAW-HILL 


PUBLISHING COMPANY, INC. 


330 WEST 42nd STREET, NEW YORK 








@ In today’s war of land, air, and sea- 
going machines the outcome of an en- 
gagement may hinge upon the operation 
of a single part. 


@ Good parts are the product of good 
tools. National Cutting Tools are tools 
of character, built for hard use, long 
life, exacting precision. 


NATIONAL: 


TWIST DRILL AND TOOL COMPANY 


MILL SUPPLIES ¢ JUNE, 1942 





@ The “Battle of Production”— of supplies 
and more supplies for our armed forces—is the decisive battle 
being fought today. On its result hinges the history of the next 
thousand years. 


As to how this battle fares. we—the men at Williams — are proud 


to report: since Pearl Harbor, each one of us has done his utmost 
not to lose a single hour on any shift. We’ve worked around the 
clock, and with allowances for maintenance, around the week. 
Yes, “the battle has been joined”— and 


Williams’ men are in there fighting. 


for over half a century for 
-DROP-FORGINGS and DROP-FORGED TOOLS 

















H 0 W TO SAVE GAUGE GLASS 


MONEY FOR YOUR CUSTOMER 


profitably 


Pyrex Broad Red Line Gauge Glasses are probably the most profitable line 


of gauge glasses you sell . . . profitable both to you and to your customer, 


For you they build the customer satisfaction and good will that always means 


more and larger sales of all the goods you handle. To your customers Red 


Line Gauge Glasses bring solutions of gauge glass problems . . . ease of instal- 


lation, resistance to breakage from thermal shock, permanence of trans- 


parency, and unmatched visibility from every distance. 


PYREX GAUGE GLASS SALES FEATURES: 


Chemical Stability —Resistance to the corrosive 
action of steam. 


Resistance to heat and cold—Because of its low 
expansion coefficient, Pyrex brand Industrial 
Glass resists temperature changes that would 
instantly shatter ordinary glass. 


Hardness—The hard, smooth surface resists 
abrasion and scratching and contributes to per- 
manent visibility. 


Working Pressures—Pyrex Gauge Glasses are 
available fer all pressures up to 650 Ibs. per 
square irtch, 

7 


ee 


5 Odd Lengths—Orders for odd lengths can be 
easily cut from standard stock glasses carried 
by your supply house. 


6 Accuracy—All tubing from which Pyrex and 
Corninc Gauge Glasses are made is machine 
drawn to uniform accuracy. 


7 Complete Line—These Gauge Glasses include: 
Pyrex Broad Red Line, Pyrex Red Line, 
Pyrex High Pressure, Pyrex Heavy Wall and 
Cornine Standard Gauge Glasses. 


“PYREX” is a registered trade-mark and indicates manufacture 


by Corning Glass Works. 


a 
JULHNING 


. Glass Works 
B Corning, New York 
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The Right Tool for Every Brushing Operation in 


WAR WINNING 
PRODUCTION --- 


% Scores of different types of MILWAUKEE Industrial 
Brushes are delivering results that help speed up arma- 



















ment production in shipyards, aircraft plants, arsenals, 
and industrial plants. The MILWAUKEE Power Driven 
Wire Wheel Brush is one of the many types delivering 
under the gruelling conditions of today’s fast production 
pace. These tested tools cut faster and wear longer on 
the toughest kinds of brushing jobs. 


Industrial distributors are finding it simple to sell the 


right brush for any particular maintenance or produc- 
tion work from the extensive MILWAUKEE line. 


THE MILWAUKEE BRUSH MANUFACTURING CO. 
~ MILWAUKEE 


a WiIScCoONns 
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STRIAL BRUSHES 


INDU apa 


for All Industri 






LL: Key to Industrial Brush Problems 


FLUE BRUSHES - FLOOR BRUSHES - PUSH BROOMS - BENCH BRUSHES - FOUNDRY BRUSHES 
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Why. 
Lasts 50 Much Longer 















AND THEREBY 
CONSERVES STEEL 
FOR THE NATION 


pind Here in a few words the “MODERN wiRE ROPE DIGEST,” 
pre ; America’s No. 1 authority on wire rope, explains why 
Hazard tay-sti lasts so much longer—gives so much better service 
—than ordinary non-preformed wire rope. Proper preforming gives 
LAY-SET amazing fatigue resistance; kink-resisting flexibility; makes it 
easier and faster to reeve; safer to handle. tay-set PREFORMED is the 
greater-dollar-value rope. 
LAY-seT pagrormen is backed by 96 years of rope-making experience and by 
a company that has clung so tenaciously to quality materials, manu- 
facture and service that it has on its books many firms who have used 
Hazard ropes continuously for 40, 50 and 60 years. All Hazard ropes 
ideneiied by the Green Strand are made of Improved Plow Steel. 


i HAZARD WIRE ROPE DIVISION 
Wilkes-Barre, Pa., Atlanta, Chicago, Denver, Fort Worth, Los Angeles, 
ea New York, Philadelphia, Pittsburgh, Son Francisco, Tacoma 


AMERICAN CHAIN & CABLE COMPANY, Inc. 
BRIDGEPORT, CONN. 


wazaeo LAY-SET. WERE ROPE 
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Keep em 











Flowing 


"The steady, irresistible flow of American War Produc- 
tion is what makes it invincible. The flow of the liquids 
and gases that play such an important part in all modern 
production, to be effective, must be perfectly controlled. 
To keep them flowing under perfect control is our job. 
We have been at it just four years short of a century. 
During that time we have met and overcome many a 
problem concerned with the controlled flow of the fluids 
of industry. 


The Powell line is a collection of valves which have been 
built to order, each to do a special job. The Powell en- 
gineering staff, in the solution of new problems, year 
after year, have built up the Powell line valve by valve. 
Today it covers the full range of industry’s needs. To- 
morrow it will do the same. For industry’s problems are 
our problems and we are ready and able to work them 
out. When you think of the liquids and gases of industry, 
and how to control them, think of Powell. 


The Wm. Powell Company 


Cincinnati, Ohio 


These Powell Valves thoroughly meet modern industry’s demands 
for long-wearing, dependable, trouble-free flow control equipment. 


Fig. 512 is a 150-pound Bronze Gate Valve, with screwed ends, 
screwed-in bonnet, inside screw non-rising stem, and taper wedge 
solid disc. Sizes from 14” to 3”. 


Fig. 102—one of the most popular valves ever designed—is a 
200-pound Bronze Globe Valve, with screwed ends, Union bonnet, 
and regrindable, renewable nickel-bronze sezt and disc. Available 
in sizes from 1%” to 3”, 
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SERVEAHE WAR EFFORT... 


WITW ABRASIVE COMPANY GRINDING WHEELS 


Grinding, cutting, finishing, polishing .. . a wide 
variety of materials from the many forms of steel 
to the hardest tungsten carbides .. . from ordinary 
cast iron to plastics, tile and stone... . ABRASIVE 
COMPANY GRINDING WHEELS are truly vital 
tools to the industrial life of the Nation! 


Their efficient cutting action enables them to give 
top performance on all grinding operations in 
industry from the finest precision work on metal- 
working production lines to coarse snagging in 
steel mills and foundries. 


Industrial Distributors and their salesmen can 
serve the war effort in a practical way by pushing 


and selling “ABRASIVE” Wheels for war produc- 
tion. 


PRECISION GRINDING 


For tool and cutter, internal, cylindrical, 
centerless and surface grinding opera- 
tions where superior surface finishes 
within microscopic tolerances must be 
maintained on a production basis. 


ROUGH SNAGGING 


For fast stock removal and long wheel 
life on floor stand, swing frame and port- 
able electric, pneumatic and flexible 
shaft grinders in foundries, steel mills 
and other industrial plants. 


ABRASIVE CUTTING-OFF 


Thin resinoid bonded wheels for use on 
high speed abrasive cut-off machines 
for quickly cutting a wide range of 
materials such as steel rods, bars, 
angles, tubing, as well as cast iron, 
brass, bronze, aluminum, tile, stone, 
plastics, terra cotta, etc 


ABRASIVE POLISHING 


Borolon (aluminum oxide) abrasive 
grain specially processed for most effi- 
cient performance in polishing opera- 
tions on the many forms of steel includ- 
ing stainless steel sheets and fabricated 
Paists. 








ABRASIVE COMPANY 


Division of Simonds Saw and Steel Company, Tacony and Fraley Sts., Philadelphia, Pa. 
ELECTRIC FURNACE PLANT: ARVIDA, QUEBEC, CANADA « CHICAGO BRANCH: 127 S. GREEN STREET 
DISTRIBUTORS IN ALL PRINCIPAL CITIES 


Manufacturers of Abrasive Grinding Wheels under the trade mark names BOROLON (aluminum oxide) and ELECTROLON (silicon carbide 


| UMI 


Rope is a lifeline here 


... Save it! 


ARE YOU AMONG THOSE WHO 
CAN HELP SAVE ROPE? 


“MAN OVERBOARD!” That's just one instance 
where rope is vitally needed. Shipments of food, planes, 
tanks, troops—all depend on rope. Like aluminum, 
rubber and tin, rope is a basic war need. 

THE SUPPLY is limited. We have been cut off from 
the sources of Manila fiber needed for Manila Rope. 
Even with the production of emergency grades of rope, 
there is none to spare. Save rope we must. As you 
read this, you may discover a way to help. 

ARE YOU in a position to pass this information along 


to those who handle rope? If the answer is yes, you 


PLYMOUTH CORDAGE COMPANY 


a P 
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ee 
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are urged to send for the free booklet. Your action 
may save many pounds of all-important rope. 


WHAT ROPE IS AVAILABLE? All existing stocks of 
Manila fiber and Manila Rope have been diverted to 
war activities and essential supporting industries. 

For civilian use, Plymouth “Wartime” Rope. re- 
places Plymouth Ship Brand Manila. As the world’s 
largest manufacturer of cordage, we can assure you 
that Plymouth “Wartime” Rope is the best grade 
available for general use today. 


PLYMOUTH CORDAGE COMPANY 
North Plymouth, Massachusetts and Welland, Ontario 
Division Offices: New York, Chicago, Houston, San Francisco 


V arehouse Stocks: New York, Boston, Philadelphia, Baltimore, 
Houston, Chicago, San Francisco 


MAKING ROPE 
LAST LONGER 


Dept. MS-6 
North Plymouth, Massachusetts 


mavceline:! 


THE Rone YOU CAN TRUST 


You may send me a free copys of the booklet 
“Making Rope Last Longer.” 





NAME 


BLSINESS 


PLYMOUTH CORDAGE COMPANY 


: \DDRESS__ 
North Plymouth, Massachusetts «Welland, Ontario 
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GATE VALVES 
GLOBE VALVES 
Y VALVES 
CHECK VALVES 


LEVER THROTTLE 
GATE VALVES 


TANK VALVES 
SCREWED FITTINGS 
FLANGED FITTINGS 

GAUGE GLASS FITTINGS 
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~— STAINLESS STEEL VALVES AND FITTINGS 
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No. 2 in a series depicting the speci- 
fic vital advantages responsible for the 
major role assumed by ALOYCO Stain- 
less Steel products in industry today. 


The valve illustrated is ALOYCO 
Number 501, Bolted Bonnet type 
Globe Valve with Flanged ends. 
The ALOYCO lines of Globe and 
Angle Valves are made in sizes 
14” to 8” inclusive with either 
Plug type or Renewable Dises. 
Available in Chrome Nickel 
18-88, 18-88 Mo, Durimet, Worth- 
ite or ALOYCO 20. 


Virtually impervious to corrosion and oxidation, ALOYCO Stainless Steel 
Valves are used extensively in the Chemical Process and Food Industries 


to resist the action of acids, salts and gases. 


ALOYCO Corrosion Resisting Valves and Fittings will meet the most 


exacting requirements cf your customers, 


—~—S ALLOY STEEL PRODUCTS COMPANY, INC. 


aul 


1300 West Elizabeth Avenue Linden, New Jersey 


} 
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. aristocrat all the aninal was, a = all aristocrats 


= respect the utmost in spirit, speed, stamina, _ 
\ 


\ 


men who build them to their performance in tooling or 
production, Dumore precision grinders are the thorough- 
breds of the machine world. To Dumore distributors 
they bring an air of aristocracy. 

SheDiumare Company » Racine, Wisconsin 
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TALK OF THE TRADE 


CONVENTIONOTES: Except for one little disappointment. Ray Neal 
(R. ©. Neal Co.) threw a grand birthday party at the Claridge for Gene 
Chamberlain (Nat) Twist Drill). with cake & all trimmings. . . . The 
little disappointment was that the guest of honor. Gene, failed to show up. 

And there was the experience of the Wendell Clarks (Sam‘] Harris 
Co.) who left early for Philadelphia to celebrate a 25th wedding anniver- 
sary.... Friends rallied to provide a noisy escort to the train. and showers 
of confetti helped enlist enthusiasm of the porters. ... After the train pulled 
out and things got quiet, they were able to explain that the anniversary was 
that of Mrs. Clark’s sister. 


FIRST AID STATION: Jerry Garvey (Gary Screw & Bolt) maintained 


his traditional convention geniality despite a carbuncle that had to be 


lanced. .. . B. S. Meade (American Swiss File) sprained his hand. a 
bathtub accident. . . . Bill Waldo (Allen Mfg. Co.) was laid really low 


with flu and couldn't be moved till long after the party was over. 


SPECIAL DELIVERIES: Mrs. Howard Schramm (Turner Supply. 
Mobile) missed her first convention since Bermuda. . . . Reason: The 
Schramms are now three... . The W. H. Allens (J. E. Dilworth. Mem- 
phis) now boast of a son, James Harwell. . . . Likewise. the Harold 
Farlings (Kirkby Machinery & Supply, Toledo) are beaming over a new 
daughter, Judith Ann. 


BAD NIPPONEWS: Irv Lemaux (Indianapolis Brush & Broom) now 
gets into the movies for half price on account of his new Air Corps uniform. 

. Jack Burns (Burns Bros.. Syracuse) is measuring for an Army 
uniform after undergoing an operation. ... If you missed Harry Allen 
at Atlantic City (the fellow from Cook's who put over the memorable 
Bermuda Cruise) he’s the handsomest lookin’ Lieutenant Commander you 


ever saw. 


ATTENDANCE CREDITS: Its time somebody registered appreciation for 
the loyalty of West Coast distributors who attend conventions year after 
vear, no matter where the show is held. . Tony Glesener, Bill 
Haseltine and the Woodburys (Sr. & Jr.) were present again. . . . Also 
John Frey, E. N. Stern and James Hossfield. . .. And the A. W. 
Lohns of Ducommun. . .. There was Frank Bennett of Garrett Supply 
and E, H. MeLaughlin of Union Hardware & Metal. and maybe we're 
missing others... . For sustained interest and distance traveled this bunch 


ought to be in line for some sort of badge. 


EXPLANATION: To the thousand or more good companions who missed 
the dinner party for Col. Jim Channon. .. . The only ticket of admission 
was friendship for Jim. . . . Since everybody had that. everybody was 
eligible. . . . But Jim’s time was limited and the party was assembled 
hastily. ... The absentees were good sports about it and joined the 40 or 


so who did attend in wishing Jim “best of luck” and a speedy return. 


SUGGESTION: How about slapping an “L™ order on the Nomad Club? 
§. BG. 
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Fancy this re-union 





The real nomads 
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WE EACH LOOK THROUGH 


ONE SIDE... 





JENKINS BROS. and Jenkins 


Distributors sure do focus on the 


same objectives, when it comes to 
selling valves. 

Jenkins Distributors want lots of 
advertising. Jenkins backs them with 
advertising that smothers the field... 
full pages and two-page-spreads in 
twenty leading Industrial, Engineer- 
ing, Purchasing, and Management 
publications. 

Jenkins Distributors want supple- 
mentary selling. Jenkins puts plenty 
of able representatives into the field 
to help distributors sell valves. 

Jenkins Distributors want techni- 


cal backing. Jenkins supports them 
with the Jenkins Engineering Service 
staff, that helps to solve tough cus- 
tomer problems. 

Jenkins Distributors want worth- 
while profits. Jenkins has a carefully 


worked out system that assures the 


distributor an opportunity to profit 
liberally! 


oi 


Wi 


We call that giving the distributor 
full sales support, from the time a 
valve leaves the Jenkins plant until 
the time it’s installed. 

Jenkins Brothers, 80 White Street, 
New York, N. Y., Bridgeport, Atlanta, 
Boston, Philadelphia, Chicago, Hous- 
ton. Jenkins Bros., Ltd., Montreal, 
Canada; London, England. 





r every industrial, engine 


cast steel and corrosion-r 








‘ring, mar 


ting alloys... 125 


JENKINS VALVES 


e and power plant service.. nce, iron, 


to 600 Ibs, pressure. 


JENKINS VALVES ARE ALWAYS IDENTIFIED BY THIS TRADE MARK Vm] 
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REPUBLIC’S 
5-Point Policy 


A line of rubber items sufficiently 

complete to permit effectively sup- 
plying the requirements of the trade 
solicited. 


A quality of product uniformly 

good and capable of delivering ser- 
vice results that should reasonably be 
expected. 


A price basis inducing and making 
possible aggressive competition with 
reasonable profit return. 


Freedom from competition from his 

source of supply, either direct or in- 
direct, among the trade covered by his 
day to day solicitations. 


Selling helps of reasonable amounts 

so that his sales force may be given 
the advantage of specialized training and 
a knowledge of the product sold. 





EE RUBBER 
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Clear-Cut Marching Orders 


SURELY EVERY DISTRIBUTOR who attended last 
month’s convention came away with a much clearer 
understanding of his war-time status and responsi- 
bilities than he had before. 

Maybe the facts, as handed out in Atlantic 
City, fall short of what some had hoped for. But 
at least the facts have been smoked out. The sus- 
pense is over. Distributors can stop kidding them- 
selves, if they have been. They can stop worrying 
and resume their important work in a better frame 
of mind. 

We have an accurate idea now of what claim 
the supply industry has on such WPB offices as 
the Distributor Branch and the Industrial Supplies 
Section. It has no claim on them at all. They are 
agencies of the government, responsible only to 
the government. 

Even though these agencies may be staffed by 
men who are our old friends and business asso- 
ciates, those men now are bound by something 
much stronger than friendship or long association. 
They are charged with stewardship over the pro- 
duction, distribution and use of critically scarce 
materials, totaling billions in money but priceless 
in terms of victory. They are ruled by conscience 
and love of country. They might make mistakes 
of judgment, but their motives cannot be chal- 
lenged. 

This phase of our Atlantic City education is 
secondary, however. The important thing is that 
for the first time the industry’s position in the war 
economy has been estimated. Although this esti- 
mate is something less than a blueprint, at least we 
know that, to the extent that its individuals render 
real service to the arms producers, the industry is 
definitely a part of the whole show. 

Most of us suspected as much all along. 


nation desperately fighting for its life doesn’t toss 
off a useful helper just for the hell of it. But if it 
can be said that the distributor’s inclusion in the 
war job may almost be taken for granted, that is 
not true of his responsibilities. 

In handling the tools, supplies and equipment 
which the nation is using to produce weapons, the 
distributor assumes a serious trust. According to 
current figures, one hundred and_ seventy-five 
million dollars worth of such materials passes 
through his hands each month. That is an enor- 
mous amount. It is too much for the government 
lo release in a situation such as this without attach- 
ing definite strings. 

Therefore the nation has the right to demand 
that the distributor achieve a maximum of volume 
ata minimum of inventory. It can demand that 
he steer this wealth of material to essential sources, 
and that he be able to account for it at any time. 
This means that the distributor must keep records 
that he may not have found it necessary to keep 
previously. 

In addition, it seems certain now that the dis- 
tributor will be asked to keep one more set or 
records. the end use of products he sells. Such a 
requirement may be the most severe of all. But it 
must be done. The reason for making such a 
demand is obvious, and the government's right to 
ask it cannot be questioned. 

There may not have been much cause for 
optimism over the revelations in Atlantic City, 
hut it is doubtful if anyone went to the convention 
looking for that. The realization that now pre- 
vails-of being a part of it, and of being greatly 
responsible—-will be an inspiration during the 
rest of the struggle. For having put that across, 
the convention more than proved its worth. 


JOHN J. WELCH, Editor 

















Atlantic City meetings of May 4 to 6 draw distributors 


and manufacturers closer together as the industry faces 


the biggest job in its history: supplying U.S. War Plants. 


HENRY P. NELSON. MASON BRITTON, 


Assistant Chief, Bureau of Priorities, Former Chief of Tools Section, War 
War Production Board Procuction Board 


“It's impossible for priorities to “Every man’s job is his battle 
cover needs of 130,000,000 people station...” 


without hurting someone.” 
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R. C. DUNCAN, 


Senior Consultant, Distributors Branch, 
War Production Board 


“Greed can lose the war. Minor 
cheating, multiplied by every 


firm, becomes a major problem.” 


R. S. PAGE, 


Chairman, War Service Committee of 
the Industrial Supply Industry 


“T think PD-IX and L-63 are 
workable. Let's put our shoulders 
to the wheel and go to it...” 


H. K. CLARK, 


Former Deputy Administrator of Prior- 
ities, War Production Board 


“Stocks will come down regard- 


less of L-63...” 


L. C. WHITE, 
Chief, Distributors Branch, War Pro- 
duction Board 
“It is absolutely necessary for us 
to ask you to keep certain records 


” 


concerning your business .. . 
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ROGER TEWKSBURY, 


Former Chiet, Industrial Supplies Se: 
Production Division, 


“fim No. 1 must be support of 


our armed services .. . 


R. G. THOMPSON, 


American Supply & Ma 
Manutacturers 


“Let's all realize how great are 


our responsibilities .. .” 


War Pro 


Association 











H. V. WATERMAN, 


President, National Supply & Machin- 
ery Distributors Association 


“We will have to do the impos- 


sible 2. 2 


J. B. CRIMMINS. 


President, Southern Supply & Machin- 
ery Distributors Association 


“May we have the strength to do 
our own helpful part.” 








New Officers Elected at the Convention 


AMERICAN 


President 


H. P. LADD 


(National Screw & Mtg., Cleveland) 


First Vice-President 


A. A. MURFEY 


(Cleveland File Co., Cleveland) 


Second Vice-President 


F. J. TONE, JR. 


(Carborundum Co., Niagara Falls) 


Treasurer 


W. W. ANDERSON 


(Nicholson File Co., Providence) 


Executive Committee 
For term ending 1945 te 


FRANK SHURTS <q 


(American Swiss File, Elizabeth, N. J.) 
For term ending 1946 


L. B. STONER 


(Jacobs Mfg. Co., Hartford, Conn 





Officers of the American Supply and Machinery Manufacturers Asso- 
ciation: Shurts, Anderson, Tone, Ladds and Murfey. 
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NATIONAL 


President 


C. A. CHANNON 

(Great Lakes Supply, Chicago) 
Vice-President (Areas 1 & 2) 

H. F. RAMSDELL 

(Ramsdell Industrial Supply, Worcester) 


Vice-President (Areas 3 & 4) 
R. E. KRAMER 


(H. Channon Co., Chicago) 


Vice-President (Areas 5 & 6) 
A. J. GLESENER 


(A. J]. Glesener Co., San Francisco) 


Executive Committee 
For Area 2 


P. G. MADDOCK 


Maddock & Co., Philadelphia 


For Area 5 


J. D. NICHOLSON 


Mine & Smelter Supply, Denver) 
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SOUTHERN 


President 


H. H. SCHRAMM 


(Turner Supply, Atlanta) 


First Vice-President 


PHIL PIDGEON 


(Pidgeon-Thomas Iron Co., Memphis) 


Second Vice-President 


H. P. LEU 


(Harry P. Leu, Inc., Orlando, Fla.) 


Executive Committee 


J. B. CRIMMINS 


(Mills & Lupton, Chattanooga) 


J. M. BATES 


(Moore-Hatidley Hardware, Birming- 
ham) 


LLOYD MIZE 


(Mize Supply, Wanesboro) 


J. L. PEEBLES 


(Peden Iron & Steel, Houston) 





Officers of the Southern Association: Leu, 
Schramm and Pugh (sec’y). 
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Lin White Answers Questions on L-63, PD-1X 


Open forum discussion achieves a basis of understanding; L-63 
liberalized to eliminate departmentalizing; PD-1X applications must 


contain more complete data. 





THE MEETINGS between distributors, 
who arrived at the convention with a 


load of priorities problems. and = Lin 
White and his associates from the Dis- 
tributor Branch of WPB who came to 
present official interpretations of 1-63 
and PD-1X. were bound to be the con- 
vention high spots. The two convention 
sessions devoted to distributors’ priori- 
ties questions lived up to advance 
notice. They were eminently successful 
in unifying the viewpoints of the distri- 
bution industry and WPR. 

Lin White arrived at the convention 
with an acute nose and throat ailment, 
a fact which made it physically impos- 
sible for him to make more than a brief 
formal talk during his scheduled ap- 
pearance on Monday afternoon. The 
following afternoon he spent two hours 
on the platform in a special session 
attended by practically every distributor 
in the hotel. 

During the latter meeting. Mr. White 
and Paul Hartshorn, Chief Analyst of 
WPB’s Distributor Branch, described 
obstacles facing the distribution indus- 
try in the War Program, and showed 
why it is impossible for priorities ofh- 
cials to be lenient in regulations like 
L-63 which have been forced by searci 
ties of materials. The two were plied 
with questions whose frank answers 
won for them = great) respect in the 
industry. 

In his initial talk, Mr. White des- 
cribed operations of the Distributer 
Branch, pointing out that distribution, 
as an industrial function. crosses prac- 
tically all the branches of WPB. thereby 
complicating the task of those who must 
follow it through official Washington. 
In passing on priority applications, for 
example, it is sometimes necessary to 
get approvals from the materials and 
the commodities branches of WPB. In 
other cases. the requirements division 
must exercise control over the approv- 
als. Then he mentioned the Production 
Division, where he works closely with 
the Industrial Supplies Section, headed 
by Franz Stone. 

In all these activities, a major aim is 


to keep distributors’ inventory levels 
high enough to serve the War Effort, 
but no higher. That this is not an easy 
assignment is evident from the fact that 
the demand for certain items is now 
four times the available output. “In 
return.” he said. “it is absolutely neces- 
sary for us to ask you to keep certain 
records.” 

There are between one and two 
billion dollars worth of merchandise on 
the shelves of distributors of “hard 
goods” (electrical, industrial, plumb- 
ing and heating, and the many other 
types of distributors covered by Mr. 
White's office). This reservoir of ma- 
terial is regarded with some suspicion 
by officials who don't appreciate its 
necessity to local industry, the speaker 
said, 

Some tips from Mr. White’s talk: 

Start giving “end use” on your orders. 
The manufacturers need it to represent 
their raw material requirements ade- 
quately under PRP. 

Neve originate P-100) for stock 
orders. It’s illegal. Its simply “put- 
ting another mortgage on the Nation’s 
stockpile of raw materials”. 

WPB sees no reason for sanctioning 

(Continued on page 213) 


Today’s Obligations 


We're all stockholders in ‘Amer- 
ica, Inc.”, the biggest, soundest, 
most demanding corporation of 


all time.—R. C. DUNCAN. 





DISPLACING ALL OTHER competitive 


problems which the distributer has 
faced in past years is a new one which 
R. C. Dunean, Senior Consultant of 
WPB’s Distributor Branch, categorically 
described as dealing with “America, 
Inc., the greatest competitor of all 
times.” 

“The management of this new com- 
petitor is determined that it shall be 
successful, and it is so sound that the 
distributor is. willingly investing money 
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in it. Yet the new competitor is taking 
away some of the lines the distributor 
has worked hard to build up, is demand- 
ing so much material that producers are 
forced to ration their output, and is 
coming into the distributor’s place of 
business and taking away some of his 
best trained men,” said Mr, Duncan. 
(Continued on page 209) 


Processing PD-1X’s 


Please fill out PD-1X applications 
more carefully. It will help us to 
pass them, and assure you faster 
approval.—_PAUL HARTSHORN. 





Fresi FROM WASHINGTON, where he 
is in charge of processing PD-1X appli- 
cations, Paul Hartshorn, formerly with 
Hibbard, Spencer & Bartlett and now 
Chief Analyst of WPB’s Distributor 
Branch, described the’ problems which 


have arisen through negligence of dis- 
tributors in filing their applications 
properly, 

Some of the difficulties: PD-1X’s have 
been filed in pencil; some have omitted 
date and address of the distributor; 
they must be filed in triplicate, as stated 
in the instructions, not merely in dupli- 
cate or singly; some have omitted quan- 
tity and purchase cost of items desired. 

Some of the more understandable 
mistakes were in applying for materials 
like steel and cutting tools (which are 
under priority control of orders M-21-b 
and E-2-a and therefore not obtainable 
with PD-IX). and failure to give “end 
use" 

Mr. Hartshorn said WPB has not yet 
determined the schedule of “end uses.” 
but urged distributors to get ready to 
give such data on their purchase orders 
to manufacturers (who need it under 
PRP). as well as on PD-1X’s. He ex: 
plained that “end use” may be histori- 
cal on PD-1X’s, i.e.. it may be a state- 
ment of uses to which material. already 
sold has been put. 

The speaker also announced a new 
ruling of WPB which allows approval 
of PD-1X applications for a 30 days’ 
supply of “short items” without compli- 
ance with L-63, when the material is 
urgently needed, 
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Outlining WPB Viewpoints 


Greater Effort, Sacrifice 


Gentlemen, we are losing this 
war! To turn the tide against the 
gangster nations requires super- 
human effort by all of us.— 
MASON BRITTON. 





Mason Britton, who roused the in- 
dustry’s fighting spirit during the Chi- 
cago convention last year, and predicted 
many of the new burdens of priorities 
and 


which 
have become a reality in the past year, 
made a sobering appeal to the Monday 
afternoon session for greater effort in 
the war program. 


governmental regulations 


“Gentlemen, we are losing this war,” 
he said, nation is ar- 
rayed the greatest assembly of gang- 


ster nations in history. 


“Against our 


To beat them 
will require greater effort, greater sac- 
rifice from everyone. We still have far 
our thinking, our 
management methods, and our produc- 
tion methods so that everv man at every 


to go in revising 


machine truly becomes a battle station.” 

Mr. Britton, who spent a year and a 
half in Washington as Chief of the 
Machine Tools Branch of WPB until 
his recent retirement to private business 
as vice-president of the McGraw-Hill 
Publishing Co., also told something of 
the opinion of distributors held by many 
officials in Washington. Too many still 
regard the distributor as a “middle- 
man,” he For his part. Mr. 
Britton said he had always represented 
the distributor not as a 
but as a 


reported. 


“middleman.” 
“service man.” a name which 
drew applause from the convention. 


The New Price Controls 


Price rises since September ‘39 
have already increased prospec- 
tive costs of this war by more 
than the total cost of the last war. 
—A. J. KWITEK. 


To SHOW WHY general price controls, 
pegging wholesale, retail and manufac- 
turing prices at March levels, are neces- 
sary for prosecution of the war and pre- 
vention of inflation, A. J. Kwitek, Chief 
of the Hardware and Mill Supply Unit 
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of OPA, told the Tuesday morning joint 
session that basic raw materials prices 


have increased 66 per cent, wholesale 
prices 31 per cent and retail prices 25 
per cent September, 1939. 
Further, most of the price rises have 


since 


taken place in the last year. 

“Inflation has been undermining the 
war effort, hampering war production, 
multiplying the difficulties of financing 
the war, and is creating unrest and 
division among the people,” the speaker 
“Unless checked, it may lose the 
war; unchecked, it will certainly lose 
the peace,” he declared. 


said. 


During the deflationary period follow- 
ing the last war, Mr. Kwitek pointed out 
that during a period of 12 months in- 
dustrial prices dropped from 174 to 97, 
business firms had to write down their 
inventories by nearly 11 billion dollars, 
and bankruptcies doubled. 


Doing the Impossible 


It took a declaration of war to 
awaken our abilities to do the im- 
possible . but now it's being 


done.—ROGER TEWKSBURY. 





Descripinc his 74% months in the 
War Board, 


head of the Industrial Supplies Section, 


Production where he was 
Roger Tewksbury, president of Oster 
Mfg. Co., told of the growing pains in 
WPB and the transition, on Dec. 7, in 
which both business men and govern- 
ment found themselves “doing the im- 
possible.” 

He paid high tribute to Mason Brit- 
ton, Harold Seymour and H. H. Kuhn 
who were all in WPB with him. Despite 
the heartaches and trials of stretching 
the available materials to cover up bare 
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spots in our economy, he said nobody 
could deny that WPB men were utterly 
honest in their decisions. 

Of management, he described as typi- 
cal the owner of a plant which was 
hampered by old-fashioned layout and 
a multitude of partitions. When the 
plant was asked to quadruple produc- 
tion, the owner ruthlessly tore out all 
partitions, re-painted and found him- 
self with a roomy, well-lighted building 
which was ample to handle its commit- 
ments without any plant additions. 

But it was Pearl Harbor that created 
the ability to do the impossible. The 
morning of Dec. 8 found the Social Se- 
curity Building full of uniforms, and 
WPB men, tired from months of work, 
got their second wind and felt 10 to 20 
years drop from their shoulders. That 
is now the prevailing spirit, for, he said, 
“nothing must be left undone that would 
put another gun in a soldier’s hands.” 


No Distributor’s Rating 


Instead, a two-point program: (1) 
Make sure of getting materials to 
the war plants, (2) clarify the im- 
portance of your war-time serv- 
ices.—H. K. CLARK. 





WitH A BACKGROUND of intensive ex- 
perience in WPB’s top priorities circles, 
H. K. Clark, until recently Deputy Ad- 
ministrator of the Priorities Division, 
told the Tuesday afternoon session that, 
in his opinion, there is small likelihood 
of a blanket rating being granted to 
industrial distributors. Such a rating, 
he said, would have to be drafted to 
cover the distribution of all kinds of 
“hard goods,” to avoid discrimination 
and prevent channeling of trade (which 
WPB is loathe to do). Instead of hop- 
ing for a rating, the speaker urged dis- 
tributors to rely upon extension of rat- 
ings for their priorities assistance. 

Intimating that there was too much 
optimism at the convention about main- 
tenance of inventories, Mr. Clark pic- 
tured the enormous volume of war con- 
tracts now placed with American 
industry, most of which is rated with 
top priorities. “Stocks will come down 
regardless of limitation orders like 
L-63,” he declared, 
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Distributors Quiz Speakers 





Lin White's Tuesday afternoon session got down to cases Questions—and answers—continued for two hours. T. G. 


via the question-and-answer technique. Above, J. C. Vaughan (W. M. Pattison Supply) poses a priorities ques- 
Cowan (Alamo Iron Works) asks one. tion for Lin White. 





After the formal meeting broke up, Mr. White (left) was Surrounded by questioners after his talk, Russ Duncan, 
engulfed by distributors who sought still further in- WPB’s Senior Consultant on Industrial Supplies, answered 
formation. some, then said, ‘Let's be comfortable” (see below). 





The administrator of the P-100 order, Dean Gallagher, Seated and relaxed, distributors formed a semi-circle 
spoke formally from the platform, cleared up a flood of around Russ Duncan, got authoritative answers to many 
questions later at this informal quiz session. perplexing priorities problems. 
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Discussing War-Time Problems 






| 
Y 





Two OPM men: Mason Britton {P~ a Joe Badalli (Standard Equipment & 
(former Chief of the Tools Branch) Supply) and T. J. Myers (Diamond 
and Roger Tewksbury (former head R. P. Melius (Delta Mfg.) and H. D. Specialty and Supply) inspect ex- 
of Industrial Supplies Section). Holden (Silliter & Holden). hibit of priority handling methods. 





Clarence Fee (Simonds), Jim Tate (Delta Mfg.) and G. K. Dave Swander, Jr. (Columbian Vise) with J. Hagen and 
Simonds, Jr. (Simonds). E. L. Switzer (both of Grand Rapids Supply). 





W. A. Haseltine (J. E. Haseltine) and H. R. Stover and H. D. Witmer (both W. W. Edwards (Federal Hardware) 
H. E. Butcher (Butcher & Hart). of Warren-Balderston Co.). and Paul Hatch (Brown & Sharpe). 
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Explaining WPB Procedures 


Pattern of Priorities 


It is recognized that distribution 
plays an important part in the 
Nation’s economy.— HENRY P. 
NELSON. 





As GROUNDWORK for the more specific 
priorities subjects that were to follow, 
distributors obtained a= story of the 
over-all priorities pattern from Henry 
P. Nelson, assistant chief in the Bureau 
of Priorities, WPB. 

The basic objective, according to Mr. 
Nelson, is to provide protection for 
those facilities necessary to keep the 
country and the war effort running. 
The Priorities Bureau is a part of the 
Division of Industry Operations. It has 
separate branches dealing with policy, 
compliance, conservation and require- 
ments. 

It was early recognized, he said, that 
distribution plays an important part in 
the country’s economy, so one of the 
first things done in the reorganization 
early this year was the formation of the 
Distributor Branch. 

At first, he explained, each priority 
order was tied to a specific contract. 
But that system brought on delays and 
failed to allow for having material on 
hand when it was needed. The Pro 
duction Requirements Plan) was one 
attempt at answering this problem, and 
Form PD-1X is also representative of 
an effort to help suppliers anticipate 
production needs. Following his in 
formal talk, Mr. Nelson answered ques- 
tions from the floor. 


PRP for Manufacturers 


Highly recommended to the in- 
dustry’s manufacturers is PRP, 
which gives them, in one instru- 
ment, all the priorities assistance 
they need.—C. M. SCHOENLAUB. 


THe  Propvuerion REQUIREMENTS 
PLAN, under which many of the indus- 
try’s manufacturers are already oper- 
ating, was described by the Acting 
Chief of PRP. C. M. Schoenlaub, as the 


most satisfactory priorities instrument 





vel developed. Since PRP has been 


fully deseribed in these pages before, 


only a few significant extracts from Mr. 
Schoenlaub’s talk are 


with: 


report ted here 


In the interests of simplification, See- 
tion, C of the application form (PD 
254A) has been eliminated. 

As the use of PRP fans out through 
all industry, reporting methods will 
hecome less burdensome. 

It is expected that PRP will permit 
manufacturers a reasonable inventory. 

Section G of Form PD-25A is’ in 
tended to give the manufacturer a rat- 
ing for all his maintenance, repair and 
operating supplies. 

When extra assistance is needed (be 
tween PRP’s three-month term) PD.- 
25k should he filed. 

In applying under PRP, Mr. Schoen- 
laub asked manufacturers to (1) file 
early, (2) attach an explanatory letter, 
describing the situation clearly, though 
not necessarily at great length, (3) in 
stating requirements, keep them closely 
coordinated with actual needs, and (4) 
conform to the T. and M orders. 


P-100 Clarified 


The distributor must never origi- 
nate P-100 orders for his own in- 


DEAN GALLAGHER. 


ventory. 





Speaking to a joint meeting of dis 


manufacturers, Dean 
Gallagher, chief of WPB’s maintenance 


tributers and 


and Repairs Branch, said he was glad 
of the opportunity of clarifying some of 
the misunderstanding about proper use 
of P-100. “Biggest mistake,” he said, 
“was in the writing in of the wholesaler 
as a producer into the order.” 
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He explained that the wholesaler 
under the P-100 order was privileged to 
use this order to obtain maintenance, 
repair and operating supplies for his 
own establishment, But, he emphasized, 
this does not entitle the wholesaler to 
use P-100 for the replacement of stock 
except by accumulating such orders 
from his customers who come under its 
regulations, 

In order to assure the plants engaged 
in war work that maintenance, repair 
and operating supplies will be available 
in local stocks when needed, he urged 
distributors and manufacturers to waste 
no time in getting under either L-63 or 
PRP. As soon as most manufacturers 
begin operating under the PRP, the con- 
fusion in regard to P-100 will be greatly 
reduced, he added. 

The Compliance Branch of WPB, he 
cautioned, considers the distributor just 
as liable as the originator of a P-100 
order, and asked that distributors be 
much more careful in the acceptance 
and extension of these orders. 


Expediting Production 


Our job is to help supply manu- 
facturers simplify lines, get ma- 
terials they need and expand 
output to meet demands of the 
war plants..-FRANZ STONE. 





Orerations oF THE Industrial Sup- 
plies Section, a unit of WPB’s Produc- 
tion Division, were deseribed on Tues- 


day morning by the section’s Chief, 
Franz Stone (in private life. president 
of Columbus-MeKinnon Chain). Mr. 
Stone explained that the section is 
chiefly concerned with anticipating de- 
mands for supplies, and then correlat- 
ing the output of all) producers of a 
viven item so that when the demand oc 
curs, the supplies are available. 
Growing shortages are necessitating 
closer attention to individual products, 
Mr. Stone said, a fact which calls for 
extension of the work by trained spec- 
ialists. To the assembled industry he 
said, “If we call on you for experienced 
men to assist in this program, please 
cooperate by giving us your best.” 
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All Industry Mobilizes for War 


Production the No. 1 Job 


Enthusiasm is not enough. What 
we need is PRODUCTION. — 
HOWARD DUNBAR. 





PicTuRING the enormity of the assign- 


undertaken by 
Industry, Howard Dunbar, 
Assistant Chief of the Machine Tool 
Branch of the War Production Board, 
pointed out that a single quad gun fir- 
ing continuously for an hour (which it 
can’t do, actually, because of the heat) 
consumes $125,000 worth of ammuni- 
tion. 


ment which has been 


American 


And the lines of communication 
which must supply materials in such 
huge quantities reach from our chim- 
neys to the most distant parts of the 
world—China, Africa, Russia and 
Australia. 

Mr. Dunbar’s challenge to the con- 
vention talk of 
to the 
big main objective: increasing war pro- 
duction. 

“It is only necessary to look at the 
many industries which have been shut 
down by limitation (L) orders to real- 
ize how fortunate the machine tool and 
allied industries are,” he remarked. 
“Our industry is the hub of the wheel 

. . and we are making progress, but 
it is not enough. We must do more.” 


subordinate 
priorities, deliveries, prices, ete. 


was to 


Tackling War Business 


This manufacturer has a war pro- 
duction staff of its own. Salesmen 
and home office work together 
effectively on war contracts. — 


H. B. SPACKMAN. 


American Associa- 
tion, H. B. Spackman, vice-president of 
Lyon Metal Products, described in con- 
siderable detail the original formation 
and present functioning of that com- 
pany’s “own WPB”. 

“Establishment of a war production 
Mr. Spackman 
said “was planned early in 1941 when 
it seemed likely that a curtailment in 
steel for lockers, cabinets and shelving 


Addressing the 


program of our own,” 
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might be forthcoming because of high 
priority demands of plants making 
tanks, planes and ships. This shift in 
efforts toward garnering prime 
and subcontracts didn’t take place over- 
night, he said, but was the result of 
long range planning and constant plug- 
ging from the home office.” 

In the beginning it worked a hardship 
on the field men who were booking or- 


sales 


ders for shop equipment at a faster rate 
than ever before and were reluctant to 
spend time seeking out war work in their 





territories. added, these 
salesmen soon entered into the spirit of 
the move and as a result the plant is 
almost 100 percent converted to the 


manufacture of war products. 


However, he 


Today, he concluded, with a year’s 
experience behind them the combina- 
tion of field and home office 
planning staffs assures prompt, speedy 


service 


action on every prime or subcontract 
submitted and consequently aids in 
stepping up the war production pro- 
gram. 


Salesladies in Canada 


The military services draw vast 
numbers of men from civilian life. 
Canadian distributors are employ- 
ing girls for many jobs.—T. M. 
MASSON. 





How CANapIAN distributors are em- 
plying inexperienced young people— 
many of them girls—for many of the 
routine jobs left by men who joined the 
armed services was related by T. M. 
Masson, Manager of the Tool Depart- 
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Conscientious observance of priority 
regulations was urged by Alvin M. 
Smith (Smith-Courtney Co.), of the 
industry's Defense Committee, in a 
talk before a joint meeting on "Com- 
pliance.” 





Aikenhead Hardware Ltd., 
Toronto, before the Tuesday morning 
joint meeting. 

“At the present time we employ ap- 
proximately 180 people,” the speaker 
said, “of which 120 have been on our 
staff less than one year. Young women 
are doing much of the work that form- 
erly was entrusted only to experienced 
men.” 


ment of 


All industrial telephone orders are 
now taken by girls, he reported, indi- 
cating his belief that the same transi- 
tion could be made in the United States, 
if necessary, by revising price books 
and references so that they contain a 
great deal more technical information 
than had been necessary before. The 
same principle has been applied to 
stock records, which are so detailed at 
his firm that inexperienced people can 
handle them. 

Mr. Masson closed with the sugges- 
tion that distributors be receptive to 
changes in their business wrought by 
the war. “We have always thought it 
efficient to operate our purchasing de- 
partment on a certain cost percentage. 
The same applied to our accounting ex- 
pense, deliveries. sales expenses, and ex- 
penses all down the line. It may be 
wise for us to change these proportions. 
Possibly our purchasing department of 


four should now be ten or twelve 
people. Perhaps our old selling ex- 


pense of 6 per cent should be only 
three. Perhaps our accounting cost 
should be two or three times what it is 


normally.” 
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Along the Famous Boardwalk 





Morning roller: George Morgan, Jr. , 
Morning stroller: Harry Ruhf (Cleve- (Morgan Vise), pushed by H. E. Mc- Morning cyclist: Jim Ruddell (Cen- 
land Tool & Supply). Kee (Weinberg & McKee). tral Rubber & Supply). 





W. J. Browne (Frank Tracy, Inc.), Mrs. Stuhrmann, Mrs. Ed Alberter (Somers, Fitler & Todd), with Yale & Towne 
Browne and H. A. Stuhrmann (Frank Tracy). men Roy Erhart and Carl Hedner. 





Ray Howell and Jack Madsen (both C. C. Ziegler (Greenfield Tap & Die Ray Heine (North Bros.) and M. J. 
of Perth Amboy Hardware). Corp.). White (Geo. W. Hubbard Hardware). 
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Producers, Suppliers Play Individual Roles 


The Producer's Part 


A manufacturer's major problem, 
Time, can best be solved by un- 
derstanding and conforming to 
priority regulations.—C. F. HOOD. 





ADDRESSING A JOINT MEETING of all 


associations Tuesday morning, C. F. 
American Steel & 


Wire Co., urged manufacturers and dis- 


Hood, president ot 


tributors to work conscientiously with 
WPB’s systems of allocations and _pri- 
orities. 

“One of the major problems with 
which suppliers of war goods must con- 
tend is the element of time,” Mr. Hood 
said. “It can accurately be considered 
as ‘War's fourth dimension.’ As a result 
of the tremendous demand, a firmly 
established foundation must be laid 
with the foreknowledge of what kind 
and how much material is going to be 
required to strike at the enemy suc- 
cessfully.” 


He stressed the duty of each indi- 


vidual to keep informed on develop- 
ments, and said “We have in this coun- 
try the greatest system of news dissem- 
ination in the world. There is hardly 
an industry in the country that is not 
served by at least one good trade pub- 
lication—-edited and compiled by in- 
telligent men. aware of the industry 
they are covering and its problems, and 
interested in keeping it informed. It 
takes time and careful. intelligent read- 
ing. but the information is there, and 
unless we take the time to keep our- 
selves informed, we cannot act efh- 
ciently. 

“To be victorious requires that every- 
one be imbued with the spirit of the 
fighting.” he concluded. “Nothing short 
of an all-out fighting spirit and effort 
on the part of each and every one of 
us will be sufficient. The fighting should 
at no time be among ourselves, but 
should be directed unitedly against our 
enemies.” 


The Distributor’s Part 


Every month distributors furnish 
$150,000,000 worth of supplies, 
mostly to the War Iasdustries.— 
OSCAR IBER. 


MANUFACTURERS AND DISTRIBUTORS 
pledged continued cooperation on the 
war effort (see picture, pages 48-49) 
at the conclusion of a fact-finding pres- 
entation by Oscar Iber, president of O. 


Iber Co., Chicago, Monday morning. 





Mr. Iber ably decribed the distribu- 
tor’s vital role in supplying tools and 
supplies to war plants throughout the 
country, emphasizing that this service 
represents tens of thousands of items 


of all kinds daily, or a dollar volume 
of $150.000,000 monthly. 

Drawing on the May issue of MILL 
Supeties for much of his data, Mr. Iber 
showed with slides a few of the hun- 
dreds of instances in which distributors 
have provided the extra services needed 
to maintain war production at peaks. 

He devoted a considerable portion of 
his talk to priorities and their effect on 
the distributor, “If anybody doubts that 
distributors have aided customers on 
priorities problems, just ask the sales- 
men and purchasing agents what they 
have been doing. We sell to practically 
every industry concerned with war con- 
tracts. We meet with almost every pri- 
ority regulation that exists. We must 
know all the angles to help our custom- 
ers keep their machines at top produc- 
tion, and to enable our manufacturers 
to continue their shipments.” 





Publications Have Mobilized, 


The luncheon conference tor adver- 
tising and sales promotion men, as well 
as interested distributors and execu- 
tives, was one of the high-lights of the 
convention. It proved the keen interest 
that both manufacturers and distribu- 
tors have in educational and promo- 
tional activities. More than double the 
expected attendance turned out for this 
meeting and watched a slide presenta- 
tion on “Promoting the War Effort 
through the Printed Word.” given by 
Harvey Conover Publisher ot Vill & 
Factory. 

Many 


torial work being done by the business 


slides were devoted to edi 


press in spreading facts about priori 
ties, manufacture of munitions, new 
operating methods. ete. Others showed 
the extent to which advertising copy has 
altered its basic approach from that of 
selling to that of giving helpful infor- 
mation on the use and care of equip- 


ment and products. In many cases man- 
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ufacturers are utilizing their advertis- 
ing copy to show users how to use less 
of their products, through correct oper- 
ating technique, through intelligent 
conservation, and even by substitution 
of other products. It also showed the 


efforts being made by some manufac- 


turers to advertise the services ren- 





A. B. Fritts reported for the Ameri- 
can Association's Sales Promotional 
Literature Committee. 
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Too 


dered by their industrial distributors 
and how these distributors were aiding 
the War effort. 

The meeting was opened by A. B. 
Fritts, Chairman of the Sales Promo- 
tional Literature Committee. who ex- 
plained the efforts of this committee 
during the past year, and the impor- 
tance that the committee is giving at 
this time to the matter of employee 
training. Mr. Fritts then turned the 
meeting over to Arch Morris, Manager 
of Mitt. Surriies, who introduced the 
subject, as well as the speaker. 

In summing up, Mr. Morris said, “It 
should be most heartening to all of us 
here to feel that through the proper use 
of the printed word we are, and will 
continue, to make a real contribution 
to our national goal; furthermore, that 
while we are going all-out for War, we 
are at the same time taking an im- 
portant and forward step in winning 
the peace.” 











New members breakfast of the American Association was presided over by 
George Boucher, chairman of the membership committee. 





Intimate friends arranged a dinner 
Monday night in honor of Lieut. Col. 
Jim Channon, former manager of 
Mill Supplies. Above, Col. Channon 
responds to toasts. Next morning he 
flew back to Fort Ethan Allen, Vt. 





The annual party for Graton & Knight distributors—long since a convention 
tradition—was held this year on Monday night. 





Golfers start out—W. E. Mayers (In- 
dustrial Tape Corp.) and Russ Case 
(Thermoid). 





=@ 


New York State distributors got together for dinner on Tuesday. Left, Don Golfers finish up—Al Butz (Minne- 
Erskine (Erskine-Healy), H. M. Pritchard (Root, Neal) and B. L. Ward (Ward sota Mining), Bob Smith (Smith & 
Bros.). Right, J. C. McKendry (Peerless Mill Supply), W. W. Edwards  Klebes), Harold Torell (Syracuse Sup- 
(Federal Hardware), H. M. Sager (Sager-Spuck) and Victor Brink (Ellis ply) and R. L. Munger (Chas. A. 
W. Morse). Templeton). 


MILL SUPPLIES ¢ JUNE, 1942 59 








UMI 


Everyone Relaxed at 





Sid Woodbury (Woodbury & Co.), Mrs. R. C. Klemm (Re- 
public Steel), A. J. Glesener (A. J. Glesener Co.) and Roy 
Bray (Thomson-Diggs). 





Joe Winship (Fulton Supply), Mrs. J. Christie, Ray Horner 
(Black & Decker), Jim Christie (Barrett-Christie) and Frank 
Green (Delta File). 





ys “ 


Singing the Star Spangled Banner: 
Pete Boylan (W. M. Pattison Supply), 
his daughter Margaret, and Charlie 
Chamberlain (Jenkins Bros.). 





Fred Seither (Seither & Ellis), Frank Brodhead (Brodhead- 
Murphy), Mrs. Brodhead, Larry Seggel (Dodge-Newark), 


Mrs. Seggel, Don Jones (Dodge-Newark), Frank Hill 
(Greene, Tweed) and Gene O’Brien (Southern Power 
Journal). 
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the Banquet 





S. G. Russell (Columbian Rope), Mrs. R. G. Mowbray 
(James Walker Co.), Harry P. Leu (Harry P. Leu, Inc.), 
Mrs. Stine and P. J. Stine (Harry P. Leu, Inc.). 





R. R. Seckler (Cavanaugh Co.), L. H. Hamilton (Dumore) 
and Howard Learn (Chas. H. Besly). 





Victor Vallance (Vallance, Brown & 
Co.), Bert Schmaling (Factory Sup- 
plies), Al Steed (Barrett Hardware) 
and Tom Hyde (Henry G. Thompson). 





Frank Shurts (American Swiss File), Ed Stevens (Union 
Mfg.), Gus Fischer (Black & Decker), Mrs. Jack Hansen 
(Hansen & Yorke), Pete Thayer (Mill Supplies), Mrs. 
Arthur Yorke (Hansen & Yorke) and, standing, Bob Page 
(Henry Walke Co.). 
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Industry's Service Aired by National 


To UNDERSTAND where the distributor 
fits in the pattern of war economy, one 
needs only consider the industrial struc- 
ture of America, according to Harry 
Rinehart, secretary of the National As- 
sociation, who addressed the National’s 
Wednesday morning meeting. This was 
described as being about 184,000 plants 
in the census of 1939, a figure which 
does not include the thousands of serv- 
ice industry units—railroads, utilities, 
etc. In addition, the total has probably 
increased under conditions of war to 
somewhere in the vicinity of 300,000. 

“There is a comparatively small 
group of distributors serving these 
units,” Mr. Rinehart said. “Which 
means a comparatively small number of 
inventories. The alternative to such a 
system would be to force these 300,000 
units into the open markets to build 
their own inventories against emergen- 
cies and operating needs. This would 
precipitate a hoarding program of tre- 
mendous scope. 

“It is not selfishly that the distribu- 
tor asks for recognition in Washington. 
He realizes how essential he is to his 
war production customers. He only asks 
that he continue to be in a position to 
serve.” 

The manufacturer’s wartime prob- 
lem was ably described by five Ameri- 
can Association members who were in- 
vited to talk to the National Associa- 
tion’s closed meeting on Wednesday 
morning: David Findlay, president, L. 
S. Starrett Co.; Lou Knouse, general 
manager, Stanley Electric Tool Divi- 
sion; J. E. Stone (also of Stanley) ; 
W. T. Montague, Norton Co., and D. 
W. McAllen, SKF Industries. 

David Findlay: “The government 
asks us to quote on many orders. If the 
manufacturer quoted on everything he 
was asked to quote on, and met the 


deliveries that were demanded of him, 
there would be precious little left for 


his distributors. All credit is due to 


distributors who sacrificed their time 
and health to make things work in 
Washington. Manufacturers are doing 
all they can, and we expect to stay 
with you all the way through.” 

Lou Knouse: “We've had our trou- 
bles getting ratings from distributors. 
When this convention is over I think 
we'll all realize we have a mutual job to 
do and that we must work together. 
There have been many changes necessi- 
tated in the manufacture of electric 
tools, We’re changing over from alu- 
minum and magnesium to grey iron 
castings. This raises new problems, not 
the least of which is climbing costs.” 

J. E. Stone: “Last month, because of 
the demands of the Army, Navy, Lease- 
Lend, etc., we shipped on nothing but 
rated orders. It is embarrassing for us 
to refuse some friends whom we know 
need tools. We are doing our best for 
you, but please bear in mind that we, 
too, have our troubles.” 

W. T. Montague: “Our experience 
under priorities has been satisfactory. 
We were among the first to go under 
the Defense Supplies Rating Plan, then 
switched over to the Production Re- 
quirements Plan when that replaced 
DSRP. Of course, we had to get our 
house in order so that all the new reg- 
ulations could be observed.” 

D. W. McAllen: “The war program 
has turned us inside out. Production 
has tripled and still our output is too 
little. We'll do the best we can, but 
you must help. One of the best thoughts 
that has been expressed is that of pull- 
ing out slow moving and obsolete ma- 
terials. This is greatly helpful in reliev- 
ing the pressure on production facili- 
ties, 





Carl Channon on Assuming the Presidency 





Topay’s crists demands of distribu- 
tors a strong and aggressive unity. They 


must show tolerance, patience and cour- 
age. Tolerance, because it is difficult 


to make rules that don’t tread on some- 
one’s toes, Patience because this pro- 
gram cannot be made perfect overnight. 
And courage because we are required 
to render abnormal service with sub- 
normal personnel, Specifically, we will 
have to determine “end use” more accu- 
rately than by pulling a number out 
of a hat, even if it forces us to put in 
24 hours a day of hard work. Mr. 
Winston Churchill’s program of blood, 
sweat and tears has a meaning for dis- 
tributors. We are not privileged to shed 
our blood, but we can contribute a 
great deal of our sweat--and despite 
our troubles, let’s have an absolute min- 
imum of tears. 
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David Finlay 





Lou Knouse 





J. E. Storie 





W. T. Montague 





D. W. McAllen 





Shop Talk Among Southern Distributors 


Walter Blun (Georgia Supply) and W. J. Anderson 
(Chattanooga Belting) chat with George Smith and Paul Jim Beasley and J. M. Nimmo (both of Tidewater Supply) 
Smith (both of Heller Bros.). with George Read (Morse Twist Drill). 


Priorities talk after the meeting. Back to camera, W. J. Anderson (Chatta- 
nooga Belting); others, left to right: E. B. Graham (Charlotte Supply), L. J. 
Larzelere (Farquhar Machinery), P. J. Stine (Harry P. Leu, Inc.), T. J. Kenny Lloyd Mize summarized convention 
(Cameron & Barkley), and M. J. Barkley (Cameron & Barkley). activities for the Southern meeting. 


Members of the Southern Association's Executive Committee include John R. S. Page (Henry Walke Co.) and E. 
Crimmins, Lloyd Mize and J. M. Bates (Moore-Handley Hardware). The fourth B. Graham (Charlotte Supply) figure 
member is J. L. Peebles (Peden Iron & Steel). out their next meeting place. 


=< More Convention Pictures Beginning on Page 128 <—_ 


MILL SUPPLIES ¢ JUNE, 1942 











UMI 


Southerners Gird for War Service 


Lep By John B. Crimmins (Mills & 
Lupton Supply Co.), retiring president 
of the Southern Supply & Machinery 
Distributors’ Association, the largest 
delegation ever to attend the Triple Mill 
Supply Convention from the South gave 
serious consideration to the major prob- 
lems facing the industry during the 
remaining months of 1942. At the Wed- 
nesday morning session, the group 
promised to continue their services 
toward winning the war. As an example 
of the speed with which the group plans 
to tackle their job, Howard W. 
Schramm (Turner Supply Co., Mobile), 
new president, immediately announced 
the reappointment of the Southern 
members of the National Defense Com- 
mittee (re-named War Service Commit- 
tee). 

Robert S. Page (Henry Walke Co.), 
who is chairman of this committee, 
praised members for their fine coopera- 
tion in attending meetings which were 
frequently called with less than 24 
hours’ advance notice. Other Southern 
members of the committee are: C. C. 
Krueger (San Antonio Machine & Sup- 
ply), Alvin M. Smith (Smiith-Court- 
ney), and Lloyd B. Mize (Mize Supply). 

While most members have already 
revamped their organizations to coop- 
erate fully with the war effort, John 
Crimmins warned that further sacrifices 
and greater demands for service must 
be expected. He asked the delegates to 
remember that in the current all-out 
struggle the question of making money 
is secondary to the more important task 
of winning the war in the shortest pos- 
sible time. 





John Crimmins (Mills & Lupton) pre- 


sided over Southern Association 
meetings, later turned over the gavel 
to Howard Schramm (Turner Supply), 
president for the coming year. 





Carl Krueger (San Antonio Machine & Supply) reports to the Southern group 
on activities of the Defense Committee, of which he is a member. 


“If every distributor will work hard 
aiding new plants to convert facilities 
and constantly be on the alert to sug- 
gest methods of stepping up war pro- 
duction,” he concluded, “there is little 
doubt that the distributor will come out 
of the present emergency stronger than 
ever as an essential U. S. industry.” 

As a means of aiding members in 
other territories to move obsolete or 
surplus stocks off their shelves, Carl 
Krueger suggested that greater atten- 
tion be given to the circulation of such 
listings among the group. Such coopera 
live action would prove beneficial in 
speeding up the entire war program by 
shaking loose slow-moving parts ot 
items and put them into immediate use, 
he felt. Ted Pugh, secretary-treasurer, 
was asked to set up the machinery for 
establishing some method of getting a 
barter or exchange system into opera 
lion. 

Gene Parker (Taylor-Parker) warned 
that further drainage of manpower from 
the distributors’ ranks must be expected 
soon due to the need of the armed forces 
for younger men plucked from— the 
clerical and stockroom departments. He 
added that his company is) seriously 
considering the employment of women 
in the order-filling department but has 
delayed taking such a step until the 
situation becomes more acute. Mr. 
Parker suggested that action be taken 
to determine whether distributors in 
other sections of the country have al- 
ready solved this problem, and if se. 
whether their experiences could he col- 
lected for the benefit of the association 
members. While not adverse to the em- 
ployment of women in a mill supply 
house in clerical capacities, he stated 
the major stumbling block is how to 
set up a workable training program 
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which will enable them to fill) orders 
speedily and efficiently. 

Lloyd Mize, in summing up briefly 
the facts which the members had 
garnered at the convention, stressed 
that ample evidence had been presented 
by speakers to prove that the distributor 
is essential to the war production pro- 
gram. “In view of what has been said 
about the splendid work the distributor 
is doing for war production, | suggest 
that each of us encourage our sales 
forces to carry this message to every 
customer. There is a golden opportunity 
today for the mill supply house to sell 
its full services to industry,” he con- 


cluded. 





Progress of the Southern Associa- 
tion during the past year was de- 
tailed by Ted Pugh, secretary. 
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Manufacturers Discuss Training 


Apprentice Training 
Employee training programs, now 
essential to increased output, 
should distinguish between truly 
skilled machinists and machine 
operators.—J. A. CAREY. 


How tHe Walker-Turner Co. has up- 
graded its shop workers by means of 
an apprentice 


lated by J. A. 


The school was started about four years 


training school was _ re- 


Carey. vice president. 


ago in an effort to teach machine shop 
practice— including shop mathematics, 
fixtures sub- 


It developed, however, that too 


jigs, and other advanced 
jects. 
much ground was being covered in too 
short a time. As now re-arranged and 
practiced successfully, the program dis- 
tinguishes between true machinists and 
machine 


operators, with emphasis on 


practical training 


Women Workers 


Within 30 days after employing 
girls for acetylene welding opera- 
tions in our plant, half were ex- 
ceeding the output of men.—E. I. 
FLEMING. 


a 
ACETYLENE WELDING operations, 
which had previously 
thought could be done only by 


are now 


management 
men. 
being successfully performed 
by women in the plant of the Eagle 
Mfg. Co., E. I. Fleming, sales manager, 
told the 

Wednesday. 


manufacturers’ meeting 


Shortage of man-power, coupled with 
increased demands for the company’s 
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products, led to the employment of a 
group of 16 young women for light 
welding operations, purely as an experi- 
ment. At 93 hours of experience, the 
first of the girls attained an output 
which entitled her to piece-time rates, 
Mr. Fleming reported, and by the time 
120 work-hours had elapsed all were 
Within 30 days, half of 


them were beating the output of men. 


on piece-time. 


Salesmen’s Earnings 


Paying salesmen adequately, yet 
not disproportionately, is the aim 
of this base-plus-six per cent com- 
pensation plan.—G. H. HALPIN. 


BETWEEN STRAIGHT COMMISSION, in 
which the sky’s the limit, and straight 
salary, which contains no direct incen- 
tive for a salesman to improve his vol- 
ume, there is a logical middle ground 
for compensating salesmen, according 
to George Halpin, vice president of 
Minnesota Mining & Mfg. Co. 

Describing his firm’s “3M Plan” as 
one which does contain a direct finan- 
cial incentive, yet doesn’t cause a sales- 
man’s income to exceed its proper rela- 
tionship to other salaries, Mr. Halpin 
showed how it gives salesmen a base 
pay of, say, $3000, to which a percent- 
age bonus is added for sales above a 
given quota. 


In Customers’ Plants 

Ten million green workers will 
enter the war plants this year. 
Here’s how supply manufacturers 
can help train them.—F. J. TONE. 


By THE END of this year 10,000,000 
additional workers will be enrolled on 
the employment lists of war industries, 
most of them inexperienced, pointed out 
F. J. Tone, Jr.. vice president of Car- 
borundum Co. Thus, we are faced with 
a gigantic training task—one in which 
several agencies of government, as well 
as private schools, are doing effective 
work. 

To establish his Mr. Tone 


thesis, 
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Eighteen new members were en- 
rolled in the American associatior 
during the past year, R. G. Thomp 
son, president, announced in his an- 
nual report. Mr. Thompson also 
described association activities in 
issuing priority information and de- 
veloping bulletin board posters on 
conservation. 





asked, “What can the supply manu- 
facturer contribute?” His answer: 
make available to the training agencies 
application data on his products. This 
may be in the form of job instruction 
sheets, bulletins, slide films, movies and 
educational talks. The material should 
not be heavily laden with advertising, 
he warned, in order for it to be accep- 
And it 
should be simple, using the visual ap- 
proach whenever possible. 

Educational material _ intelligently 
prepared now will also have a post-war 
value, the speaker declared, in develop- 
ing future salesmen for both manufac- 
turers and distributors. 


table to the training agencies. 


















1. The Flag should be displayed from sun- 
rise to sunset. It should be hoisted briskly, 
but lowered slowly and ceremoniously. The 
Flag should now be displayed every day. 


2. When carried in a procession with other 
flag or flags, the American Flag should be 
either on the marching right—i.e., the 
Flag’s own right 
of other flags, in center front of that line. 


3. When displayed with another flag 
against a wall from crossed staffs, the 
Flag of the United States should be on 
the right, the Flag’s own right (the observ- 
er’s left), and its staff should be in front 
of the other staff. 


4. When a number of flags of States or 
cities or pennants of societies are grouped 
and displayed from staffs with the Flag 
of the United States of America, the latter 
should be at the center or at the highest 
point of the group. 


5. When flags of States or cities or pen- 
nants of societies are flown on the same 
halyard with the Flag of the United States 
of America, the latter should always be at 
the peak, except for the official church 
flag during services. When flown from ad- 
jacent masts, the Flag of the United States 
of America should be hoisted first and 
lowered last. and should be at the right 
of the line (observer's left), and should 
be as high or higher than any other. 


6. When flags of two or more nations are 
displayed, they should be flown from sepa- 
rate masts at the same height and the 
flags should be of approximately equal size. 


7. When the Flag is displayed from a staff 
projecting horizontally or at an angle from 
the window sill. balcony, or front of build- 
ing, the union of the Flag should go clear 
to the peak unless the Flag is at half-mast. 


8. When the Flag is displayed in a manner 
other than by being flown from a mast, it 
should be displayed flat, whether indoors 
or out. When displayed either horizontally 
or vertically against a wall, the union 
should be uppermust or to the Flag’s own 


Americans. Should Know FShese 
FLAG RULES 


When the Flag is being raised or lowered 
or when it passes in a parade. a man 
removes his hat with his right hand and 
places it over his heart while standing at 
A woman, or a hatless man, 
places the right hand over the heart. When- 


or when there is a line, 
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ever the Star Spangled Banner is played, ¢ 
civilian stands and faces the music, wit 
right hand or hat over heart, except whe 
the flag is being lowered, on which occasio 
he faces the flag. The salute is held until the 
last note of the anthem is played. 




















right, i.e., to the observer’s left. In a win- 
dow it should be displayed with the union 
or blue field to the left of the observer in 
the street. When festoons, rosettes, or 
drapings are desired, bunting of blue, 
white, and red should be used, but never 


the Flag. 


9. When displayed over the middle of the 
street, the Flag should be suspended ver- 
tically with the union to the north in an 
east-and-west street or to the east in a 
north-and-south street. 


10. On a speaker’s platform, the Flag, if 
displayed flat, should be above and behind 
the speaker. If flown from a staff it should 
be in the position of honor, at the speaker’s 
right. It should never cover the speaker's 
desk or drape over the front of the plat- 
form, but bunting may be used for this pur- 
pose, if desired, with the blue uppermost. 


11. When used in unveiling a statue or 
monument, the Flag should not be allowed 
to fall to the ground, but should be carried 
aloft to wave out, forming a distinctive 
feature during the rest of the ceremony. 
No object may be placed on the Flag 
except the Holy Bible. 


12. When flown at half-mast, to indicate 
mourning, the Flag should be hoisted to 
the peak for an instant and then lowered 
to the half-mast position; but before lower- 
ing the Flag for the day it should be raised 
again to the peak. Half-mast is one-half 
the distance between the top and bottom of 
a mast, the Flag’s own width below the 
peak on a pole or staff. 


13. When the Flag is displayed on a small 
staff, as when carried in a parade, mourn- 
ing is indicated by attaching two streamers 
of black crepe to the spearhead, allowing 
the streamers to fall naturally. Crepe is 
used on a flagstaff only by order of the 
President. 


14. Old, frayed or discolored Flags should 
be destroyed by private burning, or by 
some other method in harmony with the 
reverence and respect we owe to the 
emblem of our country. 




































































































































































































































The front cover of this issue carries, for the first 
time in our history, a full-color reproduction of 
Old Glory, your flag and ours. Americans respect 
and love it as a matter of course. But that respect 
is usually expressed casually and without much 
regard for the rules. We Americans are normally 
too easily embarrassed to show our true feelings. 


Yet, the Stars and Stripes is symbolic of our 





very freedom, and as such should have our deepest 
and most intelligent respect- particularly now. It 
is for this reason that we present, on the preceding 
page, the Flag Code, based on that adopted by the 
Second National Flag Conference in Washington, 
May 15, 1924. 


Reprints. on this same stock, suitable for fram- 


ing or posting, will be sent you free on request. 








WHAT’S 


Wuat’s A FLAG? What’s the love of country for which 
it stands? Maybe it begins with love of the land itself. 
It is the fog rolling in with the tide at Eastport, or 
through the Golden Gate and among the towers of the 
Green, throwing a shining glory on Lake Champlain 
and above the Adirondacks. It is the storied Missis- 
sippi rolling swift and muddy past St. Louis, rolling 
past Cairo, pouring down past the levees of New 
Orleans. It is lazy noon-tide in the pines of Carolina, it 
is a sea of wheat rippling in Western Kansas, it is the 
San Francisco peaks far north across the glowing 
nakedness of Arizona, it is the Grand Canyon and a 
little stream coming down out of a New England 
ridge, in which are trout. 

It is men at work. It is the storm-tossed fishermen 
coming into Gloucester and Provincetown and Astoria. 
It is the farmer riding his great machine in the dust 
of harvest, the dairyman going to the barn before sun- 
rise, the lineman mending the broken wire, the miner 
drilling for the blast. It is the servants of fire in the 
murky splendor of Pittsburgh, between the Allegheny 
and the Monongahela, the trucks rumbling through the 
night, the locomotive engineer bringing the train in on 
time, the pilot in the clouds, the riveter running along 
the beam a hundred feet in air. It is the clerk in the 
office, the housewife doing the dishes and sending the 
children off to school. It is the teacher, doctor and 
parson tending and helping, body and soul, for small 
reward. 

It is the small things remembered, the little corners 
of the land, the houses, the people that each one loves. 
We love our country because there was a little tree on 
a hill, and grass thereon, and a sweet valley below; 
because the hurdy-gurdy man came along a sunny 
morning in a city street; because a beach or a farm 
or a lane or a house that might not seem much to others 
were once, for each of us, made magic. It is voices 
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that are remembered only, no longer heard. It is 
parents, friends, the lazy chat of street and store and 
office, and the ease of mind that makes life tranquil. 
It is Summer and Winter, rain and sun and storm. 
These are flesh of our flesh, bone of our bone, blood of 
our blood, a lasting part of what we are, each of us 
and all of us together. 

It is the stories told. It is the Pilgrims dying in 
their first dreadful winter. It is the minute man stand- 
ing his ground at Concord Bridge, and dying there. It 
is the army in rags, sick, freezing, starving at Valley 
Forge. It is the wagons and the men on foot going west- 
ward over Cumberland Gap, floating down the great 
rivers, rolling over the great plains. It is the settler 
hacking fiercely at the primeval forest on his new, his 
own lands. It is Thoreau at Walden Pond, Lincoln at 
Cooper Union, and Lee riding home from Appomattox. 
It is corruption and disgrace, answered always by men 
who would not let their flag lie in the dust, who have 
stood up in every generation to fight for the old ideals 
and the old rights, at risk of ruin or of life itself. 

It is a great multitude of people on pilgrimage, 
common and ordinary people, charged with the usual 
human failings, yet filled with such a hope as never 
caught the imaginations and the hearts of any nation 
on earth before. The hope of liberty. The hope of 
justice. The hope of a land, in which a man can stand 
straight, without fear, without rancor. 

The land and the people and the flag—the land a 
continent, the people of every race, the flag a symbol 
of what humanity may aspire to when the wars are 
over and the barriers are down; to these each genera- 
tion must be dedicated and consecrated anew, to 
defend with life itself, if need be, but, above all, in 
friendliness, in hope, in courage, to live for. 


—The New York Times, June 14, 1940. 





THE WAR MONTH . 


MAY — Priorities underwent an intense period of brushing and polishing, 
with PRP, L-63, L-79 and others amended and revised to eliminate hardships 


and loopholes. 


First Facts About End Use 


Priorities Regulation No. 10 provides distributors an official code for 


tracing the flow of materials to their end use. 


As this issue of Mitt Suppiies goes 
to press, the War Production Board 
has announced its long-expected pro- 
gram for indicating end use on orders. 

Though the order, listed as Priorities 
Regulation No. 10, is described by 
WPB as a “simple classification sys- 
tem” to trace the flow of materials 
from primary producers to finished 
products, it is apparent that 
important points must be clarified be- 
fore industrial distributors can get 
squared away to operate under it. 

Since the end use rule is to go into 
effect July 1, and must also apply 
to all existing orders that have been 
placed for delivery after July 31, there 
will probably be intensive 
within the next few weeks 
a uniform system for distributors to 
The present known facts re- 
garding Priorities No. 10 are as fol- 
lows: 


some 


activity 
to devise 


follow. 


Under the regulation it is mandatory 
that appropriate numbers and 
purchaser’s symbols must be indicated 
on all orders. 

In selecting the 


code 


proper classifica- 
tions, there are two principal kinds of 
situations to distinguish: 

(1) Business of the purchaser falls 
directly into one or more of the allo- 
cation classifications. If so, he simply 
places on all purchase orders the sym- 
bol representing the business for which 
the order is placed. 

(2) Business of the purchaser does 
not fall directly into any of the classi- 
fications. In this case, the purchaser 
symbel to identify his 


has no own 


business, so he transmits the symbol 
received on purchase orders from his 
customers. 

The latter is the case of both dis 
tributers and manufacturers of indus- 
trial tools, supplies and equipment. 
The rules governing in such cases are 


not yet defined clearly enough for im- 
mediate operation under the program. 
In some cases, explicit instructions 
will be necessary. 

A start can be made at grasping the 


procedure to be followed by taking 





The End Use Schedule 


Aircraft, 1.00; ships, 2.00; vehicles, 
3.00; armament and weapons, 4.00; am- 
munition, 5.00; war equipment and sup- 
plies; 6.00; war facilities, 7.00; raw 
materials, 8.00; power, light and heat, 
9.00; transportation, 10.00; communica- 
tion, 11.00; public health and safety, 
12.00; agricultural equipment and sup- 
plies, 13.00; industrial food processing, 
14.00; wearing apparel, 15.00; equipment 
and supplies for household use, 16.00; 
education and information 17.00; recrea- 
tion and amusement, 18.00; equipment 
and supplies for office use, 19.00; ma- 
chinery and equipment for industrial 
use, 20.00; new buildings, 21.00; operat- 
ing supplies and building repair and 
maintenance, 22.00; all other end uses, 
23.00. 

The above broad end use classifications 
are subdivided by after the 
decimal point. For example, class 11.00, 
communications, has under it subclass 
11.10, telephone; 11.20, radio; 11.30, tele- 
graph. In all there are approximately 75 
classifications including breakdowns of 
the 23 major classes above. The order of 
the numbers is in no way an attempt to 
indicate the relative importance of the 
use, 


numbers 


In addition to the above code symbols, 
information is also required as to whether 
the orders are placed by the Army, Navy, 
etc. A series of letter symbols has been 
adopted to indicate the purchaser: Army 

USA; Navy (including Maritime Com- 
mission) —USN; LL; 
purchasers domestic 


DP. 


other 
pur- 


Lend-Lease 
FP; 


foreign 
chasers 
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* * * * 


. . Distributors found new problems in rules covering prices 
and truck deliveries. . .. Schedule “A” steel distributors won an A-1-k, with 
enough strings attached to indicate future shrinkage in houses and prod- 
ucts carried. .. . End use codes drafted to exercise full control over materials. 


the case of a company manufacturing 
household furniture and office furni- 
ture, maintaining a single inventory. 
This company would place on its or- 
ders the symbol 16.00—60_ per 
19.00—40 per cent. 

The distributor's would 
break down into much smaller per- 
centages. His program for indicating 
the multiple end uses for the thousands 
of items he sells—and doing it with 
accuracy satisfactory to WPB —will re- 
quire careful and authoritative instruc- 
tion. 

With their earlier experience cal- 
culating “defense percentages“ 


cent, 


business 


under 
the old Defense Supplies Rating Plan. 
distributors will inkling of 
the route over which this regulation 
will take them. Obviously the DSRP 
requirements, which permitted figur- 
ing an over-all defense figure for an 
entire business and reporting this fig- 
ure to all suppliers, were child’s play 
as compared to the exacting detail 
called for under PR No. 10. 
However, the new rules on end use 
succeed in overcoming one of the great- 
est difficulties experienced by distribu- 
under DSRP—the problem of 
obtaining customer cooperation in sup- 
plying the necessary data. Under PR 
No. 10, it is mandatory that the end 
use symbols be included on purchase 


have an 


tors 


orders. Customers who fail to do se 
are violating the law. 

The Distributor Branch of WPB is 
expected to collaborate with the supply 
industry's War Service Committee in 
ironing out the end use problems as 
they apply to this field. Mitt Suppiirs 
will give detailed analysis of the pro- 
gram either through its Supplementary 
Bulletin or regular issues as soon as a 
definite determined, 


course has been 


Changes Made in L-63 | Additional 
necessary alterations in the distributors’ 
inventory limitation order 1-63 have 
been effected during the past month. 
Among the more important are these: 

1. “Health supplies” removed 
from the list of products subject to 1-63 
control, 


Was 
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2. Kleven 


merchandise 
“didn't belong” 


pottery, etc.) 


kinds of 


which obviously (seeds, 


‘ lave k =. 
from the restrictions. 
> Method of 


permissible 


were exempted 


computing inventories 
under 1-63 was altered to 


allow distributors and dealers to use a- 


i base sales made in the preceding quar 
ter, rather than the “second preceding 
month’. It was felt that the longer 


hase 


period would simplify accounting 


procedure and = provide a more prae- 
ticable and steady. figure Under this 
ruling (Amendment 3) distributors lo- 
cated in Eastern or Central time zones 


may carry stocks equal to two-thirds the 


dollar value of goods sold during the 
three preceding months. Distributors 
in other times zones are permitted in 


ventories equalling the dollar value of 


sales during the full period of the pre 


Vietis quarter 
bh Permission was granted for the 
purchase of specific items necessary to 


a stock even though the total 
of the 


maintain 
nventory distributor exceeds the 
TANT pe rmissible amount. 
Future of P-100- It 
apparent that the Maintenance and Re 
(P-100) is 


bye Comes more 


pra order due tor mayor 


revision. perhaps before many days 


pass. For ex imple. a recent amendment 
to the aireraft order (P-109)) permits 
manulaeturers of aireratt parts to us 


in’ A-l-a for the 


Other 


purchase of operating 


~upplies spe ifte cases are on 


1 ! 
record, in which it has been necessary 


t than 


Phen 


pre 


» erant more effective 


\ 10 to 


substantial 


assistance 


deserving producers 


~eornie revision ino the 


gram for providing maintenance. re 


pair and operating -upplies must come 


when producers begin operating under 


i Production Requirements Plan. as 


lhev are ¢ x pected to do shortly Per 
haps provision for their maintenance. 
repair and operating supplic Ss require 
ments will be made when thev are 
viven priority for their other needs. In 
that case. ratings for sueh = materials 


and distributors would find 
difheulty of b 
ing told by supply sources that an A-10 


would Vary 


relief for their present 


rating is insufhieient te seeure the 


\l-o its the 


repaal 


met 
randise mayoerityv of 


maintenanes ind operating “up 


plies requirements are handled through 


PRP 
‘ 


threose 


having need of such an in- 
-trument as the present P-1000 would 
he few im mumiber It might then be 
Come necessary to write a speci ordet 
covering their needs \ further obvious 
flaw in the present P-1000 structure is 
that) “operating supplies” are — fre 
quently not logical companions for 
maintenance and repair supplies \ 
drill or a erinding wheel om hil repre 
sent a omuch mere pressing need than 
t brush or broom. and the rating me 


56 





Price Ceilings on Supplies 


Distributors must observe price ceilings and keep records of their sales, 
are exempt from posting and reporting requirements of ‘retailers’. 


With the General 
Maximum Price Regulation. OPA last 
month placed 


issuance of its 
a ceiling over prices at 


which manufacturers and distributor 
of industrial supplies may sell merehan 
dise. The general ceiling is March price 
levels: but. in addition, there are spe- 


cial price regulations for such product- 


- nuts and bolts. mechanical rubbe 
soods. machine parts and. of cour- 
machine tools. [tis important to net 
that the new regulations fix ceilings: 


<ell hye lou 


Leon Henderson. Price Administrator. 


anyone can the ceilings, 
points out that the regulation cuts across 


all) outstanding contracts. i.e. 


prices 
may not exceed the seller's highest 
March price even though delivery is 


heing made under an existing contract. 
ind even if the purchaser has already 
made full (in the latter case. 
the seller 


the 


pavment 

must make an adjustment to 
buver) 

Thus. one of the most revolutionary 

controls ever imposed on American in- 


dustry 


in peacetime or in war, was re- 
ceived with little resistance. and com 
paratively little fanfare. Netually. the 


broad price controls are directed mainly 


at the se-« illed 


modities. 


“cost-of-living” 

latter 
required to post their ceiling prices for 
and to make 
monthly reports to OPA on their cur- 


com- 


Retailers of the are 


ill customers to see. 





essary to get the drill or grinding wheel 
much higher than for a brush 
Yet the 


coupled now and the same A-10 rating 
blankets them both. 


might be 


or broom two categories are 


Stockpile Reduction 
Inventory 


The next step 


from limitation is elimina 
tion of certain lines from the warehouse 
stocks of distributors. It 
declared at the recent convention of the 
American Steel Warehouse 
by WPB officials. that it 


possible to maintain as many stockpiles 


certain was 


\ssociation, 
might not be 


is NOW eNist Further indication of 
WP's intent in this respect was the 
letter sent out by the Tren and Steel 
branch on June 3, addressed to a num- 


her of steel warehouses having rela- 


tively small quotas on certain products 


on the Sehedule A’ steel list. These 
warehouses were asked to eliminate 
those products entirely if that were pos- 


lish nt 


While the tonnage in each estab- 
= small. the 


rele yseal le 


aggregate tonnage 


mere important handlers 


such elimination would oun 


leorrtote dly Ie 


thre teh 


consice ! thle 
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Industrial distribu- 
the field. 


the inflationary effect of price increases 


rent selling prices. 
tors are not. In industrial 
ix several steps removed from the cost 
of living index. 

As Mr. Henderson told an editor of 
Mitn Suppers. 
products have withstood the tendency 
The 
praised both dis 
thei 
restraint. and remarked on the full co- 


prices of industrial 


toward inflation unusually well. 


Price Administrator 


tributers and manufacturers for 
operation he had received from a num- 
of manufacturers in the field) whe 


revised 


ber 
their prices downward before 
his price-control powers were legalized 


by Congressional action. 


The General Regulation 


GMPR fixes ceiling prices at all 
levels. —manufacturing. wholesaling anid 


retailing (industrial distributors are re- 
carded as wholesalers). hence the gross 
March 
the distributor's maximum spread for 
the duration. OPA reasons that these 
differentials were created by 
tion, and are therefore effective in keep- 


margin prevailing in hecomes 


competi- 


ing the wheels of distribution turning. 
\lso this policy is expected to assure 
a minimum of interference with the 
normal functioning of business. 

The general regulation is extremely 
broad: it 
those 


products except 
like 


perishable food- 


covers all 


specifically exempted pri- 


mary raw materials. 
and intangible services where price con- 


trol is impractical. 


Every dis- 
the date the 
(April 28) i- 
automatically granted a license on the 
that 
covered by 


Automatic Licensing 
tributer in’ business on 


regulation was issued 
it was selling the com 
the 


there is no 


condition 
modities regulation. 
Thus. 
evidence of it. every distributor is 
licensed by OPA. Such a 
mains effective for the duration of the 


for 


There are 


although phyiseal 
how 


license re- 


unless suspended 
the 


regulation 
lation of 


Vio- 


order, also 


other penalties—-civil enforcement a 
tions, criminal penalties. and suits fer 
treble damages as provided by the 


Price Control Act of 1912 
(the Congressional legislation on which 


Emergency 


Mr. Henderson's powers are based). 


Registration of distributors and 


wholesalers is) also provided in’ thi 
order. whenever OPA deems it: advi-- 
able and issues the necessary forms. Te 
date. OPA has not begun registration. 
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although it has announced its intention 
to do so 


Determining Ceiling Prices 
Under GMPR. the seller is prohibited 
from exceeding the highest Mareh 
prices charged purchasers of the same 
Class. To determine highest prices, 
OPA has issued this formula: 

1. The top price for which an article 
was delivered during Mareh in’ com 
pletion of a sale to a purchaser of the 
same class. Customary discounts 01 
price differentials cannot be changed 
except to lower the price. 

2. If there was not actual delivery of 
an article during March. the seller may 
use the highest price at which he offered 
that article for sale. Thus. it may be a 
list price, allowing the same discount 
offered in March. However. it must be 
a bonafide offering price. not one in 
tended to be the start of a bargaining 
process which would lead to a lower 


actual selling price. 


Taxes—Distributors who customarily 
stated and collected taxes at time of 
sale separately from the purchase price 
during March need not include the tax 
in determining their maximum prices 
and may continue to collect such taxes 
in addition to the maximum price. How- 
ever, if a distributor's Mareh price in 
cluded the tax during Mareh. 1942. he 
must count it as part of his maximum 
price and cannot colleet it as an addi 
tion. 

Records to be Kept 
turers and distributors must preserve 
for examination by OPA all existing 
records of March prices. and maintain 


Joth manufac- 


current records showing prices charged 
since the regulation became effective 
(May 11). plus an explanation of the 
basis on which maximum prices were 
determined, 

Manufacturers and distributors are 
also required to prepare, hefore July l, 
a complete statement of highest prices 
charged and offered during March, with 
suitable identification of each com- 
modity. This statement must also show 
all customary allowances. discounts 
and other price differentials. and is sub 
ject to examination by any person dur 
ing normal business hours (however. a 
firm claiming that) substantial injury 
would result from making these records 
available to outsiders, as for example 
a competitor, may adopt the alternate 
of filing them with the local OPA office. 
which will not disclose them unless it 
is decided that withholding such infor- 
mation is contrary to the purposes of 
the regulation). It is understood that 
a distributor's accurate price list) or 
catalog will suffice for this purpose. 

Mr. Henderson suggests that) these 


records, and the statement, be prepared 





Leon Henderson explains the new price controls to a group of business paper 
editors, including John T. Schaefer, Managing Editor, and Malcolm Burton, 
Washington correspondent of Mill Supplies. 





promptly. “to aveid misunderstanding 
and disputes with buyers over correct 
maximum prices. and thus avoid situ 
ations which very well might interfere 


with the normal flow of business.” 


Liability of Buyers The General 
Maximum Price Regulation holds buy 
ers as well as sellers liable for violation - 
of the order. In this confiection, it i- 
noteworthy that a number of industrial 
buyers have asked distributors to place 
a statement on their invoices testifvinge 
that prices charged do not exceed pri 

ceilings. 


Supplementary Price 
Control 


OPA also exercises special price con 
trols) over certain) commodities and 
eroups of commodities handled by in 
dustrial distributors. These are gener 
ally similar in operation to GMPR. 
differing mainly in the date chosen as 
a standard for ceiling prices, and the 
fact that they may be addressed to 
manufacturers. Among these are: 


Mechanical Rubber Goods 
OPA’s Maximum Price Regulation No 
119, effective May 27. provides a ceiling 
above which manufacturers may not 
sell mechanical rubber goods. The ceil 
ing for “standard” products (belting. 
hose. packing, ete.) is Oet. 1. The ceil 
ing for “tatlor-made™ items (special 
products ordinarily sold on a bid basis) 
is Jan. 5, 1942. 


Nuts, Bolts, Screws and Rivets 

Also addressed to) manufacturers is 
Maximum Price Regulation No. 147 
on ferrous and non-ferrous nuts, belts, 
screws and. rivets, effective May 28. 
This order specifies Oct. 1 as the date 
on which to base maximum prices (ex 
cept cap and set) screws. which are 


dated back to June 1. 19tL). To en 
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courage the use of standard: items. the 
regulation permits an additional $10 
charge by the producer for special. nen 
stocked items. 


Construction Equipment — Maxi 
mum Price Regulation No. 134 imposes 
a ceiling date of Oct. 1 on prices which 
may be charged for rental of construc 
tion and read maintenance equipment 

air compressors, road graders. pumps 
concrete mixers, ete, 


Machine Parts Maximum Price 
Regulation No. 136 on machinery and 
machine parts was to become effective 
on June 1. but has been moved back 
to July 1. pending revision and inter 
Present draft) of the order 
requires manufacturers to observe a 
ceiling date of Oet. 1 for industrial ma 


chinery of nearly all kinds. ineludine 


pretation, 


such machine parts as power transmis 


sion equipment, certain materials 
handling equipment. air) compressors 
ete. However. as this issue of Mins 
SUPPLIES goes to press. the order is as 
yet unelarified., 

Previous Price Ceilings | Before 
issuance of the General Maximum Price 
Regulation and the supplementary on 
ders, several price ceilings had already 
been imposed on such produets as iron 
and steel. new and used machine tools 
wears. sprockets and speed reducers. 


These remain in effect. 


Overlock Chief 
Of Chicago WPB 


Joseph LL. Overlock has been ap 
pointed Chicago regional director of the 
WPB. The Chicago regional office will 
administer all of the WPB field offices 
in Hlinois, Indiana, Towa and a portion 


of Wisconsin. 
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M-21-b 
Completely 
Revised 


Higher ratings, new quotas, re- 
strictions on inventories, deliver- 
ies for Schedule A and B steel 
warehouses apply starting July 1. 


Thoroughly amending its plan for 
steel warehouses, the WPB last month 


raised its sights, permitting businesses 
of this type to buy Schedule A produc ts 
on an A-l-k rating and Schedule B 


products on A-3. In addition, many 
other important provisions relating to 
inventories, deliveries and quotas were 
set forth in Amendment 4 to Supple- 
mentary Order M-21-b. 

Phe new ratings were effective when 
the order was issued, May 4. Quotas 
hecome effective July 1, and beginning 
that date the warehouses must have a 
certificate in order to apply the rating. 
Phe certificate is obtainable only if the 
warehouse has been reporting monthly 
on Form PD-83. 

Phis visit of M-21-b to the operating 
room Was necessitated by the revision, 
April 21. of General Preference Order 
M-21. Under this revision the sale of 
iron and steel products after May 15 was 
restricted to ratings of AL-O. Such re 
striction is carried out in Amendment +t. 

Method of Operation. To operate 
under the new plan. steel warehouses 
will follow a procedure somewhat like 
this: 


Schedule A Distributors 


1. Warehouse applies for quota on 
Form PD-83-a. This quota is computed 
on the base tonnage of any “A” prod 
uct shipped by that warehouse from 
stock during the first calendar quartet 
of LOL. (See Chart No. 1.) 

2. On or before July | a certificate 
will be issued to the warehouse assign- 
ing preference rating of A-l-k to de 
liveries of iron or steel within limits of 
the quota. After July 1, deliveries may 
not be made lo thie warehouse and it 
may not accept deliveries until it) has 


filed its preference rating certifieate 


with the person making the delivery. 

3. Before the l5th of each month. 
warehouse must file its report on Form 
PD-83 revised. sending it to Bureau of 
the Census, Washington, D.C. 

L. Through the use of Form PD-83-g 
preference ratings higher than A-I-k 
may be grouped and extended, within 
the provision set forth in Chart No. 3 


» Restrictions on deliveries are as 
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Chart 1. (Schedule “A’’) 





Base tonnage — sales from stock, first calendar quarter of 1941, as approved on PD-83-a) 
Quola Percent of Base 
Tonnage 
Slales of California, A// Other 
Production Classification Oregon and Washinglon Slales 
Column 1 Column 2 Column 3 
1. Ingots, blooms, billets, slabs, tube rounds, 
sheet and tin bars. . . 120 100 
2. Structural Shapes and piling 120) 100 
3. Plates (Universal and Sheared 75 73 
1. Rails — over 60 lbs... ; 100 100 
5. Rails all other. ... 100 100 
6. Tie plates, track accessories, and spike- 100 hon 
7. Hfot rolled bars, carbon, incl. hoops, bands 130 110 
9, Hot rolled bars, alloy. . , 120 100 
10. Cold finished bars, carbon and alloy . 130 110 
lib. Tubes (Mechanical and Pressure 130 110 
12. Wire rods (for wire drawing only). 100 100 
14. Black plate 80 60 
16. Sheets and strip, hot rolled. . 120 100 
17. Sheets and strip, cold reduced 3&0 60 
19. Sheets and strip, all other (including long 
ternes ae BO 60 
20. ‘Tool steel bars, including drill rod . 130 110 
21. Wheels and axles , 100 100 
22. Forgings, armor plate, and ordnance 100 100 
23. Forgings, all other (rough forgings onl, 100 100 
24. Steel castings (rough castings only ) 100 100 
25. Skelp.. ; 100 100 
26. All other. 100 100 


NOTE: No warehouse which, during 1910, purchased more than 25% of its tonnage 
of any product in a grade invoiced as “less than prime quality” may, during any cal- 
endar quarter, purchase prime quality iron or steel products of the same class amounting 
to more than 250% of the tonnage of such prime material purchased during 1940. 





Chart 2. (Schedule ‘’B’’) 





(Base Tonnage —- For all products except classification 13, shipments from producers to 
warehouse stock during corresponding calendar quarter of 1940. For Classification 13, 
shipments from producers to warehouse stock during corresponding calendar quarter of the 
period July 1, 1940-—June 30, 1941. On specific election of the warehouse pursuant to 
paragraph e (1) of the order, the quarterly base tonnage may be changed to one-fourth of total 
shipments to stock during the base period provided above.) 


Percent of Base Tonnage Rated A-3 Quola as % 
Warehouse Having Warehouse Having of 
Innual Base Annual Base Tonnage 
Tonnage of All Base Tonnage Varimum 
Products Totaling of 1/! Products which may 
Produel Classification 120,000 lbs. or less over 120,000 Ibs. be Shipped 
Column 1 Column 2 (Column (Column 4 


&. Hot rolled bars, concrete re- 
inforcing. . . 100 50 120 
lla. Pipe and tubes (all kinds 
except) mechanical and 
pressure tubing 100 50 120 
13. Wire and wire products: 
a. Wire rope and = strand, 
bale ties, nails, and 
welding rods (uncoated 110 110 110 


b. Wire, woven fence wire, 

poultry netting, stucco 

netting, welding wire 

fabric in rolls (building 

fabric), barbed wire, 

staples, fence posts and 
gates... 100 50 120 

15. Tin and Verne plate (short 
ternes 0 0 0 

18. Galvanized sheets and strip 
(including corrugated ; 100 50 120 


NOTE: (1) By written notice to the producer on or before July 1, the warehouse 
may change the base tonnage for wire and wire products to 25% of the annual base 
tonnage provided for above. For other products, written notice must have been 
submitted by Feb. 1, 1912. Thereafter base tonnage cannot be changed for any quarter. 

(2) Any warehouse whose base tonnage of all Schedule B products with any producer 
for the calendar year is 120,000 pounds or less may accept its annual quota from that 
producer at any time during the calendar year. Limitation on this is that no more 
than two minimum carloads are accepted in any calendar quarter. 

(3) Column 4 indicates percentage to which warehouse can increase its shipments 
if it can develop ratings above A-3, through use of Form PD-83-g, for additional tonnage. 
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Chart 3. (Schedule ‘’C”) 





Vintmum size orders of steel for warehouse stock to which a rating higher than A-1-k may 
be erlended 
Type of Sleel 
Pounds 


Schedule A Products Carbon Alloy Stainless 
1. Ingots, blooms, billets, slabs, tube rounds, and 
sheet and tin bars. . 10,000 20,000 
2. Structural shapes and piling. . . 10,000 20,000 
3. Plates (Universal and Sheared 10,000 20,000 6.000 
1. (Rails —Over 60 Ibs.).... ) 
5. (Rails—All Other)... . { 10.000 
6. Tie Plates and Track Accessories, including track 
spikes. . ¥ 
7. Hot Rolled bars, Carbon, including Hoops and 
Bands.... eae 10,000 
9. Hot Rolled Bars, Alloy. 20,000 6,000 
10. Cold Finished Bars, Carbon and Alloy 20,000 10,000 6,000 
lib. Tubing (Mechanical and Pressure 10,000 10,000 2.000 
12. Wire Rods (for wire drawing only 10,000 
U6. Blew: Fiabe... 6k cccwcss< 10,000 ; ; 
16. Sheets and Strip, Hot Rolled 10,000 20.000 6.000 
17. Sheets and Strip, Cold Redeced. . 20,000 10,000 6.000 
19. Sheets and Strip, all other (including long ternes 20,000 10,000 
20. Tool Steel Bars, including drill rod 1,000 1.000 
21. Wheels and Axles... .. ; 10,000 20,000 
22. Forgings, Armor Plate and Ordnance 20,000 20 000 
23. Forgings, All Other (Rough Forgings only 20,000 20,000 
24. Steel Castings (Rough Castings only 20,000 20,000 2 000 
25. Skelp.... waa : 10,000 
26. All Other. 10,000 2 000 6,000 
Vinimum size orders of steel for warehouse slock lo which a rating higher than A-3 may be 


rlended 


Type of Sleel 
Pounds 


Schedule B Products Carbon Alloy Slainless 
8. Hot Rolled Bars, concrete reinforcing 10,000 
Ila. Pipe and Tubes (All kinds except mechanical and 
pressure tubing) . 10,000 


13. Wire and wire products: 
a. Wire rope and strand, bale ties, nails and 
welding rods (uncoated 
b. Wire, woven fence wire, poultry netting, 
stucco netting, welded wire fabric in’ rolls 10,000 = ,.000 
(building fabric) barbed wire, staples, fence 
posts and gates 


Tin and Terne Plate (short ternes No quotas 


15, 
18. Galvanized sheet and strip (including corru 
gated)... 10,000 


NOTE: Above restrictions apply as follows to distributors having quarterly quota 
of 500 tons or less of Schedule A products: (1) Ratings received on the sale of one or 
more product classifications representing the same type of steel (carbon, stainless or 
alloy) be grouped. (2) Extension of rating higher than A-1-k can only be made when 
the warehouse has, within 90 days prior to the extension, shipped from stock on ratings 
higher than A-I-k an accumulated total weight not less than 40,000 Ibs. carbon steel 
all products); or 6,000 Ibs. stainless steel (all products) or 20,000 Ibs. alloy steels (all 
products 

Distributors haying quota of more than 500 tons of Schedule A products are affected 
as follows by the above restrictions: (1) Rating received for each product class and 
type of steel shown above ts separately accumulated 2) Extension of higher rating 
than A-I-k for any Schedule A product or A-3 for any Schedule B product can only 
be made when the warehouse has shipped from stock minimum quantity shown above 
90 days prior to the extension of the rating. 

In all cases, the rating to be extended to the delivery of any product classification 
must be the lowest rating received on shipments within the accumulated total. 
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follows: Deliveries must be on A-10 o1 


higher ratings. except nails. bale ties. 
small pipe, fence wire, barbed wire. 
poultry netting, fence posts, gates, 


staples and corrugated roofing and. sid 
ing. Steel plates more than 90 in, wide 
(any thickness) or more than 48 in. 
wide and heavier than ®4 in. can only 
he sold on ratings of A-2 or higher 
Carbon. steel products can be sold on 
lower rated or unrated orders if) the 
customer certifies them to be for mainte 
nance or repair, and if such sales dur 
ing a quarter do not exceed 3 per cent 
of the warehouse quota on that product 
for that quarter. Single deliveries from 
stock to any customer cannot be made 
in quantities of a minimum carload ot 
more unless the carload contains more 
than ten different items. or without spe 
cific approval of WPB, 

6. Inventory on all Schedule A prod 
ucts except tool steel bars is limited to 
one and one-third times the amount of 
the quarterly quota for each product 
Classification, Inventory of tool steel 
bars is permitted at twice the quarterly 
quota. 


Schedule B Distributors 


1. Quota is determined according to 
formula given in Chart No 

2. Warehouse applies its own A-3 
rating by manually signing a certifiea 
tion on purchase orders. Purchases ean 
be up to the percentage of base tonnage 
shown in Columns 
(Chart No. 2). 


3. Reports are required for Schedule 
B products only from producers, whe 
file quarterly on PD-83-f revised. 


2 or 3 of Schedule B 


l. Persons other than producers can 
sell to warehouses and dealers on the 
\-3 rating provided the latter comply 
with the quota restriction 

». Schedule B distributors can group 
and extend ratings higher than A-3 
within the provisions indieated in Chart 
No. 3. 

6. Restrictions on deliveries and in 
ventory as outlined in No. 5 and No. 6 
above, also apply to Schedule Bo dis 
tributors. 

On June 3 the chief of WPB’s steel 
warehouse unit, J. Ro Stuart, wrote 
distributors suggesting that marginal 
stocks be dropped voluntarily for the 
duration. “We are particularly anxious,” 
he said, “to avoid maintaining stocks 
of Schedule A’ products for which a 
quarterly quota less than the following 
quantities (in pounds) has been as 


Hot Cold 

Rolled Rolled 

Carbon steel 10.000 20.000 
Stainless steels 6.000 6.000 
Tool steels 1.000 1.000 
Other alloys 20,000 10,000 
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Brushing Up for Big Debut 


PRP application form simplified, uniform policies outlined, system of 
ratings defined and competent field personnel assigned. 


In the methodical polishing up of the 
Plan, per- 
haps the most significant expression of 


Production Requirements 


policy insofar as distributors are con- 
cerned is that assignment of ratings will 
depend increasingly on the nature of 
less on the 


the applic ant’s product, 


ratings on. the 
This 


could be as- 


pattern of preference 


orders he has received. would 
that 


signed even though the product were 


mean high ratings 
sold on relatively low ratings, provided 
of course that the product was consid- 
ered a real necessity in the war pro- 
duction program. 

Thus there might be a tendency to- 
ward easing up the pressure put on dis- 
tributers by manufacturers in their de- 
sire to receive high ratings. 

WPB is earnestly getting the decks 


cleared for the expected rush that will 


come when all holders of individual 
preference ratings must embrace the 
PRP form of priority assistance. The 
most important step in this direction 


was taken May 


made of 


13 when announcement 
substantial 
PD-25A 
much was accomplished in this respect 
that it was possible to eliminate en 
tirely the PD-25X and “Little 
the modified PRP that was once 
introduced to save small manufacturers 
detail of filling out the 
more compli ated PD-25A. 


was streamlining 


in the application form. Soe 


form 
Purp” 


the exacting 


Reduction in the amount of informa 
tion required from applicants will make 
both for the and the 


Copies ot the 


it easiet user 


processor ol the form. 


revised form may now be obtained from 


lane al W PB oft ts 





Uniform Ratings When PRP 
reaches out to covet nearly everything. 
a policy ot 


“open ratings, openly ar- 


rived at” will prevail. Specific diree- 
tions for assignment of ratings are now 
being prepared. Such ratings will be in 
accordance with the importance of va- 
rious products in the war and civilian 
economy. 

These 


evrade of 


directions will specify the 
\-l-c, A-3, 
which should normally be granted for 
each industry 


ratings ete. 

or type of production. 
They will indicate the policy to be fol- 
lowed in determining amounts of mate- 
which such 


rials to may be 


ratings 
assigned, 

Not only will WPB thus declare it- 
self in the matter of ratings for various 
industries and products, but these proc- 
essing directions will be made public. 
enabling producers and distributors to 
know just stand with re 


where they 


spect to prior ities. 


Field Assistance 
Though the 


greatly simplified, it is recognized that 


Improved — 
PRP application form is 


producers will continue to have their 


troubles in executing the form, and 


need competent assistance. Toward this 
WPB has 
specialists in PRP procedure to work 
in the field offices. 


These new 


end, assigned a number of 


staff members have been 
specially trained in Washington. Then 
training has been the same as that given 
to PRP staff analysts. They 
not only with procedures but also with 


are familiar 


the standards by which applications are 


rated at headquarter s. 


In Milwaukee and Chicago, distributors have organized periodic priorities 


clinics to school themselves on WPB's latest rulings. 


Above, Howard Learn 


(Chas. H. Besly & Co.) presides over the Chicago class. See story on page 116. 
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C. M. Schoenlaub 
Heads up PRP 


Appointment of Charles ML Sechoen- 
Acting Chief of the Production 
Requirements Branch was announced 
on May 10 by C. H. Matthiessen, Jr.. 
Chief of the Bureau of Priorities. 

Mr. Schoenlaub staff of 
the Office of Management 
on July 31, staff advisor 
Since March 
15 of this year, he has been special as 
sistant to A. L. Williams. Chief of the 
Production Requirements Branch, and 
will serve as Acting Chief of the branch 
because of the illness of Mr. Williams. 


laub as 


joined the 
Production 
1941, as a 


in the Priorities Division. 


Supply Committee 
Outlines Policy 


Following a meeting in 
Washington, the “War Service Commit- 


tee of Distributors of Production Equip 


previous 


ment and Supplies” held a brief meet- 
ing in Atlantic City after the convention 
had closed and drafted a declaration of 
policy. 

this declaration, the 
committee will cooperate with the gov 


\c cording to 


ernment in every possible way toward a 


successful conclusion of the war pro- 
vram: it will give fullest assistance to 
all branches of the WPB; it will advi- 
members of the 


industry of priority 


orders, regulations, explanations and 


WPB: 
with and extend its counsel to 
officials of WPB with respect to ques- 
tions relating to the supply industry. 


Two Penalized on 
P-100 Violations 


For violations of the P-100 order on 


interpretations issued by and 


conter 


maintenance, repair and operating sup- 
firms 


plies, two were penalized last 
month by suspension orders from WPB. 

The Paine Heating Tile Co.. 
Jackson, Miss... a plumbing contracto 


which also does a plumbing and heat 


and 


ing supplies business. loses all priority 
privileges for a period of one month. 
under terms of Suspension Order 8-54. 
because it made use of P-100°S A-10 to 
secure material which was not needed 
for the purposes certified, 

Brandtjen and Kluge. Ine. St. Paul. 
a manufacturer, was charged with urg 
\-10 


printing 


ing its customers to apply the 
their 
and then extending the 


rating to orders for 


presses, ratings 
to obtain material to build them. Order 
S-19 prohibits the firm from manufac 
machinery on 
S?00. 


turing or producing its 


orders in @eXNCESSs ot 
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Chicago Distributors Plug Stanley Plan 


New code system of lining up subcontractors is forced off dead center by cooperation of distributors 
in Chicago, test city. Distributors may be key to success of the plan nationally. 


Industrial distributors in the Chicago 
area are working hand-in-glove with 
local WPB officials on a plan for 
-preading war work which. thanks to 
the industrial “know how” of supply 
men. may prove to be the key to the 
still unsolved problem of widespread 
subcontracting. Known as the Stanley 
Plan, 


tracting opportunities in a directory list 


t is a method of coding subcon- 


which potential subcontractors ean 
readily compare with their own coded 
list of available machine tool capacity. 
If the test case proves successful in 
Chicago, the plan may be adopted na- 
tionally, with distributers everywhere 
invited to cooperate with WPB in’ its - 
application. \ 

Complicated in appearance, yet strik- 
ingly effective when all parties under- 
stand its workings, the Stanley Plan 


was fathered by James S. Stanley, con- 








4 


H. E. Kramer of H. Channon Co. explains purposes of the meeting of distribu- 
tor salesmen subsequently undertook to school Chicago plant owners in the 
advantages of the Stanley Plan. 
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HOW IT WORKS—tThe Stanley Plan is a method of 
coding machine tool capacities of potential subcontrac- 
tors and the needs of prime contractors so the two can 
be brought together by matching the code symbols. 
Under the code (not shown above), a boring machine 
operation is “A,” a drilling machine is “B,” lathes are 
"C,"" etc. Machines, sizes, tolerances and many other 
facts are similarly coded in what seems to be, but isn't, 
an impossible maze of detail. WPB’s experimental Direc 
tory of Contract Opportunities contains an Index to Jobs 
left above) which a potential subcontractor scans with 
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BDN- Binks Manufacturing Co., 3114 Carroll Avenue, Chicago, Il. 
BDN-l1 There are parts of Spray Gun Equipment. I1st del. May 


20. 
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BDR- American Locomotive Co., McCormick Bldg., Chicago, Hl. 
BDR-l1 1st del. May 15. All machine hrs. approx Item 1 may 
require 40-60 hrs. It is cast armor steel. (M4 tank 
turret) 230-260 Brinell. For Item 1 slightly smaller ma- 
chines may be applicable. If you have machinery of these 
types and approx. sizes, let us know. 
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BDV- Chicago Electric Mfg. Co., 6333 West 65th St., Chicago, Ill., Att.: Mr. H. 
Oetjen, V. P. & W. M. (Portsmouth 6370) 


BVD-1 1st del. June 1. Item 1—Machine recommended best re- 
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sults 6 spdl o. 2+ Chucking Machine. 9 Item 2— 

his own coded list of production capacity, seeking to find 
a match. Additional columns are the additional machines 
required, in sequence. When he finds a match, he secures 
further details about the job in another section of the 
Directory, the Breakdown of Jobs (right), and proceeds 
to contact the prime contractor if the opportunity looks 
good. Thus, a plant with ACG (a 10-in. vertical boring 
mill with two swivel heads) would find a need for it in 
the Index to Jobs, as circled above left, and more detail 
about that subcontracting opportunity under Breakdown 
of Jobs (also circled, above right). 
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sultant in the Production Division of 
WPB, and has been in the background 
of official thinking for about a year. 
Principal obstacle to its success ap- 
peared to be forcing upon local in- 
dustry an understanding of its benefits. 
And it is in this last respect that Chi- 
cago distributors are making their 
contribution. 

Early in April, Joseph L. Overlock, 
regional director of WPB, agreed to 
make Chicago a proving ground. A staff 
of experts headed by Ralph W. Prit- 
chard was selected and trained by Mr. 
Stanley. Mr. Pritchard and his assist- 
ants, H. Paulman, T. N. Bishop and 
W. C. Wright, undertook first to school 
the big prime contractors in the work- 
ings of the plan. This was simple by 
comparison with the job of reaching 
the hundreds of potential subcontrac- 
tors with the explanation of the plan. 
The story is too involved to employ 
direct mail methods to reach small 
plant owners, so the committee estab- 
lished daily lecture periods, morning 
and afternoon, for potential subcon- 
tractors. For a few days attendance 
was good, but presently dropped off. 

At this point a delegation from the 
Chicago Mill Supply Club composed of 
Carl Channon (Great Lakes Supply), 
Oscar Iber (O. Iber Co.), W. C. Teare 
(Sterling Products) and R. E. Kramer 
(H. Channon Co.) sat in on one of 
these educational sessions and subse- 
quently volunteered to solicit subcon- 
tractors for WPB—in effect, to become 
part of its field organization. As a re- 
sult, a special lecture and demonstra- 
tion was staged for some 150 distribu- 
tors and salesmen, and the following 
day all out were plugging the Stanley 
Plan on their daily rounds. Salesmen 
explained the plan briefly to their cus- 
tomers, inviting them to the WPB 
educational meetings. 

How well this distributor cooperation 
id working can be gaged by the fact that 
the mailing list for the “Directory of 
Contract Opportunities” grew from 150 
on April 20 to 2.900 on May 15. Some 
of the increased interest is traceable 
to a meeting sponsored by the Illinois 
Manufacturers Association, but WPB 
men attribute most of it to the activity 
of Chicago distributors. 

In addition to the missionary work 
the salesmen are doing to corral poten- 
tial subcontractors for the Stanley Plan, 
they have also been encouraged to go a 
step further and follow through on the 
placing of subcontracts brought to 
light. Sterling Products, for example 
has three men spending a large part 
of their time bringing together prime 
and subcontractors. Recently four men 
and two girls at Samuel Harris & Co. 
spent two solid days combing their 
mailing list, and as a result were able 
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R. W. Pritchard, Chief of the Stanley Plan in the Chicago area, presents full 
details to the meeting of some 150 distributors and salesmen who, the follow- 
ing day, began promoting the plan among their customers. 


to steer several of their customers into 
subcontracts. Other Chicago houses 
have tackled the job with the same 
spirit. 

Both distributors and WPB view the 
new conservation order M-126 with 
alertness, for this stop order on some 


100 steel products will leave many 
plants in the Chicago territory only two 
alternates: convert their ‘acilities to 
war work or fold up. Hence, pure force 
of circumstance will enhance the value 
and attractiveness of this new subcon- 
tracting program. 





Rush Deliveries 
Ended Unless— 


A new phase of government control 
faced industrial distributors last month 
when Order No. 6, issued by the Office 
of Defense Transportation, placed seri- 
ous restrictions on the use of delivery 
trucks. Purpose of the order was to 
conserve existing transportation facili- 
ties and tires, 

Under ODT Order No. 6, local deliv- 
ery service (25 miles beyond the cor- 
porate limits of a municipality) must 
be confined to one trip per day to any 
single customer. “Special deliveries” 
are specifically banned. In addition, 
the mileage of delivery trucks using 
rubber tires must be reduced by at 
least 25 per cent each month as com- 
pared with the corresponding month of 
1941. This means that distributors 
must begin keeping records of their 
truck mileage and achieve a method of 
reducing the mileage as required. In 
addition, mileage saved by*cutting down 
on deliveries and eliminating special 
deliveries cannot be counted toward the 
necessary 25 per cent reduction. Effec 
tive date of the order is June 1. 

The provisions of this rule will likely 
work a severe hardship on industrial 
distributors. Although a highly im 
portant part of their service to war 
plants comes under the heading of 
“special deliveries” and although there 
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are certain exemptions in the order to 
this provision (including garbage dis- 
posal, deliveries to hospitals, ete.) there 
has been no provision made giving 
blanket permission for making special 
deliveries in response to emergencies 
occurring in plants producing war ma- 
terials. 

Queried on this point by a representa- 
tive of Mitt Suppties, the Office of De- 
fense Transportation declared its un- 
willingness to amend Order No. 6 by 
making such a blanket exemption. As 
an alternative, it suggested that dis- 
tributors appeal individually, by letter, 
if they felt that war production was be- 
ing impaired by cessation of their 
special delivery service. 

Administrator of ODT Order No. 6, 
and his address, is: Edw. Brady. Room 
4111. ICC Bldg., 12th & Constitution. 
Washington, D. C. 


Non-Essentials 
Hit By M-126 


The shutdown has begun for manu- 
facturers producing more than 400 
common civilian products in which iron 
and steel are used. Order M-126, is- 
sued May 5, outlined the procedure for 
eventual elimination of such manufac- 
ture. Meanwhile, WPB was giving seri 
ous attention to the addition of other 
items to the original list. 
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Nose to the 


IF YOUR CLIENT has grinding ma- 
chines, any of the accessories and sup- 
plies here pictured may be on his 
He'll need both 
plain wheels (1) and shaped ones 
(2), and if he’s grinding dies or other 
special parts, he'll need tips (3) too. 
Then there are buffing wheels (4). 
wire (5) and fibre (6) brushes, for 


present want list. 


polishing and cleaning, and arbors 
(7 and 8) and mandrels (9) to carry 





them. And there are wheel dressers 
of the Huntington (10) and diamond 
(11 and 12) types, centers (13). 
chucks (14, 15, 16) and dogs (17). 

For the table he'll need parallels 
(18), adjustable parallels (36), 
angle plates (19), V-blocks (20) 
and step blocks (21) or even an 
adjustable knee (22). T-head bolts 
(23), clamps (24), magnetic chucks 


(25), vises (26)—-perhaps_ with 





34 








35 


equalizing jaws (38)—or _ plain 
C-clamps (37) are needed for hold- 
ing work. Of course there are also 
goggles (28), oileans (29), brushes 
(30), guards (27), wrenches (33), 
jacks (39), snap gages (31), and 
holders for grinding toolbits (34) to 
be considered too, as well as coolant 
pumps (32) where coolant is needed, 
and round belts (35) for driving the 


workpiece in internal grinding. 


THESE 17 TOOLS GO IN THE MACHINE HEAD 








Steel Warehouses Get an A-l-k But... 


.. . failure to provide reports will disqualify some by July 1. Others 


may lose lines. 


Only those directly involved in war work to sur- 


vive, is warning sounded at American Steel Warehouse convention. 





Walter S. Doxsey, re-elected presid- 
ent of A.S.W.A., warned members to 
streamline their warehouses for more 
efficient service or else invite com- 
petition from military authorities. 





Some 300 distributors will be elimin- 
ated for failure to co-operate, bluntly 
announced J. R. Stuart. “A quota 
is not an automatic license nor will 
the new A-1l-k rating guarantee de- 
liveries,” he added. 





“The door is open for distributors to 
use their new A-l-k rating to obtain 
a share of the available distressed 
stocks,”’ stated Ralph J. Stayman. He 
advised the steel men to check all 
customers who have come under the 
new limitation or restriction orders. 
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500 
stirred with excitement when J. R. 
Stuart of the warehouse unit, WPB, 


announced that close to 300 distribu- 


SOME STEEL warehousemen 


tors who have failed to submit re- 
quired reports would be eliminated 
by July 1 when the new A-1-k cer- 
The 


was made at a Town Hall Meeting of 


tificates are issued. statement 
“Schedule A” distributors, sponsored 
by the Steel 


\ssociation as part of the program 


American Warehouse 
of their 33rd annual convention held 
in Chicago, May 12-13. 

In clarifying his announcement that 
some 300 distributors will be out of 
July 1, Mr. Stuart 
stated that these houses have failed 


the picture by 


to comply with the regulation requir- 
ing the submission of monthly re- 
ports. “They are chiefly small firms, 
those with something to hide from 
us, or those distributing steel as a 
sideline and have not felt it necessary 
to comply with the regulations.” 
He stated that cries from distrib- 


utors about not getting their quotas 


will fall on sympathetic but unre- 





sponsive ears. “A quota is not an 
automatic license, nor is the A-1l-k 
rating a guarantee that distributors 
will get the material.” 

It is the purpose of the WPB, he 
added, not to encourage the accumu- 
lation of excessive stocks in ware- 
houses but to distribute them equally 
among all competing units in an 
area in proportion to the relative po- 
sition previously held in the com- 
munity. New warehouses, he stated, 
will not be established for any prod- 
uct which is commonly available to 
buyers through existing warehouse 
facilities. If it is necessary to set up 
a stock in some established ware- 
house, this will be done on basis of 
the producer's recommendation or at 
the request of the customer. 

Looking further into the future he 
advocated that distributors use their 
\-1-k rating widely and buy from 
the firms not getting a large volume 
of high-rated orders, and to save 
the higher ratings they receive for 
placing business with the companies 
which make something not obtainable 


Seventh inning stretch for the 500 steel warehousemen who attended the 
Town Hall Meeting sponsored by the A.S.W.A. as part of their annual con- 


vention at the Hotel Drake in Chicago. 
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elsewhere. And then he cautioned 
that only those directly involved in 
war work will survive while the others 
will have to suffer for the duration. 
“We cannot maintain as many stock- 
piles as now exist,” Mr. Stuart con- 
cluded. “Some distributors may be 
asked to discontinue certain lines and 
become steel specialists. And a greater 
interchange of stocks may be neces- 
sary in order to aid a buyer complete 
an urgent order.” 

Walter S. Doxsey, who was re- 
elected President of the American 
Steel Warehouse Association, warned 
the members that. “Unless the dis- 
tribution of steel through warehouses 
and other secondary outlets is stream- 
lined as have been many other indus- 
tries and distributing services, | fear 
very much that the military authori- 
ties may step in and establish their 
own branches.” 

He cited the case of the large ware- 
house in Rochester which has been 
acquired by the small arms unit of 
the Army for the stocking of produc- 
tion steels for arms contractors 

In discussing M-21-b, Mr. Doxsey 
attributed many of the problems fac- 
ing the warehousemen to the rather 
broad definition of a warehouse which 
states that “A warehouse is any per- 
son who receives physical delivery 
of steel from a producer and resells 
it in the form received.” This broad 
definition, he recalled, permitted some 
2.300 companies to be granted cer- 
tificates for Schedule 
While this definition was effective in 


A products. 


bringing these companies under con- 





West coast distributors who stopped 
off on way home from Atlantic City 
to attend the A.S.W.A., left to right: 
S. F. Woodbury (Woodbury & Co.), 
R. P. Mercer (Jacobs & Gile, Inc.), 
W. A. Haseltine (J. E. Haseltine & 
Co.) and H. M. Tayler (Tayler & 
Spotswood). 


trol, he added, it also has resulted in 
about 500 dropping out of the picture 
in the last six months. Of the remain- 
ing 1800 companies granted certifi- 
cates under M-21-b for Schedule A 
products, he concluded. about half of 
these handle 983 percent of distribu- 
tion of these products through ware- 
houses and hence it is neither effective 
nor efficient for producers to supply 
nearly twice as many outlets as were 
recognized before the war. 

Joe Tucker, Bureau of Industry 
Branches. Washington, warned the 
assembled group that so far the re- 
serve stocks on the shelves of re- 
tailers and wholesalers have cushioned 
the shock of total war from coming 
home to the civilian consumer. He 
pointed out that a long list of products 
has already disappeared and by the 
middle of summer many more will be 
unobtainable. Emphasis from now on, 


he stressed, will be placed upon de- 


‘voling machines and materials to win- 


ning the war and secondary things 
will be cut to the bone. “Business as 
usual goes first, then living as usual.” 
he stated. 

“Controls from both ends. the raw 
material and finished products.” Mr. 
Tucker added, “are beginning to meet 
and the wholesaler is right in the 
middle. While the PRP is being ex- 
panded to include an estimated 30.- 
000 producers by September, it is de- 
signed so far only for manufacturers. 
Great problem is how to get some- 
thing similar for the distributors.” 
stocks.” 


In defining “distressed 


(Continued on page 187) 





“Looks like more problems ahead,” 
says A. J. Glesener (left) to LeRoy 
Bray (Thomson-Diggs) and R. D. 
Cortelyou. 
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The wholesalers is in the middle and 
conflicts are ahead now that controls 
from both ends are about to meet, 
warned Joe Tucker. “Business as 
usual goes first, then living as usual 
follows,” he warned. 


TN a 





“Anyone who resells iron and steel 
to anyone comes in under the new 
price Schedule M-49," advised P. M. 
Malin of the OPA. 





"Inflation would handicap us in our 
war effort and make it impossible to 
win the peace,” explained Clair Wil- 
cox of the OPA as he outlined a pro- 
gram of steps to be taken for con- 
trolling inflation. 





C. H. Bradley (W. J. Holliday & Co.), 
a member of the convention commit- 
tee which arranged the details of the 
annual A.S.W.A. meeting in Chicago. 
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Help Your Customers Save Rubber 


When we cannot get what we want when we want it, then the next best thing is to 
make the most of what we have. This is just the situation with rubber. Mechani- 
cal rubber goods are used in many forms in power and industrial plants—power- 
transmission belting, conveyor belts, hose, tank linings, mats, clothing, shock 
absorbers and many others. Because of conditions developing out of the war, 
our government has placed drastic restrictions on the manufacture and sale of 


rubber products. 


The 200 or more suggestions given here on how to get more life out of rubber 
goods, compiled by F. A. Annett, associate editor of Power’, should not be inter- 


preted as indicating that these goods are fragile and cannot stand abuse. 
ever, proper care will increase their useful life from 10 to 200%. 


emergency this is a patriotic duty, and at any time it 


customers. 


Transmission Belts 


STANDARDIZE on as few widths and plies 
of rubber belt as will economically meet 
plant requirements, thus reduce the 
amount of spare belting necessary. 

Use endless belts wherever possible. 

Before joining belt ends with lacing 
or other forms of mechanical fasteners 
be sure that ends are absolutely square. 

Always use a steel square as a guide 
for the knife to cut belt ends. 

Provide as much space as possible 
between belt ends and the nearest row 
of fastener or lace holes. 

Use the belt punch sparingly and do 
not use too many or too large holes for 
lacing or fasteners. 

Remember that material taken out of 
a belt for fastener holes is just that 
much deducted from its strength. 

Use proper sizes and types of fasten- 
ers for belts and the pulleys they must 
run Wrong-size fasteners com- 
monly pull out of the belt. 

Do not use plate or other heavy 
fasteners in belts that run with reverse 
bends or under an idler. 

Renew worn fasteners before they 
break and damage the belt. 
Inspect 


over. 


joints in 
belts periodically and 
repair them at the 
first signs of distress. 

All _ belts 


narrow ones and 


except 
those operating on 
adjustable centers 
should be joined on 
the pulleys, by pull- 
ing them together with clamps before 
making the joint. 

Modern rubber belts are highly anti- 
oxidant and have high resistance to ag- 





. .. inspect joints 
periodically ... 
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ing, but if stored should be kept in a 
cool dark place away from sunlight, 
heating pipes, oil, excessive moisture 
and corrosive fumes. 

Do not use a rope to put a belt on 
its pulleys. 

Do not try to put a belt on its pulley 
at high speed. 

Do not use undersized pulleys or they 
will cause fasteners to pull out or fail; 
“bootlegging,” blistering, ply separa- 
tion or air pockets may occur in the 
belt. 

Use pulley as large as conditions will 
permit up to sizes that will give a belt 
speed of 5000 f.p.m. as power trans- 
mitted by a belt increases approximately 
in direct proportion to pulley size. 

Do not operate 
belts at speeds above 
5000 f.p.m. if it can 
be avoided, or with- 
out consulting the 
belt manufacturer. 

Run folded belts 
with seam outside ex- 
cept where pulleys -,- 
have excessive crown. 





- don’t oper- 
oe 


Avoid excessive crown on pulleys. It 
may produce strains along the center- 
line of the belt that will cause prema- 
ture fastener failure and ply separa- 
tion, 

Don’t run belts on flat-faced pulleys 
except on shifter drives. 

Select belts of proper thickness and 
width for pulleys and load. 

Avoid thick narrow belts and wide 
thin ones. 

Use pulley 
belt. ; 

Align shafting and pulleys so that 
the belt runs true on pulley faces. Poor 
alignment causes premature failure of 


} to 2 in. wider than the 
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How- 
In the present 
is good business. Tell your 


fasteners, may give the belt a permanent 
crook or cause it to run off the pulleys. 
Do not operate a belt running off one 


* side of the pulleys. Its fasteners may 


fail and the belt may stretch unevenly 
across its width and tend to run crooked. 

Do not let a belt rub against sta- 
tionary objects or they will wear its 
edge, rip out the fasteners or tear it 
lengthwise. 

Avoid vertical drives wherever pos- 
sible. If they must be used, select a 
belt of ample capacity. 

On vertical individual motor drives, 
mount the motor on an automatic ten- 
sion or pivoted base. 

Avoid idlers if possible. They put a 
reverse bend in the belt. If you must 
use them, use an approved unit, prop- 
erly installed. 

Do not use crowned idler pulleys. 
They put a reverse bend across the belt, 
which may cause ply separation, blister- 
ing and fastener failure. 

Avoid idlers that bounce off, and fall 
back on, the belt. Belts have been 
broken in two by such action. 

Avoid idlers on short-center individ- 
ual drives by mounting the motor on an 
automatic tension or a pivoted base. 

Where possible, operate belts with 
the slack side on top. This increases its 
arc of contact with the pulleys. 

Avoid shifters that do not throw the 
belt entirely off or on the loose pulley. 
Otherwise one side of the belt will be 
stretched more than the other and it 
will run crooked. 

Give careful attention to belt shifters 
to see that they are not abusing the 
belt and causing edge wear. 

Use shifters with anti-friction bear- 
ings in their sides. They greatly reduce 
belt-edge wear. 











UMI 


Keep belts aligned on flanged pul- 
leys. Just because the flanges prevent 
the belt from coming off the pulleys 
is no reason for neglecting to main- 
tain good alignment and letting the belt 
wear itself out on the flanges. 

Operate belts with the minimum ten- 
sion that will prevent slipping. A prop- 
erly aligned and operated rubber belt 
should run a long time and stretch very 
little. 

Do not let a belt slip excessively or 
it will burn the rubber and fabric. A 
belt should not creep and slip more than 
2%. Check this with speed counter and 
pulley ratios. 

A belt that is too tight will fail pre- 
maturely and/or overheat the shaft 
bearings. 

Where excessive tension is required 
to prevent slipping, a wood or a fiber 
pulley substituted for a small steel one 
may give relief. Lagging the small 
pulley with rubber or duck may also 
permit carrying the load with reduced 
4 tension. Several plies 
3S of duck may be ce- 
—tak 3 

mented to the pulley 
with good rubber ce- 
ment. On individual 





motor drives, mount 
the motor on an auto- 
matic tension or a 


- +» several plys 
of duck... 


pivoted base to per- 
mit operation with 
reduced tension in the belt. Where a 
tension base cannot be used, an idler, 
properly selected and installed, may 
solve the problem. 

Keep all obstructions away from the 
side of a belt that it might rub against 
if it were to run off one side of the 
pulleys. 

If a new-rubber belt slips. the trouble 
can sometimes be corrected by washing 
the white powder coating from the sur- 
face in contact with the pulley. 

Dress the belt sparingly and only 
when actually needed. 

When a rubber belt needs a dressing 
to remove the glaze on its pulley sur- 
face and to soften this surface so that 
it will make better contact. use a light 
application of vegetable castor oil ap- 
plied uniformly with a cloth. 

Excessive applications of oily dress- 
ing will act as a lubricant and increase 
belt slippage. 

Do not use resin or other sticky belt 
dressings. They tend to cake and build 
up lumps on the belt and pulleys that 
subject the belt to stresses that may 
prove disastrous, 

Keep both belt and pulleys clean. 

Keep lubricating oil from bearings 
or other sources from getting on rub- 
ber belts. In time, oil destroys the belt 
structure, causing it to stretch unevenly, 
run crooked and its fasteners to pull 
out. Even vegetable castor oil if ap- 


plied too frequently will soften the sur- 
face of the rubber until it will shorten 
belt life. 

When rubber belts must be operated 
in the presence of mineral oil, use syn- 
thetic rubber designs that are highly 
resistant to oil. 

Watch for adverse operating condi- 
tions and correct them before they have 
time to cause excessive wear or com- 
plete belt failure. 

Don’t overload a belt and expect 
good service. 

Do not operate belts exposed to the 
weather or excessive heat if it can be 
avoided. 

For high-temperature applications 
use synthetic-rubber belts. 

Don’t operate rubber belts in the 
presence of acid 
fumes or in excessive 
moisture without first 
getting the manufac- 
turer's recommenda- 
tions. 

Make one man re- 
sponsible for motor 

, . . . . » don’t run in 
and shaft lubrication ¢xcessive mois 
and for maintaining ‘Fe - - 
proper tension in the belts; he can then 
be held responsible for failure of either. 


V-Belts 


Storr V-Bevts in a dark, cool place. 

Don’t use undersize sheaves: they re- 
quire unnecessary tension in the belts. 
cause undue bending stresses, overheat- 
ing and breakdown of belt structure. 

Use a sufficient number of belts of 
the correct size to handle the maximum 
load. 

Use matched sets of belts. 

Don’t overload the belts and expect 
good service, 

Provide sufficient takeup so that the 
belts do not have to be discarded before 
they are worn out, 

Make sure that belts and sheave 
grooves match. Grooves too-small cause 
belts to ride too high and. if too large. 
belts ride too low. 

Use standard belts and sheaves to 
make it easier to get replacements. 

Don't operate V-belts at speeds above 
5000 f.p.m. if it can be avoided. If it 
can’t be avoided, consult the manufac- 
turer for recommendations. 

Use sheaves as large as conditions 
will permit up to sizes that will give 
a belt speed of 5000 f.p.m. as the 
amount of power transmitted by the 
belts increases in approximately direct 
proportion to sheave pitch diameter. 

Keep shafting and sheaves in good 
alignment. Poor alignment puts un- 
even tension in the belts and causes 
excessive side wear on belts and sheave 
grooves. 


If belts run against fixed objects. 
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their sides will wear and tear. 

Avoid vertical drives whenever pos- 
sible, but if they must be used. use an 
ample number of belts for the load 
and conditions under which they must 
operate. 

On vertical individual motor drives 
mount the motor on an automatic ten- 
sion or a pivoted base. 

When possible, operate the drive with 
the slack strands of the belts on top. 

Where drives are 
operated with the 
slack in the bottom 
strands, a_ properly 
applied idler to re- 
verse the slack-side 
sag in the belts will 
improve the drive BEFORE | AFTER 


where operating con- .. . slack in bot- 
tom strands... 








ditions are severe. 

Do not use an idler to put tension in 
the belts. 

Operate the belts with the minimum 
tension that will drive the load) with- 
out slipping. 

After belts are first installed, a few 
days are required for proper seat- 
ing into the sheave grooves. after which 
the belts will tend to get slack. This 
will have to be taken out by adjusting 
center distance between sheaves. A 
properly designed V-belt drive should 
then operate for several months  with- 
out further adjustment. 

On individual motor drives where 
more than normal tension is required 
in the belts to prevent slipping. mount 
the motor on an automatic tension or a 
pivoted base. 

Keep lubricating oil from bearings 
and other sources off belts. In time oil 
destroys rubber and lets belts collapse. 
: \\ | Use synthetic-rub- 

: L ae ber belts when they 

™) wi \ operate in the pres- 
( Sy ence of mineral oil. 

. Don't operate \- 
belts in acid fumes 
or excessive moisture 





without first getting 
ieee must the manufacturer's 
recommendations. 

Keep V-belts and = sheave grooves 
clean and free from harmful burrs and 
see that they are not unduly worn and 
that groove corners are not sharp. 

Don't operate V-belts too tight, be- 
cause they will be wedged down into 
the sheave grooves, reducing their efh- 
ciency and lite, and causing unneces- 
sary internal heating of the belt. 

Don’t leave tools or other objects 
where they can fall on belts and injure 
or break them. 

Don't operate V-belts exposed to the 
weather, direct sunlight, or in tempera- 
tures in excess of 130 F if this can be 
avoided. 

Use synthetic-rubber belts for tem- 
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peratures above 130 F on operations in 
direct sunlight. ~ 

Replace the set. not a single belt, 
when belts become worn. 

Don’t use a bar to pry V-belts on 
their sheaves. The bar may rupture the 
belt structure and cause short life. 

Run motor back far enough so that 
the belts will have sufficient slack to 
slide easily over the small sheave when 
putting on or taking off V-belts. 

Replace belts when they become worn 
before they bottom in’ the sheave 
grooves. 

Don’t use belt dressing on V-belts. 

Don't operate V-belts in sheave 
grooves that have rusted, 

Remove the belts and store them in 
a cool, dry place when the drive is to 
be out of service for some time. and 
coat the sheaves with grease to. pre- 
vent rusting. Clean the sheaves of all 
traces of grease before replacing the 
belts. 

Watch for adverse operating condi- 
tions and correct these before they can 
cause excessive wear of the belts or a 
complete failure. 


Conveyor Belts 


MANY SUGGESTIONS MADE for trans- 
mission belts apply to conveyor belts. 

Give careful attention to the loading 
chute, as much harm and wear can be 
caused to the belt at this point. 

Arrange loading chute so that ma- 
terial will be delivered to the belt in 
the direction the belt runs and at the 
same speed. 

Don't drop material on the belt. slide 
it on, 

Don’t let the chute rub on the belt. 

Where possible, have loading chute 
directly over the belt. 

Do not load at an angle from the side 
if this can be avoided as the side thrust 
of the material increases wear on the 
belt and may make it run crooked. 

Don’t slow up material too much 
with baffles. or conveyor will be only 
partly loaded. 

Keep conveyor properly loaded, so 
entire working surface is utilized and 
wear decreased for tonnage handled. 

Provide skirt 
boards. three to four 
times belt width in 
length, and = set in 
about 6 in. from side 
of belt at discharge 
end of chute, to in- 





sure good loading 


- « « provide skirt 
boards... 


formation on the belt 
and prevent spillage. 

Set skirt boards so that space be- 
tween them and belt increases in di 
rection of belt travel so that pieces of 
material that get in between the 
beards and belt will work free and not 
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become wedged against the belt and 
gouge its cover, 

Do not let skirt boards get out of 
adjustment, rub on the belt and cause 
excessive wear. 

Turn discharge end of chute so that 
load comes on the belt in direction of 
travel, if loading is from the side. 

Install screen in bottom end of chute 
or cut back its center at discharge end 
so that fines can come onto the belt 
first to protect it from the impact of 
the lumps. 

Watch screen to see that it does not 
become clogged. 

Install baffles at discharge end of 
chute, if it is too steep. to ease ma- 
terial on the belt. 

Space idlers more closely at loading 
chute than along normal length of belt 

do net place an idler directly under 
loading section of belt. 

Use rubber-covered idlers at loading 
section or idlers supported on shock- 
absorbing rubber to ease the shock of 
the load coming on the belt. 

If return strand does not train prop- 
erly, use self-training idlers. 

Use anti-friction-bearing idlers. 

Keep idlers clean and free from 
lumps that may build upon them. 

Keep idlers prop- 
erly lubricated and 
see they run freely. 

Avoid stuck idlers. 
they deflect and wear 
the belt, as do idlers 
out of line. 


‘ . ... keep proper! 
Listen for squeak- OD nt ge od 


ing idlers as a dan- 


ger signal of insufficient lubrication 
that may lead to trouble. 

Lubricate idler properly. but do not 
over-lubricate; grease and oil are de- 
structive to rubber. 

Do not apply excessive pressure when 
lubricating idler bearings: it forces out 
the grease seals and permits entrance 
of dirt. 

Watch for misplaced troughing idlers, 
they may rise out of their fastenings 
or return idlers may work along their 
shafts. 

Do not use idlers with a broken edg: 
or otherwise defective. 

Do not let material collect along the 
conveyor or idlers that may wear the 
belt or prevent the idlers from turning. 

Protect belt against running crooked, 
either from misaligned idler, improper 
loading, belt not being cut square at 
the joint. or other causes. 

Keep head and tail pulleys in good 
alignment. 

Use endless belts where possible: 
they can now be made endless easily 
in the field. 

Don't let the belt edges rub against 
stationary objects, as they tear the edge 
of the belt, expose the fabric and _per- 
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mit the entrance of moisture that may 
cause the belt to stretch more on one 
edge than on the other and run crooked. 

Protect return strand of belt against 
lumps falling on it and being carried 
between belt and tail pulley. 

Keep pulleys clean; moist material 
tends to collect on pulleys and form an 
uneven surface that distorts the belt, 
and may break the fabric or crack the 
rubber covering. 

Build a decking over the return 
strand to keep lumps from getting be- 
tween belt and pulleys. 

Do not operate the belt with exces- 
sive tension, 

Don’t let belt slip on pulley. 

Search out the cause and correct it 
if belt cannot be prevented from slip- 
ping without excessive tension. In- 
creased friction, due to improperly lu- 
bricated idlers, accumulation of mate- 
rial along belt and around idlers, over- 
loading of inclined conveyors, all cause 
belt slipping. 

Apply lagging to head pulley to in- 
crease coefficient of friction and permit 
operating with reduced tension in the 
belt. 

Soften the pulley surface of the belt 
with a mild application of vegetable 
castor oil or dressing recommended by 
the belt manufacturer if it becomes 
hard and glazed. 

Repair all breaks in the rubber cover 


of the belt as soon as they occur, to keep 


out moisture and dirt. Use an electric 
vuleanizer where possible. If lack of 
time or equipment makes it impossible 
to vuleanize repairs, make emergency 
cold-patch repairs, but do not run belts 
that are torn or worn to the fabric. If 
a temporary repair is made, replace it 
with a vulcanized one as soon as operat- 
ing conditions will permit. 

When belt fasteners are used to join 
the ends of the belt, inspect them fre- 
quently and repair them at the first 
signs of failure, so they cannot tear belt. 

Establish an organ- 
ized system of belt 
and conveyor equip- 
ment inspection and 
repair all defects 
when found. 

Adequately house 
the conveyor when- 
ever possible. 





. @n organized 
system... 


Don’t expose the 
belt to direct sunlight for long periods. 

Don't expose the belt to temperatures 
above 130 F. 

Use synthetic-rubber or other special 
rubber-compound belts for temperatures 
above 130 F. 

Where belts operate in temperatures 
below freezing, take care that lumps 
of ice or dirt do not accumulate on the 
pulleys. 

(Continued on page 188) 
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Vacations as Usual? 


f 


No, says this top executive. The stakes are too high 


Cole (ot. <-M ol- ol eos olor- ae) mB beehelesbebete mn 1otamm obcoleltloitleyen 


By CARL A. CHANNON, Président, Great Lakes Supply Corp., Chicago 


CAN THE industrial distributor afford 
to carry out the “summer vacations as 
usual” schedule this year in the face 
of the tremendous responsibility put 
on his shoulders to render all-out 
service to war production plants? 
With the job of arming the nation for 
an offensive war just getting under- 
way, it is difficult to see how the sup- 
ply houses of the nation can continue 
to perform their function as essential 
suppliers to industry with part of 
their staff absent. 

There is a tremendous issue at stake 

the preservation of the democratic 
way of life this country fought for 
and won over 166 years ago. But just 
because the battle lines are far from 
our shores at the moment is little rea- 
son why we, individually and collect- 
ively, should post signs “Business as 
usual during emergency.” This is no 
emergency. It is War. And every last 
employee of a supply house from the 
president down to the greenest hand 
must realize that he is enlisted for the 
duration as a civilian soldier. 

As such, each has a responsibility 
and a duty to perform. In his hands 
lies the task of feeding the hundreds 
of plants manufacturing tanks, planes, 
guns or other vital armaments. In his 
hands lies the job of servicing the 
thousands of small and large subcon- 
tractors who in turn supply the major 





plants with parts. Failure to provide 
one item to any of these plants might 
mean a whole day’s production lost. 
Or careless handling in filling an or- 
der might well result in the lack of the 
one ship, tank or plane needed to turn 
the tide of battle from defeat to vic- 
tory. That-is the responsibility each 
of us must face. 


Must Maintain Service 


It is our duty to see that the high 
tempo of service maintained during 
the past year is kept up. To do this 
every man must be on his toes con- 
stantly. The strain of the past few 
months has been telling on many of 
us. What would it be if each were 
asked to do double duty even for short 
shifts? 


long hours overtime now in order to 


As it is, some are working 


stop up the gaps caused by the with- 
drawal of key men for military serv- 
ice. The likelihood of even more men 
being called in the near future is still 
ahead of us. 

Replacement of trained manpower 
in the industrial supply field is a ma- 
jor problem even in peace times. It 
takes two years or more before a new- 
comer is thoroughly familiar with the 
stock, the sources of supply and has 
a smattering of product applications. 
Unlike a manufacturing plant where 
a green hand can step in and within 

° 
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a short period become a skilled or 
semi-skilled machine operator, the 
supply man must learn the names and 
uses of thousands of items and be able 
to put his finger on the right one with- 
out any hesitation. Lost time means 
lost production and we cannot afford 
to become a bottleneck. 

Don’t get me wrong. I do not ad- 
vocate that the war be used as an ex- 
cuse for eliminating vacations with 
pay as an economy measure. Great 
Lakes employees entitled to such va- 
cations will be compensated with an 
extra check covering their vacation 
period this year. This will cost the 
company money but will be cheerfully 
paid out as part of the firm’s contribu- 
tion towards maintaining the high 
tempo of service our war production 
plants must have in order to meet the 
demands of the armed services. 

The decision to eliminate vacations 


difficult 


make. Our employees have worked 


this summer was a one to 
hard and efficiently during the past 
year. They have been called upon to 
learn a new set of rules under the 
present priorities regulations and have 
labored under exhausting handicaps 
at times. However, they fully realize 
the importance of the job ahead and 
without hesitation have expressed 
their desire to cooperate 100 percent 


with the “No vacations program.” 
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ar Service from Grinding Wheels 


Essential to all branches of the War Program, grinding wheels deserve the 


salesman’'s best . .. in prescribing types that give customers full “war service”. 


By W. A. VAGEDES, Abrasive Salesman, C. W. Marwedel Co., San Francisco 


War 
undreamed by the metal-working in- 
which 


heaviest burden, has brought a cor- 


PRODUCTION, now on a scale 


dustries are carrying the 


responding demand for grinding 
wheels. All the grinding problems of 
peace times are now magnified many 
times, and new ones have been added 
as war-time products replace those of 
peace. Further, new men have been 
put on in the war plants who are not 
familiar with grinding techniques (I 
have in mind one plant which started 
65 new men on grinding operations, 
totally 


enced, without even having experi- 


almost every one inexperi- 


enced foremen to train them). 


Fortunately for the plant which 
buys grinding wheels from an experi- 
enced distributor salesman. there are 
many things the latter can do to alle- 
viate these 


problems, by helping 





customers select wheels which will, in 
fact, render full war-time service. 
Today we cannot afford to select 
grinding wheels by trial and error, 
nor can we leave it entirely up to 
plant men, no matter how experi- 
enced. The need for avoiding waste, 
and the necessity for speed in pro- 
duction, make it imperative that the 
first 


available. 


one chosen be the best one 

By applying a few simple principles 
one can reduce the selection to a com- 
paratively few possibilities. In addi- 
tion to the size of the wheel required, 
and the material to be ground, these 
factors should be considered: 

Condition of the machine on which 
the wheel is to be used. * 

Yethod by which the wheel is to 


be presented to the work. 


{mount of material to be removed. 


Marwedel's has a grinding problem of its own when angle iron is to be cut. 
Above, an 18x wheel is used in a set-up which has been widely adopted 
by contractors building bases for the Navy. ° 
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Tolerance and finish required. 

Area of contact between the wheel 
and the work. 

Wheel speed. 

Whether or not a grinding lubri- 
cant is to be used. 


Theoretically, the perfect wheel is 
one which will remove material as 
rapidly as possible, while maintain- 
ing the accuracy and finish required. 
And it should be of sufficient hard- 
ness to retain the abrasive grains 
long enough to insure their complete 
use, and then release the grains when 
they have been dulled—thus auto- 
matically dressing and re-sharpening 
the wheel and preventing excess heat- 
ing and glazing. 

\ wheel used on a bench or ped- 
estal machine for sharpening tools 
held in the operator's hand must 
necessarily be harder than one used 
on an internal grinder where both 
wheel and work are fixed, and where, 
quite often, as much as 50 to 75 per 
cent of the wheel face will be in con- 
tact with the work at one time. Worn 
bearings causing vibration in the 
grinder will shorten the life of grind- 
ing wheels, and require wheels one 
or two grades harder than if the 
machine were in good condition. 

Often the most satisfactory and 
can be reached 


economical choice 


only after running tests. It is here 
that the salesman’s wide experience 
hecomes most useful in narrowing 
down the number of trial wheels. 

It is frequently necessary, too, to 
select one wheel for grinding a variety 
of materials, particularly for small 
jobbing shops which have taken on 
a number of subcontracts. This is 
invariably a compromise, but with- 
all. one that should be made wisely. 


We find that a survey of each cus- 











tomer’s shop is exceedingly helpful 
in giving quick and efficient grinding 
wheel service. I go into every shop 
on my list and make such a survey 
and determine the proper wheel to be 
used in the case of every machine. 
This survey would be largely wasted, 
however, if others in our organiza- 
tion and that of the customer did not 
have access to the information. 


Individual Plant Surveys 


To make this latter possible, our 
supplier furnishes blank forms in 
which the data for each machine is 





listed. When the information is col- The author checks up on a wheel sold for toolpost grinding. Judging from 
lected, | have the sheet typed and his expression, the machinist’s experience with it has been favorable. 
send it in to the supplier who mimeo- 
graphs as many as are needed—10. 
15, even as high as a hundred. These 
are sent to us in individual binders 
with the customer's name on them. 
In some cases, where the customer 
desires, each item is priced. 

These binders are then given to 
men who operate the grinders, tool 
room men, foremen, purchasing de- 
partment, etc. The salesman who fol- 
lows the customer gets a copy as well 
as our telephone salesmen and order 
auditors. Finally, the customer's chief 
executive receives a list of all his 
people possessing binders. 


It will be seen by this that every 





one in our organization and that of 
the customer is talking the same A typical small welding shop, now doing war work, leans heavily on these 
grinding wheel language. Orders are portable grinders. 

accurate and we know just what they 
mean. It eliminates practically all the 
“screwy” orders entailing call-backs 
and explanations. The method also 
has a tendency to standardize the 
requirements of plants and conse- 
quently to standardize our own stock. 


Keeps Survey Up-to-date 


With the system once installed, it 
is then up to the salesman to follow 
it up and extend the survey from 
time to time as new machines are 
added or changes in wheels made for 
any particular machine or work. 
Blank spaces are left for that purpose. 
The salesman then sees that the shop 
men enter these extensions or revi- 





sions in their books and that our own 


It is from this full stock of Marwedel's grinding wheels that salesman Vagedes 
draws to serve the many war activities in the San Francisco area. 


books are brought up to date. 
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TREND of Supply Sales 























Orders | Orders 

Sales per Volume | Size of per 

Area | Indi- | Sales- per Average | Work- 
cator | man | Salesman | Order ing 

| | per Day | Day 

| | 

Noh | Apr. | 352.0 | 16 | $17,950 | $42.50| 102 
Atlantic | Mar. | 379.0 | 18 | $19,000 | $41.00 | 100 
Southern| Apr. | 226.0 | 15 $15,150 | $28.50 75 
| Mar. 234.0 | 15 | $14,800 | $32.60 76 


| 


$18,900 | $33.70 | 125 





Middle | Apr. | 286.0 20 














West Mar. | 290.0 | 20 $19,200 | $35.40 140 
| | | . a ae x 
Western Apr. | 234.0 * | $9,600 * 50 
| Mar. | 300.0 a $12,600 * 


| * MILL SUPPLIES’ Sales Indicator continued at its high 
F level of business activity in April, standing at 285, down 

| | five points from March. Moderate contractions appeared 
Pacific Apr. | 254.0 11 $9,500 | $33.50 60 in all regions except the Pacific Coast, where a substantial 








Mar. | 200.0 11 | $8,000 | $27.10 * gain was registered. Size of average order increased 
, slightly during the month, while the number of orders 
% Omitted because of insufficient data. per working day shrunk. 
DOLLAR VALUE, AVERAGE ORDER ORDERS PER WORKING DAY 
40 - 160 r 
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Keeping Up with Business | 


U. S. War Expenditures 
Rising Rapidly 


The average daily rate of expenditure 
for war purposes in April increased to 
$131.690.000. as compared with $114,- 
900.000 in March, Donald M. Nelson, 
chairman of the War Production 
Board. reports.’ Total expenditures for 
the month. including Treasury checks 
and Reconstruction Finance Corpora- 
tion disbursals, were $3,421.000.000 
against $2,.987.000.000 in March. 

“April daily rate expenditures were 
more than four times those of a year 
earlier and nearly double those of 
November 1941, the month before the 
attack on Pearl Harbor.” Mr. Nelson 
said. 

“Expenditures reflect the growth of 
the armed forces, as well as increased 
production. Rising prices affect in- 
creased expenditures, but are to some 
degree offset by increased efficiency in 
production. which means lower unit 
costs. Hence, the rapidly rising ex- 
penditures may be considered as a 
rough measure of our vast war effort.” 


Chemical Construction 
Hits $66,280,000 


Contracts awarded on current con- 
struction projects in the chemical 
process industries total $66,280,000 as 
compared with $17,387,000 a year ago. 
Chemical & Metallurgical Engineering 
reports in its May issue. Current pro- 
posed work totals $140,110,000. Cumula- 
tive contracts awarded so far this year 
amount to $313.953,000. 

The outstanding proposed projects 
reported are: the construction of a 
phosphate plant in Alabama. for Ten- 
nessee Valley Authority, Knoxville, 
Tenn., at an estimated cost of $6,000.- 
000: the construction of a plant in Indi- 


ana for Standard Oil Co, of Indiana and 
Carbon & Carbide Chemical Corp.. 
Whiting. Ind.. at an estimated cost of 
$50.000.000; the construction of a plant 
in Texas for Neches Butadiene Products 
Co, at an estimated cost of $72,000,000. 


Japan Worried About 
Shipping Losses 


Tokyo is beginning to be alarmed 
over the shipping outlook, says an arti- 
cle in Business Week. An extraordinary 
session of the Imperial Diet has been 
summoned to vote approval of a big 
new shipbuilding program, but public 
announcement of this move has merely 
intensified public concern. It is pointed 
out that Japan, up to the end of April, 
had lost more than 220 ships. No offi- 
cia! records are published but the 
extent of the country’s losses are pretty 
well known in the great port cities 
where the news is spread by returning 
sailors. 

It was in the midst of these gloomy 
reports during the last month that news 
commenced to leak through that the 
United States shipbuilding program 
was beginning to speed up spectacu- 
larly. When details reached the coun- 
try that the United States would actu- 
ally produce 8.000.000 tons of merchant 
ships this year, Tokyo became nervous. 





ACTIVITY FIGURES 
(April, 1942) 


Sales Indicator ..........:.: 285 
Value of average order. . . .$37.00 
Orders per working day...... 91 


Volume per salesman... .$16,200 
Orders per salesman per day. .15 


It would be nothing short of a miracle 
if Japanese shipyards built more than 
800.000 tons of merchant ships this 
vear, Realists doubt if the total will 
top 600,000. 

Business Week says the Japanese 
public is wholly unprepared for such 
a reversal of the popular concept of 
the shipbuilding capacities of the two 
countries. Few Nipponese were aware 
of the tremendous shipbuilding pro- 
gram of the United States during the 
last war. Emphasis at the time was 
placed on the fact that Japanese ship- 
builders had received orders from 
Washington for a number of large 
cargo ships. No stress was laid on the 
fact that the United States was build- 
ing 2,500 ships in its own yards. 


Machine Tool Production 
$108,600,000 in April 


The value of new machine tools, 
presses and other metal working ma- 
chinery shipped during March was 
$108.600.000. according to William H. 
Harrison, Director of Production of the 
War Production Board. 

Shipments of machine tools alone 
mounted to 24,300 units. with a total 
value of $98,400,000. During Febru- 
ary shipments were valued at $84,- 
355.000. and in March they reached 
$93,100,000. . 

“Production of metal working ma- 
chinery has reached a rate of approxi- 
mately $1.300.000,000 a year and is 
steadily on the increase.” Mr. Harrison 
said, “Last year the value of metal 
working machinery was about $840,000.- 
000 and the present going rate repre- 
sents an increase of 55 per cent. 

“Compared with the same month of 
last year, the March value for all metal 
working machinery is an increase of 
73 per cent.” 








VOLUME PER SALESMAN 


Thousands of Dollars 


8 
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NEW PRODUCTS 


with Sales Possibilities 





Wood Sheave 


Equal To Metal 





The “Victory” 


drives is 


wood sheave for V-belt 
offered as an alternate for 
The efficiency of this 
sheave is equal to that of metal sheaves 
except where fly-wheel effect is essential. 


metal sheaves. 


It is of laminated construction and the 
segments are of selected straight-grain 
kiln dried hard maple. Wood bushing 
are provided and provision is made for 
firm fastening to shaft. The introduc- 
tion of this sheave makes it possible to 
aid in the conservation of metals needed 
for the manufacture of vital war mate- 
These sheaves are offered in com- 
types for “A” and “B” 
section belts in a full range of sizes and 
for “B” belts in sizes from 5.4 P.D. to 
38.0 P.D. up to 10 grooves, and for “C” 
belts from 5.4 P.D. to 44.0 P.D. up to 12 
grooves.—Dodge Manufacturing Corp., 
Mishawaka, Ind.—Mit. Suppwirs, June 
1942. 


posite groove 


Grinder 


For Carbide Tools 


Designed to meet exacting require- 


ments for speed and efficiency is the 
new carbide tool grinder, Type CCGA. 
The popular size is equipped with a 
3 hp. 1150 RPM motor for use with an 
18-in. diameter x 2'%-in. face straight 
grinding wheel, and suitable flanges are 
furnished to accommodate 
10-in. hole. On 
the opposite side the spindle is furnished 
with a steel plate to accommodate me- 
chanically mounted 14-in. diameter cy- 


wheel with diameter 


84 


this size 





lindrical wheels for face or finish grind- 
ing. The advantage of the combination 
machine is that the 18-in. wheel oper- 
ates at a speed efficient for reducing 
time required in the roughing operation 
and when completed, the tool is then 
taken to the cup wheel side for finish- 
ing. The motor is reversible through 
reversing magnetic starter and separate 
3-button push button station, 
chine illustrated has a_ wet 
attachment and 


The ma- 
grinding 
separate toggle switch 
for controlling the motor driven pump. 
Machine may be used for grinding dry. 
or with wet griding attachment. The 
unit is available in the 1 hp. 10-in. and 
2 hp. 12-in. sizes.—Standard Electrical 
Tool Co., Cincinnati, Ohio —Mu Svup- 
pies, June 1942. 


Ax 


Unusual Cutting Blade 


Now available through dealers as a safe- 
guard against air raid damage. is the 
new “Defensax.” The ax has been de- 


signed especially for air raid purposes. 


but is adaptable to many general utility 
purposes as well. The broad. hardened 
head makes it unusually well suited for 
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demolition work, pounding and driving, 
and the shape of the bit or cutting edge 
is designed for shearing as well as chop- 
ping through debris. Consideration has 
been given to the effectiveness of use in 
the hands of women and children as 
well as men. The head is of quality 
steel, especially armour heat treated, 
with widely champhered edges to pre- 
vent chipping. Heat treating across the 
eye prevents buckling. The exclusive 
shape of the cutting blade offers fast 
cutting due to the discovery of the ex- 
act center of percussion with a resulting 
maximum striking power. Blade sinks 
easier and deeper into the work and 
clears readily for easier removal.— 
Fayette R. Plumb, Inc., Philadelphia, 
Pa—Muit Supeuies, June 1942. 


Crane 


Added Features 





It has been announced that effective 
immediately “Trav-Lift” cranes will in- 
clude two added features as standard 
equipment, All double I-beam cranes 
employing a motor driven trolley will be 
equipped with a drag brake on the 
trolley. All cage controlled “Trav-Lifts” 
will be furnished a foot gong. 
These cranes are made in capacities up 
to 15 tons, and are particularly useful 
for intermittent service, and for supple- 


with 


mentary usage with large overhead trav- 


eling cranes. — Harnischfeger Corp., 
Vilwaukee, Wis.—Mirt. Surprises, June 
1942. 
































PRODUCT PAGE NO. MAIN FEATURE MANUFACTURER 
Wood Sheave 84 Efficiency equal to metal sheaves Dodge Mfg. Corp. 
Grinder 84 | For wet or dry grinding Standard Elec. Tool Co. 
Ax 84 Adaptable to many general uses Fayette R. Plumb, Inc. 
Crane 84 Added features as standard equipment Harnischfeger Corp. 
Flexible Shaft Drill 85 Units are easily hooked up Stow Mfg. Co., Inc. 
Tool Stand 85 | For holding micrometers, snap gages George Scherr Co. 
Abrasive Wheels 216 Smooth, fine texture tool Weldon Roberts Rubber Co. 
C Clamp 217 Developed for U.S. Air Corps Products Engineering Co. 
Hand-Wiping Solvent 217 Replacement for naptha, gasoline Curran Corp. 
Cement Coating 218 Permanent coating, nonchalking, nonpeeling Rogear Company 
Precision Shaper 218 Quick adjustments of stroke, feeds Automotive Maintenance Mach. Co. 
Cutter-Retriever 219 | One-fingered trigger operation Pack-Rite Machine Corp. 
Cement 219 For laying insulating fire brick Armstrong Cork Co. 
Dial Feed Press 220 All moving parts are enclosed Federal Press Co. 
Cap Nut 221 Wide choice of materials for nut body Laminated Shim Co. 
Radiation Pyrometer 221 Records and controls temperatures Bristol Company 
Dermatitis Preventive 222 Disinfectant, antiseptic, deodorant Natriphene Company 
Marking Devices 222 For marking wire, other round materials Acromark Corp. 
Automatic Oiler 223 Controlled method supplies correct amount Trico Fuse Mfg. Co. 
Protective Lotion 223 Keeps grease, grime from imbedding deeply Athea Laboratories 
Air Clamp 225 Easily set for various operations ‘ Mead Specialties Co. 
Flexible Shaft Drill the shaft into an electric drill chuck. 
They provide maximum §angularity 
For Difficult Drilling with strength and long life of both core 
and casing. Standard shaft length for 
these units is 30-in. Both the 45° and 
90° 90° angle drill heads are built for 
heavy-duty service, being gear driven, 
_ full ball bearing type, and permanently 


- Wherever there are awkward drilling 
jobs to do, the new Stow flexible shaft 
units with 45° and 90° angle heads will 
prove most satisfactory. The units are 
easily hooked up. by fitting the end of 


attached to the flexible shaft. Spindle 
heads are threaded for adapters, ac- 
commodating either stub or full length 
drills up to #30 size. Clearance dis- 
tance, from drill center to outer surface 
of angle head housing, * ,-in.—Stow 
Mig. Co., Inc., Binghamton, N. Y. 
Mitt Suppuies, June 1942. 


Tool Stand 


For Holding Micrometers 


{ tool stand designed primarily to 
serve as a vise or clamp for holding 


and other 
It is gen- 


micrometers. 


micrometers, snap gages 
tools, has been announced. 
erally known that if 
gages, etc., are held in the hand the 
heat transmitted to the frame will ex- 
pand and distort them. This new tool 
stand is so that the 


crometer or snap gage may be held se- 


constructed mi- 
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curely without damage to the finish of 
the frame. The jaws are parallel, with- 
out serrations. 
tape on the inside will hold the tool 
firmly without exerting too much pres- 
sure, The jaws may be swiveled from 


A small piece of scotch 


horizontal. The 
base is cast iron, the jaws made of cold 
rolled steel—George Scherr Co., New 
York, N. Y.—Mitt Supptiies, June 
1942. 


vertical position to 


(Continued on page 216) 
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Questions on what you should know about soldering fluxes 
and about soldering aluminum. 


1. What is the principal value and ini- 
tial function of a soldering flux? 

Does it have any associated function 
or value after it initial 


N 


serves its 
function? 

3. Why isn’t file, sandpaper or buffer 
cleaning sufficient before soldering? 

1. Now, why must a surface be abso- 
lutely clean for successful solder- 
ing? 

5. What, actually, does a solder do in 
soldering ? 

flux 

minum? 


used in soldering alu- 
If so, what is it? 
7. Incidentally, what are the common- 
est solders for aluminum? 
8. Are there any 


6. Is a 


other 2-metal alloy 
solders? 

9. What about advantage and/or dis- 
advantage of such a material? 

10. Are the 


answer to Question 7 the most cor- 


solders mentioned in the 


rosion-resistant ones for aluminum? 

11. What complex alloy is suitable for 
soldering aluminum? 

12. How are the joining surfaces cleaned 
in soldering aluminum? 

13. What is normal procedure in solder- 
ing aluminum? 

14. If the pieces or object cannot be 
heated, what then? 


15 


19, 


20. 
21. 


99 


After the solder is rubbed on, is 
there anything unusual about alu- 
minum soldering? 


Why is this necessary? 


. What is the primary weakness of 


any soldered joint in aluminum? 
Why isn’t a flux helpful in soldering 
aluminum? 

What is the most generally service- 
able flux material? 

In what forms can it be used? 

How is the paste made? 

If not mixed with water, how is the 
zinc chloride combined with the 
vehicle? 

What is an alternate for some of the 
zine chloride? 

If a zine chloride solution is used, 
how may it be prepared? 

Why isn’t hydrochloric acid recom- 
mended as a flux. although it is 
commonly used? 


Sam Supplier Solves 
the P.A.’s Trick 


Sam Supplier, being busier than usual 


these days, was a little upset by his old 


friend, 


the buyer, who persisted in 


propounding a problem for him one day. 




















“We're selling chances for 10c each on the last chuck we have in stock!” 
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If you can answer 18 out of 
25 correctly, you're doing very well. 


Answers on page 206. 


The P.A. hoped he could finagle a mi- 
crometer without a priority. No soap— 
on either problem or mike. But, any- 
how, here’s the problem: If you've got 
two 25-card piles, one with 24 black 
cards and a red, one with 24 reds and a 
black, and have to be sure to get a black 
card, from which pile have you the bet- 
ter chance? Assume, of course, that you 
know which pile is which, and that 
you've got a pretty good working knowl- 
edge of modern mathematics and logic. 

(If you haven't, and can’t support a 
guess, see page 209.) 


PASTE THIS IN YOUR HAT 


Recommended specifications for cutting 
specific materials with hard-edge 
tlexible-back metal-cutting 
band saws 





Speed of 
Per Blade, Ft. 





Material Inch Per Min. 
Aluminum solids ...........- 8-10 800-2500 

GOD ckccdcsccceccesecees 8-10 1000-3000 
Aluminum alloys 

ee ee 8-10 100-150 

Irregular shapes ... 12-14 200-300 
Asbestos sheels . biweceee 8-12 150-200 
Babbitt... , 10-14 1000-1500 
Bakelite . sii wonnnae 8-10 800-1000 
Brass casting- 

Soft 1 pudauvenetees 10-14 700-1500 
Pe doenee. oevnecas 10-14 200-500 
Brass sheets and tubing...... 14-18 700-1500 

Bronze 
Nr ee are . 10-14 150-350 
POS . ws Gavese unas we 10-14 300-800 
Ss wav weenee anes 14-18 500-1000 
Cee PR os cscceccceseccess 12-14 100-125 
Catalin acetawesae ° ue 12-14 700-800 
SR acest elindaviaas + ds 8-12 500-1000 
Copper—Nickel ........--.+- 12-14 70-90 
Everbright penneke aie 10-12 150-350 
Everdur ... . Satie ta ach wh 10-12 150-350 
a See 8-10 300-5000 
PURE sever cecess eiiéieaky 8 300-500 
Hose——-canvas and rubber... 8-10 500-1000 
Hese—metallic ....cccccce-ee 18-42 250-500 
BOOM coccess cocsecevecsns 10-12 70-90 
Iron bars gtkachbessouns 12-14 100-125 
Iron sheets (under 1/32") 3 14-18 100-250 
Metal Wood ........ err 12-14 300-750 
Mica .... jn épaeeeew 10-12 300-600 
Micaria . ee en ‘ 8 300-500 
Monel metal ‘ ; 10-12 100-150 
Nickel <ilver —_ ‘ 18-24 100-150 
Pipe ... “we 14-18 100-200 
Radiator core... .. 18-24 150.100 
Rubber—-hard : en 10-14 150-200 
Slate ... 10-14 100-150 
Steel--Chromium ieuen 12-14 90-125 
Cold rolled 10-12 100-125 
Drill rod it 100-125 
Heal resistant : 12-14 90-125 
High-speed 12-14 90-125 
Machinery 10-14 100-125 
Manganese ws 10-12 90-100 
Nickel 10-14 90.125 
Structural Senos 10-14 90-125 
Tool ‘ 12-14 100-125 
Tubing 14-18 100-150 
Textolite : 8 300-500 
Transite 8-12 100-200 


Henry Disston & Sons, Ine. 


























AFTER BRUSHING 


e5 
[[jctoe nn by these threads 


—clean them faster 


@ Speed the cleaning of these threads! 

. the threads on bolts and studs and 
shafts and axles and gears. They're the 
threads that hold a war machine together 
... the threads that victories hang by! 


Normally such threads have tiny 
burrs and ragged corners. You can 
see them in the magnified view at the 
top. Often these particles of metal 
slow up assembly operations. More 


than that, there is always the danger 
that they will break off and ultimately 
score or damage vital moving parts. 


That's why today the great majority 
of threaded parts for war work are 
being cleaned. And to clean threads 
thoroughly and efficiently more and 
more companies are turning to Osborn 
power-driven brushes to speed up 
this important operation. 








No matter what the stock or depth 
of cut, there’s an Osborn brush for 
every thread-cleaning job. There are, 
in fact, Osborn brushes for speeding 
up every industry's cleaning, polish- 
ing, buffing and finishing operations. 

An O.B.A. (Osborn Brushing Anal- 
ysis) conducted in your plant by trained 
Osborn representatives may uncover 
vastly important ways in which Osborn 
brushes can cut time and costs and 
boost your production of urgently 
needed materials. Write today to The 
Oshorn Manufacturing Company, 5401 
Hamilton Avenue, Cleveland, Ohio. 








WORLD'S LARGEST MANUFACTURER 
OF BRUSHES FOR INDUSTRY 
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” NEW PREXIES CHOSEN! 
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Ten Years Ago in Mill Supplies 





















“GET MERCHANDISE MINDED. \. 
WAS THE ADVICE OF _" 
H, A. KANE, VICE PRESIDENT. 
FULTON SUPPLY COMPANY, 

ATLANTA 





"SWEET ADELINE’ AND OTHER FAVORITES 

WERE GUSTFULLY WARBLED ATA DANCE 
BY A GROUP OF CONVENTIONEERS , LED BY CHARLIE 
ALLINGER,. 
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AN INTE 





PURCHASE ON THE BASIS OF 


LLIGENT STUDY OF 


DEMAND & TURNOVER. 

















Vont 











LAPURCWAST DS 
Ageny . 


MERCHANDISE 
GOOD ENOUGH 
FOR GRANDPA 
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BuY ON THE BASIS 


OF TRADITION. 
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\S OKAY BY ME, 


CARL CHANNON RESCUED A PAIR 
OF PANTS LEFT AT THE NETHER- 
LAND PLAZA HOTEL BY RUSS GREGORY. 


2 ol 





FRANK HOFACKER, “CONGRESSMAN” 
FROM THE 8™ DISTRICT of INDIANA, 
"TOOK THE STUMP” WITH REAL 

“VOTE -GETTING” SPEECHES. 





NUMBER 1 TRAVELER WAS CONVENTIONEER 
W. H. GAYLORD WHO HOPPED FROM 
FLORIDA TO MONTREAL, THENCE 
TO CINCINNATI, ANO BACK TO 
MONTREAL AFTER THE CONVEN- 
TION. 


THE VIRTUES OF TAXI-RIDING OVER WALK: 


ING WERE ELOQUENTLY EXPOUNDED TO 
Fool-SORE GONVENTIONEERS BY HORACE 
ARMSTRONG. 

c & 





PETE BOYLAN'S IMPROMPTU “HIGHLAND 
FLING” WAS A FEATURE OF THE CON- 
VENTION DINNER DANCE. 





SOME OF THE "GOLFANATICS” WHO NEGO- 
TIATED CINCINNATI'S HILLY COURSES 
WERE RUSS DUNCAN, BERT ACKLES, 
BILL STAUBLE AND GEORGE ALLEN. 














ACCORDING % W. J THURMAN. 
PLANT ENGINEER, CHAIN 
BELT CO., MILWAUKEE, EVEN 
THE DEPRESSION COULD'NT 
STOP THE SALESMAN WHO 
STUDIED PROSPECTS NEEDS, 5 
THEN RECOMMENDED PRop- // 
UCTS THAT WOULD stEP (¢ 

uP EFFICIENCY OR 
LOWER COSTS, 
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HE Victory Wood Sheave makes 

two important and direct contribu- 
tions to the war effort. It provides an 
able, alternate power transmission ap- 
pliance — maintains for industry the 
continued production advantages of 
V-Belt drive power transmission—vital 
to the upward spiral of production — 
vital to sustained production peaks. It 
releases tons and tons of urgently need- 
ed iron and steel for production ma- 
chines and war machines where metal 
is a “must.” It makes available for war 
work many much needed machine tools. 
A metal sheave is not necessary unless 
flywheel effect is essential. 


The Victory Wood Sheave is not of- 
fered as a substitute — but as an alter- 
nate. It will transmit power just as effi- 
ciently as a metal sheave and offers plus 
advantages — inherent lightness — firm 
fastening to shaft — superior shock 
absorbing qualities, 


DODGE 7T° 


ICTORY « | 
SHEAVE| 


Now—Dodge Offers the Victory Wood Sheave 
to Team Up with the Victory Wood Pulley 


The Victory Wood Sheave is sold on 
the same simple, satisfaction or money 
back guarantee which has been in effect 
on sales of Dodge Wood Split Pulleys 
for over sixty years. Over six million of 
these pulleys have been sold since 1882. 


Use Dodge Victory Wood Sheaves for 
“DV” Drives where flywheel effect is 
not needed — secure the added ad- 


ogee : 


_. MISHAWAKA 


‘fF, ae * ? 
f % Pn, 
6 


vantage of lower price — help conserve 
metals and machine hours for the tanks, 
planes, ships and guns needed NOW 
for quick and total victory. 


For prices and complete infor- 
mation on “VICTORY” Wood 
Sheaves, send for Bulletin A-333. 


DODGE MANUFACTURING CORPORATION 


Mishawaka, Indiana, U.S.A. 





Sales Tips 


FROM THE TRADE PRESS 


Because of space limitations, most items ap- 
pearing in this department have been reduced 
to their elemental facts through digesting. 
Where the reader's interest is particularly 
great, we recommend that the article be 
sought out and read in detail in the paper 


where it originally appeared. 


Salesmen Run to Colors— 
What Color Are You? 


Despite plentiful orders today there's 
a persistence of gloom and_ broken 
spirits in some selling forces. This is 
not good salesmanship. Selling is syn- 
onymous with smiling. A real salesman 
is the very essence of an undying belief 
that somehow. someway. there is an 
answer to his problem. Oddly enough, 
many of these characteristics can be 
classified into colors. 

White. You've often heard said of a 
good salesman, “He's sure a white guy.” 
What's meant is that he’s fair, helpful, 
honest, loyal. true to a principle, anxious 
to serve, pleasing in his manners. 

Red. Then there’s the salesman who’s 
red. He's the fellow who always grum- 
bles. Nothing is right. He’s a fault 
finder. He never gets a square deal. 





His company is on the wrong track. His 
boss is always taking advantage of him. 
Someone should hand this fellow a mir- 
ror, and invite him to take a look. 

Blue. Next we have the blue sales- 
man. This fellow is so-o-o sad. You 
can't hold him down if he picks up a 
windfall of orders. but when it means 
dig for them (as is ordinarily the case). 
work for them, sweat for them, he gets 
blue. The cares of the world are on his 
shoulders. This man always has to be 
cranked up by somebody else. 

Yellow. Then there’s the yellow guy. 
He curls up like a French fried onion 
when the selling competition gets tough. 
He’s the guy who persists in talking 
about the orders he lost. He's afraid 
of new ideas. afraid of quotes. and 
afraid someone might come in and buy 
when he’s out. 


Green. How about the green guy? 





MILL SUPPLIES * JUNE, 1942 


We don’t know him yet, but he’s prob- 
ably a swell fellow. We get laughs out 
of him. And when he makes us laugh. 
he makes us feel good, so maybe he 
helps us. Let us help him. If his color 
turns out to be anything but white, he'll 
soon check himself out. Give him a 
helping hand. Have him boosting you 
at every turn by saying, “There’s a 
white guy.’—Modern Selling, April. 
1942. 


Inducing Salesmen to 
Follow Sales Plans 


Many sales managers have remarked 
that “There just isn’t time for our sales- 
men to read all the training material 
they get and, more than that, they 
haven't time to do all the things they 
are asked to do, anyway.” 

The reason for this state of affairs is 
simple —the salesmen haven't been 
coached in how to use the material fur- 
nished them, hence they haven't confi- 
dence in their ability to present it as it 
was presented by its creators at a sales 
meeting. 

A number of companies have discov- 
ered that this state of mind can be 
corrected by following through to see 
how the salesmen apply the sales pro- 
gram by accompanying them on their 
calls. When that was done, some tact- 
ful, patient coaching disclosed the er- 
rers of commission or omission, and 
soon the salesmen discovered — that 
proper application of the plans actu- 
ally does help them sell more goods.— 
P. W. Combs, Sr., Marketing Consult- 
ant, in Industrial Marketing, May, 1942. 


Sell Equipment for 
Fighting Fire Bombs 


Fire extinguishers. water hose, noz- 
zles, pails, sand and long-handled shov- 
els—these are the implements for fight- 
ing fire bombs which may be dropped 
on war industries, industrial distribu- 
tors or residential districts. A special 
editorial insert in the May issue of 
Power is entitled “How to Fight the 
Fire Bomb,” presenting a step-by-step 
pictorial account of methods which we 
should now all know—but don’t. Copies 
of the insert are available from Power 
Vagazine, 330 W. 42nd St., New York, 
at ten cents each in quantities up to 
ten, seven cents each from ten to 99, 
and five cents apiece for more than 
100. The insert is arranged for use 
as a wall or bulletin board poster. Dis- 
tributors can well adopt them in their 
own establishments, or to furnish gratis 
to industrial customers. 


Simplest method of fighting fire 
bombs is with a bucket of sand and 
a shovel. 
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NEW BOOKLET ON ROPE CONSERVATION 
BY THE MAKERS OF ‘‘WAR-EAGLE”’ ROPE 


“Care Saves Rope” is a brand new, pock- 


SPECIAL FEATURE 
NEW STRENGTH CHART 


On the inside back cover is 
a new Weight and Strength 
Chart which gives you a com- 
parison of “War-Eagle” Top 
Quality Sisal Rope to “American Superior” 
and “Amco Allweather” First Grade Manila 
Ropes. Government Standards figures on 
coil lengths and weights are shown. 


et-size (5 x 7 inches) manual, attractively 
printed in two colors. It contains practical 
suggestions on how to get the best service 
from rope. It tells how to rig blocks, how | 
to figure sling loads and how to make knots | peeeee | 
and splices. There are numerous illustra- 
tions, charts and diagrams. 





It's Free! Every dealer will want a copy 
of “Care Saves Rope.” Write today to the 
nearest office. 


AMERICAN MANUFACTURING COMPANY 
Noble and West Sts., Brooklyn, N. Y. 
Western factory St. Louis Cordage Mills, St. Louis, Mo. 


Branches: Boston, Baltimore, Philadelphia, Chicago, New Orleans, Houston 
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NEWS 


Ed Welles Elected 
President of Besly 





Ata recent board of directors meeting 
kK. K. “Ed” Welles was elected presi 
dent of Charles H. Besly Co., Chicago. 
succeeding his father, E. P. Welles who 
was advanced to the post of chairman 
of the board. 

Mr. Welles. Sr.. who joined Besley as 
a stripling back in 1887, has held the 
post of president since 1908 when the 
founder, Charles H. Besly, passed on. 
He is a charter member of the National 
Supply & Machinery Distributors’ Asso- 
ciation and served as its president in 
1927-28. His main interest has been to 
promote better understanding and real 
cooperation between the manufacturers 
Besly represents, and to pass on the 
benefits so achieved in the form of bet- 
ter service to the customers of the house. 

Ed Welles is capably grounded in 
beth the financial and business end of 
the company which he now heads. Upon 
graduation from Yale in 1920 where he 
and his twin brother consistently con- 
fused the football opposition by playing 
and halfback for 
entered a local banking establishment. 


end three years. Ed 
During the next fifteen years he gained 
a thorough understanding of business 


finance which he took with him in Sep- 








E. K. Welles (left) who has just succeeded his father, E. P. Welles (right), as 
president of Charles H. Besley Co., Chicago. The senior Mr. Welles has a 55- 
year service record with company during which time he has been its actual 


head for the past 34 years. 


tember 1936 when he joined Charles H. 
Besly as vice-president. 

From 1936 up to the present date, Ed 
has gradually absorbed 
details connected 


more of the 
the operation 
of the company’s industrial supply busi- 


with 


ness and its manufacturing plant in 
Beloit, Wis. Present plans are that he 
will supervise the actual operations of 
beth plants, leaving his father free to 
determine major policies of the firm. 


Hardware Square Club 
Rally Draws 1,000 


One of the biggest patriotic rallies in 
the industry was staged last month by 
the Hardware Square Club of New York 


when over 1.000 hardware and mill sup- 
ply men gathered for the club’s four- 
teenth annual shore dinner, May 7 at 
the Hotel Astor. The affair was opened 
with the roll of drums, and maintained 
a patriotic spirit throughout the evening. 
As souvenirs the club distributed War 
Savings Stamp booklets in which the 
first 25-cent stamp was affixed. 

The dinner was in charge of Fred 
Scholl, president of Long Island Hard- 
ware, assisted by Conrad Kunz, of 
Stellwagen and Kunz. and Irving Feld- 
man, president of Keystone Bolt & Nut 
Co. Harry Kornrumph, vice-president 
and Island 
Hardware, produced and supervised the 
entertainment, 


sales manager of Long 





Over 1,000 hardware and mill supply men were in attendance at the Hardware Square Club's annual shore dinner 


at the Hotel Astor, May 7. 
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if industry were deprived of rubber, all pro- 
| duction would slow down and much of it would 
i come to an immediate stop. The flow of met- 
| als from mine to mill and factory would fall to 
i a trickle. Oil would remain underground. Ship- 
building, airport and plant construction, steam 

power generation and most others of our great 

and small industries would be gravely affected. 


What does rubber do that is so important? Rub- 
ber’s task in industry is chiefly to carry things— 
to move them from one place to another. 
Rubber transmission belts carry power from an 
engine or a drive shaft to the machines that do 
a thousand different jobs. 


Rubber conveyor belts carry materials—coal and 
ore, coke, limestone, slag, lumber, grain, fruit 
i and many others. They speed the work of mining, 
transportation and many kinds of manufacturing. 


Rubber hose carries acids, oil, gasoline or water 
and other liquids as well as gases and compressed 
air. It is used to drill rock and metal ores, suck 
up river bottoms, rivet ships, weld metal together. 
It helps to drive foundation piles, drill oil wells 
and does countless other jobs. 


Hose and belt are the chief divisions of industrial 
rubber products. New types and more durable 
constructions must be developed constantly to 
keep pace with progress in industrial methods 
and to help reduce the cost of various operations. 





CARLOADS by the thousand, and not one caboose! HEWITT 
conveyor belts move millions of tons of bulk material, in- 
cluding this limestone required for the production of steel. 


HEWITT RUBBER 
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THE SATURDAY EVENING POST 


DRILLING THE ROCK chart bears the metal chat ! 
to perform hundreds of different industrial tasks 


For more than 80 years HEWITT has 
its research and manufacturing facilities 
development and production of these pre 
As specialists in their field, HEWITT che 
and engineers have introduced many type 
belt and hose that last longer while doing 
work more efficiently. 

And today when thousands of plants are being 
converted to war production, the specialized ex- 
perience of HEWITT technicians is serving in 
an ever-wider field devoted to Victory. A nation- 





KEEP ‘EM TURNING — In machine shops, forging room, lum 
ber, paper and texale mills, at orl wells and in power plants 
HEWITT transmission belt helps to turn the wheels of industry 


wide organization of HEWITT distributors is 
giving expert assistance. 


immediate Service 
on war needs 


Most plants included in the current program 
of war production and conversion to war pro- 
duction require hose and bele for vital opera- 
tions. HEWITT technicians are ready to help. 
For prompt and expert assistance in selecting 
the proper hose, belt and packing for your 
job, write us or see your HEWITT distribu- 
tor. For bis name, consult the Classified Tele- 
phone Directory in any major industrial center. 





CORPORATION 
BUFFALO, NEW YORK 


JUNE, 1942 


Immediate help for your customers 
in solin 1g their poner tra NSMLISSION 


problems .. . 
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30,000 PULLEYS 
READY NOW FOR 


DELIVERY 


CAST IRON... STEEL SPLIT...STEEL RIM 


® The war effort allows of no lag in production or in time so, 
when your customers have problems that must be solved prac- 
tically over night, recommend flat belt pulleys. Because of their 
extreme flexibility they will give the correct and simple solution. 


© We have 43 years of pioneering to back up our claim that 
carefully selected USED power transmission equipment, intelli- 
gently handled by competent engineers, can be of great service 
and value to American Industry. This has been proved success- 
ful through the years and now it has taken on added importance 
because of the urgent need for equipment that is difficult to 
obtain. In supplying this equipment—which is just as good as 
new—Mill Supply Distributors can help a great deal toward 
Victory. 


In Stock in St. Louis .. . 


20—58x12 Cr. F. Steel Split 
19—50x10 Cr. F. Cast Solid 
10—42x10 Cr. F. Cast Solid 


1-Yaxl-/2 to 84x20 


500—26x6 Cr. F. Steel Split 
800—26x4 Cr. F. Steel Split 
400—12x4 Cr. F. Steel Split 
20—36x10 St. F. Steel Split 200— 8x3 Cr. F. Cast Solid 
200—28x 8 St. F. Steel Split 200— 5x3 Cr. F. Cast Solid 


. and 30,000 other used pulleys of almost every size . . 


ALSO 


1600 Drop Hangers . . . 800 Hyatt Roller Bearings . . . 

2000 Babbitted Bearings . . . 3000 Cut Spur Gears... 

2000 Cast Moulded Tooth Gears . . . 1000 Keyless Couplings 
and Thousands of other Power Transmission Items 


ALSO 


Very large stock of New Cast Iron Sprocket Wheel Castings 
No’s. 25-32-33-34-35-45-55-42-51-52-57-67-77-62-75-78-88-103 


ALSO 
New Fiat Boxes—Pillow Blocks—Post Hangers—Couplings, etc. 


We guarantee all used Power Transmission Machinery Items sold by 
us to be carefully inspected for defects. Pulleys are put through our 
machine shops, bored or bushed to shaft size. keyseated, or set screwed. 
Hangers, couplings, bearings, collars, gears etc. all handled with equal 
care. All are nicely painted and will give the service of new. 


*PRICE and STOCK LIST ON REQUEST 
® Don't delay—write or wire today. 
° 


TEUSCHER 
PULLEY anv BELTING CO. 


801-803-805 N. SECOND STREET 
ST. LOUIS, MISSOURI 


MILL SUPPLIES ¢ 


JUNE, 1942 





W. G. Yantis, President of 
Shapleigh, Dies at 78 





William G. Yantis 


William G. Yantis, 78, president of 
the Shapleigh Hardware Co. for the last 
seven years, died at his home in St. 
Louis on April 28. 

Mr. Yantis, born in Davenport, Ia.. 
began his career in the hardware busi- 
ness as an employee of the Pribyl 
Brothers’ Wholesale Hardware Com- 
pany in Chicago at the age of 18. There 
he was put on the road as a sporting 
goods salesman for the company. 

In 1886, Mr. Yantis joined the Sim- 
mons Hardware Co. in St. Louis as a 
special sporting goods salesman, and 
within a few months was made man- 
ager of the sporting goods department. 
With the reorganization of the A. F. 
Shapleigh Hardware Co. and its change 
of name to Norvell-Shapleigh Co. in 
1901, Mr. Yantis joined the company 
and was elected second vice president in 
charge of buying. He was made vice- 
president in 1903. The name 
changed to the Shapleigh Hardware Co. 
in 1913. 

Mr. Yantis was elected president fol- 
lowing the death of Richard W. Shap- 
leigh, then president, in 1934. Poor 
health forced him to give up his busi- 
ness activities in 1939, but the company 


Was 


directors retained him as president up 
to his death. 

Mr. Yantis was a member of the Noon- 
day Club, the Sunset Hill and Bellerive 
Country Clubs and the Missouri Ath- 
letic Club. 


Ray Neal Elected 


Ray C. Neal. president of the R. C. 
Neal Co., Buffalo distributor. has been 
elected to the board of directors of the 
Ellicott Club Association of Buffalo for 
a three-year. term, 






















oy SAVE ESSENTIAL TIME 


- PRODUCE 


MORE WORK 
- - - with 













—Make this 


Brown & Sharpe 
your answer to 
Customers’ urgent 


needs on their milling <= EQUIPMENT 
machines and attach- 


ments —help them make ee 


full use of the many versatile 
arbors, adapters and cutters 


with this: modern cutter drive. faery 


















¥ Quick Cutter Change Hea) 
¥ Positive Drive 7 nae 
mane /// 
| ¥ Prevents Cutter — a, 
Pulling Out - 


pie 


We are proud te be honored 
with the Navy i at” awarded 














for tanding pli 
ment in Defense production. 
Brown & Sharpe 
idence, R. 1 





Long-lived end mills with Brown 
& Sharpe Camlock are included 
in the wide variety of cutters in 
the Brown & Sharpe line. 


BROWN & SHARPE 












Mfg. Co. 
U.S.A 






CUTTERS 
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STEEL CHAIN 


Industry rightfully depends on its 


greater strength, safety and long wear 


CM “Inswell” Electric Welded Steel Chain is not ordi- 
nary chain...it’s as different as day and night! 


The patented “Inswell” electric weld process puts extra 
metal, for extra strength and safety at the critical point 
of each link...at the weld. Too, “Inswell’”’ welds are at 
the side, with the extra metal inside. This “Inswell” fea- 
ture contributes to faster handling and freedom from 
“kinking” 

Formed from a special analysis steel, every link of CM 
“Inswell” Electric Welded Steel Chain is uniform in 
strength, size, durability and elastic limit... is carefully 
tested to well beyond safe working loads. 

For the extra service-time demanded by today’s production 
needs, specify CM “Inswell” Electric Welded Steel Chain. 
There is a size and type for every industrial application. 


Call your mill supply distributor for full 
details, or write for descriptive bulletin. 


CORPORATION 


(Affiliated with Chisholm-Moore Hoist Corporation) 


120 FREMONT AVE. TONAWANDA, N. Y. 
Branch Offices: NEW YORK + CHICAGO + CLEVELAND ti} 
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Geist, V-Belt Inventor, 
Heads Allis-Chalmers 





Walter Geist 


Max W. Babb. board chairman of the 
\llis-Chalmers Mfg. Co.. announces that 
Walter Geist was elected president of 
the company at a meeting of the board 
of directors held in Milwaukee on May 
7. In this capacity Mr. Geist will re- 
place Mr. W. C. Buchanan, whose res- 
ignation was forced by ill-health a few 
weeks ago. 

Thus, a man who entered the com- 
pany’s employ as an errand boy in 1909. 
and gained fame for his design of mul- 
tiple V-belt drives. takes over full direc- 
tion of the company. 

The story of the rise of this once 
struggling and ambitious youngster, 
who pulled himself up to his present 
position by his bootstraps. is the story 
of free enterprise at its best. Being a 
member of a large family. he had to get 
out and hustle early in life. There were 
other and younger mouths to feed, and 
the burden on his father was great. so 
at 16 years of age. Walter Geist quit 
school and took a job as errand boy 
in the Saw Mill Engineering Depart- 
ment of the Allis-Chalmers Co. From 
that job, he advanced to a tracer, drafts- 
man, designer—accumulating experi- 
ence and a broad knowledge of the vari- 
ous products of the company as he pro- 
gressed. When he was 31 years old. h 
was made engineer-in-charge of trans- 
mission. This was a fine achievement, 
but it stopped him in his tracks, for, 
now he had gone as far as he could in 
his department. 

He decided that he must stay where 
he was or create an opportunity for 
himself, so he surveyed the transmission 
field with a view to finding some trouble 
spot where his knowledge might be the 
solution. He found that American tex- 
tile mills had never had a satisfactory 
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Help your customers do faster work with DIXON’S GRAPHITE 
SEALS and LUBRICANTS on all pipe connections. Speed 
assembly. Insure tight joints. Make disassembly easier . . . Sell 





PIPE JOINT 
GRAPHITE 
COMPOUND 


Lubricates and Seals. Insoluble in 
all aqueous solvents—steam, air, gas, 
alkalies, brine. 








DIXONS 






GRAPHITE 
SEAL 


Lubricates and Seals. Insoluble in 
non-aqueous solvents—hot or cold 
oils, gasoline. 


These time-savers sell better now than ever before. Stock up. 








JOSEPH DIXON CRUCIBLE COMPANY, JERSEY CITY, N. J. 


Ticonderoga Graphite + No. 635 Graphite + Microfyne Graphite + Pipe Joint Compound + Graphite 


Seal + Graphited Oils - Cup and Pressure Gun Grease + Gear Lubricants - Waterproof Graphited 


Grease + Avto-Marine Grease - 


Graph-Air Guns + 


Belt Dressing (Contains no Graphite). 
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JUNE, 1942 


MILL SUPPLIES « 





short center drive. Drives in use jerked 
or slipped, tore fragile threads. Belt 
dressings and lubricants fell on proc- 
essed goods, making them unsalable. 

He set about solving this problem, 
and, after two years of experimentation, 
failure, and disappointment, struck on a 
new approach which resulted in the de- 
velopment of the multiple V-belt drive 
which has, since 1925, resulted in a 
volume of over $30,000,000 to Allis- 
Chalmers. 

After developing the “Texrope V-Belt 
Drive” for the textile industry, Mr. 
Geist saw the possibilities that it offered 
in other industries, so he started to 
market it. As he pushed ahead on this 
job even more applications developed 
until the Texrope Drive Division, a very 
small sub-division of the company’s 
Milling Department, soon became big- 
ger than the Milling Department itself. 
His accomplishments drew the atten- 
tion of management, and, in 1928 he 
was made assistant manager of the en- 
tire Milling Department. 

The extensive traveling he did in 
establishing markets for the Texrope 
Drive put him in constant contact with 
the company’s distributors and district 
offices. The manner in which he han- 
dled this job was recognized in 1939, 
when the board of directors made him 
a vice-president of the company. In 
April of this year, he was made execu- 
tive vice-president and now, one month 
later, has been made president. 


New Catalogs From 
Coast to Coast 


Several new catalogs have been com- 
pleted recently for distributors across 
the entire breadth of the United States 

from New York on the east and Flor- 

ida on the south, to Oregon on the west. 
It indicates that the distributors who 
are serving the industrial plants en- 
gaged directly or indirectly in war pro- 
duction are not confined to any one 
part of the country. The following are 
reported off the R. R. Donnelly & 
Sons presses, 
Farquhar Machinery Co., Jackson- 
ville, Florida.—-This company has issued 
a catalog of over 400 pages. It covers 
their steel, heavy hardware, pipe. valves, 
fittings, transmission, machinery, tools 
and supplies lines. On one of the first 
pages of the catalog, Farquhar lists 
the many leading manufacturers they 
represent, some of whom they repre- 
sent exclusively in their territory. 

Long Island Hardware Co., Long Is- 
land City, N. Y.—In a new catalog of 
180 pages. the Long Island Hardware 
Co. presents its lines of factory supplies 
and heavy hardware. Special attention 
is called in the catalog to their machine 
shop facilities for cutting threads and 
for punching, welding, riveting, and 








The war slogans “Make ’em last” and “More jobs per tool” 
are nothing new to us. We have always made quality tools 
that would stand up under long and hard usage and give 
more tool mileage. Naturally war needs come first but we 
are doing our utmost to supply our customers’ needs on 
orders with acceptable ratings. 
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The Stanley 
HEATING HEAD 
is an air-tight 7 
chamber, pro- 
tecting en- 
closed resist- 
ance windings 
and copper 
core from air, 
fumes, and 
moisture. 
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.- 

< 
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The 
“VALVE-FIT”’ 
Connection 
between the 
Heating Head 
and the Sol- 
dering Tip 
assures quick, 
reliable heat 

conduction. 





Tell customers about 
Stanley aRmoR CLAD Tips. 
Special metal sheath gives 
them greatly increased 
life. 











STANLEY 
ELECTRIC 
SOLDERING 
IRONS 


Trade Mark 
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STANLEY TOOLS 


DIVISION OF THE STANLEY WORKS 
146 Elm Street, New Britain, Connecticut 





TOOLS 


for “Miracle” Makers 


The men who must work “miracles” on the 
production line to get out the war orders will 
find plenty of help in the Stanley Tool Catalog 
No. 50. It’s a 56-page textbook of the world’s 
best-known hand tools, — tools that are on the 
job every day in thousands of key plants. 

Among the 17 complete lines listed are 
Stanley Electric Soldering Irons. They main- 
tain steady heat for hard, ’round the clock 
service. Extra ruggedness, and built-in fea- 
tures keep them on the job long after ordinary 
irons are “out” for repairs. Made in both 
Screw Tip and Plug Tip styles. 

A COMPLETE 

LINE OF TOOLS 


UNDER EACH 
INDEX LISTING 






Make sure each of the 
plants you serve has a 
copy of this catalog. 


STANLEY TOOLS 


STAMLEY SOLDERING OMS 
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THE TOOL BOX OF THE WORLD 
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bending structural Like 
other distributor=’ catalogs. this book 
will enable customer- to specify their 
requirements accurately, and 
thereby enable Long Island Hardware 
Co. to serve them more efficiently. 
Hollis & Co., Little Rock, Ark., and 
Shreveport, La.—This company has just 
issued their Catalog No. 25. marking 
the founding of their business in 1917. 
It is more comprehensive in contents 


shapes. ete. 


more 


by about 20 percent than the previous 
catalog issued and covers mill. railway. 
contractors’ and electrical supplies and 
heavy hardware. 

Topping Brothers, New York City. 
Their office and 
house building is pictured in the front 
Included in the book is 


a special display page referring to the 


very attractive ware- 


of the catalog. 


stainless steel. monel. and brass items 
manufactured by Topping Brothers in 
their machine shop. The Topping cata- 
log has nearly 500 pages covering their 
industrial. railroad 
and marine supplies. 


J. E. Haseltine & Co., 


extensive lines of 


Portland, Ore- 


gon.—This company i- one of the most 
regular issuers of general catalogs 


among the industrial supply distribu- 
tors in the United States. The new cata- 
log, now completed for them, is about 
10 to 15 percent larger than their previ- 
book. 


heavy 


and steel. 
equipment. 


mill and shop supplies. automotive hard- 


iron 
welding 


and 
hardware. 


ous covers 


ware, pipe and fittings. and mechanical 
rubber goods. The welding equipment 
départment of J. E. Haseltine & Co. 
is supported not only by a very com- 
plete welding equipment section in their 
general catalog. but also by a separate 
well. 


catalog as Welding equipment 


warehouses are maintained at Tacoma 
and Seattle. Wash.. in addition to Port- 
land, Ore 





“Better use wood pulleys and save your- 
self worry over delivery dates,” says H. 
M. Demotte, Bostwick-Braun Co., to a cus- 
tomer planning to install some transmis- 


sion equipment. 





STANDARD THE 
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This new SIOUX development assures better finish 
and accuracy’. . . eliminates wheel loading and 
scratching ... reduces wheel dressing to a minimum. 
For compactness and efficiency, it is the last word. 

The cylinder is held securely in an ingenious 
work-table which turns and rotates for wet grinding 
both exhaust and intake valve seats without remov- 
ing cylinder. Wide Range—up to 6 ,',,” skirt diameter. 

The coolant, being fed from the botton upward 
between cutting wheel and valve seat, flushes away 
all grindings. Coolant pump motor has independent 
button switch and safety light. 

This machine has so many time-saving conveni- 
ences, you will want complete details. 


Write or wire for complete details 
and delivery dates—also discounts 
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In metal working plants, arsenals, 
and shipyards RACINE saws are set- 
ting the metal cutting standards. They 
are modern—fast—accurate machine 
tools ranging in capacity from 6°x6" 
to 14"x20” and from general purpose 
Utility type machines to heavy duty 
Production models. Write today for 
information. 





RACINE Oil Cut, 
6" x6" hydraulic 
saw, fast, accu 
rate and depend 
able. Can be 
equipped with 
automatic bor 
feed for produc 
tion cutting. 








RACINE Utility 
Hydraulic Saw 
Dry Cut model, 
6" x6" capacity. 
Producer for the 
small shop. Aux- 
iliary saw for the 
large 








RACINE Hydrav 
lic Saw with av 
tomatic bar feed 
for sawing long 
bars, tubing, 
etc., into iden 
tical pieces 


RACINE 


TOOL & MACHINE COMPANY 


Oe CARLISLE AVENUE + RACINE WISCONSIN 
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Conference on Salvage 
In New York, June 17 


A conference devoted to problems of 
industrial salvage that will bring to- 
gether all sections of industry. whether 
directly or indirectly in war produc- 
tion, will be held in New York City 
at the Hotel Astor on June 17. The 
meeting is being held under the auspices 
of the American Management Associa- 
tion at the request of the War Produc- 
tion Board. 

The purpose of the sessions will be to 
ascertain specific measures for the sal- 
vage of such critical materials as rub- 
ber. ferrous and non-ferrous metals. 
plastics, solvents and all other mate- 
rials in ordinary use in war plants, Out 
of the discussions are expected to come 
plans that will form the basis of defi- 
nite salvage programs for all industries. 
The conference will feature case stories 
of how successful campaigns have been 
organized and executed. These case 
will illustrate principles that 
can be applied to any type of industry 
and any size company. 


stories 


(\n entire session will be , to 
a questions-and-answers panel discus- 
sion at which staff members of the In- 
dustrial Salvage Branch of the War 
Production Board will answer manufae- 
turers’ questions, 

Among the speakers will be: George 
T. Weymouth, Chief. Industrial Salvage 
Section, War Production Board: Wal- 
ter Gebhart. Industrial Division, Henry 
Disston & Sons, Inc.; Robert M. Gates. 
President, Air Preheater Company: S. 
Donald Perlman, Salvage Director. Tex- 
tiles. Plasties, 
Thomas, 


Solvents; Lowell S. 
Executive Adviser, Metals 
Serap (Non-ferrous); Isadore Glueck. 
Executive Adviser. Metal Scrap (Fer- 
Robert A. Wheeler. Executive 
Adviser, Special Alloys; Dan W. Gee. 
Regional Director, Industrial Salvage 
Section, 


rous); 


Clark Equipment Enters 
Industrial Truck Field 


Sales problems in the field of mate- 
rial handling equipment were discussed 
March 25. 26 and 27 at a sales con- 
ference held by Clark Tructractor Divi- 
sion of Clark Equipment Co., Battle 
Creek, Mich., at its Eastern offices in 
City. N. J. The meeting sig- 
nalized the entry of Clark Tructractor 
into the electrical industrial truck field. 
Its tilting and fork trucks. 
equipped for battery operation, were 
demonstrated at Harborside Terminal 
and representing manufac- 
turers of electrical equipment, batteries 
and chargers discussed technical operat- 
ing problems with the Clark selling 
organization, 


J e rsey 


tiering 


engineers 
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MODERN TYPES 


e DRILL SLEEVES AND SOCKETS 
e LATHE CENTERS e CHUCK 
ARBORS e DRILL DRIFTS 








USE-EM-UP TYPE 
STANDARD TYPE 














COLLIS 


Tools give long satisfactory service 
because they are designed and 
made by skilled mechanics with 
many years of experience in mak- 
ing taper tool products. We carry 
a complete range of sizes to suit 
any drilling, reaming, or tapping 
need. Come to COLLIS—we can 
handle regular or special require- 
ments promptly. 





THE COLLIS COMPANY 
- CLINTON, IOWA 











PIPE DISTRIBUTORS 


ATTENTION! 





“PM 1806? 


SEND AT ONCE 
FOR REVISED 3S 
SCHEDULE 
PRS 70138 


WROUGHT STEEL 
PIPE ......-- 


This 40 page Schedule Revised May 15, 1942, 
“ties in" exactly with maximum prices (Sched- 
ule #49) fixed and released by the Office 
of Price Administration (P.M. 1806") De- 
cember |5th on WROUGHT STEEL PIPE 
shipped from warehouse stock in less than 
carload lots. 


Prices on REVISED SCHEDULE as follows: 






Single copy, each net $1.50 
2 aa 3 Copies, each net 1.25 
4 or more Copies, each net 1.00 


MAIL YOUR: ORDER 


NOW 
lo 


BIRMINGHAM PUBLISHING CO. 


BIRMINGHAM, ALABAMA 














RED END BLADES 


mark the end of your 
Power-Hacksaw Troubles 


ne. 


Complete quality-control . . . from Simonds electric 


furnaces to careful, protective packaging . . . guarantees 


power-machine blades of uniform precision and dura- 
bility. You can bank on RED END Blades to cut more 
metal .. . to cut it faster and smoother .. . and to last 


longer. Order them from your dealer. 


Simonds Saw and Steel Co., Fitchburg, Mass. 


\MONDS. 


of Metal-Cutting Tools 
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The 


TRAP LEADER 


IN SUPPLY HOUSE 
SALES 


IF 


A complete stock of 20,000 dozens for im- 
mediate delivery of CORNING’ STAND- 
ARD, PYREX HIGH PRESSURE, PYREX 
RED LINE, and PYREX BROAD RED LINE 
GAUGE GLASSES. 


These fine tubular gauge glasses have the 
mechanical strength and ruggedness to give 
long life and satisfactory service. Whether 
magnifying red line or clear, high or low 
pressure, we have a PYREX Gauge Glass 
for your every need. 


Write today for New Gauge Glass 
Bulletin G-4 


~ LUBRICATOR CO. 


ELMIRA, N. Y. 
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Demonstrations Still 
Sell Merchandise 


One afternoon Al Rosenfelder of the 
Geo. Worthington Co.. Cleveland. 
dropped in on a plant being revamped 
to handle war work. Noticing two men 
on a ladder laboriously drilling holes 
hammer and 
star drill. he asked the superintendent 
what learned that 
the men were preparing to install a 
trolley for an overhead crane. 

Without saying a word. Mr. Rosen- 
felder walked out to his car and picked 
out of his kit a *4-in. carbide tipped 
masonry drill. Returning, he spied a 
portable electric drill in the shop, for- 
tunately the right size, inserted the ma- 
sonry drill and handed the tool to the 
men on the ladder. When he left that 
afternoon, more holes had been drilled 
in an hour than in the entire morning, 
and it goes without saying that the 
crane was in operation long before the 
superintendent had expected it to be. 


in the cement ceiling by 


was going on and 


Power Transmissioners 
To Play Golf June 12 


The 


Power 


North Jersey chapter of the 
Transmission Council has ex- 
tended its annual invitation to the New 
York chapter to attend its annual golf 
outing at the Cedar Ridge Country Club 
at Livingston, N. J. on Friday, June 12. 
Last year, the party was held on Fri- 
day the 13th, and it rained all day; 
this year the date is not expected to 
jinx the weather. 

The program includes golf, baseball. 
horseshoes, cards and other entertain- 
ment. 


Bibb dddiadade- ob 


R. S. Posey, sales engineer for the J. W. 
Minder Chain & Gear Co., Los Angeles, 
represents his company at five of the great 
plants in the area,—Lockheed, 
North American, Douglas and 
Consolidated. He is on call day and night, 
with a phone in reach of his bed. 


aircraft 
Vega, 
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PODUCTION DEMANDS 





A Tremendous Task 
A Responsibility 
CAPABLY PERFORMED 


gy INDUSTRIAL 
” DISTRIBUTORS 


, -— 


“SCREW. CORP. 


i 


Pas THE HOLO-KR 


+ 


. HOLO-KROME /5 ER 





| , Oh 
{ STATEMENT OF FACTS 
“We Sell Through 
Authorized Stock (arrying “Distributors” 


HOLO-KROME has proven, through years of 
practical experience, that Holo-Krome serves in- 
dustry better, more economically and more 
efficiently because—“We sell through Authorized 
Stock Carrying Distributors.” 


HOLO-KROME considers its Authorized 
Stock Carrying Distributors as advantageously 
located Branch Warehouses and, as important a 
part of the Holo-Krome organization as any 
department of the Company. 


HOLO-KROME requires of all Authorized 
Stock Carrying Distributors that they maintain, 
at all times, an adequate stock sufficient to serve 
the Industries located in their respective territories. 


HOLO-KROME Authorized Stock Carrying 
Distributors are staffed with trained representa- 
tives fully conversant with Holo-Krome Products 
and Policies. They are ideally equipped to serve 
the National Defense Program and, in a manner 
not equalled by any other distribution method. 


HOLO-KROME and their Distributors, at all 


times, realize their responsibility to Industry. 


THE HOLO-KROME SCREW CORPORATION 


HARTFORD. CONN. U.S. A. 


FIBRO FORGED SCREWS 


trade mark 
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Mrs. E. J. Ball Dies 
After Convention 


Mrs. E. J. Ball, wife of the vice presi- 
dent and sales manager of the Phila- 
delphia branch of Hajoca Corp., died 
suddenly from a stroke on May 11. Mr. 
and Mrs. Ball had attended the Triple 
Mill Supply Convention the week previ- 
ous in Atlantic City. 


Salesman Sam Vining on 
“Serving Uncle Sam” 


Until Uncle Sam Calls 


“I am not going to talk about the 
war. I will take for granted you have 
heard about it. Twenty-five years ago 
when we hit the other emergency they 
hung a pack on my back, said “How do 
you like it?’ and my problem was 
settled. Today in spite of the fact that 
1 could overbalance the pack on the 
front side they don’t seem to want me. 
I studied and studied and thought of 
everything to do in this emergency. 
Finally my wife said: 

- “Sit down, I want to talk to you. 
You are worrying your fool head off 
about the war and what you can do. | 
have it all figured out and I am going 
to tell you what to do. You are going 
to keep on doing the thing you have 
learned how to do but you are going 
to do it a little better, work a little 
harder at it. That is where you are 
trained and that is where you are of 
value to your government and to society.’ 

“Do the thing you know how to do 
and do it better, and if anybody wants 
you for anything else they will tell 
you. They will probably want you 
faster if you have proved you can do 
what you are doing and do it better.” 
—Vernon E. (Sam) Vining before the 
Advanced Sales Training Clinic spon- 
sored by the Indianapolis Sales Execu- 
tive Council. 


The lot of the purchasing agent in a sup- 
ply house has been anything but a bed 
of roses, says M. R. Smith of Buford Bros., 
Nashville. However, he added, that manu- 
facturers have been very cooperative. 





(VINCENT-HUNTINGTON) 








Good Advice 


Improved 


GRINDING WHEEL 


DRESSERS 
CUTTERS - - 








<4--—------- -- 


HOODED 
TYPE 
DRESSER 


———_—- — See dl 
REGULAR 
TYPE 
DRESSER 
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FOR YOUR 


GRINDING WHEEL 


CUSTOMERS 
ENGAGED IN 
WAR 
WINNING 
PRODUCTION 


edress grinding 
wheels regularly to 
remove impreg- 
nated metals 


etrue them regu- 
larly to square off 
face and remove 
nicks 


Follow up this advice with 
the equipment to do the 
job — Vincent-Huntington 
Improved Grinding Wheel 
Dressers and Cutters. The 
Cutters are the most im- 
portant item for they do 
all the work. 

Since 1909 we have been 
operating one of the out- 
standing heat treating 
plants in the country and 
we feel qualified to say 
that Vincent-Huntington 
Cutters can, because of the 
excellence of their manu- 
facture, assure your cus- 
tomers of a continuance of 
the high quality of their 
product in spite of the in- 
crease in speed made nec- 
essary by war production. 
Send for our catalog 
sheets which explain many 
special features of our 
tools. 


THE VINCENT STEEL PROCESS CO. [27% Setevie Bren 
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FORD TRIBLOCS are amazing in their ability to 
stand abuse. But this is no time to abuse 
machinery. Like any other precision-made 
machine, FORD Hoists will function more effi- 
ciently and last longer if given ordinary 
attention. So—don’t forget the grease gun! 

The proper method of lubrication of the 
FORD TRIBLOC is especially important. The 
gear cover should be removed occasionally 
and a small quantity of heavy graphite 
grease added. The load chain should be lubri- 
cated frequently with a heavy oil, particu- 
larly at engaging points of links. Load 
sheaves should also be well greased. Oil the 
bearings frequently so that no bearing will 
run dry and cause excessive wear. Five oil 
holes are provided in the Triptoc and these 
should be filled frequently. 

When given intelligent care, thoroughly 
lubricated and cleaned at intervals, ForRD 
Tris.ocs will remain efficient under the hard- 
est usage—for years on end. Your FORD HOIST 
can be one of your best friends during this 


production emergency. Take care of it. 


Order from your distributor 


FORD CHAIN BLOCK DIVISION 


PHILADELPHIA - CHICAGO - SAN FRANCISCO 


In Business for Your Safety 


AMERICAN CHAIN & CABLE COMPANY, Inc. 


BRIDGEPORT * CONNECTICUT 
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Harry Ellis, of White 
Tool & Supply, Dies 





HARRY F. ELLIS 


Harry F. Ellis. vice president of the 
White Tool & Supply Co.. Cleveland 
distributor. died of a heart ailment at 
his home on May 22. He was 64 years 
old. 

Mr. Ellis had lived in Cleveland for 
35 years. He was an elder of the Phil- 
lips Avenue Presbyterian Church, and 
was a past master of the Pentalpha 
Masonic Lodge. He is survived by his 
wife. Mary Leonard Ellis: three sons, 
Lawrence. of St. Louis. Franklin of 
Old Chatham. N. J.. and Robert. of 
Cleveland; and by a daughter. Mrs. 
Christine Willits. of Portland, Ore. 


Guy Hoshall of J. E. Dilworth Co., Mem 
phis, is prepared for any emergency. 
Catalog and order books are two im- 
portant weapons that salesmen are using 
successfully in the battle for production. 








HERE are so many places where tubing and 

fittings are essential in war work that the In- 
dustrial Distributor has an opportunity to render a 
real service by knowing more about tubing con- 
nection practice. 


Most machine tools have lines for lubrication, 
air lines for various operations and lines to pipe 
the cutting liquid. Air lines for air nozzles and 
gas lines for operating torches with city gas are 
other uses of importance. 


A knowledge of present day tubing connection 
practice will enable you to sell more tubing and 
more fittings for the maintenance of production 


machines on war work and also 
for fuel, lubricating, water, air and 
other lines built into various types 
of war equipment. 


Imperial-Bundy tinned steel tub- 
ing is now being widely used as a replacement for 
copper for many services. Then there are several 
special types of Imperial fittings for use where there 
is minor vibration, or major vibration, or where 
actual tube movement enters into the problem. 


Some of these newer ideas in tubing connection 
work are covered in Bulletin No. 3101. We shall 
be pleased to send you one or more copies. 





THE IMPERIAL BRASS MFG. COMPANY, 511 South Racine Avenue, Chicago, Illinois 


IMPERIAL 


ALUMINUM AND NEOPRENE TUBING @ 


COMPRESSION, S.A.E. FLARED, INVERTED FLARE, HI-DUTY AND 
FLEX FITTINGS AND COUPLINGS FOR STEEL, COPPER, BRASS, 


SHUT-OFF COCKS @ 





TUBE CUTTERS, BENDERS, REAMERS, AND FLARING TOOLS 
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r. 
DARNELL CASTERS 
& E-Z ROLL WHEELS 


Darnell Dependa- 
bility assures sav- 
ings, service, safety, 
speed. A caster or 
wheel for everyuse. 


Recognized Standard of Quality 


A Mew 


DARNELL CORP. LTD., 60 WALKER ST. NEW YORK.N.Y. 
LONG BEACH, CALIFORNIA, 36 N. CLINTON, CHICAGO, ILL 


A SAVING AT EVERY TURN 





MILL SUPPLIES © JUNE, 1942 


Francis Scott Elected 
Treasurer, Foley Mfg. 


Francis D. Scott, for the past sixteen 
years associated with Peat. Marwick, 
Mitchell & Co.. recently joined the 
Foley Mfg. Co.. Minneapolis. and has 
been elected Treasurer. 

Other officers elected by the Board 
of Directors include Walter M. Ringer. 
president, Walter M. Ringer. Jr.. vice- 
president. L. M. Barbery, secretary, 
and Paul R. MaeMichael, assistant 
treasurer. 


Develops System for 
Handling Back Orders 


Many customers prefer the distribu- 
tor to hold partially filled orders until 
some future date or until entire order 
is completed. This presents somewhat 
of a problem to the average supply 
house because space in shipping room 
is usually at a premium. And if the 
part of the order fillable from stock 
were not set aside immediately it might 
not be on hand when the back order 
is completed. 

Western Iron Stores. Milwaukee. 
some time ago devised a simple method 
for handling these orders. Series of 
pigeon holes were built to extend the 
full length of one side of the shipping 
room, The part of an order that can 
be filled from stock is placed in one of 
these pigeon holes with a notation that 
remainder of item or items are on back 
order, This is done as an accommoda- 
tion service for customers who specify 
advance delivery dates or prefer to wait 
until entire order is completed. It also 
avoids necessity of sending out two or 
three separate invoices on one order 
and thus saves considerable paperwork 
for both the customer and the supply 


house, 





Joe Weber, chief shipping clerk of Western 


| Iron Stores, standing before section of 
| pigeon holes reserved for partially filled 


orders, is about to complete an order from 
back-ordered material. 





Extra tough steel, like that used for 
teeth of this earth biting meche 
monster—is the kind you get in 
HAND SHOVELS. 


TIME TESTED 
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e No Fatigue—operator sits 6A fi 4 
in a comfortable cushioned ‘ A 
seat. y 


e Safe—one hand steering, other hand free to operate shift 
lever. 


e Brakes automatically applied when operator leaves seat. 


e Simple to Control—foot brake and accelerator. Steer- 
ing arm and levers within easy reach of hand. 


e Easy to Maneuver—completely turns in a 7 ft. 3 in. 
radius. 


e Fast—maximum speed 15 miles per hour. 


e Large Deck Space—12.8 sq. ft.—conveniently handles 
long material or bulky articles. 


e Powerful—7.7 horsepower 4-cycle air cooled engine. 


e Economical—truns all day on gallon of gas (35 to 38 
miles per gallon of gas.) 


These are a few of the “Chore Boy” features that are 
responsible for its increasing popularity in all types of high- 
priority industries where manpower is in great demand. 


Write for complete information. 


THE BUDA COMPANY 
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Start Priority Schools 
In Milwaukee, Chicago 


Way back when priorities first 
started confusing everybody—customer, 
distributor and manufacturer—the Wis- 
consin Mill Supply Club decided to do 
something to minimize this condition. 
Since their program proved so effective 
in educating themselves and their cus- 
tomers on priority procedure and com- 
pliance. the Chicago Mill Supply Club 
has adopted a similar plan. 

Major problem both groups wished 
to overcome was the habit of individual 
houses attempting to interpret new or- 
ders on their own and thus confusing 
customers who, after listening to six 
or eight different versions of what they 
must do in order to get merchandise, 
made up their own set of rules. This 
not only added to the confusion but 
made it doubly difficult for the dis- 
tributors’ salesmen to set their custom- 
ers right once the full meaning and 
proper procedure were established by 
the authorities in Washington. 

Secondary purpose of both groups 
was to provide an open forum whereby 
individual houses could exchange in- 
formation as to the best methods of 
handling the paperwork and_ record- 
keeping so necessary for replacement 
of stocks as well as compliance with 
priority regulations. 

The Wisconsin group, under the lead- 
ership of Roy Cordes (Cordes Supply) 
and assisted by Walter Ethier (Western 
[ron Stores), Frank Summers ( Pritzlaff 
Hardware), Howard St. George (Shad- 
bolt & Boyd) and others, have led the 
way in many instances toward estab- 
lishing uniform methods of record- 
keeping which have been adopted by 
distributors in other parts of the 
country. 

Procedure of the Wisconsin group 
differs from Chicago in that the firm 
executives usually meet and thrash out 
priority interpretations and suggested 
methods of operation, then pass on in- 
formation to their priority departments. 
Chicago, on the other hand, prefers to 
have priority department heads meet. 
discuss and clarify rulings and report 
findings to company heads. Both meth- 
ods seem to work out equally well with 
perhaps a slight edge in favor of the 
Wisconsin plan when it is necessary to 
contact varied sources for information 
or interpretations on new __ priority 
orders. 

While it’s not a written rule, the 
Wisconsin Club has met more or less 
automacically about ten days after the 
issuance of each new order affecting the 
industry. The date and place of meet- 
ing is established through telephone 
calls or exchange of letters between 
members. And. at this time. selected 














a. 
AIM YOUR PRODUCTION 
AT YOUR MM DAY QUOTA 





ONLY SIX MONTHS TO GO « «* «* * 


ONLY six short months and MM Day will be here. Mechanical Mobiliza- 
tion Day, December 31, 1942, the zero hour set by Donald Nelson for the 
fulfillment of the President’s primary production quotas. 

In terms of anti-aircraft guns, 20,000 units must be in action when that 
day comes. That’s the minimum—less than half the 55,000 guns the President 
wants by the end of 1943. 

But minimums don’t win wars. Let’s set our production sights at the 
55,000 total. We'll aim high and go further. That’s the way America was 
built. It’s the one factor the enemy underestimated. America’s vital, pulsing, 
winning weapon . . . Production—The American Way. 

Nor do guns stand alone in this vast industrial effort. Tanks and jeeps, 
beans and buttons, ships and shells—all are essential to the victory that will be 
ours. Let’s get them rolling. Remember, MM Day is only a short six months off. 

Here at our plant we are doing our 24 hour best to supply the Materials 
Handling Equipment so essential to this all-out effort. 

Modern Materials Handling Equipment are tools behind the arms that 
will win the war. They save time—provide desperately needed hours for pro- 
duction. Every time a tank, plane, gun, or ship comes off the lines ahead of 
schedule, Modern Materials Handling Equipment sped it. 

Beat your MM Day Quota. 


To Our Distriputors: This is the third of a series of advertisements 
we are running in national magazines in the interest of the War Pro- 
gram.« We call it to your particular attention in recognition of the 
contribution the Industrial Distributor is making to the war effort. 


THE YALE AND TOWNE MANUFACTURING COMPANY 


PHILADELPHIA DIVISION -YALE-- PHILADELPHIA, PENNSYLVANIA 


MATERIALS HANDLING EQUIPMENT * HOISTS—HANC AND ELECTRIC * TRUCKS—HAND LIFT AND ELECTRIC INDUSTRIAL 
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Reports from users of expensive conveyor belts 
handling abrasive materials verifies our statement 
that the life of rubber conveyor belts can be and 
is prolonged by BELT SAVER PULLEYS. 


because: 


the exclusive wing and cone type construction of 
"BELT SAVER" makes it impossible for stones, sand 
or any other materials lodging between belt and 
pulley to cause rapid belt wear, puncture or break- 
age. 


Your customers using conveyor belts will appre- 
ciate a suggestion from you—backed by the actual 
experiences of users—showing how they can add 
longer service life to their expensive rubber belts. 
Now is the time to push the sale of BELT SAVER 
Pulleys because the service you'll render is one of 
saving rubber NOW, when it must be conserved. 


Ask for catalog page, descriptive literature and testimony from users 
on Belt Saver Pulleys, developed and manufactured by a company hav- 


ing a long and well established conveying and elevating machinery 
experience. 


SPROUT, WALDRON & CO. 


172 SHERMAN STREET, MUNCY, PA. 
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members voluntarily assume the task 
of contacting specific sources of in- 
formation. For example, assignments 
are accepted to obtain information or 
interpretations from the Army, Navy, 
Air Corps. local WPB. Distributor Sec- 
tion in Washington or any other source 
that might be helpful. Loaded with this 
data, the members meet for lunch and 
then proceed to discuss in an open 
forum how the new order should be 
handled and arrive at a uniform inter- 
pretation based upon their collective 
data. Pertinent questions that can’t 
be solved at this particular meeting are 
immediately assigned to one or two 
members for immediate follow-up with 
the understanding that all members will 
be informed as to the decisions as soon 
as_ possible. 

The Chicago priority school, formed 
somewhat later than the Wisconsin 
group. has been functioning under 
the chairmanship of Howard Learn 
(Charles H. Besly). Member compa- 
nies are informed of impending meet- 
ings and advised to send their priority 
department heads. Since the WPB re- 
gional office is located in Chicago, Mr. 
Learn has been rather fortunate in get- 
ting rulings fairly well lined up betore 


| each meeting. This has saved the group 


a considerable amount of discussion 
time but has resulted in the burden 
resting too heavily upen one man. 
Consequently, it has been informally 
decided that the chairmanship will 
rotate about every three months. 

Both groups believe that the results 
obtained from their informal sessions 
have proved well worth the sacrifice in 
time and effort. And with the number 
of new priority orders gradually dimin- 
ishing and more of their customers 
coming in under PRP. they foresee the 
possibility that in the near future the 
necessity for so many meetings will 
diminish. 


Jeffrey Mfg. Co. was singled out by the 
Navy last month for award of a Navy 
“E” pennant. Above, the company’s oldest 
employee, O. R. Ehret (with Jeffrey 63 
years), receives his Navy “E” button from 
Commander G. H. Bowman, USN. 
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Care of RUBBER HOSE 


You can Make your Tubber hose last longer if you follow these 12 
ules Carefully, his is Patriotism and efficiency. 
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Punched for 


ble in card form, 
Write for them, 


THE MANHATTAN RUBBER MANUF 


ACTURING DIVISION 
of SAYBESTOS. MANHATTAN, Tom 
EXECurive OFFices : 


PASSAIC, New JERSEY 
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All-out war production is causing industry to lean more heavily than 
ever on the distributor. Manufacturers of all kinds of war materials— 
builders of A. A. guns, and of transmission gears for tanks; makers 
of bomb sights and of Army trucks—all of them are looking to you. 

Under the drive for production your customers are realizing, if 
they never realized it before, how much they depend on your local 
stock, prompt deliveries and many-sided service. They’re keeping 
your phone busy. Every day they’re calling on you to help them in 
emergencies. 

Your task is complicated by the need to wrestle with allocations 
and priorities. You have to keep informed on replacement materials, 
new methods and practices. All such information enables you to 
give your customers practical suggestions and unstinted cooperation 
that contribute much to their success. 

It is because of the outstanding job the distributor is doing and 
the special value of his services in the war emergency that we are 
making every effort to keep his warehouse stocked with the steels 
that are essential to his customers who are working on war orders. 
Purple Strand Wire Rope, Beth-Co-Weld Pipe, bolts and nuts—and 
other items that war-production plants are calling for. 

In times of towering emergency, under the sharp spur of an over- 
whelming need, men surpass themselves. What once had been the 
impossible becomes the everyday performance. As production hits 
its stride and the output of war materials steadily mounts, a generous 
portion of the credit must go to the distributors whose enterprise 
and cooperation have helped in attaining all-out production in the 


factories and arsenals of the nation. 


BETHLEHEM! 
STEEL 


Nhl 
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«++ DOING A 


FRONT LINE JOB--- 


MOVING WAR 
MATERIALS 
QUICKLY AND 
SAFELY--- 











War production imposes a 
tremendous task on the na- 
tion's railroads. More and 
more war material must be 
shipped by rail—more and 
more BADGER Car Movers 
are proving that they can do 
the job—that they can handle 
this huge shipping job quickly 
and safely by keeping tracks 
and sidings clear for imme- 
diate loading and unloading 
of incoming and outgoing 
vital products. 


BADGER distributors can do 
a great service for all indus- 
trials in their territories who 
are concerned with this prob- 
lem—they can SELL BADG- 
ERS! Check your stocks now. 
We will help to keep ‘em 
moving and pledge immediate 
service on your requirements. 


ADVANCE CAR MOVER COMPANY 


APPLETON+ WISCONSIN 
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Globe Machinery Asks 


Customers To— 


To develop teamwork between the 
distributor and customers on priorities, 
deliveries, elimination of special items 
and other war-time problems. Globe 
Machinery and Supply Co., Des Moines 
distributor, has asked its customers to 
follow these rules wherever possible: 

(1) Give us your orders, certified 
with the highest Preference Rating you 
enjoy—without waiting for prices and 
delivery information. No matter how 
quickly this information reaches you, 
your forward position may be lost. 

(2) If possible. where you specify a 
particular make or brand, add “or 
equal.” We will never substitute unless 
it means quicker service for you, but 
sometimes we can procure certain makes 
quicker, or they may be on hand. 

(3) Please, unless imperative. do not 
ask for special cartage. but permit us 
to deliver locally on the first regular 
delivery in your The War 
Board has asked discontinuance of par- 
tially loaded trucking in order to con- 
serve rubber, gasoline and man power. 
Your co-operation is a distinct contribu- 
tion to the cause. 

(4) Simplify and standardize as 
much as you can, reducing the “spe- 
cials” and number of grades and sizes. 

(5) Repeated small orders and ship- 


section. 


ments are wasteful of time, cartage. 
stationery, and packaging material. 


If possible, combine or hold for larger 
shipments. 

(6) If you have waste materials. or 
unused equipment, they should be re- 
turned into the stream of production. 
Perhaps others can use advantageously, 
that which you can’t. 

(7) Make and tool 
in your shop last as long as_ possible. 
When repairs are needed make them 
promptly. Our shops will be glad to 


every machine 


ou 
= 


do this work for you. 





Travelling down the aisles of Kellogg 
Switchboard’s plant, this novel truck idea 
drew $2600 in contributions to the Red 
Cross War Relief in one day. Simple car- 
pentry provided a desk, donation box and 
a stand for the nurses. 








SPANG CHALFANT, INC. 


General Offices: 


GRANT BUILDING, PITTSBURGH, PA. 


Sales Offices: Boston - New York - Philadeiphia 
Pittsburgh - Atlanta - Chicago - St. Louis - Tulsa 
Houston - Denver - San Francisco - Los Angeles 
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Where priorities will allow, 
Harper can ship non-fer- 
rous, Monel and stainless 
fastenings. You can ‘“‘join 
the Navy" and manufac- 
turers of panels, gauges, 
instruments and scores of 
other items for Offense, 
now using Harper products 


4320 STOCK ITEMS 


. . of non-ferrous, Monel 
and stainless bolts, nuts, 
screws, washers, rivets and 
related iterns offer a wide 
choice and reduce neces- 
sity of making specials. 
WRITE FOR CATALOG 
and reference book—four 
colors, 80 pages. Harper 
products now available 
only to war and most es- 
sential industries. 


THE H. M. HARPER CO. 


2622 Fletcher Street 
Chicago, Iilinois 
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Conferences like this are held frequently 
between the members of the special engi- 
neering department of James Supply Co., 
Chattanooga. At this meeting are, left to 
right: C. W. Bickers, H. F. Bickers and 
J. G. Gilliam. R. F. Cook, the fourth man 
in the department, was in action at a 
customer's plant. 


Kelley, Former Simonds 
Executive, Dies at 75 


John E. Kelley. sales manager of the 
Simonds Saw & Steel Co. for nearly 30 
years until his retirement in 1929, died 
at his winter home in St. Petersburg. 
Kla.. on April 16. He was 74 years old. 

In his years of service to the com- 
pany. Mr. Kelley had traveled widely 
and had contsibuted largely to the de- 
velopment of the company’s foreign 
trade. It was under his direction that 
igencies were established in) South 
American countries. in the Philippines 
and in Egypt. as well as in parts of 
the Orient. 

Vr. Kelley was born at Pittston. Me.. 
in 1867. the second of nine children. 
By the time he was 14 years old he had 
already embarked on the career to 
which he was to devote so many decades 
later. Writing about this venture in 1925 
for the Simonds publication. The Buzz, 
he said: 

“We lived close to the Kennebec 
river and at that time the harvesting 
of ice was the principal industry along 
this river from Gardiner to Richmond. 
I was 14 vears old. weighed about 100 
pounds, and was husky enough so | 
hiked three miles to a store on the op- 
posite side of the river to find out if I 
could buy a pair of rubber boots on 
credit because without boots | could 
not get a job on the ice. This was my 
first sale—I sold myself to an unknown 
store and obtained the credit. received 
the boots and gota job which paid $1 
a day.” 

With an older brother. Mr. Kelley 
started a tinware business when he was 
18 years old. The two brothers borrowed 
a horse from their father, obtained a 
peddler’s license and drove his cart 


loaded with tinware all over the coun- | 
_tryside. After seven years the business | 
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Siloy 
Soder.. 


MAY BE THE ANSWER 
BEC AUSE— 


ALLEN SILOY 
e CONTAINS LITTLE TIN 


e WORKS ON MOST COM- 
MON METALS 


eHAS A CORRECT ALLEN 
FLUX FOR EACH JOB 


Send for details 


L. B. ALLEN CO., Inc. 


6731 Bryn Mawr Ave. 
CHICAGO, ILLINOIS 











BOTTOM-POUR 


WEAT SHIELD FLANGE ie Sa 
> 






™ vitw OF BOWE 


A good Munn or 
Repeat Sales — 


Be sure you have a good stock of 
NORRIS Bottom-Pour Ladles. They are 
quick sellers and also repeat sellers. 
The bottom-pour principle means 
metal always clean, therefore smooth, 
perfect bearings in less time with less 
trouble. There's saving in metal too 
because there is no need to skim off 
dross or dirt. Made in 7 sizes, 3" to 
10" inclusive. Let us send details— 
particularly our bulletin showing its 
ten points of superiority. 


* 
NORRIS BROTHERS 
INC. 
ROBINSON, ILL. 





sees 


DIXON ST. 














ilaneas why sh 0 p S busy on the 


LAL ALLA LLL 


insist 0” Della Grinders 



















SHOPS that need more grinders ¢ 4 

to speed up war production, know defi- rc ss — 
nitely that Delta grinders offer such 
specific advantages as: 


1. Special motors designed and balanced exclusively for 
Delta grinders. 
2. Grinder wheels dynamically balanced to 1/100 inch- 
ounce. 
3. Double sealed-for-life ball bearings—lubricated for life 
—sealed against grit. 
4. Twin-Lite Safety Shield—-eliminates need for goggles 
provides illumination on both sides and face of wheels. 
5. Fully machined, easily adjustable tool rest—rigidly 
mounted adequate guards. 























eee Also Bench Models | 


Other Delta Low-Cost | “4 > 






i / n ma ; 
. Y Built in both single phase 
Machines > wet 
f ‘{} and three phase models, 
A ec —) line * bench and pedestal types, 
single an multiple 
* spindle 14” and 17” there is a Delta grinder to 
= drill presses in slow 


: fit every shop. The motor- 
and high speed models, No. 1240 

| BENCH driven bench grinder also 
| GRINDER 


incorporates all of the 


latest Delta design and construction features . . . Twin 
~~ Lite Safety Shields . . . double seal New Departure ball 
cuts almost anything bearings .. . strong and efficient wheel and spark guards 
im te ‘amd Mixture . absolute freedom from vibration (due to especially 
tek to ras sie seg- balanced Aluminous Oxide wheels). 





S 


| No. 1246 
CUT-OFF 
com, Send for Catalog Pedestal 
age Re ge Me Send coupon below for Delta Catalog giving full Grinder 
wide variety of 






materials. Priced details and specifications on the complete line 
at one-half the 


usual cost of ma- of Delta grinders. 
chines of this type. 






Note to Delta Dealers and their Salesmen 







This is one of a series of full page advertisements on 


‘X 4 Delta Machines appearing this month in an exten- 
sive list of leading trade publications. 
M LWA K E E THE DELTA MANUFACTURING COMPANY 


637-F E. Vienna Ave. Milwaukee, Wis. 
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CALDER CUTTERS “dt 


Immediate Shipment of Standard Sizes 


(Prompt Shipment of Special Sizes) 


ALL SIZES- ALL METALS- ALL FINISHES 


BEALL wi 


SPRING WASHERS 


BEALL Spring Washers have “‘live action” (constant 
pressure) that keeps bolted assemblies permanently 
TIGHT. They meet rigid Army, Navy and Air Corps 
specifications. Available in all metals including 
Carbon Steel, Stainless Steel, Phosphor Bronze, 
Everdur and Monel Metal 

All finishes, including Cadmium Plate, Galva- 
nized, Silver and Parkerized 

IMMEDIATE SHIPMENT — all standard sizes 

PROMPT SHIPMENT — all special sizes 


BEALL TOOL COMPANY EAST ALTON, ILL. 


(Div. Hubbard & Company) 


ee eI ee be , | 





SELL BETTER 


Ese ee 


use Calder Cutters know that they cut longer and truer than most 
others. They are made from selected steel of special analysis. They 
are carefully tempered in modern electric furnaces to the correct 
hardness to insure maximum resistance to shock and abrasion. In 
addition to regular cutters, Calder also makes cutters for special 
industrial uses. . . . Prices on special cutters, to your specifications, 
on request. 


CALDER MAKES A COMPLETE LINE— 


Calder Dressers have many superior features, too. Modern in design, they 
have threaded-in pin bushings which can’t work out in use. Write for 
samples and prices and examine Calder products for yourself. You'll see 
why the men in the shops like them. 





Calder Mfg.Co.,632 N. Prince St.,Lancaster, Pa. 
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was disbanded, and Mr. Kelley began 
the manufacture of woodenware special- 
ties. 

A few years later, in 1895, he deter- 
mined to go with a large organization. 
Learning that the Simonds Mfg. Co. 
needed a salesman. he applied for the 
job and, because he wanted a salary 
greater than was offered, he volun- 
teered to work for a month for nothing. 
At the end of this time he was employed 
on his own terms. 

An ardent golfer, Mr. Kelley had 
made this sport his main interest out- 


side of selling. In recent years. since 
giving up his residence in Fitchburg. 
he had returned every summer to spend 
many days on the links at the Oak Hill 
Country Club. of which he was a mem- 
ber. He was also a member of the Fay 
club. 





Personal interest on the part of everybody 
in the appearance of the premises char- 
acterizes the Federal Pipe & Supply Co., 
Fresno, Calif. The new steel warehouse 
above, fifth unit in the layout, is 60 by 
120 ft., with rack for cold rolled and mild 
steel. Angles and precision shafting are 
crranged on the floor beside the drive- 
way, all served by a two-ton hand hoist. 
The company, which formerly had one 
truck, was fortunate in securing the two 
new ones, the 1'2-ton and %4-ton Chevrolet 
‘41 trucks shown below. Carl Cook, driver 
and Farris Pierce in charge of steel de- 
partment see to it that they are kept in 
spotless condition. 














ees. 


Here is an essential War 
Job for the Industrial Distributor 


© 


Every ARMSTRONG TOOL HOLDER that replaces a solid 
forged tool cuts the consumption of high speed steel 90%. High 
speed steel is essential to high speed war production and the supply 
is today critically limited. 


While over 96% of the machine shops and tool rooms use 
ARMSTRONG TOOL HOLDERS many do not use them for every 
operation. In view of the shortage of high speed steel, all shops 
should be checked to make sure that this critical cutting steel is not 
being wasted in solid forged tools on operations for which 
ARMSTRONG TOOL HOLDERS are provided. Only the com- 
bined sales forces of all industrial distributors have the trained man- 
power to do this job—the men who know where the tools are used 
and who also know the Armstrong System of Tool Holders in all its 
applications. Hence this essential work becomes one of your most 
important war jobs. 


Instruct your men to check up at every call to be sure that 
ARMSTRONG TOOL HOLDERS are being used for every opera- 
tion on Lathes, Planers, Slotters and Shapers; and, for standard 
operations on Turret Lathes and Hand Screw Machines. 


@ Armstrong Bros. Tool Co., 
“The Tool Holder People,” 305 
N. Francisco Avenue, Chicago, 
U.S.A. Eastern Warehouse & 
Sales: 199 Lafayette St., New 
York. 


MILL SUPPLIES ¢ JUNE, 1942 


127 





far 


a” 


ROLL CALL 


aR of DEMING 


lp Ne A a ed 





DEMINGG 


PUMP DATA 





Deming offers you a “‘li- 
brary” of helpful informa- 
tion on Deming Pumps and 
Water Systems in demand 
by war industries. Note 
this list: 


General Catalog No. 33. Covers the 
complete line of Deming Pumps and 
Water Systems. 


Bulletin No. 4700-8. Deming Deep 
‘ell gy peeape. Capacities: 10 
to 3000 G.P 


Bulletin No. 4701. Deming ““MINU- 
TURB”" Deep Well Turbine Pumps. 
Capacities: 15 to 80 G. P.M. 


Bulletin No. 4200. Deming Single 
Stage, Side Suction Centrifugal 
Pumps. Two Ball Bearing Type. Ca- 
pacities: 10 to 3600 G. P.M. 


Bulletin No. 4006. Deming Single 
Stage, Side Suction Centrifugal 
Pumps. Single Ball Bearing Type. Ca- 
pacities: 10 to 3600 G. P.M. 


Bulletin No. 5003. Deming Single 
Stage, Split Case Centrifugal Pumps. 
Capacities up to 5000 G. P. M. 


Bulletin No. 4300. Deming “Motor 
Mount” Centrifugal Pumps. 63 sizes 
cover capacities from 5 to 650 G.P.M. 


Bulletin No. 3900-A. Deming Side 
Suction Single Ball Bearing Centrifu- 
gal Pumps. Capacities: 2 to 80 G.P.M. 


Bulletin 1000. Deming Mine Pumps 
of various types in a wide range of 
capacities. 


Bulletin 4603. Deming Sump Pumps. 
Capacities: 10 to 3200 G. P.M. 


Bulletin No. 3000. Deming Self- 
Priming Centrifugal Pumps. Portable 
and Stationary types. Capacities: 10 
to 300 G. P.M. 


Check the above list for the 
data you require. FREE copies 
will be sent to you promptly. 


THE DEMING CO.- SALEM, OHIO 


PUMPS FOR WAR 


128 


NDUSTRIES 








En Route the Convention and Arrival 








Westerners and southerners: Walter 

| Tripp (Hendrie & Bolthoff), Howard 
Schramm (Turner Supply) and Harry 
P. Leu (Harry P. Leu, Inc.). 


Jim Lindsay (Abrasive Machine & 
Supply) and Garrett Roberts (Weldon 
Roberts Rubber). 





H. D. Holden and Gil Silliter (both of 
Silliter-Holden, Inc.). 














Chicago delegation arrives; Pat 


Ed Slattery (Independent Pneumatic) Kramer (H. Channon) in foreground, 
registers at the hotel. Bill Iber (O. Iber Co.) in right rear. 








. >. ae 
Lae 
A. L. Ward (Victor Balata), Phil Callaghan (General Refractories), Russ Case 


(Thermoid), Mark Weidman (Victor Balata) and in right rear, H. C. Ellsworth 
(White Tool & Supply). 
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PACKINGS 


Use the Belmont Packing Catalog 
to Solve Your Packing Problems 















































Spool-Belmont 6100—Coil-Belmont 6102 




























185—Spiral-Belmont 188 Ring-Belmont 6101 


Coil-Belmont 189 Belmont “6100” Packing is made especially for use on rods 
and valve stems handiing distillates such as gasoline, 
naphtha, kerosene and benzol. Such solvents have a tendency 


netration which is accelerated as the tem- 
to break down ordinary lubricants. This packing is 


anahe eheans getting to epecially lubricated under our own formula to retain softness and es- 
penetration and saturation are minimized. sential sealing qualities when applied against volatile dis- 
cold or hot, you rd inet tillates. It is particularly effective in that it eliminates the 
. “ ws ¥ spite ait er constant fire hazard of leaky stuffing boxes. The acceptance 
ial by installing Belmont Asbestos Packing of Belmont “6100” by many of tae largest oil refineries 


throughout the world is the best testimony of the superi- 
ority and safety of this packing 
CONSTRUCTION: High grade asbestos yarn, braided jacket 


and plungers. We particularly emphasize 


t service rendered when temperatures are at 


be packing is literally “boiled in oil”. over jacket, each strand of asbestos thoroughly impregnated 
, . with a compound especially prepared for use against oil, 
ON: Long fibre asbestos yarn, braided jacket gasoline, naphtha. kerosene and benzol. Square cross section. 


ch strand treated with a special compound, Belmont 6100 is supplied in | Ib., 3 Ib. and 5 Ib. spools in 
. . ae sizes 44" to %" inclusive, securely boxed. 

ted and graphited. This packing is constructed Belmont 6102 is supplied in flat boxes in sizes 7/16" and 

pillary attraction and saturation. Supplied in over. If desired, however, smaller sizes than 7/16" can be Note: For Rotary service against oil, 

sizes 4" and upward supplied in flat boxes under Belmont 6102. gasoline, benzol, naphtha and kerosene, 
P “ . . we recommend Belmont are braid 

APPLICATION: Piston rods and valve stems running in (like Flax). Ring Form-Belmont 6105, 

oil, gasoline, benzol, naphtha, kerosene. Coil Form-Belmont 6106. 


IN: Cold and hot oil rods and plungers. 
ad Contents of Standard Sizes Table of Approximate Box Weights and Contents of Standard Sizes 


Colamn A—Nomber of Spirals or Coils Per Box 
Colomn B—Approximate Number of Feet Per Spire! or Coil 
Column C—A 



































































































































4 Feet Spiral ” Coil Weight Per Box in Pounds 
4" * 4° +" 4" i e 
c jalBic jajBpic Belmom Style | A} B] CC] A} Bi C | A] BIC alBi| cj} al Bi] c{ aj Bic] al Bi c 
ir le | 4%) [¢ oi} 6102 rian} S$ | tise] S$ |B loo} 8 fa js7] 8 | a jee] 8 ft [26] to | 2 fat] te 
e ji 8 |i [ Coil ¢106 1lio] $ |i |sz] S$ | a foo] &@ fa fs7] o@ | a jee] 8 | a fea} te | 2 jae] te 

















Box weights and contents are not guaranteed. This data is given for estimating purposes only. 







is given jor estimating purposes 














but a packing role JUST ANOTHER ne 
P OOK prepared b 
enginee y packin 
ri ay - pn be Packing information all 
Plest form; with 
type of ; each and ey 
yi o Belmont Packing clearly illust a There's a Bel : 
escribed—as shown in the facsimil a Water, Oil G mat Peeking for every service: Steam 
acsimile page ab er, Vu, Gas, Air, Aci ' - ’ 
Pos solnont Packing Catalo ove. include: Rings, Coils ree : oe anata, Bae 
, ’ a 
t ion charts that enable you Gaskets. Whatever the 41 a Shoots, 
ype of service, Belmont’s ch ced, Belmont has it. 
(listed in the order of our select 


The Belmont Packin 
you should not be w 
letterhead for your copy today 


g Catalog is a time-saver, a book 
ithout. Write on your Company 


g includes recommen. 
to check instantly, by 
oice of packing styles Belmont Packings are 


a Sold : 
on). Packing eed Sheen Pietittnatens tn then old by Authorized Belmont 


ty Large Industrial Center. 


sities es it = ao of weights and i THE BELMONT PACKING & RUBBER CO. 


' y readab] 
everything can be taken in at a dak form so that 





Butler and Sepviva Streets ° 
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X-P ANDO Old Friends Meet on the Boardwalk 
Pine Joint 1G ampnound 


ENDS LEAKS 
PERMANENTLY 








AVAILABLE 
NOW! 


Mill Supply houses looking for 
lines which can be sold and 
delivered now in place of 
lines that promise ‘‘delivery 
90 days maybe” will be espe- 
cially interested in X-Pando 





Ree tetas Goneeund, We ¢ E. M. Stuart (Black & Decker), J. P. Sprague (L. L. Ensworth), Eric Federschmidt 
line that has (Black & Decker), R. L. Munger (Chas. A. Templeton), Art Klebes, Robt. Smith 
I. Established sales to every (both of Smith & Klebes) and John Jepson. 


type of industry. 

2. An amazing record of per- 
formance. 

3. A necessary place in 
peacetime and wartime 
production. 

4. The backing of advertising 
and merchandising to 
companies your salesmen 
sell. 

X-Pando Pipe Joint Com- 

pound is not a “thread dope”. 

It is a prepared pipe cement 

which expands as if sets. It is 

used for every type of joint— 
threaded, flanged, or bell and 





_— Fag yoo - one E. T. Snider (Cleveland Twist Drill), B. O. Schmaling (Factory Supplies), Ed 
yt et thine Bocoaiioe: Sg Sullivan (Hunter & Havens), J. T. Maxwell (Cleveland Twist Drill), Howard 
Economical! It goes from 4 to Behn (Hunter & Havens) and G. E. Burkhardt (Cleveland Twist Drill). 


6 times further than ordinary 
compounds, It is insoluble in 
any liquid except the heaviest 
of acids. Expands and con- 
tracts with pipe movement. It 
withstands great pressure, high 
temperatures and deflection. 
It is not affected by vibration. 
Has been used for years by 
hundreds of America's leading 








companies. 

’ 
DISTRIBUTOR 5 | From Allentown, Pa.—C. S. McElyea Harold Pritchard (Root, Neal & Co.) 
OPPORTUNITY and G. F. R. Bahnson (both of Wm. _ and T. D. Slingman, Jr. (Dayton Rub- 
Mill Supply houses equipped H. Taylor & Co.). ber). 


tensively and who are in a 
position to service present 
X-Pando accounts will find in 
this compound a new oppor- 
tunity for immediate sales. 
You'll find it a natural repeat 
item that will open doors to 
many new accounts. 


to cover their territory in- | 
| 


Write for complete informa- 
tion. 


* 


X-PANDO 
CORPORATION 

















James Dill (Russell, Burdsall & Ward), H. W. La Ganke (National Screw), 


Harry McCully (R. B. & W.), John Holmes (Holmes Hardware) and George 
STilwell 4-7180 | Dresser (Carborundum). 


43-15 — 36th 5? +lLong Island City, N.Y. 
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“BESTOIUL srr 













builds business! 


Place a “BESTOIL” merchandising display 
where your customers will see it. Watch counter 
sales go up-up-UP! Then note drum sales start 
and repeat orders follow! 


wow nomuawHod 


“BESTOIL” is a sulphurized cutting oil with 
the sulphur remaining in permanent suspen- 
sion. “BESTOIL” absorbs and throws off heat 
more rapidly than inferior cutting oils, yet 
costs no more! 





The “Silent Salesman” illustrated at right comes 
to you FREE with a supply of sample cans in 
a rear compartment. Front of display holds 
pint cans, quart cans, and 1 gallon cans of | 
“BESTOIL.” Your small investment in that 
stock will prove to bring back repeat orders 
on a steadily increasing basis. Write for the 
OSTER “BESTOIL” PROPOSITION NOW’! 






We. 


THE OSTER MFG. CO., 2041 E. 61st Street, Clevelanc 
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We are proud to 
be making the 
tools that help 
fashion the 


and perform- 
synonymous 
with Thread- 
well Taps. 
Write for 


; _ on 
your firm 
letterhead. 


TAP 
Greenfield, Mass. 
| SALES AGENTS: 
Canada -BRIDGE MACHINERY COMPANY, 
eds SKYLUX, ih udene 


. . 


THE NEW NAME For 


§ | surance bi cpacwnathapale 

















& DIE CO, 
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Eating and Talking up in the Rooms 





C. G. Vanderwier (Lakeshore Machinery), O. B. Hansen (Cleveland Twist 
Drill), Herb Ramsdell (Ramsdell Industrial Supply), J. T. Marsh and A. Tyrell 
(both of Elizabeth Hardware). 


LG 





E. L. Dosch (George F. Motter’s), Ed Alberter (Somers, Fitler & Todd), Miles 
Stray (J. Russell & Co.), W. P. Marshall (Marshall Supply) and E. L. Morris 
(Graton & Knight). 





E. A. Filley and George Leahy (Manu- 
facturers Rubber & Supply), C. E. 
Gollwitzer (Pratt-Gilbert Hardware) Ray Neal (R. C. Neal Co.), E. J. Cham- 
and Jack Stites (Cleveland Twist berlain (National Twist Drill) and 
Drill). Dick Alcott (Reichman-Crosby). 





Frank Hill (Greene Tweed), Chas. Jordan (Parker), Wendell Clark (Samuel 

Harris), R. D. MacDonald (American Swiss File), Pete Thayer (Mill Supplies) 

in effigy, Ed Stevens (Union Mfg.), Frank Shurts and Barney Mead (both of 
| American Swiss File). 
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CONSTRUCTION FEATURES 


@ One-piece head casting, precision bored 
to assure correct bearing alignment. 


@ Six-spline spindle runs on four precision 
ball bearings. 


@ Pulley straddle mounted between bear- 
ings to eliminate spindle “whip”. 


@ 0-1-2" Jacobs Chuck or adapter for No. 
Morse Taper. Spindle travel 3—5-8”. 
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Great increases in production, valuable savings in time and labor, are 
gained by using special set-ups with Walker-Turner Drill Heads. Count- 
less combinations are possibie because they operate equally well in any 
position—vertical, horizontal, tilted or inverted. And—just as impor- 
tant—these units are available for prompt shipment, especially to plants 
engaged in war production. 


Walker-Turner Distributors find these special tooling set-ups profitable 
business and effective good will builders. And, of course, every sale is 
protected by our inflexible resale price policy. 


WALKER-TURNER CoO., INC. 


2862 Berckman Street Plainfield, N. J. 


WALKER-TURNER MACHINE TOOLS 


FOR METAL, 


COMPANY. inc 
PLAINFIELO.N 4 


DRILL PRESSES 
JIG SAWS 


MILL SUPPLIES 


RADIAL SAWS 
SPINDLE SHAPERS 





wo 


BENCH SAWS 
RADIAL DRILLS 
GRINDERS 


OD AND PLASTICS 


BAND SAWS LATHES 
JOINTERS 
CUSTOM BUILT MOTORS 


TILTING ARBOR SAWS 
BELT AND DISC SURFACERS 
FLEXIBLE SHAFT MACHINES 
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*¢3_shift’’? worker 


SHAW-BOX ‘Load Lifter’ is 
A: simple, rugged, electric hoist 

that can take all the punish- 
ment within its capacity—and keep 
on giving trouble-free service. It 
was designed for all-around eco- 
nomical lifting made possible by 
special features. Here are some: 


1. “One-point” lubrication. 
2. Hyatt Roller Bearings and 
Ball Bearing Motor. 


3. Safety upper stop ; lower blocks ; 
sure brakes. 


4. Two-gear reduction drive; 
sealed against oil leaks; steel in- 
terchangeable suspension. 


In almost every defense industry, 
there are spots where you could 
place a ‘Load Lifter’ Hoist. You 
would be rendering the purchaser 
a great service and boosting your 
own sales. 


Show them their need for this 
hoist. Ask us to supply exactly the 
type of lifting service that would 
help your prospect most. 


‘LOAD LIFTER’ electric 
hoists are built with lifting ca- 
pacities of 500 lbs. to 40,000 Ibs. 
in all combinations required for 
industrial lifting necessities. They 
are adaptable to almost every 
working condition within their 
capacities. Send for additional 
copies of Bulletin 350 so you may 
leave a copy with an interested 
manufacturer. 


LOAD LIFTER’ 


Hoists 
MANNING, MAXWELL & MOORE, INC, 
MUSKEGON, MICHIGAN 
Builders of ‘Show-Box’ Cranes, “‘Budgit’ ond ‘load Ulter 
Hoists and other lifting specialties. Makers of Ashcroft Gouges, 
Honcock Valves. Consolidated Safety ond Relief Valves ond 

‘American’ industrial instruments. 
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Many Delegates Brought Wives 





W. J. Brown (Frank Tracy, Inc.), T. C. Davis (Dayton Rubber), Mrs. W. J. Brown 
and H. A. Stuhrmann (Frank Tracy). 





Mr. and Mrs. Al Steed (Barrett Hard- Mrs. R. A. Zipf (J. Woodwell & Co.) 
ware Co.). and Mrs. Ed Stern (Miller & Stern). 





J. J. Breslawsky (New Jersey Engi- H. Cadwallader, Jr. (Standard Shop 
neering & Supply) and Mrs. Breslaw- Equipment) with Mrs. Cadwallader 
sky order breakfast. and her sister, Ceil Kapal. 








| C. K. Freedell (Stanley), Mr. and Mrs. L. E. Johnson (Lewis Supply) and 
| H. W. Blackman (Stanley). 
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On these Edward Valves - - -- 
DELIVERI WITHOUT DELAY 


Today, more than ever before, it pays to use the Edward valve 
line. On many items . . for instance those illustrated here .. 
Edward is making prompt deliveries on proper priorities. Con- 
centration on standard lines, increased plant capacity, and 
*round-the-clock production has made this possible. 

But there has been no compromise with the Edward tradition 
of quality. Today’s Edward valves, whether for 150 lb or 1500 lb 
service, are built with the same 
painstaking care that has made 
Edward synonymous with low 
cost in the long run. You should 
have full details on the Edward 
line in your files. Have you? 








DO YOU HAVE 
THIS HANDY CATALOG? . 


Edward Better Valves catalog No. 101 
was compiled with an eye to today’s prob- 
lems. Complete but condensed to save 
your time, this highly usable handbook of 
widely-used Edward valves is packed with 
design and dimensional data and illus- 
trations. It’s yours for the asking. Write 
for Edward Better Valves Catalog No. 101. 





) #IG. 2698 





BLOW-OFF EFFICIENCY . . 











QUICK, SURE SHUT-OFF 
WITH EDWARD Fig. 4828 .. 


Strong and reliable, Fig. 4828 is a flanged 
end leader in the Edward stop valve line. 
For pressures to 600 lb, this forged steel 
O.S. & Y. globe valve has bolted bonnet 
and bolted gland. Unique Edward swivel- 
plug type disk prevents galling, cuts main- 
tenance, adds to valve life. Seats and disks 
are EValloy, Edward's specially developed 
stainless steel. Same design characteris- 
tics available in angle valves and for 
pressures to 1500 lb Sizes 14 in. to 2 in. 


VERSATILE STOP VALVE. . 


The best bet for a multitude of tough jobs 

that’s Edward Fig. 2698. Forged steel, 
inside screw, union bonnet, screwed ends. 
Full area, streamlined body minimizes 
pressure drop. EValloy seat and disk. Drop 





For tough blowdown jobs, count on Edward 
blow-off valves. Straightway or angle, 
shown above, for 150 to 1500 lb sp. Slow 
opening design avoids damaging shock to 
piping. EValloy or hard-surfaced seats 
and disks fight erosion and corrosion. 
Globe type seating design for tight closure 
with less leakage. 





tight closure, easy operation. For 


600 lb sp. at 750 F in sizes 14 in. 
to 2 in. Fig. 2698 is globe, Fig. 
2699 is angle. O.S. & Y 
ilar design (Fig. 2688-9) also 


available. 


RELIEF! ... 


Edward forged steel 
relief valves. Reliev- 
ing pressures to 600 
lb for auxiliary steam 
lines, pump housings, 
heat exchangers and 
unfired pressure ves- 
sels generally hand- 
ling water, oil or va- 
por. Globe or angle, 
screwed ends, sizes 
to 2 in. Stainless steel 
ball reseats tightly, 
no sticking. Vapor 
tight when relieving. 


THE EDWARD VALVE & MFG. 


1289 WEST 145th STREET @ @ @ 





. of sim- 





FIG. 141 


INTEX STOP VALVE .... . 


Where elevated tem- 
peratures and high 
velocities tend to 
shorten valve life, 
Edward Intex globe 
valves offer oppor- 
tunities for substan- 
tial savings. The seat 
is integral with the 
body and hard-sur- 
faced with a tung- 
sten-cobalt-chromium 
alloy. Disk also hard 
surfaced. Socket 
welding, flanged or 
screwed ends for 
pressures to 1500 lb 
at 950 F. Unusually 
easy to disassemble 
with all working parts 
readily accessible. 


EAST CHICAGO, 





Sa es oS 


FIG. 3264 


co., INC. 


INDIANA 


EDWARDS“ VALVES 


AND fuse t 
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Convention 


MOR La Personalities 
types of BELT LACING 





Cincinnatians: J. E. Walz (Vulcan 
Copper), A. O. Schulz (Devou Supply) 
and Ken Miller (Mechanical Sup- 
plies). 








Howard Schramm (Turner Supply) 
and D. P. Forse (Johnston-Morehouse- 
Dickey). 


IMMEDIATE DELIVERY 
BELT LACING Now you can buy a// your belt lacing 


8 sizes with 2-piece rocker pins. In handy needs from this one reliable source with 
packages, standard boxes or in long lengths 


W 





resultant savings in billings, handling 


and freight costs. STEELGRIP and 
EGRID WIREGRIP are better, more saleable 








lacings too—for each has its improved 





W. J. Foss (Berkshire Mill Supply) 
Dana Johnson (W. J. Foss Co.) and 
A. H. Hall (Gransden-Hall). 


BELT HOOKS 


features, is packaged for profitable 
handling and is supported by national 


advertising, counter literature, etc. 














The line is complete with 8 sizes of 
STEELGRIP, 6 sizes of WIREGRIP Vise 
Lacers and Bench Lacing Machines, 
Round Belt Couplings and Hooks, etc. 


Write for Catalog. 


6 sizes 
with the 

(patented) blue 
aligning cards that 
prevent card end waste 


ARMSTRONG -BRAY & rr, 





5356 NORTHWEST HIGHWAY 


CHICAGO, U.S.A. i , Bill Purtell and Bill Stauble (Holo- 
- } krome Screw). 
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WHAT LigttliEs MEAN 


TO PLOMB JOBBERS 


Priorities literally restrict the sale of hand tools for ordinary pur- 
poses. Our Government wisely concentrates all possible effort 
on the production of desperately needed war materials. This 
means that hand tools will be increasingly difficult to get, and 
in most cases high priorities will be required to secure tools, al- 
though our 1942 production will be over seven times that of 1940. 


Don't wait until your tool stock is exhausted. You may be unable 
to replenish it. Plam now to search out war industries in your 
territories. See that they get the tools they need with high 


priority ratings. In doing so you will achieve three very im- 
portant things— 


1. You will render your nation vital service by helping 
speed desperately needed war materials—because 
almost all mechanical production requires hand tools, 
and all maintenance depends on them. 


You will strengthen your own position—sales under 


priorities are your chief means of operating during this 
emergency. 


3. You will be fighting the enemy in the way you are best 
fitted—by speeding service of war production in your 
territory due to your location in it, and by giving the bene- 
fit of your experience in the most effective way possible. 


You are the best means of seeing that vital war industries get 
the tools they need. The grim necessities of war should cause 
you to contact your war industries and obtain orders with high- 
est possible priority rating. Accompany your orders for stock 
supplies with these priorities so that your stock may be replaced. 
In this way you will be using your experience and ability to 
serve your nation best. Maintain your own operations on a 


sound basis and help our fighting forces to have the weapons 
they need for Victory. 


Above all—as a patriotic American, be sure that the tools you 


do sell go only into the hands of folks working on war projects 
or on vital civilian services. 


PLOMB TOOL COMPANY « LOS ANGELES, CALIF. 


NV PLVMBV 


SS Streamlined Sjo0ls— 
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Jackson Type M-11 with pneumatic 
tire—the only barrow with tray 
having double folded corners and 
three thicknesses of steel at folds. 
Practical—Rugged—Rigid. Avail- 
able also with steel wheels. 


Jackson Steel Mortar Mixing boxes 
—formed from single sheets—rigid. 
Made in three sizes from 60 to 108 
inches long, 32 to 48 inches wide, 
ll inches deep. 





At your service 
for 
essential needs 


HARRISBURG 
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Jackson Type S-3'2, S-4 and S-8 
Contractors barrows. All Steel 
Frame, deep, for all materials. 
Pressed from steel sheets, with 
wired edges. Tubular frames. Riv- 
eted channel legs with shoes. Ca- 
pacity of S-4 3 cubic ft. even full. 





Jackson Type 88 Concrete Car with 
drop axle, pneumatic tires and 
roller bearing wheels. Capacity: 
6% cu. ft. even full. 


The entire Jackson organization 
is alert, on the job and prepared 
to help you help your essentially- 
rated customers. 


Wherever there is a general emer- 
gency or heavy duty job to be done, 
Jackson equipment can be moved 
in promptly to handle it. 


If your industrial, highway de- 
partment, utility, mine and many 
other customers require any unit in 
the Jackson line, you can rest 
assured that you, as a Jackson Dis- 


tributor, will share in that business. 


JACKSON MFG. CO. 


Edtallished 1876 


PENNA. 
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Two Canadian distributors: Victor 


| Vallance (Vallance, Brown & Co.) and 
A. R. Williams 
Machinery Co.). 


(A. R. Williams 





John Dodge (Lowell Wrench), Stanley 
Sheldon (Chase, Parker) and H. F. 
Ramsdell (Ramsdell Industrial Sup- 
plies). 





Wm. Gates and W. J. Dean (Gates 
Hardware); in rear, Don Erskine 
(Erskine-Healy). 





Dick Barr (Reilly Bros. & Raub) and 
C. G. Pyle (Hygrade-Sylvania). 








The need today is for efficient tools... 

fast, accurate tools that will help us 
attain the absolute maximum in production 
of America’s necessities. 


Armour’s Abrasives are typical of the de- 
pendable, more efficient implements being 
used in countless mills and factories to build 
the Tools for Victory. For Armour is making 
abrasives for every specific use... Abrasives 
that are designed to cut faster, cleaner and 
longer ... Abrasives for cutting and finishing 
all types of materials. 


Expert Advice on the Use of Abrasives 


Let Armour’s technical counselors help your 
customers! How to cut costs and time by 
the fullest use of abrasives! How to get 






ARMOUR SAND- 
PAPER WORKS 


Division of 
ARMOUR AND COMPANY «+ CHICAGO 
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longer and better service by proper treat- 
ment of abrasives! Write to Armour Sand- 
paper Works, Chicago. 


























Armour’s Fibre 
Combination 
Sanding Discs 


Just one of the many types of 
abrasives Armour produces— 
Armour’s discs answer every need in metal 
finishing work. Electric furnaces produce the 
amazingly hard, sharp aluminum oxide abrasive 
for these discs. And each grain of abrasive is 
firmly embedded on a cloth and fibre backing 
with a tough, vise-like Armour glue. Long wear 
and even cutting are assured. Serve your cus- 
tomers better with Armour’s Fibre Combination 
Discs! 


Quick service from branches in: 














Boston New York Buffalo Philadelphia 
Milwaukee Detroit Pittsburgh 
Cleveland Indianapolis St. Louis 
San Francisco Los Angeles 
Seattle High Point, N. C. Cincinnati 
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This appeal to “Conserve!” is adopted by ALLEN as the most urgent 
subject to advertise now, and most pertinent to our product. Our Dis- 
tributors will sense the good-will value of promoting Conservation, — 
coupled with Allen advantages in the following copy: 


SAVE MATERIAL ~ save stock — save money as well by making 
machine parts /ess bulky! Pack more holding- power in smaller parts, narrower 
flanges, more compact assemblies! Use ALLEN Hollow Screws for further 
streamlining and reducing structural bulk! 


rhe greater strength of Allen screws permits smaller screws to be used 

. Their internally-engaging hex keys require /ess room tor wrench-move- 

ment in setting up... The keys themselves are the most economical form 
ot wrench possible to make, — the most saving in metal. 


Utilize these Allen features to help Uncle Sam hold on to his precious 
bundle of stock...Even a /ittle saving on each machine adds up to the 
weapons that WIN 


Your local Allen Distributor will accommodate you 


to the utmost of his capacity and available supplies. 





THE ALLEN MANUFACTURING COMPANY 
HARTFORD, . ! . CONNECTICUT, U.S.A. 
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Bill Green (L. S. Starrett) and Jack 
Dale (Briggs-Weaver Machinery). 


Eastern Manufacturer 
To Produce Carboloy 


To expedite deliveries to eastern Car- 
holoy die purchasers, Carboloy Co., 
Inc.. has appointed Hartley Wire Die 
Co., Thomaston, Conn., as its eastern 
manufacturing unit for all types of Car- 
boloy wire drawing, eyelet, ammunition 
and bolt sizing dies, shape dies, ete. 
Under the arrangement, large stocks of 
hardened blank and cored nibs will be 
maintained at Thomaston, Conn., and 
finished there to expedite deliveries to 
eastern buyers. The nibs will be sup- 
plied from the Detroit plant. 

Under the new setup the Thomaston 
plant, with a few specific exceptions, 
will operate exclusively in a manufac- 
turing capacity, supplementing the main 
Carboloy plant in Detroit. Simultane- 
ously, the Eastern Die Servicing Facili- 
ties, formerly located at Worcester. 
Mass... have been moved to the more 
centralized location in the Thomaston, 
Conn.. plant. where they will operate 
as a Carboloy Company Die Service 
Branch. The Worcester office of the 
Carboloy Company, however, will be 
continued, Effective with the change, 
eastern stocks of standard cored, round 
hole and shaped dies and nibs will be 
more than tripled. 


Ken Komp At Main Office 
of Billings & Spencer 


Kenneth B. Komp, formerly sales 
representative of the Billings & Spencer 
Co. in the Detroit area, has been ap- 
pointed field sales manager of the com- 
pany, with headquarters in the main 
office, Hartford, Conn. 

Mr. Komp will coordinate activities in 
the field, and Billings distributors will 
have cleser contact with the company 
through his many services. He is well 
qualified for his new task, having been 
in the mill supply business in Detroit 
before joining the Billings organization 
in 1937. 

















THEY DESERVE 
THE BEST— 


—of everything to do the best job 
possible. 

American workmen will turn out 
more than ever before. They will 
furnish the armed forces with the 
finest equipment possible to do the 
job we have set out to do. 

Be sure therefore that these work- 
men get the best in tools to assure 
victory in the shortest possible time. 


"TOLEDO" pipe tools are doing their part daily to defeat the Axis. More 
and more of these fine tools are being used where they will do the most good. 
Our aim—the same as yours—VICTORY. 


THE TOLEDO PIPE THREADING MACHINE CO. 
TOLEDO, OHIO NEW YORK OFFICE, No. 2 RECTOR STREET 


Ail 
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REPLACEABLE 
TOOL STEEL 
JAW FACES 










STEEL BALL 
ENDS FORGED 
FROM HANDLE 
STOCK ITSELF 










POSITIVE 
LOCKING 
SWIVEL 
BENCH PLATE 


THRUST 
BEARING 


MALLEABLE IRON 
CASTINGS 


GUARANTEED UNBREAKABLE 





SLEDGE 
TESTED 






Wis production at express speed, Columbian Vises are 
getting the call because they give better service longer. 
Columbian Distributors are helping many manufacturers in 
their conversion problems because they can suggest and 
supply the right type, size jaw faces and many other features 
that have made Columbian Vises so outstanding. 


Distributor protection is a most vital part of Columbian’s 
policy under present war conditions. Columbian will do its 
part in producing. Columbian Distributors, doing their part, 
are assured of a dependable source for the vise requirements 


of their customers. In spite of increased volume, Columbian 
is meeting promised deliveries. 


THE COLUMBIAN VISE & MFG. CO. 


9025 Bessemer Ave. Cleveland, Ohio 
THE WORLD'S LARGEST MAKERS OF VISES 








COLUMBIAN 


DISTRIBUTOR 
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No Shortage of Paper 
For Catalogs 


Rumors that a shortage of paper will 
curtail the publication of catalogs for 
industrial distributors are totally un- 
founded, declares C. F. Beezley, Jr., 
vice president of R. R. Donnelley & 
Sons Co. Mr. Beezley cites statements 
of one of the country’s largest paper 
mills, S. D. Warren Co., that there is 
plenty of paper for normal require- 
ments. 

“The consumption of printing paper 
at this time will not be the cause of a 
future shortage,” Warren's statement 
reads. “In recent months, representa- 
tives of the government have stated 
publicly that they anticipate no shortage 
of printing paper; and those representa- 
tives should know, for they have par- 
ticipated in the drafting of a plan to 
preclude the development of a short- 
age.” 


Priorities Booklet Issued 
By Manning Maxwell 


Manning, Maxwell & Moore of 
Bridgeport, Conn. is distributing a new 
booklet entitled, “Priorities Mobilize 
Production For Victory.” A 16-page 
pamphlet explaining priorities and their 
use, it was published particularly to 
assist distributors, their salesmen and 
customers. 

The booklet covers such topics as 
“Principles of the Priority System,” 
“Securement of Materials for Manu- 
facture,” “The Acceptance of Orders,” 
“Securing and Extending of Priority 
Ratings.” “Scheduling Production and 
Delivery,” “Form PD-1-X for Distribu- 
tors,” “Adjusting Inventory,” and re- 
productions of different types of forms 
and certificates to be used by jobbers or 
customers of Manning, Maxwell & 
Moore. 





The mail has to go out despite the con- 
stant buzzing of telephones and barrage 
of questions. E. M. Chilcote, Bostwick- 
Braun sales manager, dictates to Ernestine 
Koehm during a temporary lull on the 
firing line. 




















In most forge shops 
work starts with 
MARVEL Saws. 


Sawing off billets is heavy 
duty work and in most 
forge shops, as in most other 
places where sizes are large 
and cutting jobs tough, you 
will find MARVEL Hack 
Saws—usually one or more 
high speed heavy duty all 
ball bearing MARVEL No. 
6 or No. 9 Production Saws 
for automatically cutting off 
quantities of identical 
lengths, and at least one 
MARVEL No. 18 Giant Hy- 
draulic Saw to cut-off the 
largest sizes (18” x 18”) 
and toughest alloy steels in 


absolutely minimum time. 
my 

a : 

i\ NV 5 


ARMSTRONG-BLUM MFG. CO. 

"The Hack Saw People"’ 
5700 BLOOMINGDALE AVE. CHICAGO, U. S. A. 
Eastern Sales Office: 225 Lafayette St., New York 
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Diamond Saw & Stamping ' 
Changes Its Name 


A change in name of the “Diamond 


J. E. HASELTINE & Co. 
FINDS PIERCE GOVERN ORS Saw & Stamping Works, Inc.” of Buf- 
falo to “Diamond Saw Works, Inc.” is 


] 7 | announced by executives of the com- 
pany. The word “Stamping” in the 


former name had been a misnomer for 
many years, it is stated, because metal 
stampings were discontinued in 1898 
when the firm entered the field of metal 
saw manufacturing. 


A. F. Allen Retires from 
American Steel & Wire 


A. F. Allen, a veteran executive in 
the steel industry, is retiring as secre- 


TTS |: HF tary-treasurer of the American Steel & 
“2% JE. HASE LT OER Wire Co. W ith over 52 years of service 
. eueens with subsidiary companies of the 


United States Steel Corp., Mr. Allen’s 
association with the Wire Company 
dates back to the year of the formation 








J. E. Haseltine & Co., prominent and progressive Portland 
and Seattle firm, likes Pierce Governor business! Above 
—Portiand store. Right—Haseltine sales room in Seattle. 








YOUR CUSTOMERS USE GOVERNORS, TOO! 
DO THEY BUY THEM FROM YOU? 


@ Your company—and any other mill 
supply dealer, as well—would be glad to 
add to its business the volume and profit 
which J. E. Haseltine & Co. has built 
up on its Pierce Governor sales the past 
several years! It is substantial, and has 
increased from year to year! 

Haseltine found plenty of governor 
uses right among their regular custom- 
ers! They were industrial operators, us- 
ing gasoline and Diesel engine-powered 
equipment such as welders, power-units, 
pumps, compressors, shovels, hoists, that 
must be governed for efficient and eco- 
nomical operation under changing load 
conditions. You will find the same thing 
true in your territory—a valuable mar- 
ket that’s worth going after! 

In some cases you can sell Pierce Gov- 
ernors for original installation on new 
equipment—and in others you can take 
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care of governor service requirements. 
You make a worthwhile profit on both 
the governor and the service! 

Pierce Flyball Governors have earned 
widespread recognition for their sensitive 
accurate control of speed, and rugged, 
high quality construction. They are easy 
to install, and only a small stock invest- 
ment is needed to give service to your 
customers. Write us for full information! 
THE PIERCE GOVERNOR COMPANY 
1655 Ohio Avenue + Anderson, Indiana 





Above you see a typical Pierce Governor installed on 
power unit, and driven by fan belt. Pierce Governors 
have been standard equipment on leading Diesel and 
gasoline engines since 1913. World's largest governor 
manufacturers. 


These... and other machines, powered 
by gasoline or Diesel engines need 
Pierce Flyball Governors. 


@ Power Units ® Shovels ® Hoists 

© Pumps @ Welders @ Generators 

@ Trucks ® Graders ®@ Locomotives 
@ Saw Rigs 


CHEAMUCLS 


MILL SUPPLIES ¢* JUNE, 1942 


of that company. 

Born in Cedar Rapids, Ia.. on May 
25, 1872, Mr. Allen’s first employment 
was at nearby Belle Plaine, where he 


started working for the Chicago & 


Northwestern Rwy. in September, 1887, 
| as a clerk in the foreman’s office. later 


being promoted to clerk in the assistant 
superintendent's office. 

In June, 1890, Mr. Allen joined the 
Illinois Steel Co., which was later to 
become a 


subsidiary of U.S. Steel 
Corp. His services with Illinois Steel 
were in Chicago in the purchasing, 


treasurer's and secretary’s office. 

On Jan. 5, 1899, he became asso- 
ciated with the American Steel & Wire 
Co.. which also was later to become a 
U.S. Steel subsidiary. He started as a 
clerk in the secretary's office and in 
1900 became assistant treasurer and the 
following year also assistant secretary. 
On May 6. 1901, he was elected secre- 
tary and on September 18, 1928. 
treasurer. 





A. F. ALLEN 


Retires from American Steel & Wire 





UMI 
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CYLINDMiCas CENTERLESS 


Information on many kinds of 

grinding—gathered by Norton en- 

gineers in the field and in the laboratory—has 

been made available to industry in a series of Norton booklets. 

eight of which are illustrated here. Because they are especially helpful to 

plants doing war work, most of which must turn out new products with 

new help, many salesmen of Norton distributors are finding the personal 
distribution of these booklets an excellent good will builder. 


This informative literature is just another part of NORTON SERVICE 
—a service that embraces a complete distribution system, consulting engi- 
neering and extensive research. Now more than ever NORTON SERVICE is 
important. 


NORTON COMPANY. WORCESTER, MASS. 








“NORTON ABRASIVES _K 
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AHLBERG )& 


RACEWAY GRINDING in (Cus) Bearings is 


done with the most modern oscillating grinders. 


Steel Balls accurate in sphericity to .000025 
can perform best only when the raceway in 
which they travel matches them in accuracy 


. note diagram. 


The arc in Ball Bearing raceways is 
made micromatically accurate to match the 


steel balls by automatic oscillating grinders. 


By this method the raceway oscillates trans- 
versely across the face of the grinding wheel, 
as illustrated above, consequently there can 
be no errors in contour. That's why (cuB 


Ball Bearings last longer. 


To assist bearing users Ahlberg maintains 
a competent engineering staff in 23 
strategically located branches. The di- 
rect use of these facilities is suggested. 


WRITE US FOR THE LOCATION OF 
AHLBERG BRANCH NEAREST YOU 


3071 WEST 47th STREET * CHICAGO, ILL. 
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To conserve cars and gasoline—the R. C. 


Neal Co., Buffalo distributor, has acquired 
bicycles for a number of its employees to 
use in coming to work. Both men and 
women are being equipped. Above, some 
of the girls try them out. In front, left to 
right: Adelaide Waite and Louise Scott; 
in rear, Grace Geisendorf and Genevieve 
Brun. 


Johns-Manville Official 
Heads War Bond Drive 


Harry M. Shackelford, vice-president 
of Johns-Manville Co.. will be executive 
secretary to John T. Madden, the chair- 
man of the U.S. Treasury War Bond 
Pledge Campaign for Greater New 
York. it was announced last month by 
Mr. Madden. 

In his volunteer job for the mammoth 
campaign which is running June 14 to 
June 24, Mr. Shackelford will oversee 
the thousands of details in getting 
200.000 Volunteer Minute Men and 
Women into action on every street and 
avenue in New York City. The goal is 
pledges of $1.900,000.000 savings an- 
nually in U.S. War Bonds and Stamps 
for Greater New York. 


To Specialize in Paints 
For Army and Navy 


Norman Baughn. with Cook Paint & 
Varnish Co. for the past twelve years, 
has joined American-Marietta Co. as a 
technical specialist in Army and Navy 
ordnance and Quartermaster Corps 
paints. A chemical engineering gradu- 
ate of the University of Kansas, he has 
specialized in protective coatings for 
military needs for the past sixteen 
months. He will make his headquarters 
at the Chicago home office of American- 
Marietta. 











Iw 10 GLT MOKE MAN-HOURS 


... out of present floor space, men and machines! 


Whatever speeds up production means more guns, goods . . . and business for 
you. No need to wait for new workers to” be trained, new additions to be made. 
when factories can increase the rate of present operations without adding 
a penny to the payroll. Sounds simple —and it is--as proved by scores of modern 
plants that are moving materials faster, safer and better on Faultless Engineered 
Casters for Industry. Your customers ... the men responsible for increased produc- 
tion, will weleome your suggestions for modernizing mobile equipment with the 
new Victory line of Faultless Truck Casters —especially engineered to lick tough 
jobs and give quicker movement to war plant processes. Write for catalog just off 
the press. 





FAULTLESS 


INDUSTRIAL CASTERS 


FAULTLESS CASTER CORPORATION, DEPT. MS-6, EVANSVILLE, INDIANA 


Branches in principal cities Canadian factory: Stratford, Ont. Member of American Supply & Machinery Manufacturers Ass'n. 
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T Here is more than meets the eye when it comes to the protec- 
tive coating on shells and bombs. The exterior surfaces of pro- 
jectiles from 20 MM on up are coated for protection against rust 
and for identification—that is evident. But vitally important also 
is the acid-resistant film that must be applied to the inner surfaces. 
To meet increasing demands, Paasche has originated and is 
building airpainting units to coat interior and exterior surfaces at 
speeds that set the pace for production. These units are designed 
to operate on toughest production schedules, producing uniformly 
perfect finishes that meet most exacting ordnance inspection. In 
scores of war plants Paasche equipment is proving its quality 
and is operating with unequalled efficiency and stamina. By point- 
ing the way to increase production through Paasche Airpainting 
Equipment, distributors perform a definite service for industry, 
and gain the good will that results from customer satisfaction. 


—. 





The war has created a vast new 
market for Airpainting Equip- 
ment. Shells, Bombs, Mines, Gre- 
nades, Fuse Parts. and _ thou- 
sands of other items must be 
painted or coated. Now. many 
pieces formerly plated must be 
painted— increasing the demand 
for airpainting equipment still 
more. There is a Paasche Prod- 
uct for every one of these indus- 
trial finishing jobs and _ for 
maintenance painting as well. 


Paasche Streamlined Automatic Air- 
painting unit for coating interior and 
exterior of 40 MM shells, with water 
wash booth. Production 1920 pieces 
per hour—2!4 minutes drying time. 


a 
1915 DIVERSEY PARKWAY, CHICAGO, ILL. 


Manufacturers of Airbrushes—Aircleaners and Airregulators—Aircompressor Units 
Airfinishing Booths — Automatic Aircoating Units — Hose Couplings — Stripers 
Portable Airpainting Units — Turntables — Ventilating Units for vapors and dust. 
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Mill Supplies’ “Make Tools and Service 
Equipment Last Longer” charts continue in 
demand from distributors who purchase 
them to post in their customers’ plants. 
Above, O. W. Spiker, salesman for the 
Lorenz Co., Klamath Falls, Ore. distribu- 
tor, explains the chart to a group of plant 
men in a lecal sawmill. The charts are 
available from Mill Supplies, 330 W. 42nd 
St., New York City, at ten cents apiece in 
quantities up to 99, and at five cents 
apiece in larger quantities. 


G & K Blacks Out Signs, 
Salvages Metal 


Two electric signs on the roof of 
Graton & Knight’s Worcester plant have 
been dismantled in line with the gov- 
ernment’s request for all available scrap 
for war purposes. The signs contained 
approximately a half a mile 6f struc- 
tural steel, over a thousand electric light 
sockets and an unknown quantity of 
copper wiring. G & K felt the metal 
would be of more value converted into 
war machinery than standing unused for 
the duration. 

Both signs were landmarks for years 
for travelers passing through Worces- 
ter, since they were clearly visible from 
the main line of the Boston & Albany 
Railroad and the main highway. One 
sign had letters 42 in. high and ex- 
tended for 200 ft. along the top of the 
building. The other sign was 85 ft. 
long with an 8-ft. pulley capped by the 


| G & K trademark and a 4-ft. pulley on 


either side. Through a system of blink- 
ing lights this sign gave the impres- 
sion of moving belts and pulleys. 


Jas. P. Marsh Names Rose 
Ass't General Manager 


\ new post has been created in Jas. 
P. Marsh Corp.. Chicago, to take care 
of enlarged activities. A. D. Rose. for 
many years sales manager. has become 
assistant general manager. and_ the 
position he has vacated will be filled by 
James Emmett, Jr.. formerly assistant 
sales manager. 





Show Your Customers 


HOW TO SAVE 
Pipe Fittings, 
Man-Power 





PUMP IT ON 


PUMP IT OFF 


.-. that’s the regular job of this unusual 
Fei 11> Compound-Leverage Wrench 


ITH one of these tools on hand your customers 

can salvage frozen fittings that may be worth far 
more to them in these days of shortage than they paid 
for them years ago. For one man alone can unscrew or 
tighten the tightest fitting with this RID that has 
14 times the leverage of a regular pipe wrench of the 
same jaw size—no need to pull other men off their 
jobs to help. It’s quick and easy—put the trunnion on 
pipe or fitting, slip the wrench on, pump the handle. 
Made in 4 sizes for pipe and fittings to 8 inches. 
Guaranteed RIf@BID quality construction. Your custom- 
ers appreciate your selling them this tool that quickly 
pays for itself. 


All Fe( nD Pipe Tools are 
sold through Supply Houses 


and Time 





SET WORKHOLDER ~ 
HERE 





Even a Poster Threader 
is Faster and Easier 
when it’s the 


Fei LZ No.IR 


T has four sets of dies for 1” to 2” pipe—but from 

there on it’s different; you can thread more pipe 
with it with less effort. Same size same number chaser 
dies are interchangeable. Posts are replaceable, only 
taper the thread. Handle pull is right over chasers, 
direct power to dies. Quick-action mistake-proof work- 
holder—no bushings needed. All thread variations. 
Rugged steel and malleable strength. Priced in line 
with ordinary posters, but with advantages that make 
it a pleasure to sell. 
& 


For Cooler Dies, Smoother Threads — 
RIDGOIL Sulphur-Lard Cutting Oil 


Assures you cleaner, smoother threads on any 
pipe. Penetrates quickly, cools, lubricates. Supe- 
rior service proved by hundreds of stringent 
tests. Is antiseptic, prevents risk of infection. 
Won't congeal above 20°F. Buy it today— and 


save threader dies and cutter blades. 





THE RIDGE TOOL COMPANY 
ELYRIA, OHIO, USA 
é | 


Pipe Wrenches, Cutters, Threaders, Vises | 





Work-Saver Tools for America’s Big Job in 1942 
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COFFING HOISTS 
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SAFETY-PULL RATCHET- 
LEVER HOIST 


3 


SPUR GEAR HOIST ““QUIK-LIFT’' ELECTRIC HOIST 


24-HOUR-A-DAY DEPENDABLE 
SERVICE ON A WIDE VARIETY 
OF APPLICATIONS ...... 


@ Service — uninterrupted, reliable service — that's what 
COFFING HOISTS are contributing to the victory program. 
In machine shops, shipyards, steel mills, airplane factories, 
airports and hangers, mines, oil fields, logging camps, on 
construction and wrecking crews, for transportation and 
communications companies, COFFING HOISTS are abso- 
lutely a necessity. They are made mechanically perfect— 
strong, safe, speedy—easy and economical to operate. The 
COFFING Safety-Pull Ratchet Lever is highly recom- 
mended as a maintenance tool as well as for production 
operations because of its light weight and portability. Our 
staff of able salesmen give the kind of cooperation that 
builds good business. 


COFFING HOIST CO. DANVILLE, ILL. 





COFFING “225° 
DESIGN 
RATCHET-LEVER HOISTS > 
SPUR GEAR HOISTS ° 


HOISTS 


ELECTRIC HOISTS ‘7 
TROLLEYS e 


LOAD BINDERS 
DIFFERENTIAL HOISTS 
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Osborn Puts Six Men in 
Field for War Plants 


As a direct effort to aid war produc- 
tion, Osborn Mfg. Co. announces the 
creation of an “Expanded War-Effort 
Brush-Engineering Field Service.” the 
purpose of which will be to co-operate 
intensively with war plants in order 
that greatest possible efficiency and 
speed may be obtained from power 
brushing, according to M. C. Peesok, 
sales manager of the brush division of 
the company. 

Consisting of six power-brushing 
technicians, who will be located in key 
war-production centers. the brush engi- 


neering field service staff will thoroughly 


SS 


= 
, 


Paul Malling 





Wm. F. Short 





Gilbert Pecsok Ralph Jones 





Max Sherwood 


Page Mead 


analyze present war production in the 
light of modern power brushing and 
determine whether or not full advantage 
is being obtained from this vital process. 

Particular attention will be given to 
work such as burr removal, removal of 
slag. scale or oxidation from welds. 
riveted 


cleaning castings. preparing 


structures for metal-to-metal 


bond and all other instances in which 


propel 


metal surfaces require brushing. All 
such operations, beth those now being 
done by power brushing and those 
utilizing other methods. will receive at- 
tention. 

Where power brushes are now being 
employed, careful study will determine 
whether the existing brushes represent 
the most effective application of brush 
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Today’s stepped-up production schedules calling for ever-increasing loads and speeds 
of machinery in all lines of industry have definitely established the fact that PROPER 
LUBRICATION IS THE NO. | ESSENTIAL. There is NO industrial item of greater importance. 


c 


si fhe Fecha 
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LUBRIPLATE, “The Modern Lubricant,” will help you 
keep FRICTION out of your plant. This is no time to 
be losing the precious production time of your machines, 
by fooling around with hot or scored bearings, worn 


machine parts. LUBRIPLATE definitely arrests pro- 
gressive wear. It protects machine parts against rust and 
corrosion. It saves power. 


gears, chains and other machine parts, also remember this 

. replacements are most difficult to obtain these days. 
LUBRIPLATE is truly the lubricant to cope with today’s 
requirements . . . it possesses characteristics not to be 


found in other lubricants. LUBRIPLATE maintains a 
wear-resisting, load-bearing film on contacting moving 


LUBRIPLATE is extremely economical because a little 
goes a long way... it stays put and lasts and lasts. 


Regardless of the nature of your business, if you use 
machinery you need LUBRIPLATE. Let us know your 
industry so that we can mail you “THE LUBRIPLATE 
FILM” and other valuable data . 








. . no obligation. 





LUBRIPLATE DIVISION 
FISKE BROTHERS REFINING COMPANY 


SINCE 1870 
Newark, N. J. 


DEALERS FROM 


Toledo, Ohio 
COAST TO COAST 


LUBRIPLATE | 


THE MODERN LUBRICANT that Arrests Progressive wear 
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QUALITY 


With a 73 Year Record 


LOWELL 
REO RATCHET 
WRENCHES 





What it means today 


Seventy-three years of making quality 
LOWELL REVERSIBLE RATCHET 
WRENCHES have proven their value to 
industry. 


Hundreds of your customers know that 
LOWELL WRENCHES are unequalled for 
quality and service. Our Government 
knows it and LOWELL'S are in demand 
as never before. We are doing every- 
thing we can to meet this demand and 
take pride inthe knowledgethat 
LOWELL WRENCHES are doing their 
part in providing America with imple- 
ments of war. 


We all know that Government Work 
must come first, but non-Government 
orders from our regular distributors will 
get every attention, as you are our sales- 
men, not only in the past but for the 


future. 


Be sure and give priority ratings. 


1869 THE OLD RELIABLE 1942 


LOWEL 





WRENCHE 


LOWELL WRENCH CO., WORCESTER, MASS. 
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engineering. Where other methods are 
now being utilized, the study will re- 
veal just what, if any, production ad- 
vantages would be made possible by 
power brushing. 

From preliminary analyses of the 
type to be conducted by the new staff. 
it was found that proper brush engi- 
neering applied in place of less modern 
methods permitted tremendous _ in- 
creases in speed. For example. the speed 
of removing zinc chromate coating 
from around rivet and bolt holes in 
airplane manufacture, to assure proper 
metal-to-metal bond, was increased ten 
times by power brushing as compared 
with hand work. In other instances. 
where power brushing replaced less 
efficient methods, speed was increased 
50, 100, 500 and 700 per cent. Study of 
applications’ which — utilized 
brushes showed that speeds could be 
increased 100 per cent or more by 
utilizing power brushing in its most 
modern form. The importance of such 
increases in speed of production brush- 


power 


ing operations is readily appreciated. 
Since virtually every item of war equip- 
ment has many brushing operations in 
its production, the net result will be a 
noticeable increase in output by virtue 
of greatly reduced brushing time. 

Men who were appointed to the ex- 
panded brush engineering field service 
staff and who were given special inten- 
sive instruction are: Page A. Mead, 
formerly with the Johns Conveyor Di- 
vision of the company, who will be 
located in Delmar. N. Y.. and will serve 
war plants in the eastern portion of 
New York state; Paul A. Malling, 
formerly serving the Western New York 
territory, who will cover New Jersey 
and will be located in Fairlawn; Wil- 
liam F. Short. formerly with the Reeves 
Mfg. Co. of Dover, Ohio, who will be 
located in Hamburg, N. Y., and _ will 
serve Buffalo and western New York 
state; Max Sherwood, formerly with 
the Johns Conveyor Division of Osborn; 
Gilbert B. Pecsok, formerly of the 
Cleveland office, and Ralph B. Jones. 
former sales-service manager, who will 
work out of the company’s Chicago, 
New York City and Cleveland offices 
respectively. 


Walter J. Somerset Dies, 
With Harrington 42 Years 


Walter J. Somerset. who has been 
connected with the Harrington Co. of 
Philadelphia for 42 years, died sud- 
denly of a heart ailment on May 16. In 
recent years Mr, Somerset had been in 
charge of contacts with industrial dis- 
tributors along the Eastern seaboard 
from New York to Norfolk, Va. For 
some years earlier he had traveled all 
states east of the Mississippi River con- 
tacting distributors. 
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How U-S-S advertising is helping to protect 
your future markets for steel products 


N these days, it is often impossible 
for us to go as far as we'd like in 

helping you meet the requirements 
of your regular customers. But, there 
is still an important way in which we 
can continue to serve your special 
interests. 

With an eye to your present prob- 
lems and your future markets, we are 
doing everything possible to preserve 
the wide acceptance you have helped 
us win for U-S-S steel products. 
Through a comprehensive program 
of advertising, showing how U-S-S 


CARNEGIE-ILLINOIS STEEL CORPORATION, 


steels are giving important aid to war 
production, we are continuing to 
promote their advantages to your 
customers in mines, mills and fac- 
tories. In this way, we will make your 
identification as a supplier more valu- 
able than ever in years to come. 

Today, like you, we are pledged to 
devote our efforts uncompromisingly 
to feeding the fight for Victory. But 
you may be sure we will do all we can, 
within the limits of wartime restric- 
tions, to help you maintain adequate 
stocks of essential steels. 


COLUMBIA STEEL COMPANY, San Francisco 


TENNESSEE COAL, 


IRON & RAILROAD COMPANY, Birmingham 


United States Steel Export Company, New York 





UNITED:>STATES STEEL 
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Pittsburgh and Chicago 





U-S-§ Distributor Products 


include: 
MERCHANT BARS COPPER STEEL SHEETS 
PLATES GALVANIZED SHEETS 
FLOOR PLATE FENCE for 


HOT ROLLED SHEETS property protection 
STAINLESS STEELS STRUCTURAL SHAPES 
OTHER STEEL PRODUCTS 
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From coast to coast, industrial plants engaged in war production 
are buying a great volume of tools and sup plies 
from new distributors’ catalogs. 


As the shortage of experienced help becomes more 
acute, it will be more important than ever before that the 
bulk of your customers’ orders are so written that even 
your most inexperienced clerk can understand and fill them. 

A new catalog will enable your customers to specify 
their needs clearly and thereby assist you in minimizing 
time and labor-consuming interruptions to your key men 
as inexperienced help takes over a greater share of work in 


filling orders. 


R. R. Donnelley & Sons Company 


350 EAST TWENTY-SECOND STREET * CHICAGO, ILLINOIS 
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Revises Standards on 
Files and Rasps 


Inclusion of important data on dimen- 
sions, cuts, and tolerances, it is believed, 
will greatly enhance the efficacy of the 
National Bureau of Standards’ simplifi- 
cation program. Heretofore, the recom- 
mendation has listed only the standard 
lengths of each type of file and rasp. 
The proposed revision supplements this 
with detailed dimensional standards 
covering width, thickness, range of file 
tooth per inch, the number of rasp- 
teeth per row and rows per inch, and 
tolerances. 

The currently proposed revision lists 
374 items. of which 50 are straight- and 
curved-tooth milled files, a new class 
not heretofore covered by the recom- 
mendation. It omits 55 items which the 
Office of Production Management, in 
its letter to the industry, on August 6, 
1941, requested to be discontinued for 
the duration of the emergency. 

The simplification of files and rasps 
was first undertaken by the industry in 
cooperation with the War Industries 
Board, in 1918. At that time the num- 
ber of varieties was reduced from 1.351 
to 619, a reduction of 54 percent. In 
1923 a general conference, held under 
the auspices of the Division of Simpli- 
fied Practice. drafted the original Sim- 
plified Practice Recommendation on 
files and rasps. reducing the number of 


varieties from 619 to 496. A_ revision, 


approved by the industry in March 
1940, further reduced the number of 
standard items to 377, or 76 percent of 
the 1923 figure. and only 28 percent 
of the number of varieties produced 


prior to World War L. 





Climax of the Navy "E” presentation at 
the Broderick & Bascom Rope Co., S&t. 
Louis, was unfurling of the all-Navy 
burgee with its “E’’ and anchor. Above, 
left to right: Capt. E. A. Wolleson, USN; 
Lloyd Stark, former governor of Missouri; 
W. D. Becker, Mayor of St. Louis; C. E. 
Bascom, secretarv-treasurer, and J. K. 
Broderick, president of the firm. 








 AREW SOURCE OF 
PROFIT FOR YOU! 


W-S Hand Pump and Jack Sales Turned Over To Mill Supply Distributors! 


Wanted: for W-S 
High - Pressure, Hand - Operated 
Pumps — used in scores of hig - 

iority | tries for operating 
a industrie aretnt 

cks, :; 
Ten, for general testing pur 
poses, etc Now selling direct - 
an unprecedented To be 
sold through Distributors here- 


Distributors 


and small 


rate. 






These two highly profitable 
lines are wide open to present 


NEW BULLETINS, MAILED TO THOUSANDS, CATAPULT SALES! 


Bulletin 240-A (Hand Pumps) has 





Watson- Stillman Forged Steel Fit- 
tings Distributors who can handle 
them, and to all other Mill Supply 
Distributors in non-competing 
territories. It's first come, first profit. 






Distributor 


-sTILLman CO. 
tHE WATSON-STILD 


Roselle. 


‘ turers 
A n ate 

rs and Manuté 
Engines 


r Valves 
tings ond . Pumps 
Hydro 


men 


let's GO! 


fal 
Products Divisio 


Fit- 
of Forged Steel T 


Hydraulic Machiner 
7 y 


already been mailed to 12,000 key 
men in every industry where these 
units are extensively used—is already 
starting to bring in many thousand 
dollars’ worth of direct orders by 
mail. This business can be yours if 
you act now! 


y and Equ'P 


and Jocks 


City- 


MILL SUPPLIES * 


Send me 


Company - 
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Bulletin 710-A (Jacks) 
is just going out to 
more than 29,000 in- 
dividuals who are im- 
portant buyers of 
jacks. A flood of or- 
ders is due. 
want some, 


If you 
act now! 


JUNE, 1942 


Publication Advertising backs up 
W-S Distributors in ten industrial 
magazines with a total circulation of 
168,000—and in four national busi- 
ness and news magazines with a cir- 
culation of 1,170,000. If you want 


this advertising to start working for 
you, act now! 
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Dig This Book Out of Your Files! 












. » » It Solves Critical 
Wartime Production Problems 


i pmo one handy reference may help you save production time... 

operate machines at greater capacity ...make more effective use 
of power. It’s probably in your files... dig it out and keep it at 
your fingertips! It’s the Veelos Picturegraph... the concise, picture 
story of Veelos—the adjustable V-Belt. If you haven’t yet obtained 
your free copy, just drop us a note today. 


VEELOS SAVES RUBBER! Patented link construction gives Veelos 
greater flexibility although the rubber content of Veelos is less 
than half that of endless V-Belts. 


VEELOS SPEEDS-UP PLANT CONVERSION! Veelos simplifies plant 
layout and machine design ...can be adapted to any length drive 
... imposes no fixed distances. 


VEELOS PROTECTS BEARINGS! 
Link construction makes it easy 
to maintain correct tension . 
on each strand of a multiple 

Veelos drive. This eliminates a V E E L 
common cause of bearing failure 

—the practice of adjusting belt 


tension by increasing distance V- B ELT 


between motor and machine. 


ADJUSTABLE to any length 


ADAPTABLE to any drive 


MANHEIM MANUFACTURING 
& BELTING CO., MANHEIM, PA. 


MR. VEELOS DISTRIBUTOR! Tell every 
customer who has a copy of the Veelos Picture- 
graph to keep it at his fingertips. It will help him 
to solve those critical problems of increased 
machine production ... plant conversion... bear- 
ings ...as well as many others. Here’s a helper 
who can sit in your customer's office every hour of 
every day! Put the Veelos Picturegraph to work! 
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Publishes Price Service 
On Wrought Steel Pipe 


The Birmingham Publishing Co., 
Birmingham, Ala., issues a price sched- 
ule on wrought steel pipe which is now 
available to pipe distributors as a 
means of conforming to the Office of 
Price Administration’s schedule of re- 
sale prices on these products. Data is 
based on the National Tube Co.’s pub- 
lished prices, which were employed by 
OPA in its Price Schedule No. 49, 
issued in December. 

A 38-page, 8%xl1l-in. booklet, the 
price service also explains the extras 
and deductions commonly followed. and 
on the inside front cover outlines a 
convenient method of applying such 
extras and deductions. 


N. Y. Power Transmission 
Club Hears Muller 


John F. Muller of American Pulley 
Co. spoke before the New York chapter 
of the Power Transmission Council, 
May 1, explaining some of the modern 
applications of pivoted motor bases, 
V-belts, flat belts. speed reducers, etc. 
The meeting, held at the Hotel Wood- 
stock, was preceded by a dinner. 


Expands Warehouse 
Facilities for Bolts 


The Howard Supply Co., Los An- 
geles, distributors of oil well supplies, 
formerly handled only such bolt stock 
as could be disposed of in that field. In 
1941. however. it took over the full 
distributorship of Republic Steel Upson 
bolts, and in the bolt line assumed the 
responsibilities of a general industrial 
distributor. This necessitated stocking 
in large quantities. and although the 
stock has been depleted due to the de- 
mands of the war industries, it is still 
an imposing one as seen in one of the 
photographs. 

To handle the standard package 
stock, a Shaw “Budget”, 14-ton crane 
was installed over this part of the stock 
floor. Under normal conditions, the 
keg tiers seen here would all be up to 
full height. In addition to the keg 
stock, open bolt stock is carried in the 
long row of bins shown at the left. 

















Of all the many reasons why Fairbanks Valves 
have such a strong sales appeal, none is more 
important to the distributor than their consistently 
fine performance in the hands of users. There can 
be no better sales argument for a product than un- 
qualified customer satisfaction. It means that once 
a Fairbanks Valve is sold and put to work, the only 
limit to the repeat order business that is certain to 
follow from the user is the actual need for additional 
valves. 


Acceptance, recognition and preference for Fair- 
banks Valves over a period of fifty years are the re- 
sult of their inherently high quality in design, ma- 
terials and workmanship. 


The value of the 12-Point Fairbanks Franchise is 
quite naturally enhanced by the part satisfied users 
play in building, holding and increasing the valve 
business for Fairbanks Distributors. 


1 Highly selective distribution. qT National Power show exhibits. 
y National acceptance of product. 8 Satisfied users a constant source of 
repeat orders. 

3 Quality at competitive prices. Q Recognition for over 50 years. 
Adequate promotional distributor ) Quality in design, materials and 

4. helps. 1 ( workmanship. 
Cooperative and engineering sales ; 2 

5 PRS: ll Adequate margin of profit. 

+ . . 

6 Extensive and consistent publication 12 Adequate line of standard and _ re- 
advertising. «= newable valves. 


THE FAIRBANKS COMPANY 


19 EAST 4th ST., NEW YORK, N. Y. BOSTON, MASS., PITTSBURGH, PA. 


ou can bank on... 


as the RIGHT VALVES TO SELL 
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Production means Victory 


“YANKEE” VISE 


Speeds Production=and Sales 


War means all-out production. All-out production demands the 
tools that can stand the punishment ef ceaseless hours, endless 
work and still speed up the job. The “Yankee” Vise is just such 


a tool. Here’s why: 


1. Sides, front end and base are accurately milled to hold work 


square on face plate or machine bed. 


2. Detachable swivel base permits the vise itself to be transferred 
from bench to machine for drilling, tapping or milling opera- 


tions—and back to bench again. 


3. Quickly, easily and economically converted into milling, drill- 


ing and tapping jigs. 


4. Hardened steel block with V-shaped grooves, furnished as 


standard equipment, holds round stock securely. 


“Yankee” Vises are made in four jaw widths and two styles. No. 991— 


' 114”; No. 992—2”; No. 993—234”; No. 994—4”. These same sizes with 
’ the detachable swivel base feature are Nos. 1991, 1992, 1993, 1994. 


“YANKEE TOOLS 


make good mechanics better 
North Bros. Mfg. Co., Phila., Pa., U.S. A. 


Established 1880 
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_ David Jenkins Retires 
From Henry Disston 





DAVID W. JENKINS 


Retirement of David W. Jenkins, gen- 
eral sales manager of Henry Disston & 
Sons, Inc., Philadelphia, was announced 
last month. He had been with the firm 
since Dec. 26, 1896. 

Mr. Jenkins was the one who pio- 
neered the West for Disston, having 
established the first branch on the 
Pacific Coast in 1909. He was responsi- 
ble for the development of the first 
thin planer knife made of other than 
tungsten steel, which is playing a vital 
part in the war program. He also was 
responsible for the acquisition by Diss- 
ton of the Philbrick cutter-head, and 
for the establishment of wide-band saws 
on the Pacific Coast (previously they 
had to be shipped in). 

Mr. Jenkins is planning to settle on 
the Pacific Coast. 


Fire Keeps Campbell 
From Convention 


The fire which swept through the five- 
story warehouse of Campbell Hardware 
& Supply Co.. Seattle distributor, on 
April 18. was responsible for keeping 
Wallace H. Campbell from attending 
the Triple Mill Supply Convention in 
Atlantic City last month, but Mr. 
Campbell writes that the actual water 
and fire damage was surprisingly small. 
All of the firm’s important lines escaped 
serious damage, he says. 

Immediately after the fire the firm 
arranged to utilize temporarily a four- 
story building across the street for 
warehouse purposes, and succeeded in 
resuming service to its customers within 
a few days. Two weeks after the fire, 
Campbell Hardware ran an advertise- 
ment in the local newspaper expressing 
appreciation to the local fire depart- 
ment for their efforts in extinguishing 
the blaze. and thanking customers for 
their forbearance during the few days 
that service was impaired. 











\ HAPPY LANDINGS 


\ with American Chain 


w 


is . atid 


Rare 


% It has been said that what goes up must come down. If it’s a heavy load, 


raise and lower it with AMERICAN CHAIN. 


AMERICAN CHAIN, because it provides safety, instills confidence in the men 


who handle the job. 


War necessities have brought dangerous responsibilities to many new, un- 


trained men. Give them AMERICAN CHAIN to reduce the accident hazard. 
And give them instructions in how to use chain safely and economically. 
Vell be glad to supply suggestions. 


AMERICAN CHAIN DIVISION 


York, Pa., Boston, Chicago, Denver, Detroit, Los Angeles, New York, Philadelphia, Pittsburgh, San Francisco 


AMERICAN CHAIN & CABLE COMPANY, Inc. 


BRIDGEPORT * CONNECTICUT 


ESSENTIAL PRODUCTS... AMERICAN CABLE Wire Rope, TRU-STOP Emergency Brakes, TRU-LAY Control Cables, AMERICAN Chain, 
WEED Tire Chains, ACCO Malleable fron Castings, CAMPBELL Cutting Machines, FORD Hoists and Trolleys, HAZARD Wire Rope, 
Yacht Rigging, Aircraft Control Cables, MANLEY Auto Service Equipment, OWEN Springs, PAGE Fence, Shaped Wire, Welding Wire, 
READING-PRATT & CADY Valves, READING Electric Steel Castings, WRIGHT Hoists, Cranes, Presses... In Business for Your Safety 
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Since 1857” 


attr Wade FOR THE MAN 


WHO KNOWS GOOD TOOLS— 


KLEIN 


Look in the hands of the man who knows good pliers—you 
probably will find that he uses Klein's. Almost a century of 
manufacturing experience is back of every pair of Klein pliers 
—almost a century of “know how” that has won for Klein’s 
their reputation for reliability when the going is tough. 
Klein pliers are made in a variety of sizes and styles to suit 


every electrical need. In the Army, Navy and on priority jobs 


they are assuring better work—faster work. 


WEES oom MLE IN = 
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Austin Boice Joins 
Army Signal Corps 


\ustin Boice, salesman with Dodge- 
Newark Supply Co., Newark distributor, 
left the firm May 1 to accept a com- 
mission in the U.S. Army Signal Corps. 


Cleveland Twist Wins 
First Army-Navy Flag 


Cleveland Twist Drill Co., is the first 
manufacturer in the country to win the 
joint Army-Navy Award for outstand- 
ing service in war production. The 
flag was presented on Friday morning. 
May 22, in a colorful one-hour cere- 
mony attended by some 1600 employees, 
including many from the night shift 
who stayed at the plant that morning 
to participate. That afternoon the sec- 
ond joint Army-Navy Award was pre- 
sented to the National Acme Co. 

Frank J. Lausche, Mayor of Cleve- 
land, presided at ceremonies of the twist 
drill manufacturer, with Col. E. S. 
Reimel, of the Army and Navy Muni- 
tions Board, making the presentation 
speech. The flag was presented to 
Jacob D. Cox, president of the firm, 
and Clarence Stiegelmeyer, represent- 
ing employees. by Capt. E. B. Almy, 
Coordinator of Machine Tools of the 
U. S. Navy. 

When the Color Guard raised the 
burgee to the flagstaff, James V. For- 
restal. Under Secretary of the Navy, 
spoke briefly to outline the important 
part the company is playing in the war 
effort. Mr. Forrestal sketched the 
progress of the war to date, and pointed 
out the vital importance of-cutting tools 
in the U.S. war effort. At the close of 
the ceremony the East High School! 
band played the national anthem, 





Presentation of the first joint Army-Navy 
award, a naval burgee with a blue back- 
ground and the words “Army” and 
“Navy” in red and a white star in the 
center, is solemnized by (left to right) 
Clarence Stiegelmeyer, representing Cleve- 
land Twist Drill employees, Capt. E. B. 
Almy, of the U. S. Navy. and J. D. Cox, 
president of the firm 
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@ Every manufacturer handling vital war orders 
faces speed and safety problems which Lyon Shop Equipment 
will solve. This equipment accelerates production by helping 
workers make efficient use of every machine, every square foot 
of floor space, and every minute. It guards against fire, accident 
and sabotage hazards that cause costly delays... and that might 
necessitate complete shut-downs. It does not become oil-soaked. 
Workmen using it are never exposed to possible injury by 
splinters or nails. Call these Lyon Shop Equipment advantages 
to the attention of every war plant operator in your territory... 
and watch your sales volume climb. 


LYON METAL PRODUCTS, INCORPORATED 
General Offices: 5306 Madison Avenue, Aurora, Illinois 


Branches and Distributors in All Principal Cities 


| 
Shop Boxes 


Multi-drawer units for 2 or Stools 
3-shift operation. 














Bar Racks 
Tool stand with Foreman’s desk with 
3-shift insert. 2-shift insert. 





Work bench with 
3-shift insert 
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3 REASONS WHY 


LYON PRODUCTS ARE 
NEEDED IN VITAL 
WAR PLANTS 





(1) SAVE MAN AND MACHINE 
HOURS BY REDUCING INJURIES 





(2) LOWER FIRE AND 
SABOTAGE HAZARDS 














Production can be Safely Speeded Up 
with R/M PACKI 
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INDUSTRIAL 
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Don't worry about those R/M packings 


you sold to industries now engaged in 
war production. They'll stand greater 
pressures and give longer wear than you 
or your customer ever expected. We 
made them a little better than necessary. 


And don't worry about getting your share 
of packing business when this fight is over 
and won. Customers who have put R/M 
packings to the crucial tests of war pro- 
duction speed-up will be loyal to R/M 
packings in peace-time. 


Meanwhile, our laboratories continue to 
work toward making R/M packings even 
more efficient and our production depart- 
ment strives to keep up with a demand 
that seems to know no limit. 


Keep your wagon hitched to the R/M 
star and you'll go places. 


SALES DIVISION 


RAYBESTOS-MANHATTAN, INC. 


BRIDGEPORT 


MANHEIM, PA. 


NORTH CHARLESTON, S C 


CONN 


PASSAIC 


Makers of Packings for Every Industrial Use 
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War Program Introducing 
New Light Metals Age 


One of the biggest developments in the 
whole U.S. metals program is the new 
plant construction to produce more 
aluminum and magnesium. George S. 
Brady, Chief of the Materials Statistics 
Division of the Board of Economic War- 
fare, declared before the annual con- 
vention of the National Association of 
Purchasing Agents last month. The 
speaker predicted that “before we are 
through with the present effort we will 
be using aluminum and magnesium as 
substitutes for other metals. even in 
ships. 

“It took the war to bring about the 
huge expenditures necessary to launch 
us into a new light-metals age.” he 
said. “Aluminum and magnesium are 
at the top of the list of plentiful metals, 
but under present known processes it 
requires vast capital to equip and oper- 
ate the plants necessary for their extrac- 
tion. From the production of the first 
aluminum by the electrolytic process in 
1886, the average annual increase in 
production up to the time of our entry 
into the war was less than 3.000 tons 
per year. Compare that with an average 
annual increase of a million tons a 
year for steel from time in 1856 when 
Henry Bessemer brought in his first 
steel converter. 

“But before the end of the present 
year, the aluminum production rate in 
this country will be five times what it 
was in 1939. The story of magnesium 
production will be even more startling 

60 times what it was in 1939.” Mr. 
Brady announced. “And it will double 
again in 1943—and so will aluminum 
production. 

“In my opinion there is no danger 
of overcapacity of production facilities 
for these two metals. If, after this war, 
we go into the worldwide carrying of 
mail and express packages by airplane 
the number of replacement planes alone 
needed every year will keep every air- 
craft plant busy. We will also need vast 
tonnages of these light metals for other 
types of transport equipment and other 
uses. We have been talking recently of 
substitutes for aluminum. Before we 
are through with the present effort I 
say we will be using aluminum and 
magnesium as substitutes for other 
metals, even in ships. It takes a very 
good high-alloy steel to give the same 
strength-weight factor as a good grade 
of aluminum alloy, and we have hardly 
touched the possibilities of aluminum 
alloying.” 

As one of the great accomplishments 
of the year, Mr. Brady cited the change- 
over in the steel mills from dip tin 
plating to electrolytic tin plate. Up to 
the present war tin plate was being 
made in essentially the same way as 
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Some good old traditions 
are tumbling! 


HE manufacturer who needs only a couple of 

bronze bearings in his product, wouldn't have to 
consider melting up the park mermaids if his fellow- 
manufacturer would forego the heavy bronze casting 
that is still being used simply because grand-dad 
made it that way when copper was plentiful. 


In other words we have all discovered that muni- 
tions are made out of metals, rather than priorities 
. and plenty is being done about it. But before 
criticizing the other fellow it is well to remember that 
when it comes to wasteful practices 


markably rugged Taylor Spiral Pipe can handle a 
large percentage of the jobs that are ordinarily 
handled by standard weight pipe. Switching to 
Taylor Spiral for such requirements means a big 
saving in dollars and steel. Saving dollars is im- 
portant at any time. But far more important at this 
time is the saving of vital material. 


Taylor Spiral Pipe can correct a particularly 
wasteful practice. It conserves steel and dollars in 
services like those listed—meets such requirements 





most of us in industry live in glass 
houses. 


SELL TAYLOR 


fully. Thicknesses range from 18 to 
6 gauge; sizes from 4” to 42”; joint 





SPIRAL PIPE FOR: 


@ High and Low Pressure 
Water Lines. 

@ Low Pressure Steam and 
Air Lines. 

@ Steam and Diesel Ex- 
haust Lines. 

@ Vacuum and Suction 
Lines. 

@ Blower Piping. 

@ Sand and Gravel Lines. 


A homely example of this is found 
in plain every-day pipe. Too many 
users of pipe think of standard weight 
as the starting point on the scale of 
available thicknesses. If the duty is 
too heavy for standard pipe, they use 
the heavier weight. But if it is too light as Seminal Ghue thea, 
they still use standard weight even if @ Oil and Gas Gathering 

: Lines. 
the requirement could be met by a ieee Px: 
pipe weighing half as much. @ Spray Pond Piping. 
@ Hydraulic Mining. 


Yes, the fact is that light, but re- @ Dredge Lines. 











lengths up to 40 ft. All types of end 
joints and couplings, all kinds of fit- 
tings and specials or fabricated as- 
semblies, are produced by Taylor 
Forge, assuring a complete service 
and undivided responsibility. Why 
not put these facts before your cus- 
tomers? All details are explained in 
Catalog 404. 


TAYLOR FORGE & PIPE WORKS 
General Offices & Works: Chicago, P. O. Box 485 
New York Office: 50 Church Street 
Philadelphia Office: Broad Street Station Building 


TAYLOR Syital PIPE. 





MILL SUPPLIES ¢ JUNE, 1942 


163 





/ HOISTS 


—— 7 
EFFICIENCY 


% In one of their recent bulletins on hoists, the National 
Safety Council says: 


@¢ Hooks which have become bent on account of over- 
loading should not be straightened and put back in 
service, but a new hook should be provided. When 
a hook is once bent the stress in the metal tends to 
weaken it so that afterward its strength is a matter 


of doubt and cannot be depended upon.99 


That’s good advice. With the lives of American boys utterly 
dependent upon our industrial production, this is no time to 
take chances which may cause lost time accidents to men or 
machines, or both. 


Watch the Hooks. Wright load hooks are drop-forged from 
special steel which, when subjected to excessive overloading, 
give visible warning by opening slowly. When the bottom hook 
has started to open, look to the top hook, too, for while it is 
stronger than the bottom hook, it also may be reaching a 
danger point. 


Don’t Abuse Your Hoist. Now that we are all faced with 
restrictions and shortages proper maintenance is of paramount 
importance. While every WRIGHT HOIST is built with load- 
carrying factors considerably in excess of their rated capacities, 
like many other well-made pieces of mechanical equipment 
built for specific duty, they should not be overloaded. Over- 
loading is dangerous—to men, materials, machinery and 
steady production. Remember—abuse to machinery today is 
akin to sabotage. Conserve steel and maintain production sched- 
ules by careful use, regular inspection and proper lubrication. 


3 


WRIGHT MANUFACTURING DIVISION 


YORK, PA. 


CHICAGO SAN FRANCISCO NEW YORK 


In Business for Your Safety 





AMERICAN CHAIN & CABLE COMPANY, Inc. 


CONNECTICUT 


BRIDGEPORT «+ 
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was the first tin plate made 118 years 
ago. It costs enormous sums to change 
over the plants to produce electrolytic 
tin, and naturally it was not strange or 
unusual if these plants hesitated to 
make the investments when the old 
product+was still satisfactory. But the 
cutting off of tin supplies from the Far 
East forced action. Electrolytic tin 
plate requires only one-third the amount 
of tin to give a good coating. 

“This is only one of a number of 
technical improvements brought about 
by the tin shortage. Some of the enam- 
els that have been developed to replace 
tin in containers for many products are 
real advances. We have found that tin 
is not necessary for canned milk .and 
many other products.” 

Reviewing some of the progress re- 
cently made in other materials. Mr. 
Brady remarked that the chemical in- 
dustry has been outstanding in the de- 
velopment of substitute materials. “Out 
of common rosin and turpentine we now 
have a series of synthetic resins that do 
a good job of replacement of the vari- 
ous varnish gums and resins that the 
Japs took from us in the Far East. We 
are now independent of the. camphor 
and menthol from Japan. Far Eastern 
tung oil no longer causes us any worry. 
Practically every natural perfume oil 
that we formerly got from the Far East 
has now been replaced with a synthetic. 

“Development work in Latin America 
to obtain new sources of supplies has 
borne abundant fruit and has been most 
beneficial to our American neighbors. 
We have found that Mexican and Ecua- 
dorean kapok is even superior to the 
Java product. It has also been found 
that by giving technical advice and firm 
over-all seasonal orders we could obtain 
cordage fibers and woven burlap of 
high quality from Brazil and the Carib- 
bean countries. The American coun- 
tries along the thermal equator, that is. 
from Northeastern Brazil through Vene- 
zuela, Central America and down the 
West Coast to Ecuador, comprise a veri- 
table storehouse of trees and_ plants 
yielding food oils, paint oils, and medi- 
cinal products. The babassu and the 
cohune nuts are perfect substitutes for 
the oils that we formerly got from far- 
off regions. 

“But in this new era we must expect 
to pay prices that will permit living 
wages in the countries of production.” 
he continued. “The vast majority of 
the population of the world outside of 
the United States lives a way of life at 
a bare subsistence level, with at least 
700 million of them far below a bare 
subsistence level. We can no longer 
shut ourselves behind artificial 
nomic barriers and expect to pay a 
Chinaman 10 cents a day for produc- 
ing a material while we pay our own 
workmen $10 a day for producing it.” 
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Plant Engineers who have tried Kennedy Valves 


prefer them because of their thorough and lasting 
dependability. This dependability . . 


for all-out war production efforts . . 


- SO important 
. is due to the 
many special features and refinements of design, 
as well as the uniformly high quality of ma- 


terial and workmanship, which characterize every 
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KENNEDY ie 


“HERE'S WHY 
WE PREFER 
KENNEDY 
VALVES, 
CHIEF” 


Kennedy Valve type. 


Capitalize on this friend-winning ability of 
Kennedy Valves by recommending them for the 
plants, housing projects, and other war efforts in 
your territory. You will find, as other distributors 
have found, that Kennedy Valves sell easily on 
their merits. 


KENNEDY VALVE MFG. CO. 
ELMIRA e 


NEW YOR K 
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This is a story with a happy ending for 
your country, your customers and you. 


For your country — it’s vital to save 
steel. And Naylor is the one light- 
weight pipe built to save steel and still 
do the jobs normally requiring heavier- 
wall pipe. 


For your customers — Naylor’s exclu- 
sive Lockseam Spiralweld structure pro- 
vides a combination of greater strength, 
leak-tightness and safety found in no 
other light-weight pipe. Thus, users 
cut costs and save real money. 


For you — Naylor offers sales ammu- 
nition that produces more profitable 
business through the good will result- 
ing from its outstanding performance. 


Sizes from 4” to 30” in diameter — 
thickness from 14 to 8 gauge. All types 
of fittings, connections and fabrication 
to meet every customer requirement. 


The Naylor Catalog tells the complete story 
Write for it today 











RECOMMEND NAYLOR 
Light-Weight Pipe for Air lines, High and 
Low Pressure Water lines, Diesel Intake 
ond Exhaust lines, Paper Mill piping, 
Ventilating pipe, Vacuum lines, Oil and 
Gas-gathering lines, Send and Gravel 
Conveying lines, Hydraulic Mining, 
Dredging pipe. 











NAYLOR PIPE COMPANY 


1253 EAST 92nd STREET 





166 


CHICAGO, ILLINOIS 
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Keeping records is a chore no supply 
house can avoid if it plans to maintain 
the type of service demanded of the dis- 
tributor today. Ed. Thalman whose job 
it is to record every incoming and out- 
going shipment swears by the new per- 
petual inventory system installed by 
Buford Bros., Nashville. 


Public Support Called 
Key to OPA Controls 


“Unless most of the people appre- 
ciate the vital importance of the price 
and rationing program to themselves 
and their families, to their businesses, 
and to their country, we cannot succeed 
with the program,” David Ginsburg, 
General Counsel of the Office of Price 
Administration, told buyers who had 
gathered from all corners of the country 


| last month for the annual convention of 


the National Association of Purchas- 
ing Agents in New York City. 

“Our first job, therefore, is to bring 
home the fact that these new regula- 
tions are necessary for the national 
safety and welfare. that it is a serious 
crime to violate them. and that there is 
nothing clever or smart in being able 
to frustrate - their without 
punishment. 


purpose 


Violators are ‘Petty Thieves” 


“By seizing more than his fair share, 
by cheating in order to avoid the lesser 
discomforts of war, the rationing viola- 
tor marks himself as a petty thief who 
steals needed goods from his honest 
and patriotic neighbors. By charging 
more than the lawful price, by seeking 
out technical loopholes and profiteering, 
the seller who violates our regulations 
is moving us just another step forward 
to a spiral of rising prices that may 
end in disaster.” he declared. 

On the legal staff of OPA, however, 
Mr. Ginsburg assured his listeners that 
there are no members of the “crack- 
down” school. “We have established 
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Power Transmission 
Equipment 





A DEALER POLICY THAT HELPS YOU 


*Dealer Recognition — a true recognition of the value and 
rights of the Mill Supply Dealer. 

*A Complete Line from one central source unified, 
dependable and more economical to sell! 

*Service experienced manufacturing and engineering 
knowledge devoted to your critical problems. Service 
to you that enables you to service your customers. 
*Product Recognition an established market created 
for you by 63 years of advertising and distribution. 
*Advertising — a complete, helpful program for you. 


A FEW TERRITORIES STILL OPEN 





And Everyday ~ 


an Advertising Program RX 
Ihal Helps You lo Sell! 


TRADE 
PUBLICATIONS 
Medart adver. 
tises in the selec- 
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Publications; in 
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“Power Travel at Reduced Rates” 
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Another Reason Why DIXON 





Couplings Stand Up Longer! 


For many years, every malleable iron or steel part of 
every DIXON coupling has been cadmium plated by the 
electrolytic method, to resist rust and corrosion and thus 
insure longer coupling life. View above shows one phase 
of the cadmium plating process in the DIXON plant. 


Although the war has imposed restrictions on the use of 
cadmium, some parts may still be furnished with this 
protective coating, in accordance with the Cadmium 


Limitation Order. 


“AIR KING” 


Quick-Acting, Universal 
HOSE COUPLINGS 
With Pat. Auxiliary Locking Device 


Quickly connected and disconnected ... 
a real time-saver where hose must be 
frequently coupled and uncoupled. Pat- 
ented arrangement for locking heads to- 
gether makes it impossible for coupling 





Sizes: Male and Female Pipe Ends, 
V4" to 1". Hose Ends, 72" 


to come apart. Locking ends are identical for 
all sizes of hose and threaded ends, permitting 
the coupling of any two sizes of hose within the 
“Air King” hose end range, or coupling to any 
pipe up to 1”, by use of threaded connections. 


Sold Only in Accordance With Our Established Distributor Policy 


pe > dex, 


a'7-'@ Oa’ seer came On O20 OR = Op BC OD 
Main Office and Factory: PHILADELPHIA, PA. 


BRANCHES: CHICAGO - BIRMINGHAM - LOS ANGELES- HOUSTON 
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careful and scientific procedures for the 
investigation, analysis, and review of 
complaints of price and rationing viola- 
tions. When thorough examination has 
made it clear that the law has been 
violated, it is our policy to adjust the 
severity of the enforcement sanctions— 
of which there are several—to the cul- 
pability of the violator, and to the 
gravity of his offense against the na- 
tional interest. 

“Where reported violations are tech- 
nical or unwitting, we have from the 
outset developed and applied many 
different techniques of amicable settle- 
ment and correction. We fully appre- 
ciate that an honest error of interpreta- 
tion must not be treated in the same 
manner as a deliberate violation. And 
we have accordingly suggested that per- 
sons guilty of technical price violations, 
as a token of good faith, simply make 
a donation to the United States Treas- 
ury in the amount of the overcharge. 
During the World War, Mr. Herbert 
Hoover, as Food Administrator, fol- 
lowed a similar practice which often 
led to contributions to the Red Cross. 


Buyers and Sellers Treated Alike 


“In rationing, our regulations apply 
equally to buyers and sellers,” he con- 
tinued. “The consumer who buys in a 
black market is equally guilty and 
equally culpable with the black market 
operator. Crooks and racketeers are 
already trying to move into rationing. 
So far as we are able to do so, we 
shall put them, and those who deal with 
them, behind bars. 

“Effective enforcement is based on 
hard-hitting professional investigation, 
ordinarily these investigations will be 
handled by OPA investigators in our 
regional, state or district offices. They 
will deal with the complaints which 
have been filed with us. But they will 
also take part in compliance drives, 
planned and directed from Washtngthn 
or the regional office, and designed to- 
bring out the full facts concerning, na- 
tional or regional compliance with price 
and rationing regulations. 

“Once investigation and review have: 
confirmed the fact that the law has 
been violated, a choice must be made 
as to the appropriate form of enforce- 
ment action. In the field of price con- 
trol,” Mr. Ginsburg said, “we have three 
civil sanctions available—the injunction 
suit, license suspension, and the treble 
damage suit. 


The Injunction Suit 


“Injunction procedures are well 
known, and the Price Control Law, like 
many other Federal laws, provides sim- 
ply that whenever any person has vio- 
lated or is about to violate any price 
regulation, the Administrator may apply 





























“Yep ... that’s me, Joe the stock boy! When I 


get calls for bearings I tell them all about how 
Uncle Sam needs plenty of ball bearings ... that 
the Army’s gotta have them for tanks and guns 
and planes to lick those X?@??&)s! I tell ’em 
about how it takes over 2200 ball bearings to 
keep a Flying Fortress going, and why those new 


tanks need hundreds. So, they call me an expert. 





FREE FOLDERS ON 
Bearing “‘DO’S AND DON'TS” 


Lots of good, practical dope on bearing care 
and maintenance. How many do you need 
imprinted with your name? Write for them 
today! The Fafnir Bearing Company, New 
Britain, Connecticut. 























*T tell them how they can make the ball bear- 
ings they have last a long time... how they can 
take care of them and get a lot more service. Then 
I see that they get Fafnir folders telling about 
bearing care and maintenance. And this is really 
why they call me an expert! Take a tip from me 
... and get in a good supply of those Fafnir fold- 
ers... they’re free... and they do a lot of good.” 


TAFNIR 


Ball Bearings 


THE BALANCED LINE 
FOR ORDNANCE, AIRCRAFT AND 





INDUSTRIAL MACHINERY os ae 
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Mr. DistripuTOR SALESMAN: 


You are interested in these metal sanding and finish- 
ing specialties... 

*because they have been specially developed to 
solve the sanding and finishing problems encoun- 
tered in war production; 

*because many of your customers now have these 


problems; 


*because before the year ends, all your customers 
probably will be on war production. 


You may already know about some of these tools... 
on the rest, the Behr-Manning Service Man in your 


territory will gladly guide and help you. 


This is your opportunity to become even more a part 
of the gigantic war effort. So in order to serve your 
customers better, get in touch with us either here in 


Troy or through one of our branches. 


Boston, Buffalo, Chicago, Cincinnati, Cleveland, Detroit, Grand Rapids, High Point, 
Indianapolis, Los Angeles, New York, Philadelphia, St. Louis, San Francisco, Tacoma. 


BEHR-MANNING 


(DIVISION OF NORTON COMPANY) 
TROY, N.Y. anv 15 BRANCHES 
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for a court order enjoining further vio- 
lation and enforcing further compliance. 
Temporary restraining orders are also 
available so that enforcement litigation 
may be timely and direct. 

“Since the Price Control Law be- 
came effective, injunction proceedings 
have been brought against a large num- 
ber of individuals and corporations who 
have been guilty of violating maximum 
price regulations. In some instances 
the defendants have voluntarily con- 
fessed their guilt, and have agreed to 
consent decrees by which their future 
dealings become subject to close judi- 
cial supervision. Others have chosen to 
litigate. But in every case we have 
found the courts fully aware of the 
deadly consequences of uncontrolled 
price violation, and normally we have 
secured board orders restraining future 
unlawful buying and selling practices. 

“The injunction suit is of course a 
very speedy action, and so far it has 
been our main reliance in the price 
enforcement program. But public opin- 
ion will not be satisfied to permit a 
confirmed and habitual violator merely 
to be put on his bond not to repeat 
his unlawful conduct. In such cases 
license suspension suits are more appro- 
priate and effective. 


License Suspension 


“With some few exceptions, the Price 
Control Law authorizes OPA to issue 
or require a license as a condition of 
doing business. Incidentally, the issu- 
ance of such a license is a very simple 
and painless process. The Price Admin- 
istrator merely declares that a particu- 
lar industry or group of sellers is 
licensed. and thereafter, without any 
inconvenience, the industry or group is 
subject to licensing control. Registra- 
tion may also be required, but this 
merely furnished the Administrator 
with information which he could obtain 
in other ways. 

“If the licensee thereafter violates 
any Price Regulation or order, the 
statute requires OPA to send the licen- 
see a warning notice by registered mail. 
\ second violation enables the Adminis- 
trator to bring a suit for the suspension 
ot the license for a period of not more 
than one year. Every retailer and every 
supplier of a retailer has already been 
licensed under the General Maximum 
Price Regulation. Other Regulations 
have licensed other classes of sellers. 

“Our lawyers are fully aware that it 
is a severe measure to suspend a license 
and so to suspend a man’s privilege of 
doing business for as long as a year,” 
Mr. Ginsburg continued. “We shall ask 
the courts to suspend licenses only if 
the gravity of the offense merits the 
severity. of punishment. But where 
violation are persistent and reckless of 











HAS BEEN WON— 


There may not be any screaming headlines proclaiming 
that the Industrial Distributors of the Nation won the War. 


But every plant manager will know of the Industrial Dis- 
tributor's contribution. 


WHAT DID HE CONTRIBUTE? 


His net contribution was to get the goods to the men on 


the job—enough—of the right kind—at the lowest cost 
and in time. 


WHY WAS HE ABLE TO DO THIS? 


Because he had an intimate knowledge of the local plant 
problems and needs built-up over many years, and 
kept current by daily, even hourly contact. He had studied 
for years, the available materials for specific jobs, kept 
abreast of developments and was ready and able to 
recommend the best for the job. 


Because he had, and made available, the organization and 
the facilities to serve not one war-industry, but many, 
from one central source of service supplies. 


Yes, headlines may read "Industrial Production Won our 
War." Rightly so. But, “Industrial Production'’ was kept 
going by the Industrial Distributors of the Nation. They, 
too, jumped from routine peacetime service to perform 


JUNE 1942 ... a tribute to all Industrial a . : : 
. th funct -war- . 
Distributors and to BILLINGS DIS- eir indispensable function on a super-war-time basis 


TRIBUTORS in particular . 


Unsung perhaps but not unrecognized—the man behind 


THE BILLINGS & SPENCER CO. the man, behind the man behind the gun—the Industrial 
Main Office & Plant Distributor may then look back on a job well done—after 
HARTFORD, CONN.., U. S. A. Victory has been won! 
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WELDOLLETS: | 

~~ THREDQO)LETS 

ee, O-/ AOe e a | 
How Your Customers Can Make 
Any Right-Angle Welded Branch 


Pipe Outlet with Any 1 or All 3 


Tse. Crosses, Side Outlets, Side Outlets and Crosses or Double Crosses . . . your cus- 


tomers can make any one or all with Bonney WeldOlets, ThredOlets or Socket-End 
WeldOlets. 





Every branch pipe outlet made with a 
WeldOlet, ThredOlet or Socket-End WeldO- 
let will provide a leakproof junction of full 
pipe strength that reduces friction and turbu- 
lence to a minimum. 


No templets are required for cutting the 
hole in the main pipe . . . no complicated 
forming or fitting is necessary . . . alignment 
of the main and branch pipes is simplified. 
The position of the outlet is selected and the 
WeldOlet, ThredOletorSocket-End WeldO- 
let welded in place . . . the hole in the main 
pipe, in most cases, being made after the 
fitting is installed. 


Bonney WeldOlets, ThredOlets and Sock- 
et-End WeldOlets are stock fittings of drop 
forged steel with outlets from 14” to 12”. 
On special order they can be‘ urnished in 
sizes up to 24” x 24”. To meet special 
conditions they can also be supplied in 
wrought iron, Toncan iron, brass, Monel, 
Everdur, etc. They are adaptable to every 
type of piping system and for all commonly 
used pressures and temperatures. 








ne NEE 





Your customers will appreciate your recommending these 
fittings and you will find it profitable. There's a stock car- 
rying, selected distributor near you. See him or write for 
Bulletin WT29 describing all their advantages 


EASILY INSTALLED 








Ss Mark center lines and tack Then weld the fitting to the j 
the fittings into place. main pipe. 


Socket-End 
WELDOLET 


a 
* 


, 


Bulletin WT29— 20 pages 
\ packed with information 


weer" and data on advantages 
— "\ of WeldOlets, ThredO- Remove the button which Then attach the branch 
OMMEN ces | i — ——— will also permit inapestion pipe. 
ot A ets In all typ of the inside of the joint. 
- wen Outts a piping installations. Write ’ 
ue for your copy NOW . 


BONNEY FORGE & TOOL WORKS 








FORGED FITTINGS DIVISION 
ALLENTOWN, PA. 
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the national security, we shall request 
the courts to withdraw from the violator 
the privilege of doing business which 
he has so grossly abused. In times like 
these even a private business is a 
public trust. License suspension suits 
are the impeachment proceedings by 
which we remove, from positions of 
economic responsibility, those who are 
unworthy of further confidence. 

“The third civil sanction which is 
available for the enforcement of price 
and rent regulations is the treble dam- 
ige suit. This provision becomes effect- 
ive for the first time on July 31 of this 
year. Under the law, every consumer 
purchaser, every person who buys for 
his own use or consumption other than 
in the course of trade or business, every 
tenant, may bring a suit for $50 or three 
times the amount of the overcharge, 
whichever is greater—plus lawyers’ fees 
and costs. The treble damage suit arms 
the consumer with a simple weapon by 
which he may protect himself from a 
profiteering seller or landlord. 

“But the treble damage suit is not 
available to the commercial buyer who, 
unlike the consumer purchaser, is him- 
self subject to the prohibitions of the 
act. In cases where commodities are 
sold in the course of trade or business, 
the treble damage right against the 
seller is given to the price Adminis- 
trator, and whatever he collects is of 
course turned over to the Treasury. 
This right in the government to sue for 
the overcharge will probably be used 
in cases which demand a sanction more 
severe than an injunction. but less 
stringent than a license suspension or 
criminal proceedings. 

“Our regional, state, and district 
offices are established for your conven- 
ience and aid in the field.” Mr. Gins- 
burg said in conclusion. “Don’t hesi- 
tate to use them. They will have the 
authority and the knowledge to act. We 
promise you that as our organization 
gets into high gear there will be no 
unnecessary delay in the consideration 
and treatment even of the most difficult 
problems.” 


Issues Wall Cards on 
Care of Rubber Hose 


In the interest of rubber conservation, 
two useful wall cards on the proper 
care of hose have been prepared by 
The Manhattan Rubber Mfg. Division 
of Raybestos-Manhattan, Inc., Passaic, 
N. J., and are now ready for distribu- 
tion. One of the cards is devoted to the 
proper care of fire hose, and the other 
lists rules for the proper care of air, 
water, steam and other types of rubber 
hose and for proper attaching of coup- 
lings. Both cards are 8°4x1l-in. and 
have an eyelet for convenient hanging. 
These may be obtained on request. 
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Wri the quickening pace of war industries, 
more and more Zip-Lifts are taking their places 
along vital production lines. 


They've gone to work—really to work —on 
multiple shifts. And they are proving to be good 
soldiers — relieving skilled hands of the time- 
and-energy-consuming job of lifting, lowering, and 
transporting heavy loads — speeding production. 
And they're doing it reliably, 168 hours a week 
where necessary. 


With full magnetic push-button control, safety 
type limit switch, double brakes, and interchange- 
able mountings for bolt, hook or trolley, the Zip- 





Lift is America’s outstanding value in the field 
of low priced hoists. Made by P&H — America’s 
largest builders of over-head handling equipment. 


HARNISCHFEGER 


se TION a 
‘ 4538 w waronae vi QED =e sveee wiscowte CAPACITIES 250, 500, 1000 LBS. 
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fwarded the 
Navy “E” for 
excellence in 
war produc- 
tion, P&H dis- 
plays it also as 
a pledge of fu- 
ture effort. 
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‘PRODUCTION 


IS THE 
PASSWORD 


Leather Belting advertising is telling your 
customers how this most efficient power 
transmission medium can help them turn 
the hum of production into a full-throated 


roar! To get more machines built with flat —— 








pulleys to use Leather Belting, Machine 
Design, a magazine for machine builders, 
has been added to the other publications . . . 
telling readers how production can be 
increased by the use of Leather Belting. 
Add your own voice, your own selling, to 
the Battle for Production. Help yourself . . . 
help your customers... help your country 
by showing Industry how Leather Belting 
can do the job better. 





AMERICAN LEATHER BELTING ASSOCIATION 


53 Park Row, New York, N. Y. 
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Manila Rope Is Precious, 
Here’s How to Save It 


Necessity for further controls over 
the distribution of manila rope is ex- 
plained by E. W. Brewster, president 
of Plymouth Cordage Co.. in the com- 
pany’s War Emergency Service Book 
No. 3. 

“Manila, principal ropemaking fiber, 
came almost entirely from the Philip- 
pines; no more is coming. Java Sisal, 
one of the next-best fibers, is no longer 
moving from the Dutch East Indies. 
There remain Sisal from Africa. a little 
from Haiti, and Henequen from Mexico 
and some from Cuba. Supply from these 
sources, and from some others of less 
importance. together with our stocks 
and what may be done to increase fiber 
production, are what we have to do 
with. Controls are necessary, and they 
are being applied. 

“Stocks of manila must be conserved 
for the most essential purposes just as 
long as possible, and consequently re- 
strictions are becoming more severe. It 
is apparent that we are nearing the time 
when there will be no manila rope for 
many of the uses which are still per- 
mitted under current government orders. 

“Heretofore, such orders have been 
read to discover where manila rope 
could be sold. It is now time to read 
such orders with the point of view that 
no piece of manila rope will be applied 
to a job which could possibly be han- 
dled by one of the war-time substitute 
fibers.” 

Some rules for conserving rope: 





STORE IT PROPERLY 


Rup 





AVOID KINKS 











WAR PRODUCTION 
COMES NEST / o eo@ am 


























DROP FORGED STEEL 
VALVES, FITTINGS 
AND FLANGES 






















OIL REFINERY AND 
CHEMICAL PLANT EQUIPMENT 
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19 acre Vogt plant 
Stam «HENRY VOGT MACHINE CO., INC. 


LOUISVILLE, KENTUCKY 
a= NEW YORK «+ CHICAGO «+ CLEVELAND, « PHILADELPHIA + DALLAS 


At Vogt’s the production of essential equipment for 
VICTORY comes FIRST and is reaching new highs every week. 








No effort is spared to deliver the goods on time and to 
maintain the quality of products necessary to the success of 
the war program. 





WELDED PRODUCTS 
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There is one way by which the tool trade can continue to serve Amer- 
ica’s war effort. And there is only one way. That is to play the game 
according to the new rules. 


The single criterion by which every business must now stand or 
fall is: “Does it serve the war effort?” By it, actually, you are in a 
fortunate position, for the answer to the question as it applies to the 
tool trade is an unqualified “Yes!” 

You serve the war effort in a thousand and one ways, supplying 
tools and equipment to workmen who depend on you 
mechanics, and many others 


machinists, 
all actual war workers through their 
service in production and maintenance. You provide the channel 
between these men and sources of supply otherwise out of their 
reach. You maintain stocks so that they can get what they need when 
they need it 
This service of yours is now not enough. You have, in addition, 
paper work to do. The Government has established the machinery 
. it's up to you to use it. You must pass along to all your sup- 
pliers full, authenticated, and frequent reports of your sales to war 
workers. These reports give you priority status with your suppliers, 
and give them priority with theirs. It is the only way you can keep 
yourself in business. 


Let's play the game according to the rules 


MILLERS FALLS COMPANY 


Greenfield, Massachusetts 


Manufacturers of Fine Portable Electric Tools, Precision Tools, 
Hand Tools, and Hack Saws 
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BEWARE OF CHEMICALS 





Rubber-Saving Tips 
For the Office 


The leak-proof gas tank on one big 
bomber requires over 1,200 pounds of 
rubber—enough to make over 7,000,000 
No. 10 Rubber Bands. 

Natural rubber, synthetic rubber, and 
now reclaimed rubber for use in office 
supplies are almost as extinct as the 
dodo bird. Natural rubber erasers, 
bands, cushions, mats, finger pads, 
stamps, type and a host of other things 
now in offices must be conserved, since 
natural rubber is not available and 
reclaimed rubber, if available, is less 
desirable. 

Horder’s Inc., Chicago distributor of 
office supplies, offers suggestions for 
conserving some of the rubber office 
supplies now in use and for stretching 
(literally and figuratively) the insignifi- 
cant stocks in the trade. E. Y. Horder. 
President, says: “These suggestions for 
rubber conservation are as important to 
business and the war economy as were 
our earlier suggestions for the conserva- 
tion of business paper. Follow these 
suggestions so your office will run more 














GRINDING WHEEL 


MACKLIN COMPANY 


Manufacturers of GRINDING WHEELS — JACKSON, MICHIGAN, U.S. A. 


Distributors in all principal cities 
Offices Chicago - New York - Detroit - Pittsburgh - Cleveland - Cincinnati - Milwaukee - Philadelphia 
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Special Offer to 


TECHNICAL CHEM 
MEN: 


a. 


HAND 


Use any or all 
5 of these great 
new handbooks 


10 DAYS FREE 


1. STANDARD HANDBOOK FOR ELECTRICAL ENGINEERS 


New Seventh Edition. The great standard reference work of all in the electrical engineering pro- 
fession or whose work in industry or engineering touches this field. Presents a handy-reference 
compilation of practical, usable data from all fields of electrical engineering practice, plus the 
most frequently required fundamental theory, units, and systems of measurement, made depend- 
able by the work of more than 100 authorities. Whole sections have been added; others rewritten 
or fully revised; new format incorporating larger page size, large type. larger diagrams; im- 
proved from cover to cover to continue the Standard as the one indispensable reference tool of 
the electrical engineering profession. Prepared by a staff of specialists. Archer E. Knowlton, 
Editor-in-Chief, Associate Editor for Engineering, Electrical World. 2303 pp., 6x9, 1700 illustrations, 
600 tables, thumb-indexed, $8.00. 


2. MECHANICAL ENGINEERS’ HANDBOOK 


New Fourth Edition. An all-round, up-to-the-minute tool for engineers. Gives you the thousands of 
facts in all branches of mechanical engineering that you need in your work, expertly treated and 
arranged for quick use. Covers every branch of the field, from aeronautics to mechanical refrig- 
eration, from power generation to welding—with a profusion of concise descriptions of newest 
developments and trends, advances in practice, in theory, in systematization of machine elements, 
formulas, methods. tables, diagrams, fundamentals—all the most frequently needed standard 
data and practice. Here is the sort of material you might accumulate in years of experience and 
many hours of reading professional books and articles—yours, ready for use, in one convenient 
volume. Edited by Lionel S. Marks, Gordon McKay Professor of Mechanical Engineering, Emeritus, 
Harvard Univ. 2276 pp., 1700 illustrations, 800 tables, thumb-indexed, $7.00. 


3. CHEMICAL ENGINEERS’ HANDBOOK 


New Second Edition. A complete chemical engineering library in one volume—now thoroughly 
revised to meet current and pressing needs. Brings you the data needed in routine problems of 
design and practice and in investigation of special problems or branches of work. Concise descrip- 
tions and working fundamentals of processes and equipment are supplemented by a profusion of 
comprehensive formulas and equations, charts, tables. data, schematic diagrams, etc.—every- 
thing carefully selected for its practical application, arranged for quick reference to the essen- 
tials required by men in practical contact with chemical engineering problems of all types. 
Prepared by a staff of specialists. John H. Perry. Editor; E. I. du Pont de Nemours & Co. 3029 pp., 
1300 illustrations, 1000 tables, $10.00. 


4.MATERIALS HANDBOOK 





CHECK 


New Fourth Edition. An encyclopedia for pur- the books 
chasing agents, engineers, executives, and ou want 
foremen. Presents the most important facts re- y 

lating to a number of materials to enable on this 


you to make quick comparison, avoid check- 
ing many sources and remote possibilities, 
and quickly get a working knowledge of the 
best materials suited to a specific purpose. 
Covers 5000 materials—metals, alloys, or- 
ganic materials, industrial chemicals. paints 
and finishing materials, molding materials, 
minerals, woods, and many others—with in- 


coupon... 


paid. 








Standard Handbook for 
neers, $8.00 


Electrical Engi- 


Colvin—Aircraft Handbook, $5.00 


formation on chief characteristics, compara- 

tive data, sources, substitutes, adulterants, Name 
and uses. A short-cut to accurate, essential 

facts needed in the selection and specification Address 


of materials. By George S. Brady, formerly 
Managing Editor, Product Engineering. 59] 
pp., 6x9, $5.00. 


City and State 


SSSeeeeeeeeeeeeeaeeeeeear 










STAN’ 
HAND 
FOr 
ELEC’ 
ENGI 


® aircraft maintenance work 


© chemical engineering 
© electrical engineering 
© mechanical engineering 


© materials selection 





Position 


Company 


5. AIRCRAFT HANDBOOK 


New Fifth Edition. A comprehensive and 
authoritative manual for all concerned with 
aircraft maintenance, and others who need a 
detailed working knowledge of airplane en- 
gines and accessories. In a fully-illustrated, 
easy-to-understand treatment, its 20 sections 
present a wealth of practical information on 
everything from construction details of all 
types of engines to suggestions on the care of 
pontoons, from instructions for the complete 
assembly of engines to methods of splicing 
wires. Concentrates on the maintenance of 
engines and their ies, adjustabl 
propellers, and the most’ used airplane instru- 
ments. Includes data on landing gears, floats, 
and care of planes at terminals. Gives every- 
thing necessary to the intelligent performance 
of inspection, servicing, and repair work. By 
Fred H. Colvin, Editor Emeritus, American 
Machinist, 784 pp., 51/2x8, 621 illustrations, 
112 tables, $5.00. 





McGRAW-HILL EXAMINATION COUPON 


McGraw-Hill Book Co., Inc., 330 W. 42nd Street, New York 


Send me the books checked below for 10 days’ examination on approval. In 
10 days | will pay for the books, plus few cents postage, or return them post- 
(We pay postage if you remit with order.) 


Perry—Chemical 
$10.00 


Marks—Mechanical Engineers’ Handbook, 
$7.00 


Brady—Materials Handbook, $5.00 


Engineers’ Handbook, 


FMS-6-42 
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smoothly and economically and help 
conserve rubber for war production. 

1. Reduce mistakes and the necessity 
for erasures. 

2. Let Typists “X” out typographical 
errors. 

3. Tie eraser to desk with string to 
prevent loss. 

4. Wash dirty erasers and other rub- 
ber goods with ammonia or mild soap 
and water to clean and prolong life. 

5. Use backing sheets to cover worn 
typewriter platens. 

6. Buy more pencils without rubber 
tips. 

7. Save pencil stubs having any usa- 
ble eraser. 

8. Use adhesives other than rubber 
cement. 


Riechman-Crosby Adds 
Two New Salesmen 


Riechman-Crosby Co.. Memphis. 
Tenn., have added two new salesmen. 
They are John R. Fox. formerly with 
the Page Engineering Co.. and the 
Show] Mfg. Co., Chicago. and N. L.. 
Rhodes. formerly with Brown-Roberts 
Supply Co., Alexandria. La.. and the 
Central Supply Co., Little Rock, Ark. 

Walter Zepf. city salesman. has 
joined the U.S. Quartermaster Corps 
in Mobile, Ala.. and is succeeded by 
Louis Busler, city desk man. Joe 
Hardesty has been moved to the city 
desk. 

Bill Whitman, Jr.. who has been with 
his father in Guatamala. Central Ame 
ica, has joined the staff of the Memphis 
firm, as stock record clerk. 





No Cleveland plant need shut down or 
stop production for the lack of power 
transmission equipment as long as G. E. 
Amolsch and his boys are on the job at 
Strong, Carlisle & Hammond. His depart- 
ment will design and engineer the layout 
of transmission equipment in an entire 
plant or modernize a single machine. Have 
a record of 300 conversions to their credit 
so far. 








WE CAN HANDLE WAR 
PRODUCTION ORDERS 


MORGAN stm 
VISES 
RIGHT AWAY! 


@ Send us those orders—we’ll fill ‘em—promptly! MORGAN has long 
been known for “service on orders” and we are doing everything 
possible to maintain that reputation. Today, more than at any previous 
time, there is a necessity for closer cooperation between the distributor 
and his manufacturer source of supply. Our facilities are adequate to 
ship vises that represent the utmost in material and workmanship, in 
types to fill any need. MORGAN Vises maintain original accuracy 
and precision after years of constant use and all parts are interchange- 
able. We offer a selective sales franchise to distributors—let us give 
you facts. 








The complete line of MORGAN VISES 


© Machinists Bench ® Woodworking 
@ Combination Pipe © Quick Action 
@ Coachmakers @ Lightning Grip 


© Solid Nut Continuous Screw 


MORGAN VISE CO, sve serreesow st. CHICAGO, ILL. 
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IRON ' 
HORSE 
CANS @ 





More and more of your 
customers are going to have 
“IRON HORSE” on the tips 
of their tongues when they 
call you. Here's a name that 
stands for the best in cans, 
pails and special industrial 
items. Into each and every 
one is built the extra 
strength that the plant pro- 
ducing war goods on an all 
out basis needs. Prompt de 
livery from existing stocks 
on priority orders. Write or 
wire today 




























FIRE PAILS 
BOMB SHOVELS 
ROLLER CANS 





ROCHESTER CAN COMPANY 


90 GREENLEAF ST., ROCHESTER, N.Y. 








) 


{he i | 
| 
iy 
U 






bh 


=e Wells SANS 


WE'LL RUSH YOU A WELLS , 
TO HELP SPEED YOUR PRODUCTION / 


“Rush Delivery.” Quickly installed in your 
. Stepping up your 






—_ 


We can send a fast, accurate Wells Sow .. . 
plant, it will soon be at work increasing your production capacity . . 
metai cutting time! 

The Wells Metal Cutting Band Saw, an all-around tool for production, tool room or 
maintenance work gets results — quickly! These precision-built units handle almost all metals 
in a variety of shapes 

Rugged Wells Saws meet ail government specifications. A large stock of blades always 
available. Wire, write or phone direct or to your mill supply dealer. 


WELLS MANUFACTURING CORP., THREE RIVERS, MICH. 


METAL CUTTING 
BAND SAWS 
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Cooperating 
100% 
for VICTORY 


The entire staff of 


MILL 
SUPPLIES 


has subscribed to 
the purchase 
of 


UNITED STATES 
WAR BONDS 




















Test Your Facts on 
This “Steel Quiz” 


A good score is six correct out of 
ten. The answers appear on page 185. 

1. Stillbottom quality plates are used 
in: (a) gasoline refining; (b) home 
water heaters; (c) ship hulls. 

2. As compared with a speed of six 
revolutions per minute in the first stand 
of rolls of a steel rod rolling mill, the 
“r.p.m.” of the rolls of the last stand is: 
(a) 60; (b) 660; (c) 1500. 

3. A metalloid is: (a) a_ plastic 
which resembles steel on the surface; 
(b) @ chemical constituent of steel; 
(c) a small meteorite. 

4. As compared with an output in 
the United States of nearly 83,000,000 
net tons of steel in 1941, production in 
1810 was: (a) I per cent as much; 
(b) one-hundredth of 1 per cent as 
much; (c) one-thousandth of 1 per cent 
as much, 

5. The number of continuous strip 
steel mills operated by all of the Axis 
powers, as compared with twenty-eight 
such mills in the United States, is be- 
lieved to be: (a) 2; (b) 14: (ce) 20. 

6. Expenditures for new steel plants 
and equipment in the United States in 
1941 and 1942 will exceed the 1939- 
1940 total by: (a) $200,000,000 (b) 
$500,000,000 (c) $800,000,000. 

7. Spheroidizing is the term applied 
by steel men to: (a) the rolling of steel 
into ball bearings; (b) a type of an- 
nealing which produces a globular con- 
dition of the carbide in steel; (c) pud- 
dling of hot wrought iron into a round 
hall. 

8. Firewalls used to check possible 
flames in airplanes are made of: 
(a) stainless steel; (b) steel wool; 
(c) asbestos and steel 

9. As compared with average earn- 
ings of 83 cents an hour of American 
steel workers in 1938. the hourly earn- 
ings of Japanese steel workers were: 
(a) about one-fiftieth as large; (b) one- 
ninth as large; (c) one-fourth as large. 

10. Leptothrix is the name for: (a) a 
flying shear used to trim steel sheets; 
(b) a form of intergranular corrosion 
in alloy steels; (c) so-called iron bac- 


terium. 


Hajoca Tells 29 Ways 
To Save Gas and Tires 


“You can’t buy a new car or tires, 
1x perhaps necessary replacement parts 
for your vehicle. No one can say when 
you can. So it’s up to you. The care 
and good sense you now apply will de- 
termine whether you will have automo- 
bile transportation for essential use 
through the emergency or “eat up your 
cake’ quickly and find yourself on shoe 
leather for the duration.” warns a bulle- 

































































Sales opportunities 
in “multiplied muscles 


Wee manual lifting delays production, an 


electric ‘Budgit’ Hoist increases the output 


99 


of the worker. All his muscular strength and men- 
tal energy are then devoted to the job—not to 
wasteful lifting. Here is your basic selling idea for 
‘Budgit’ Hoists in these days of all-out war pro- 
duction. Point out that ‘Budgits’ enable older men, 
and even women, to take their places in the produc- 


tion line. Emphasize the ‘‘no installation costs.’’ 


| 
Use the sales literature that we 
prepare for you. If you need 
more descriptive bulletins No. 


348 write to us. They will help 
you to sell—now. 


‘-BUDGIT 
Hoists 


MANNING, MAXWELL & MOORE, 


MUSKEGON, MICHIGAN 


Builders of ‘Shaw-Box' Cranes, ‘Budgit' and ‘Load-Lifter' Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 





~ 
MAXWELL 


M 


TRADE MARK 


MANNING 
INIIYOOW 3 


INC. 
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THE 
WINTER 
WAY 


For Victory; and for that 
future day when the 
metal - working industry 
will rehabilitate a war- 
torn world—Winter Taps 
will do their part: and do 
it well. 





QUALITY IAPS 


We are counting on Dis- 
tributors with vision to 
their 


their future 


recognize present 


worth and 


sales possibilities. 


Follow the 
Rules from 
Washington 


for better results 


THE WINTER BROTHERS CO. 


Main Factory: WRENTHAM, MASS. 
Branch Factory: DETROIT, MICH. 


A Division of the NATIONAL TWIST 
DRILL & TOOL CO., Detroit, Mich. 
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tin issued to all employes of Hajoca 
Corp. Here are its tips for prolonging 
car and tire life: 

1. Driving from home to office may 
well eat up one thousand or more miles 
a year. 

2. Use trains, busses, etc., wherever 
possible. 

3. Attend only the most necessary 
out-of-town meetings. 

4. Schedule your trips mere carefully 
for mileage economy. 

5. Plan “double-up” trips with others 
wherever possible. 

6. Let the telephone substitute for 
special trips wherever feasible. 

7. Eliminate pleasure driving till it 
hurts. 

8. Let everybody have the right-of- 
way. 

9. Cut your top speed to 40—you will 
add 20 per cent to tire and car life and 
get there almost as quickly. 

10. No quick starts and stops—be 
leisurely and safe. 

ll. Keep tires from scraping curbs. 

12. Watch your anti-freeze closely. 

13. Test battery weekly——-hatteries 
may be rationed shortly. 

14. Chains badly shorten tire life— 
keep car in garage instead to save car, 
tires, and maybe yourself. Keep off icy 
and snowy roads. 

15. Take a record of make, size and 
number of each of your tires for pos- 
sible identification if stolen. 

16. Double-lock your spare under 
deck with a chain and heavy lock. 

17. Watch for car strippers—they 
will surely multiply—do not ever park 
on lonely streets or lots. 

18. Lock your garage doors care- 
fully. 

19. After having parked in garage or 
lot, don’t take a chance. Look under 
deck to see if spare is still there. 

20. Over-inflate your tires 5 Ibs. 
above maker’s recommendations and 
check weekly or oftener. You'll get a 
harder ride but longer tire life. 

21. Make a habit of walking around 
the car at each stop to check for soft 
tires. 

22. Stop at first suggestion of tire 
softness—two revolutions on a flat will 
ruin the carcass. 

23. Examine tire frequently for bits 
of glass, tacks, etc. 

24. Buy, if you can, a few good re- 
treaded tires. Wrap thoroughly and 
store in dry, dark, cool place. 

25. Give added attention to keeping 
mechanical operations perfect—greas- 
ing; changing oil; correcting anything 
out of whack. 

26. Keep car finish clean and waxed. 

27. Lock ignition and doors always. 
Insist on doing so in garages and lots. 

28. Have engine, lights, toe-in, wheel 
balance, etc., frequently checked. 

29. Rotate your tires every 4.000 
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SAME DAY SERVICE on ROPER PUMPS 
~ SIZES 1 TO 150 GALS. PER MINUTE! 


wttes & 


of * & & & 





ERE’'S YOUR CHANCE to get 

pumps while you need them— 
NOW! Anticipating the increased 
demand for rotary pumps our pro- 
duction was increased several hun- 
dred percent. As a result we have 
been able to build for immediate 
shipment a nice stock of standard 
models. 


WHAT SIZES DO YOU NEED? 


We stock |, 3, 5, 10, 15, 20, 35, 50, 
75, 100 and 150 gallons per minute 
sizes for all general purposes requir- 
ing pressures less than 300 lbs; 10, 
15, 20, 35, 50 and 75 gallons per 


“ DEPENDABLE - 





minute sizes for jobs requiring pres- 
sures up to 1000 lbs. Whatever the 
duty there is a Roper to do the job 
—and all of them are "hydraulically 
balanced" to insure longer life, 
quieter operation, higher efficiency 
and more dependable performance. 


AND REMEMBER 


Roper Rotaries are being used by the thousands in 
defense plants all over the country. Mainly, we 
believe, because _ installa- 
tion time is cut in half, 
only 48% as much floor 
space is required and 
power consumption is re- 
duced up to 20%. Com- 
plete catalog data will be 
sent upon request. Geo. D. 
Roper Corporation, Rock- 
ford, Illinois. 


SINCE 1857 












MODELS 
AVAILABLE 






for FOOT MOUNTING ¢ 


for FLANGE MTG. 





for HUB MOUNTING 


These "Pump Heads 
Only’ are available 
for immediate  ship- 
ment. Outfits complete 
with bedplate and 
power unit can be fur- 
nished promptly. Send 
us your specifications 
—write for catalog 
942. 
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HOW MANY OF 
YOUR CUSTOMERS 
ARE AFFECTED 
BY THIS BAN? 


Here is a list of 76 metal products 
recently banned by the W.P.B. 
Think of the about-face thousands 
of manufacturers must make in 
converting their plants to war 


goods manufacture! 


@ This edict forecasts a mass search for the technical details of making 
Much of this information is now available, thanks to the 
great strides automotive plants are making in conversion. 

Practical details of automotive conversion are featured in the June 11th 
“MOTOR CARS TO MUNITIONS” number of American Machinist. 


armament. 































NEW YORK HERALD TRIBUNE, 








B., Cites Halt 
dio Output as 
Mobilization 


rted tonight a 


y the Radio Cor 


a Manufacturing 
lant in Camden, 
ware from here. 
grave question 


g the dinne 
n Hotel. 


7.—The 
moving rapidly to- 
obilization, which 
an and woman a 
his total war, Wil- 
ector of the Raw 
of the War Pro- 


the completion 
the last civilian 


g fast enough, 
there on time. 
ng way to go,” 
an a thousand 
d Army and 


that it may 








Products Banned by W. P. B. 








From the Herald Tribune Bureau 

WASHINGTON, April 7.—Follow- 
ing is a list of products whose 
manufacture has been ordered pro- 
hibited this year by the War Produc- 
tion Board, and the dates of the 
prohibition. Also listed are products 
in which critical materials may not 
be used after the indicated dates; 
in parentheses after products in the 
latter group are the materials which 
may not be used in their manufac- 
ture. 
Amusement machines......April 30 
Ash trays and smoking 

i ee May 31 
Automobiles (various orders 
t and dates). 
Awning frames and supports 


EE Saviccidentvenavecte May 31 

-| Billboards, metal signs ...... June 30 
Burial vaults, morticians’ 
goods (metal, except gold 

OE GD gs vsanécvacisess June 30 
Caskets (metal, except gold 

eee June 30 
Chairs, except epee | use 

IED vcecodwnndctnae ooeeee-May 31 

Clothes racks (metal) ......May 31 


r|Clothes trees (metal) .......May 31 
Coat hangers, except wire 
hook for wood hanger 





Ornamental steel jackets on 
heaters, water, gas, etc.....June 1 
Outboard motors, except A- 


1-K or higher...... ovceee- Mar. 27 
Partitions (metal) .......... May 31 
Picture frames (metal).....: May 31 


Plant and flower supports 
(metal) 

Portable washing machines, 
April 15 and May 15 

Pressing irons, boudoir and 
EE cicutarewneden ....-May 31 
Radiator covers (metal)..... May 31 
Radio receivers. ......cccsee April 23 
Record makers and players. April 23 
Refrigerators April 30 

Road and street signs and 


i CD. yi cnwteoneres June 30 
Safes and vaults, except A-2 

OF BR iccixcccnsveuscioes May 31 
Shoe trees (metal)..... «....Jdune 30 
nt” June 30 


Smoking stands — eeepc 


IED vcctivccagencccen ..May 31 
Soap receptacles (metal) .. June 30 
Soft drink dispensers....... April 30 
Sun lamps, except for medi- 

cal profession only........May 31 
Swivel chairs (metal)....... May 31 
Table tops for household 

re May 31 


Toilet paper holders (metal) June 30 

Tooth brush holders (metal) June 30 

Toys—all types involving 
specified scarce materials. June 30 





er errret June 30) y, leaners—ho' 
fore United) curtain rods (metal) ....... lees 
“we are be-|Doors, except as required by Venetian blinds (metal).. “May 31 
d grim and underwriters’ code (metal).May 31) vegetable bins (metal)..... _June 30 
Door mats (metal) ..... «+...May 31 Vending machines.......... April 30 
to the of-|Elegtsic grills ............... May 31|/Waste baskets (metal)....... May 31 
itler thinks|Electric ironers.....Apr.15 & May 15) Weighing machines, coin op- 
“And that|Electric irons ........... Ua OU l—=eaes i] 30 
until it has|Electric roasters ............May 31) window display advertising, 
war lords|Electric toasters ........0. .-May 31] signs only (metal)........ June 30 
day comes|Electric waffle irons.........May 31|Windows (metal).......... March 28 
roduction |Electric massagers and vibra- Wire racks and baskets, ex- 
ings that] tors, except medical profes- cept industrial (metal)....May 31 
Ere Jeececees ay 31] Washing machines, household 
Flashlight cases (no iron and laundries ....... April 15 & May 15 
of the steel, except in essential Phonographs ............... April 23 
Batt. said US) eee ere May 31/ Metal cabinets. except enam- 
Tead many Flexible steel mats and rugs eled filing cabinets, visible 
d incompe- EE ic vnc wb waedelae oxen ay 31| record equipment cases and 
r war pro-|"Urniture. except for ship- DE ai nincbeeckiakennete May 31 
me of this board (metal) ............ May 31/Clothes hampers (metal). x4 31 
because mis-|@@™ing machines __....... Jan. 31)/Dry Shavers................. May 31 
oe made. but|Hand murrors (metal) ....... May 31) Electric dryers, hand and face May 31 
‘her hand. wilj| at racks (metal)........... May 31)\Electric broilers............. May 31 
tho want us to|Juke boxes .......- ++... sere Apr. 30|Electric Percolators.......... May 31 
Kitchen cabinets (home) . eee May 31 
te you is that| 0 ee May 31|Mixers, whippers and juicers. May 31 
is on the sur- (Lockers (metal) ............. May 31|Shoe racks (metal).......... June 30 
e exaggerated,’ »| Necktie racks (metal). .. June 30! Radiators. large tubing....... June 1 








Ic will serve as a technical handbook for men directly responsible for 
the change-over to manufacture of war materials, and save untold time in 


plants engaged in the 


“Battle of Production’. 


The advertising of the manufacturers you represent, in this and fol- 


lowing issues of American Machinist, will receive the close attention of 


the highest-priority buyers. 


AMERICAN 
MACHINIST 


A McGraw-Hill Publication 
330 W. 42nd St., New York 
* 

FORTNIGHTLY TECHNICAL 


AUTHORITY OF METAL-WORKING 
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miles—the scientific way. (Note per- 
centage of wear each tire takes:) 
Spare to left front (14%) 
Left rear to right front (19%) 
Left front to left rear (29%) 
Right front to right rear (38% ) 
Right rear to Spare 
In short, treat your car like a very 
delicate baby. It may well have to last. 
Long may she live! 


Here Are Answers to 
Steel Quiz, Page 181 


l. (a) Stillbottom quality plates, | 
made of special heat resisting steel, are 
used in gasoline refining. 

2. (c) Steel rods emerge at a speed 
of 3500 feet a minute from the last 
stand of rolls, which rotate at a speed | 
of 1500 revolutions per minute. 

3. (b) A metalloid is a chemical | 
constituent of steel, other than iron, 
such as manganese, phosphorous or 
carbon. 

4. (c) Production of steel in 1810 
totaled only 917 tons, or one-thousandth 
of 1 per cent as much as last year’s 
output. 


5. (a) Germany and Japan each have 
one continuous strip mill. The United 
Nations have a total of 31, including 
28 in the United States, two in Great 
Britain and one in Russia. 


6. (c) Investments in new steel plants | 


and equipment in 1941 and 1942 will 
total nearly $1,100.000,000. or $800.- 
000,000 more than in 1939 and 1940. 

7. (b) Spheroidizing is a type of 
annealing or very slow cooling of steel 
which produces a globular condition of 
the carbide, thus obtaining maximum 
softness in the steel. 

8. (a) Stainless steel firewalls which 
can resist high temperatures are used 
in airplanes to check the spread of 
possible flames from an engine. 

9. (b) In 1938, the latest year for 
which comparable figures are obtaina- 
ble, Japanese steel workers received an 
average of 914 cents an hour, or about 
one-ninth of American steel workers’ 
average hourly earnings for that year. 


10. (c) The bacterium that helped | 
to create large iron ore deposits, in | 


parts of the United States is known as 
leptothrix. 


"VY" Honor Roll 


To honor employees who have en- 
tered the service of their country, an 
Honor Roll is posted in a novel and 
attractive manner on a Victory “V” in 
the assembly room of the Gardner-Den- 
ver plant in Denver. Colo. As addi- 
tional employees enter the service, their 
names are entered on cards that are | 
then slipped into place on the “V.” 
The flag and the “V” are floodlighted. 








Simple as AR.C. 


To 


BUILD PROFITS 


WITH 


NAYLOR PIPE 


Here's why it will pay you to recommend 
Naylor Lockseam Spiralweld Pipe to 
your customers: 


1. Because of its exclusive construction 
it is the one light-weight pipe built to 
save steel and do the jobs normally 

















requiring heavier-wall pipe. 


aT 2. Naylor gives you a performance slory 
in greater strength, ieak-tightness, 
safety and economy found in no 
other light-weight pipe. 


OR ATERIP 3. Its wide-spread use in many lucrative 
markets makes Naylor an established 
money-maker and the preferred light- 
weight pipe today when steel savings 
are vital. 








Sizes from 4” to 30” in diameter. 





Thickness from 14 to 8 gauge. All 
types of fittings, connections and 
fabrication to meet your customers’ 
individual requirements 
































Write for Naylor Catalog toduy. 


NAYLOR PIPE COMPANY 





1253 EAST 92nd STREET CHICAGO, ILLINOIS 
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CASH 
the Extra 
DART 


Dividends 








..while selling New Darts 
tell Customers to 
use their Old ones, too 


In line with Metal Conservation, we are con- 
tinuing our policy of recommending to manu- 
facturers that they put their “retired” Dart 


Unions back to work. And we now suggest 
again that when you are out selling new 
Darts, you also recommend that your cus- 
tomers and prospects make a search of their 
plants for their old Darts. 

We know and you know why Darts pay extra 
dividends in performance and service life. 
Their matched bronze seats, ground to “true- 
ball" surfaces make it possible for Darts to 
be used again and again, with ‘‘first-time 
tightness". The fact that Dart bodies and 


nuts are made of air refined malleable iron 
explains why Darts can take rough handling, 
resist corrosion and pipe strains—reach such 
a ripe old age. 

If you are nof a member of the Dart Dis- 
tributing Family, it will pay you well to write 
for the Dart Jobber Policy today. 
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Rear Admiral Cluverius, USN, congratu- 
lates Welter Harnischfeger, president of 
Harnischfeger Corp., during presentation 
of the Navy “E” on May 6, with all em- 
ployees participating. Other Harnischfeger 
men above: A. W. Coppin, secretary; H. O. 
Menck, works manager, and F. Salditt, 
vice president. 


Allies Planning to Use 
“Flying Tank Busters” 


Aircraft which can be counted upon 
to play a decisive part in shattering 
Germany’s tank might are rolling out 
of Allied factories in ever-increasing 
numbers, according to J. I. Waddington, 


M.A. A.F.R.Ae. S., 


writing in the cur- 


rent issue of Aviation magazine, The 
Axis, it is pointed out. is now pinning 


all of its hopes for a victory in Europe 
this year on its mighty tank forces. But 
with the huge American production 
added to the all-out British effort. allied 


airpower is being set to not only gain 


mastery of the air but to smash the 
tank from the field. 

The Air Arm has three weapons 
against the tank; the dive bomber 


favored by the Germans, but shown to 
be vulnerable to aircraft and 
anti-aircraft defense; the armor-pierc- 


strong 


ing shell of the cannon fighter; and the 
attack bomber. The R.A.F. is develop- 
ing and using both the cannon fighter 
and the attack fighter against German 
tank formations in Libya. 

The Aviation article points out that 
the tank is highly mobile and to oppose 
and destroy it, even greater mobility 
must be combined with fire power. The 
obvious way to get these is by using the 
airplane. The present cannon equip- 
ment of the British Hurricane is 20 mm. 
calibre which is not heavy enough to 
pierce the main armor of any but light 
tanks, but they are quite adequate for 
flank attacks designed to shatter the 
suspension systems and tracks which 
will immobilize the tanks for later 
attention by artillery or bombers, 

The American Airocobra mounts the 
37 mm. cannon firing a 1% Ib. shell 
capable of penetrating 11% in. of armor 
plate at an angle not less than 22 deg. 
These aircraft are known as “tank- 
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Here's a 


GOOD 
SELLING 


ITEM 


Locking 
Ring 








cutout section 
shows Locking 
Ring in Place 





Reg. U. S. Pat. Off 


SELF-LOCKING NUT 











During these war days there 
are countless new uses, as 
well as the many old ones, 
for a self-locking nut that 
can be applied easily .. . 
that will hold without fail . . . 
yet can be removed without 
fuss or bother if necessary. 


The "Unshako" is an answer 
to this need that many indus- 
trial distributors have found 
profitable to recommend and 
sell. It will pay you, too, to 
investigate. Write us today 
for full details. 


STANDARD 
PRESSED STEEL CO. 


Box 519, JENKINTOWN, PENNA. 














busters’ and they and their British 
counterparts are rolling out of the fac- 
tories in ever-increasing quantities. 

In its capacity as long range artillery, 
the Air Arm has been used in different 
forms and for varying technical pur- 
poses by both the Allies and the Axis, 
the article states. Germany regarded 
the airplane primarily as highly mobile 
support for her Army, particularly for 
the armored divisions, and so produced 
in great quantities the Junkers 87 dive 
bomber and the Me. 109 fighter—the 
latter to defend the bomber from attack 
by hostile fighters. Cooperation between 
the Luftwaffe and the Army was well 
organized and when the tanks were un- 
able to overcome an obstacle, the dive 
bombers were called up to blast away 
the opposing position. 

These tactics served the Nazis well in 
the European battles of 1939 and 1940, 
when fighter opposition was insignifi- 
cant. The success of the dive bomber, 
however, was not repeated, much to the 
Nazis surprise, when the same tech- 
nique was applied to the attack on 
Britain. Then, a small but highly eff- 
cient Fighter Force shot the Junkers 
87's out of the sky. This Junkers was 
then exposed as being limited in its 
effectiveness and the most vulnerable of 
any type of bomber, except when local 
mastery of the air had previously been 
established by the fighter squadrons. 





Steel Warehouses 
Get an A-l-k 


(Continued from page 


‘ 


5) 





Ralph J. Stayman of the Distress 
Stocks Unit, pointed out that such 
material is really excess inventories 
left on hand when an industry has 
heen subjected to a limitation order, 
its activity controlled. or has gone out 
of business entirely. A typical ex- 
ample of how such stock becomes 
available, he explained, was the cur- 
tailment of automobile production 
which made available a large quantity 
of sheets and bars. 

Such stocks, Mr. Stayman stated, 


are conserved by the WPB and put 


into use where they will contribute 


the most toward war production. “The 
door is wide open,” he concluded, 
“for the steel warehouse to get these 
stocks by extending higher ratings 
or by the application of the new A-1-k 
rating granted the industry.” 

The second half of the Town Hall 
Veeting was devoted to a discussion 
of price schedules as issued by the 


























LINE IS 


ON THE OFFENSE 


America’s offense is rolling on 
the production lines of industry. 


Like the olden day Spartans, 
who licked everything in sight, 
Spartan Hack Saws and Band 
Saws are today advancing, 
cutting more metal and satis- 
fying production everywhere. 


We are doing our best to meet 
the demand and know we will 
have the full co-operation of 
our Distributors. Remember 
after we all finish winning this 
war, today’s satisfied users will 


be your customers tomorrow. 


SPARTAN 





SPARTAN SAW WORKS, Inc., Springfield, Mass. 


HACK and BAND SAWS 
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GOOD ROOFINGS AVAILABLE 


(GZ 


“ ; J 





Be prepared to serve the industries in your territory with 


Dependable 





ROLL ROOFINGS 


made under the patented ASQU process. Write for booklet 
“More Roof Value For Your Money". Address nearest Carey 


Branch or Dept. 55. 


THE PHILIP CAREY MFG. COMPANY -« Lockland, Cincinnati, Ohio | 


Oependable Products Since 1873 


IM CANADA THE PHILIP CAREY COMPANY LTD Office and Factory LEMMOKVILLE PO 








Lhis Kind of a Job... 
Calls kor A Parker Vise 





When tolerances are in thousandths you'll find 
the best men and the best tools on the job. For 
holding the work, it’s a Parker Vise. In fact, it 
has been for about 110 years. 

The ruggedness and accurate holding power of 
Parker Vises that put them on jobs like this are 
powerful reasons why they deliver better serv- 
ice on any job. The Charles Parker Co., Meri- 
den, Conn. 


Let’s keep the distributor im the picture! 


PARKER VISES 












PARKER 
SALES POLICY 


100% sales through 
Distributors 


100% protection to 
Distributors  stock- 
ing Parker Vises 


Best possible deliv- 
eries without sacri- 
fice of Parker qual- 
ity. 
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OPA under the new schedule M-49. 
Among those from Washington who 
appeared before the group were: 
Clair Wilcox, Iron and Steel Di- 
vision; P. M. Malin and E. L. Wyman, 
both of the Warehouse and Jobber 
Unit. 





Help Your Customers 
Save Rubber 


(Continued from page 78) 





If a belt is wet when shut down in 
low temperatures, before starting again 
see that it is not frozen to pulleys or 
the rubber may be pulled away from 
the fabric structure of the belt or the 
lagging pulled off lagged pulleys. 

Use trippers with pulleys as large as 
possible, and don’t let the belt rub the 
tripper frame. 

Don’t use a scraper to clean the belt 
at the discharge; if the belt needs clean- 
ing use a revolving cleaner and see that 
it makes proper contact with the belt. 

Always unload conveyor before stop- 
ping, so that it will start easily. If con- 
veyor is stopped loaded in an emer- 
gency, get it going again as soon as 
possible. 

When a conveyor must operate con- 
tinuously under wet or moist conditions, 
use a belt treated to resist mildew. 


Compressed-Air Hose 


SELECT HOSE DESIGNED for a pressure 
not less than that under which it must 
operate. 

Keep oil out of air lines by main- 
taining the compressor in good operat- 
ing condition, properly lubricating the 
compressor, using aftercoolers, using re- 
ceivers of ample size, and keeping them 
drained, and using oil and water sep- 
arators on the air lines whenever there 
is a trace of oil. 

Use synthetic-rubber hose when im- 
possible to avoid oil in the air. 

Don’t prolong exposure of outside of 
hose to sunlight, heat, acid fumes or 
oil if it can be avoided. 

Don’t strain hose by pulling it; it was 
not made for a tow line. 

Where hose must stand abrasive con- 
ditions, use a wire-wrapped design. 

Prevent — kinking, 
dragging across grav- 
el, broken stone, or 
around sharp corners 
of equipment. 

Don’t let trucks or 
other heavy objects 
pass over hose and 
crush it. 


Where possible, j,,°® 





revent kink- 














* SELL* 


CONCO HOISTS 





These 3 Big Features 
Are 3 Big Sales Points 


The Conco Torpedo 
Electric Hoist has 
many specific, ob- 
vious selling points. 
And you need not 


hesitate to recom- 
mend it. This hoist 
will always bear 





out your good judg- 
ment. The market 
for this hoist — in 
250 lb., 500 Ib. or 
1,000 lb. capacities 
—is unlimited to- 
day. It carries the name of one of the 
leading manufacturers of hand pow- 
ered and electric cranes, hoists and 
trolleys for over 20 years. Write for 
complete details. 





1. Double Drum Construction 


Feat 





Double cast iron drums—30 times cable 
diameter—have right and left hand ma- 
chined grooves; provide for easy bal- 


ancing of load during raising or lowering. 


2. Push Button Control 





For safety, speed and handling ease, push 
button controls marked clearly “up’’ and 
“down” are provided. No dangling cords 
or ropes; one hand operation. 


3. Simple Heavy Construction 


Minimum of working parts. Only two 
gear reductions—one worm and one spur. 
Worm is of high quality steel forging— 
hardened and ground; worm gear is of 
high grade chilled phosphor bronze; spur 
gear machined from forged steel blanks 
wi‘h full depth teeth. Timken radial thrust 
bearings and ball bearings used through- 
out. 














avoid pulsating pressures in a hose. 

Store hose in a cool, dry, well-ven- 
tilated place and properly support the 
hose coils. 

Don’t hang hose on radiator or boiler. 

(Arrange valves and other pipe fittings 
so that hose will connect to them from 
below and hang down. When top con- 
nections are made a sharp bend is put 
into the hose where it hangs down, seri- 
ously shortening its life 


Water Hose 


MANY OF THE SUGGESTIONS for air hose 
apply to water hose. 
Don’t use hose for pressures higher 
than that for which it was designed. 
When you want to stop the flow. don’t 
kink the hose—close the nozzle or the 
shutoff valve on the end of the hose. 
Don’t let 
main under pressure 
when not in use. 
Avoid sharp bend- 
ing and flexing of the 4 
hose as much as pos- 
sible. r 
Don’t pull kinks in i" 
empty hose when get- | 


hose re- 








! 
I 
[ 















































ting it into position. 
Drain water from hose when not in 


| use to prevent water penetrating rein- 


forcing cotton fabric. Store on a reel 
Don’t use hose of greater length than 
necessary for the service, as a long hose 


wears out as quickly or faster than a 


| short one. 


Steam Hose 


Don’t USE HOSE on higher pressures 
and temperatures than those for which 
it was designed. 

Where hose must be subjected to ex- 
cessive temperatures, use designs with 
a woven asbestos cover. 

Use wire-wound hose for high pres 
sure as a safeguard against expansion 
and excessive bending. 

Drain hot water from hose after using. 

When hose is used for steam service 
leave free end open when shutoff valve 
is closed or steam will condense, create 
a vacuum and cause the hose to collapse. 

For washup service around oil re- 
fineries, packing plants, creameries, and 
for similar services. use hose designed 
for this work. 

Wash outside cover of washup hose 
daily if used in greasy conditions, or 
get synthetic-rubber hose. 


Fire Hose 


UNPACK NEW HOSE as soon as received 


| and loosen coils to relieve strain on in- 


ner tube. 
Change position of hose periodically 
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SAGINAW, MICHIGAN ° 





TAPES - 





QUALITY IN 


[UF. KIN 


TAPE-RULES 





Like every product bearing 
the name Lufkin, our tape- 
rules are designed and built 
to be the BEST in their re- 
spective price fields. That's 
good busines for us because 
it means good business for 
you, our customers and deal- 
ers! It's what a man thinks 
of a product AFTER he buys 
it that forms his opinion of 
the dealer who sold it and 
the manufacturer who made 
it. You can be sure we will 
never jeopardize the respect 
for Lufkin products that has 
grown among your custom- 
ers only after years and 
years of acquaintance with 
dependable Lufkin quality. 


OFK/N 


RULES . PRECISION 
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New York City 
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GRINDING THE WAY TO VICTORY 

















Made in all types of 
abrasives, grains and 
grades, mounted on 
shanks of different diameters 
and lengths, there is a Chicago 
Mounted Wheel to lick every 
grinding job from the most in- 
tricate cartridge dies to 
snagging hard - to - reach parts 


on tanks. For high - speed 
POLISHING, the sensational 
new Chicago Soft Rubber 


Mounted Wheels save hours of 
tedious hand work. 


Illustrated are a few of the 
styles mounted on |/," diam- 
eter shanks, for use with port- 
able and precision equipment. 
These are one-half actual size. 
Hundreds of other shapes are 
available on 3/32", 1/8" and 
3/16" diameter mandrels. 


Write tor Catalog and 
Distributor Sales Plan 


CHICAGO WHEEL & MFG. 

















wa! 




















*No. A-1t 
bd : 
“| i 
| i. . & z| 
nE , (4 +t , 
*No. A-14 No. A-15 No. A-24 *No. A-22 
*This shape also available in Soft Rubber Polishing Bond 


CO. Makers of Quality Products for 40 Years 


1101 W. Monroe St., Dept. MB, Chicago, Ill. 


PRACTICAL SUBSTITUTES 
FOR Yi Base BABBITTS 











MAGNOLIA METAL CO. e 
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Magnolia has developed two new lead- 
base bearing metals which effectively 
“pinch hit’ for tin-base babbitts. 

ese, together with Magnolia Anti- 
friction Metal, fill practically all 
bearing metal requirements. 


@ MAGNOLIA Anti-triction METAL 
for steady, high speeds and uniform 
loads. 


@ PYRAMID Bearing METAL 


withstands extremely heavy, sustained 
pressures. 


@ DEFENDER Bearing METAL 


stands up under shock loads without 
cracking. 


New Bulletin giving full details, 
specifications on all Magnolia Metals 
sent free on request. 


ELIZABETH, N. J. 


MAGNOLIA BEARING METALS 
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when it is stored on racks, to prevent 
continuous strains at the same points 
in the inner tube, 

Dry hose after it has been used, to 
prevent mildew. 

Where mildew is likely to occur, use 
a mildew-proof hose. 

Protect the hose jacket from acid, 
gasoline or other fumes. 

If jacket comes in contact with acid, 
wash with a 5% solution of washing 
soda and then finish with a thorough 
washing in plain water. 

Make sure that standpipe valve does 
not leak into hose and cause dampness 
and mildew in warm weather and freez- 
ing in winter, 

Clean hose thoroughly on outside if 
exposed to oil when in use. 


Hose Couplings 


UsE PROPERLY DESIGNED and approved 
couplings and other attachments suit- 
able for the pressure they must stand, 
and make sure they are securely con- 
nected to the hose with the correct tools. 
On steam and air lines, failure of fit- 





tings is one of the 
chief accident haz- 
ards, 


Use couplings free {¢/ 
7 Ya 
of burrs and sharp % 
cormers., 


Put rubber cement 


on coupling stem and 
inside end be- 
fore assembly. 

Don’t let cement dry before assembly. 

Don’t cut inside tube of hose to fit a 
coupling on nipple stem. 

Use couplings and other fittings with 
proper size stem. 

Don’t turn down coupling stem in a 
lathe if it is oversize for hose. 

On wire-wound hose be sure that end 
of wire is held firmly by hose-coupling 
clamp. 

Use clamps of such a size that they 
have space between their lips for future 
takeup. 

On steam and air use a coupling that 
can be retightened after it has been in 
use for a time. 

Force the hose by hand firmly and 
squarely over the fitting sleeve while 
holding the fitting in a vise. 


hose 


Miscellaneous 


MUCH OF WHAT HAS BEEN SAID about 
protecting belts and hose against abuse 
applies to other less commonly used 
rubber materials, such as mats, tank 
linings. clothing, etc. Most of this sums 
up to: Use good old-fashioned common 
sense in the application and care of 
these materials and you will do the 
right thing in most cases, 























He'll Comb the Countryside 


Your local industrial distributor runs a busi- 
ness normally based on immediate service from 
stock. Despite present restrictions, he still is 
allowed to stock available items, because his 
stock acts as a central stores department for 
all local plants. He is set up to make the 
promptest possible deliveries to you. 


He expects emergencies and accepts them 
as one way of proving his usefulness to you. 
He will comb the countryside to get you 
what you need to keep wheels turning if he 
doesn’t have it in stock. 


He is actively searching for surplus tools, 


immediate use 
local plant. 


he knows the inside of every 


He is trying to anticipate your require- 
ments—his preferred reply to any request is 
“We're sending it over right now!” 


He'll help you find alternate items if the 
exact items you want aren’t to be had any- 
where. 

He’s an expert at supplying, just as you’re 
an expert in manufacturing. 

He’s the short cut between you and your 
requirements for tools, materials and supplies. 


He’s on the job to get more production, 





supplies and materials which can be put to sooner—-USE HIM! 


Published in the interest of industrial distributors by 


MILL SUPPLIES 


330 West 42nd Street, New York, N. Y. 


ement is being by MILL SUPPLIES in the May 28 Issue of AMERICAN MACHINIST 
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STOP 1] where you want it 
with new Bassick [RUCK LOCKS 


a | 











IN RELEASED OR RAISED POSITION OFF FLOOR WITH AMPLE CLEARANCE IN LOCKED POSITION THE TRUCK IS HELD SECURELY IN PLACE 


EASY TO APPLY This new positive position truck lock pro- 
one foot motion vides a vital safety control for mobile equip- 
* ment—floor trucks, scaffolds, portable power 
tools, portable assembly units, etc. It’s a 
one foot motion natural for the aircraft industry, and all 
* other plants having a variety of uses involv- 
ing mobile production equipment. 


eliminating need for expensive caster brakes The model illustrated is designed to be 


* fastened to a surface 7%" above the floor. 
Special adaptations and applications will be 
under the truck, but always accessible made available for large installations. 


WRITE FOR ILLUSTRATED. FOLDER GIVING COMPLETE DETAILS 





KEEP "EM ROLLING ON 






BRIDGEPORT, CONNECTICUT 


-WORLD'S LARGEST MANU 


192 MILL SUPPLIES ¢ JUNE, 1942 EXHIBIT SECTION 




























Acorn Dies will cut perfect threads until repeated 
sharpenings have ground away more than half of the 
lands. Now that universal demand makes it hard 
to get all the dies you need, be sure you get full value 
from your present stock—by using them until further 
grinding is not practical. Here’s the way to sharpen 
them so they will last longest and cut best. 





To grind the cutting face hold the die as in the illus- 
tration and grind the cutting face on a saucer wheel. 
Take light cuts so as not to burn the threads. Maintain 
the original angle of the cutting face with relation to 
“center” (see diagram). See that the same amount of 
metal is removed from each land. 








Grind the chamfer at the die’s throat with a pencil 
wheel. (See below.) Put a slight relief on the chamfer; 
that is, remove more metal toward the heel than at the 
face. Use a solid rest for your hands to hold the die 
steady. 






Special holders can be obtained for the smaller size 
dies which are difficult to handle. 








If properly ground, 
the die will still cut per- 
fect threads, even though 
the lands are quite thin. 










Actually “Acorn” Dies $e ts 
are very easy to sharpen 
and a little practice will 
enable anyone todoa good 


Grinding dander wih penell chet job and double or treble 
their normal life. 










GREENFIELD TAP AND DIE CORPORATION - GREENFIELD, MASS. 


Detroit PLant: 2102 West Fort St. 
Warenouses in New York, Chicago and Los Angeles 
In Canada: GREENFIELD TaP AND Die Corp. or Canaba, Ltp., GALT, ON’. 


/XYOGREENFIEL 




















TAPS - DIES - GAGES - TWIST DRILLS - REAMERS - SCREWPLATES - PIPE TOOLS 
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When grinding the 
face, maintain origi- 
nal cutting angle this 
way 





















































] War Production demands speed and effi- 


ciency and you can help your customers achieve 


a, both with these two lines of production tools. 


Desmond Diamo-Carbo Dresser 





Desmond Huntington Dressers 





Desmond - Hex 
Dresser, most dur- 
able 










Desmond Cutters, all 
types & sizes 


IMPLEX tive 


Machinists’ Vise . 
Swivel Base Type 


Production 
Vise, 
speeds up 
work 


Drill Press & Milling Ma- 
chine Vises, 2 sizes. 


Most of your customers have grinding wheels 
that must be kept fast cutting and accurate and 
also they require all types of vises. 

We can help you to promptly supply them 


if you will place preference ratings on your 








orders. 


ESMOND >.acurters 


Only from the complete line of Desmond 
Dressers and Cutters can you supply all of your 
customers’ requirements. We are exclusive 
makers of the well known and widely used Diamo- 
Carbo, Sherman, Hex, Heavy-Duty, Ball Bearing 
and other types of dressers and cutters. 

We ship 95°/, of our orders the same day 
they are received and this speedy shipping will 


help you to better serve your customers. 


VISES 


From this line of stronger and more service- 











able vises you can supply your customers’ with 
Machinists’, Combination Pipe, Filers, Welders, 
Production and Drill Press & Milling Machine 
vises. 

Most plants require extra vises now and it is 
easy to sell them on the exclusive Simplex fea- 


tures and exclusive types. 


THE DESMOND- 
STEPHAN MFG. CO. 


URBANA OHIO 


THE CANADIAN DESMOND-STEPHAN 
MFG. CO., LTD. 











HAMILTON ONTARIO 
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WOW TO PUT ORDERS OW IME DEWERIES TRACK 


vr ot's dig into 
heaven's sake get Let's dig 


EXHIBIT SECTION 


"For 
me that stu aay 


whole plant 4s 


held up.” 


ory we put it 
through this Wa) 
it ought to clear 
the track. 


“He also let me suggest some safety guards and 
better inspection of his wire rope slings. And I 


sold him some Laughlin Safety Clips for sure 


safety on his wire rope.” 


MILL SUPPLIES 


this—mayve we 
can get better 

deliveries if we 
check over # . 
rating forms. 


istributor 15 4 

d — he sure 

e rating rules. 

veries from 
” 


“That 4 
neg 

1S t 
ae deli 


now on. 


THE FIST GRIP STORY IS HARD-HITTING 


3% 


Clench your Fist 

— your fist is the 
Safety Clip, 4 flat 
surfaces which can't 
crush or bow the 
rope, fool-proof to 
put on, delivering 
95% rope efficiency. 


JUNE, 1942 


Finger-Pinch 
— the biting action 
of the U-Bolt Clip, 
crushing strands, 
weakening rope, 
likely to go on 
wrong, hard to 


tighten with bolts 
on one side only. 














Your Best Source... | 


of Where to Buy 





INDUSTRIAL SUPPLIES 


AND EQUIPMENT is | 


“3 
” 
% 
eee 
~~ 
ene 
te 


Kane tp 


This is your directory .. . built to give just the 





information you need—with no _ extras sto 
delay you in finding where to buy products you do not stock. Save time by turning to Mill 


Supplies’ Directory first. It’s simple to use— 


Here products are listed alphabetically and constitute the headings, and under 
CLASSIFIED LIST each heading appear the names of manufacturers, also arranged alphabetically. If 
you want to know the names of manufacturers of a given item, turn to the Classi- 


fied List. Street addresses are in the Names and Addresses section. 


In this section trade.names are listed alphabetically, followed by the products to 
TRADE NAMES which they apply and the names of the manufacturers who employ them. If you 
know only the trade name of a product and want to identify the manufacturer, turn 


to the Trade Name Index. 


NAMES AND This is an alphabetical list of manufacturers whose produ¢ts are recorded in the 
Classified List, with their street addresses or post office box numbers. If you want 
ADDRESSES to check the name or address of a manufacturer, you will save time by referring 


to the Names and Addresses section. 


MILL SUPPLIES 


The Magazine of Industrial Distributors 


330 West 42nd St. 
New York, N. Y. 


Fs ? * goal i — s a a EAS 
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SERVING UN THE INDUSTRIAL FRONT / 






























HOISTING EQUIPMENT 


Since the first move toward Industrial Mobilization the 
Round organization has consistently endeavored to 
work through its mill supply distributors in supply- 

ing equipment for war production. Convinced that 
the strategic position and special knowledge 
of distributors is a valuable asset in this 
emergency, David Round & Son will con- 
tinue to co-operate with its distributors 
in an effort to expedite shipments 
of Round equipment for the war 
program. 


; Round 
ound equipment 
Congatty ie 40 a such as shown here is 
helping on hundreds 


of jobs to speed pro- 
duction of vital war 
materials. 


ELING CRANE 


uirements. Timken 
ng equipped. 








OF ABL-sTEEL 
Capacity 4% to 40 WINCH 
Ball or roller bearing. 


and geared types. 5 tons. Two 


Weight 135 
lbs. 





SUMPLEX PORTABLE 
& HOIST 
Capacity 14 to 214 tons. 


ARMY TYPE 
TROLLEY HOIST en 
Capacity '4 to 10 tons. Embodies BEAM-HUGG 
the Auto-Bloc hoisting mechan- TROLLEY HOIST 
ism and the Round Steel Plate : Capacity 1!» to 20 tons. 
Trolley. _ Embodies the Round Auto- 
4A Bloc hoisting mechanism. 


DAVID ROUND & SON Ana Associates CLEVELAND, 0. 





geen eee OE 


Gaaan 








Cr» 


THE CLEVELAND CHAIN & MFG. CO. + THE BRIDGEPORT CHAIN & MFG. CO. + SEATTLE CHAIN & MFG. CO. + ROUND CALIFORNIA CHAIN CORP. LTD 
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A Wartime Message 


TO DISTRIBUTORS 


You do not need to be told about present-day difficulties in securing deliverjes im 
you live with these difficulties every day. : 

Neither need we tell you that we are straining every effort to turn out our product 
in as great a volume as possible ... every American manufacturer is doing that. 


But we DO wish to emphasize that 


l We. at “American Swiss” play no favorites . . . your orders 
for our files and tools will always have the precedence which 
is their due. 


2 We, at “American Swiss” will faithfully continue the 100% 
distributor policy that we have always followed, and will pro- 
tect and stand back of our distributors on every order. 


3 We, at “American Swiss” will not subordinate the quality of 
our products in our efforts to meet the demand for them. 

A , 
For 42 years, we have made files of but a single type . . . Swiss- 
Pattern. 


For 42 years, we have made these precision tools in but a single 
quality ... the best. 





This is your assurance that we shall not deviate from these policies 
... during the war and after the war. 


chranh E Searle 


President 
AMERICAN SWISS FILE & TOOL CO. 
More than 3000 Shapes, Cuts and Sizes 
Cuts Nos. 00, 0, 1, 2, 3, 4 and 6 


Hand Equaling Slitting Taper Saw 


Pillar (Regular) Barrette Checkering Stim Taper Saw 
Pillar (Narrow) Cant Parallel Round Round Edge Joint 
Pillar (Extra Narrow) Pippin Coil or Point Square Edge Joint 
Half Round Crochet Half Round (Coarse Cut) Die Sinkers 

Si.m Half Round Round Flat (Coarse Cut) Needle 

Half Round Ring Square Mill Escapement 

Crossing Three Square Mill (2 Round Edges) Machine 

Knife Metal Saw Finishing Die Sinkers’ Rifflers 
Warding Silversmiths’ Rifflers 


AMERICAN SWISS FILE& TOOL CO.© ELIZABETH, NEW JERSEY 
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Merch, a 
amesa) 3 


maa! ne ses 


Bo)ts: carriage, machine, lag, north, 
plow, elevator, step, stove, tire. 
Nuts: semifinished, slotted, castle, cold 
punched, hot pressed, machine screw. 
Wy Rivets: flat, oval, wagon box, truss 
ead, countersunk. 
Screws: wood, machine, cap, sheet 
metal, Phillips recessed heal 
Bicycle Spokes, Nipples, Tacks, 
Nails, Staples. 





~~ Vationa 


MEADE O AMO THRIADED 
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propucts oF THE NATIONAL une 


better products for you 


The immediate job at The National Screw & Mfg. 
Company is to help do the Nation’s biggest job. 

But when it’s done—and may it be soon—we'll give 
you tougher and better products than ever before. 

Producing screws, bolts, nuts and rivets to exact Army 
and Navy specifications is a worth-while education. The 
new knowledge gained will be incorporated into the 
“National” line—then passed along to you. 

Until that time comes, however, we will gladly con- 


tinue to “shoulder arms.” 





MILL SUPPLIES ¢ JUNE, 1942 














When you sell Ameri 














can PLUS Phillips Screws... 


you’re selling more MAN-HOURS for America! 


Every American PLUS Phillips Screw you sell is 
a high-speed production unit for America’s war- 
essential assembly lines. 

Your sales efforts may free extra men — due to a 
50% saving in assembly time — to produce more of 
the war materials America needs to win. 


PRICE IS NO OBSTACLE — 


not only because American PLUS Phillips Screws 
speed production ... but also because they cost less 





more business today... 


is coming your way, from the biggest ad on screws 
in THOMAS’ REGISTER, the buying guide for thou- 
sands of purchasing agents. 


CHICAGO, 589 E. ILLINOIS ST. 
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to use. This has been proved again and again. We 
can help you prove it! 


YOU MAKE MORE MONEY — 


because many plants changing to American PLUS 
Phillips Screws can also change to electric and 
pneumatic power driving. The extra speed that 
lowers their fastening costs means extra driver 
sales for you. 





wider markets ahead ie , 


will be yours, as 2-page ads like these read by buying 
influences in Management, Metal-Working, Electrical 
and Transportation publications — continue to in- 
crease the value of your distributorship. 


AMERICAN SCREW COMPANY provipeEnNce, RHODE ISLAND 


DETROIT, MICH., 1847 W. BETHUNE ST. 
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We are now offering our new line of Metal Cutting Band Saws of the same high quality 
that for 62 years has made GRIFFIN HACK SAWS satisfactory. 


These blades are similar to the GRIFFIN Soft Back Hack Saw Blades in that the teeth 
only are hardened. A special steel and heat treatment enables GRIFFIN BAND SAWS 


to give the maximum in cutting service under various speeds and feeds. All bands have 
Raker set teeth and one standard temper. 


They are furnished in coils or cut to length, welded and ready for use. 


Sell GRIFFIN BAND SAWS. Your trade will be back for more. 


General Sales Agents 


JOHN H. GRAHAM & CO., INC. 105 DUANE ST., NEW YORK CITY 
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Ste 





ea va 
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Manufactured by G. W. GRIFFIN CO., Franklin, N. H. 
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@ Industry is confronted with a 
REAL job, the likes of which it 
never before has tackled. It must 
produce faster. It must work with 
green hands. It must maintain its 
plants even under a 168 hour-a- 
week schedule. It must conserve 
materials. It must do everything 
it can to meet the needs of a war 
production economy. 


Advertisers, like Skilsaw, Inc., mak- 
ing products that can help Indus- 
try do its job better and faster, 
capitalize on this situation. They 
use FACTORY. Mr. Ristau gives 
the reasons why in his letter reproduced on the opposite 
page: 





"FACTORY carries the story of Skilsaw Tools to all 
important buying factors in all industries to whom our 
distributors sell. It reaches the men who set the manage- 
ment policies, the men who okay the orders, the men 
who are concerned with production, the men who are 
responsible for maintenance. Unlike other magazines on 
our list which are aimed at specific fields, FACTORY 
cuts across all of them and helps uncover leads for our 
distributors wherever tools are needed, in every war- 
quickened industry. 


"Our record of inquiries is a constant assurance that 
we were smart to start using FACTORY and smart to 
keep it on our schedule year after year.’ 


FACTORY 


MANAGEMENT AND MAINTENANCE 


A McGraw-Hill Publication 
330 West 42nd Street 





FACTORY 


1—REACHES ALL THE 


2—HELPS TO UNCOVER 


New York, N. Y. 


IMPORTANT BUYING FACTORS 
IN ALL INDUSTRIES! 


LEADS FOR 
DISTRIBUTORS! 








Technical management, the very men in industry on whose 
shoulders rests the responsibility of meeting and beating 
war production schedules, read each issue of FACTORY. 
More than 90,900 of these men get invaluable, up-to- 
the-minute, authoritative informative articles and ideas 
on how to solve their present problems. It is easy to 
understand why technical management men willingly pay 
to receive FACTORY ... it gives them the kind of help 
they need on the job today! 


See for yourself why more than 90,000 readers use 
FACTORY, why over 500 blue-chip advertisers use its 
pages io help these readers increase production and why 
distributors reap the benefit of this aggressive, practical 
educational job. If you haven't read a recent issue, be 
sure to write for your free copy of FACTORY today! 
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MAWUFACTURERS’ ADVERTISING 


IN FACTORY HELPS YOU 


SELL TO INDUSTRY 








Next to the Stars and Stripes .. . 


AS PROUD A FLAG AS INDUSTRY CAN FLY 


Signifying 90 Percent or More Employee Participation in the Pay-Roll Savings Plan 


lr doesn’t go into the smoke of battle, but 
wherever you see this flag you know that it spells 
Victory for our boys on the fighting fronts. To 
everyone, it means that the firm which flies it has 
attained 90 percent or more employee participa- 
tion in the Pay-Roll Savings Plan . . . that their 
employees are turning cB sess of their earnings 
into tanks and planes and guns regularly, every 
ay day, through the systematic purchase of 
BF S. War Bonds. , 
You don’t need to be engaged in war production 
activity to fly this flag. Any patriotic firm can 
qualify and make a vital contribution to Victory 
by making the Pay-Roll Savings Plan available 
to its employees, and by securing 90 percent or 
more employee participation. Then notify your 
State Defense Savings Staff Administrator that 


you have reached the goal. 
how you may obtain your flag. 
If your firm has already installed the Pay-Roll 
Savings Plan, now is the time to increase your 
efforts: (1) To secure wider participation and 
reach the 90-percent goal; (2) to encourage 
employees to increase their allotments until 10 
percent or more of your gross pay roll is sub- 
scribed for Bonds. “Token” allotments will 
not win this war any more than “token’”’ resist- 
ance will keep our enemies from our shores, 
our homes. If your firm has yet to install the 
Plan, remember, TIME IS SHORT. 


Write or wire for full facts and literature on instal- 
ling your Pay-Roll Savings Plan now. Address 
Treasury Department, Section D, 709 12th Stas, 
NW., Washington, D. C 


He will tell you 


Make Every Pay Day “Bond Day" 





This Space is a Contribution to Victory by 
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FOR ALL 
OF US! 


To fill the needs of those industries devoted to arm- coal mines, quarries, the merchant marine, and so 
ing America, our plants are working to their utmost on... and are doing their very important bit to 
capacity . . . working for America, so that America beat the common enemy. 


may be strong! Therefore, shipments to you of Secondly, because UPSON - WALTON's superior 
those U-W products you need, have been neces- performance is creating a preference that will mean 


sarily delayed. much fo all of us in future peacetime activities. 


Yet, this working for America means working for all Naturally, we must do our biggest, most important 
of us — our distributors, their customers, and us. job first—arming America. But we sincerely look 
First, because UPSON-WALTON products are go- forward to again being permitted to serve you as 
ing into a myriad of industries . . . factories, strip promptly and efficiently as in the past. 


UPSON-WALTON MANUFACTURES: 


TACKLE 


BLOCKS 
Sheaves, Wood 
Shell Tackle 
Blocks, and 
oan Related Items 


) a. ROPE INDUSTRIAL 
WIRE ROPE— PS 


FITTINGS 
REGULAR and 
PRE-FORMED 





Marine Fittings, 


oe aoe THE UPSON-W ALTON eo} a sianey pager 


on A) ESTABLISHED 1871 OHIO 
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ay Life-Long 


6? 









In these days of speed-up, indus- 
try takes no ch with chai 

UTMOST QUALITY, — Reputation 
standardized by years of service 


CHAINS 


fe 








By “proof-test’—by many years 
most crucial service—T-M Chains 
stand at top with DEPENDABIL- 
ITY PLUS. 


¥ 









NO 


T-M Alloy Steel Chains science’s 
highest achievement in strength 
and toughness. Flash Alloy and 
Electric Welding give ductility, 
{ne-grain, and give the utmost 
resistance to work-hardening and 
temper brittleness. 


y. 
y, 


= ae \\ ; 
|} 


~ 


= 
ae. S 






Types and sizes of chains for 
every load and use — inside, 
outside — big mill sling-loads — 
draglines — conveyors — ma- 
chine chains — towing. 





PROMPT. 
today for 


All cha'n accessories. 
EST SERVICE. Send 
Latest T-M literature. 


we. 
Wy) 


BE 


| HAMMOND NOIANA 


*¥ 


Cost of Priorities: 
$1000 a Month 


As the sales manager of one of San 
Francisco’s big distributors puts it, 
“We are now in the priorities business 
iftstead of the hardware and industrial 
supply business.” He added that pri- 
orities alone, were costing them at least 
$1000 a month additional. Priorities 
are administered by a special two-man 
department. 





Sales Meeting In Print 


(Continued from page 86) 





(Answers 


1. Its ability to gather up. by dissolv- 
ing or floating off. the oxide or other 
adherent matter on the surface of 
the metal. 

2. It must stay in place and keep away 
the oxygen of the air so that further 
oxidation cannot occur. 

3. A film of oxide, probably so thin it 

the 

surface of the metal before the sol- 
der can be applied. 


is invisible, will spread over 


}. Solder cannot alloy or combine with 


metallic oxides—which are the sur- 
that 


eventually becomes thick enough to 


face discoloration or tarnish 


be seen. 
5. It flows over the cleaned surface 
(the soldered hopes) and alloys 


with it. 
6. None is used normally. 
7. The tin-zine alloys, with from 50 to 


75° tin, 

8 Yes. a cadmium-zine alloy (406 
cadmium). 

9. Better corrosion resistance. but 


more difficult to melt than the tin- 
zine alloys. 

10. Ne. Pure zine is best. but it is dif- 
ficult to work, 

11. An alloy of 8 to 15° zine. 5 to 12% 
aluminum. and the remainder tin. 

12. By filing or scraping, then by rub- 
bing with the stick of solder itselt 
while soldering. 

13. The edges to be soldered are heated 
with a torch or similar device to 
soldering temperature, then rubbed 
with the solder stick. 

14. Edges are heated with a tinned cop- 

tool, the stick 

rubbed on as before. 


per then solder 
15. Yes. the pieces must be held firmly 

together until the solder solidifies. 
16. 


Soldered joints in aluminum aren't 
too good even at best. so everything 
must be done to help the bond. 


Exposure to weather or dampness 
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STAR “MOLY”—the blade experi- 
enced buyers want for high speed 


metal sawing, hand or power. The 
original molybdenum alloy blade and 
still the best. Identify by its all-over 
(patented) copper-color metallic 
finish. 

STAR UNBREAKABLE SPECIAL 
FLEXIBLE—the tungsten alloy blade 
that cuts like an all-hard yet is so 
flexible that it cannot be broken in 
use in a frame. Hand only. Identify 
by its all-over (patented) green metal- 
lic finish. 
“METAL 


CUTTING” — the free 


booklet that helps your customers get 
STAR 


more satisfaction from 
blades you sell 
them. 20 pages 
of helpful 
facts on selec- 
tion, use and 
care of hand 
and power 
blades, frames 
and band 
saws. Write 
for copies 
now. 


the 









CLEMSON BROS" 


MIDDLETOWN + NEW YORK 


@p ZZi4A 











NEVERBREAK 


CHROME BELT LACING 


Economical — 
Time Saving — Works 
Under All Conditions 


NEVERBREAK Chrome Belt Lacing will 
save many valuable production hours 
for your customers. It is economical be- 
cause it can be used for many special 
leather jobs as well as belting. Easy 

to apply—-no time lost in shut downs. 

It works under all conditions and after 
it has been wet dries back quickly to 
original softness and pliability. Heat | 
resistant and high in tensile strength. | 
This is the belt lacing to recommend 

for today’s greater needs. 


CALIFORNIA TANNING CO. 


1905-7-9 SHENANDOAH AVE. 
ST. LOUIS, MISSOURI 














SUGGESTIONS FOR 
TORCH USERS... 











Get our new booklet, “Torch Pointers”. No 
charge. no obligation. 


Gives in simple, non-technical language 
valuable information on the use and care 
of torches. How to fuel, start, stop: safety 


hints: simple repairs; the correct method of 





soldering, sweating, and other 


typical torch operations. 


tinning, 


Your copy of “Torch Pointers” is ready. | 
Write today! 


CLAYTON & LAMBERT 


MFG. co. Detroit, Mich. 











How to 

save time 

by doing 
more reading 


That is a profitable paradox 
for you. More true today than 
perhaps ever before. For here 
in the pages of this publica- 
tion are packed many helpful 
ideas . . . considerable useful 
information. Much of it, in 
fact, available from no other 
source. 


And we most emphatically 
mean both the editorial and the 
advertising pages. 


Just one new idea gleaned 
from these pages . . . a method 
for doing something better or 
faster or easier or at lower cost, 
may alone save you far more 
than a year’s reading-hours in- 
vested in this and other worth- 
while business papers. 


Many people have found 
this a fact . . . not only once, 
but time and time again. That's 
Significant . . . with time so 
precious today. 


* 


Good advertising speeds infor- 
mation from those who have 
it... to those who need it. 


& 


McGraw-Hill 
Publishing Company, Inc. 


330 West 42nd Street New York 
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THE DIE 
IS CAST 


War production is over the 
“hump" and on its way to 
wipe out any advantage the 
Axis surplus may have. This 
not only is encouraging news, 
but carries real significance 
for Arro Expansion Bolts and 
Allied Products. For all along 
the Nation's immense produc- 
tion line ARRO Products are 
doing their share to back up 
the war effort. Your custom- 
ers know they can rely on 
ARRO quality and the service 
it renders. 


Bechifleora 


ARRO EXPANSION BOLT 
COMPANY 
Marion e Ohio 












BOLTS 
AND ALLIED PRODUCTS 
Sold only through jobbers 
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The superior construction of Fairbanks 


Hand Trucks makes them easier to sell 
and increases sales and profits. For instance 
Me fF they have 
0 e Steel straps on both front and back of 
wooden frame. 
I; ese Steel crossbars bolted flush into top of 


frame, instead of into weakening mortises. 


advantages ee 


only six bolts. 








Wheels are slightly crown faced, minimizing chipping 
of edges and making them less destructive to floors. 










Wheel guards are’ ati integral part of crossbars, and 
not a short piece bolted on which may work loose. 

Handles are wood, which are warm to the touch. 
They are a part of the frame, so cannot work loose. 
Tapered frame gives a better balance. 

Fairbanks Hand Trucks are so ruggedly constructed 
that they will withstand the most severe punishment 
encountered in ordinary service without injury. 

There is practically no part subject to much wear 
that cannot be inexpensively and quickly replaced. 


Write for catalog No. 51 and distributors price list. 


THE FAIRBANKS COMPANY 


19 East 4th St. New York. N. Y. 
Boston, Mass.; Pittsburgh, Pa 
Factories: Rome, Ga.; Binghamton, N. Y 





HAND, PLATFORM 
and BOX TRUCKS, 
WHEELBARROWS 














'f WARTIME PRODUCTION 


| CREATES BIG DEMAND 
| and STEADY REPEAT SALES! 








*% Defense contract- 
ors know that every 
second counts. They 
know that Type A 
(Silica), Lead and 
Nuisance Dusts kill 
production They 
NEED this new Ces- 
co No. 94 Respirator, 
approved by Ss. 
Bureau of Mines to 
keep in STEADY 
production. Result? 
STEADY REPEAT 
SALES for Mill Sup- 
ply ment 





Cesco No. 94 
Respirator 


7. 
Cesco Paint 
Spray Mask 
New comfort and 
improved construr 
tion features help 
you sell! Made in 
light muslin, rub 
berized cloth and 
heavy khaki. 





Protects head, shoulders, face and eyes. Bix 
plastacele window slides out, cleans instantly 


SALES POINTS fully outlined in descriptive 
circulars with prices, full details. Write for 
yours today 


CHICAGO EYE SHIELD CO. 222,Werrer Blvd. 


Chicago, 











If the P.A. says "Give me Strength" 


... brother, he means 






PRONOUNCED 
“MACK~ITS* 





Mac-it alloy steel screws are strong. 
Sell them where freedom from break- 
downs is important. Mac-its are uni- 
form. Sell them for assembly work 
where time savings show up. 

Your customers get increased pro- 
duction. You get a profitable repeat 
line of 16 standard items. 


* * * 


a 


a 


% 
<A M 
A ac-it alloy steel screws are sold 
a through leading mill supply houses. 
= Their knowledge both of your needs 
and of our products enables them to 
help you use Mac-its to best advantage. 
Their facilities help you get Mac-its 
as quickly as possible. 


os 
yy 
= 


a 


THE STRONG, CARLISLE & HAMMOND COMPANY 
1392 West Third St., Cleveland: Ohio 


208 MILL SUPPLIES ¢ JUNE, 1942 








FASTER 
PRODUCTION 

GREATER 
PRODUCTION 


Means MORE 
Need for 








Industry saves many, many dollars 
by the regular use of CANTOL Belt 


Wax on flat belt drives. CANTOL 
is suitable for all types of belting. 








It eliminates slipping—is free from 
injurious ingredients—seals belting 
against foreign matter and keeps it 
phable in all kinds of atmospheres 
under all conditions—moisture-proof. 
CANTOL is the choice in thousands 
of plants because it increases 
power, production, and profits. 
There's good business in the in- 
creasing demand. 


CANTOL WAX COMPANY 


BLOOMINGTON, INDIANA 




















os 


COOPER 
Al 


VALVES | 
FITTINGS 





Cooper Alloy Valves and 

Fittings give dependable 

service under adverse con- 
ditions where resistance to 

corrosion, heat and abra~ 

sion is paramount. They 

are machined to close lim-_ 
its for easy, positive opera- 

tion. . . brilliantly finished 

by our Lustracast process, 

inside and out. 


The 
COOPER ALLOY 


Foundry Ca. 


130 BLOY ST., HILLSIDE, N. J 





causes an electrolytic action which 
disintegrates the solder, 

18. The oxide on aluminum forms so 
sticks so 
that flux is useless. 

19. Zine chloride. 

20. As a paste or a solution. 

21. By mixing the salt with a little 
water, with the salt (finely divided ) 
in vaseline or in a mixture of fats 
such as olive oil and tallow, with 
or without rosin. 


readily and tenaciously 


» 
together, then the zine chloride is 
stirred in. 

23. Ammonium chloride. 

9 


24. By diluting commercial hydrochloric 


with water, then neutralizing it with 
zine, which replaces the hydregen 
in the acid to form the salt. All the 
hydrogen must be replaced. or the 
flux will not be at its best. 


dissolved salts stay in the pits, form- 
ing tiny electrical cells which even- 
tually cause joint weakening elec- 


22. The fats and rosin are first melted | 


25. It leaves metal pitted or etched and | 


trochemical action. Even rosin alone 


is better for outside work. 


Sam Supplier Solves 
the .P.A.’s Trick 
(Answer to the problem on page 86.) 


Amazingly, it doesn’t make any differ- 


ence! 


Since you have only one choice. | 


the chance (or probability, to mathe- | 


maticians) of getting a black card is no 
better from one pack than from the 
other. If you were trying, for example, 
to figure the chance of getting a head 
out of a number of coin tosses it’s easy 
the chance is 50-50. But if you're toss- 
ing only once, the mathematicians say 
you cannot measure the probability of 
its falling either head or tail. We'd still 
take it as an even bet. 





Today's Obligations 


(Continued from page 51) 





\ different type of new competitor, 
an unethical one, is what Mr. Duncan 
called “Japs. Unlimited”. He has taken 
away much of the distributor’s rubber 
goods lines, and is cutting off sources of 
supply for high speed steel. tung oil, 
hemp, ete. 

“My interest in America, Inc. is pri- 
marily to see that it stays in business 
said the WPB 
official, going on to assure the distribu- 
tors that “We are really anxious that 


and that it progresses,” 


you, too, stay in business. 
“In the war production program, the 


distributor appears more important 
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‘Thees's no magic in the 
name brand on a file. But 
with a file marked ‘Delta’ 
you can show that men can 
file more metal per stroke, 
per minute or per day. That's 
making unused capacity 
work for them—and you. 
They can see it simply by 
comparing Delta’s curling 
“shavings."’ We can prove 
it by tests which show that, 
on the average, Delta does 
25% or more work than other 
files under identical condi- 
tions. It's mighty hard to 
resist that kind of selling. 
*Put unused capacity to work 
with Delta” is the sales slant for 
the Delta series of advertisements 
in Mill and Factory and Purchasing 
magazines. Look for these adver- 


tisements. Show them to your 
customers. 


DELTA FILE WORKS 
Philadelphia, Pa. 
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Saflfets 





MES U.S PAR OFF 


AND LACER 


Safety Belt-Lacer Co., 


Toledo e rs e e Ohio 





BELT HOOKS 


WARE HE 


~\ 


SS. 


DO A BETTER WAR 
PRODUCTION JOB! 


. . . by keeping belts on the job longer, 
thus minimizing the shutdown losses of 
vital machinery. And, because the SAFETY 
combination of a Portable Lacer and nu- 
merous size Belt Hooks is serving so well 
today, it’s e tablishing a preference for 
years to come . . this means business 
for you! It's easy to see why SAFETY 
Belt Lacers and Belt Hooks do meet the 
need for a really sound belt connecting sys 
tem. Each lacer has a full 6” capacity 
4 the jaws are not flat, but ribbed, 
and each rib contacts one hook only. This 
means that the hooks are easily sunk below 
the surface of the belt. Add to this the 
fact that SAFETY Belt Lacers and Hooks 
are guaranteed to hold, and you see why 
they're universally accepted. Why not get 
the complete SAFETY SYSTEM story? 
Write, and we'll send it to you! 


S 












@ Any gauge can 
be rough-handled 
out of adjustment. 
However, 
MARSH 
brator’” Gauge 
turning this “Re 
calibrator’ screw 
corrects the gauge 
throughout its 
ENTIRE scale. 


if it's a 
“*Recali 





Write for our distributor plan 








you can suppl 
delivery can 


IF 





it is a com 
delivery on any 


Flanged 
Slide Type 


y 


in design, light and 
There is more blas' 

spread plant expan 

lines. Get your 
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istri efer to ha 
peg line—and because they 


size or type the - 
ing. Shipments are made 
Oe ae an pleat Gates are nationally known, 


installed in all branches of 


sion and replacemen 


are 
Write for Catalog No. 4026, pri 


Division 
New York, N. ¥. 





y ANY type or size. 


be made PROMPTLY. 


1 Blast Gates because 
ee can make prompt 
There is 
direct to your customer. 
with thousands 
industry. They are up-to-daie 

ir-tight. : 
me ee — because of wide- 
t on existing pipe 


customer requires. 


t gate business 


ce lists and discounts. 


Ww. S. ROCKWELL COMPANY 


Blast Gate 


THE COMPLETE 
50 Church St. 





LINE OF 
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First Aid to 
PRODUCTION 


lubricant 
HANDY SIZE a 
for bad 





The original penetrant 


The penetrating 
and rust solvent 


lubricating oi! 
| 


Keeping tools fit, saving time, doing the most 
difficult kinds of lubrication—these are the 
war jobs that keep Tasgon and Lubri-Tasgon 
in steady demand by industry. Tasgon quickly 
| loosens rusty nuts, bolts, fittings, Lubri-Tasgon 
carries a rich lasting lubricant to every mov- 
ing part. Write today for information about 
prices, discounts and display material. 


SAMUEL CABOT, INC. 


1413 Oliver Building Boston, Mass. 














every day,” he continued. “Any stop- 
| 


° ° + * + a 
page at any point would seriously | Highly Specialized Manufacturing 
hamper its forward movement. The 
ability of a producer to secure the right 


edi yeni dso Processes 
em at the right time is a most valuable 
“a ee ek Oe REQUIRE THIS PROTECTION. 


< 
country constitutes the only source of ESSEX in 


supply for many of the United Nations, 
LUBRICATING DEVICES | 


a world-wide need for military equip- | 
ment which has caused terrific drains on 

@ Precision and accuracy are impor- 
tant elements in the machinery used 






inventories here. This necessitates cer- 
tain controls—the L orders, which he 
called “stop orders”; the P Orders 
which are “go ahead” orders; and the 
PD Forms which are “SOS orders”. In 
this analogy, L-63 is the distributor's 
stop order and PD-1X is his SOS. 

“It is not the intention that PD-1X 


for today’s manufacturing. It is 
therefore very necessary to keep deli- 





“Pilot’’ Glass Body 


















é ‘Automatic’ Spring cate parts of equipment well lubri- Sight Feed Oil Cup 
should in any way supplant the exten- Compression Grease Cup d d oiled d van 
sion of ratings distributors receive. cate = —_ = = —— 
Those who look on PD-1X in this way and continuous punishment to which 
may soon run into difficulties,” he nue Gite it is subjected. ESSEX products in- 
warned, “due to the fact that certain LUBRICATORS sure constant, steady performance 
itice items cé > ate ig PLAIN LUBRICATORS ° ° ° ° 
critical inom cannot be rated high neg gg that is so vital in producing war 
enough by PD-1X to permit stock re- OIL CUP age ers ae dof 
plenishment. Extensions of ratings is PLURAL OILERS materia uf - CoS SeEee e 
the only sure method of operation.” penn Mg ond 40 years is their guarantee to Indus- 
Mr. Duncan also disclosed that WPB OIL GAUGES try of uninterrupted, profitable per- 
is discouraging new stocks for the dura- WATER GAUGES ance 
glean ae OILING DEVICES formance. 
tion, on the premise that with materials AIR COCKS, ETC. “Plural’’ Four Feed ito 
as critical as they are it is unwise to MU 
pica dks aconmnini= | ESSEX BRASS CORPORATION 
there is very sound reasoning for doing 
a ss _— 2000 FRANKLIN STREET Established 1901 DETROIT, MICH. 











In answer to the question, “What 
does the government ask of industrial 
supply distributors in this war?” the 
speaker made these suggestions: 

Continue to prove your service to youn 


: I We are doing our best to 
community. Jecause orders come easy et shim stock to you 
is no reason to let down in the attention & ven small- 
and service rendered. promptly ees® B t. we 

Sell your customers on substitutions quantity items. But, 


and economical methods of using criti- CAN GIVE YoU MUCH 


cal materials. Example: a plant may BETTER SERVICE if 
have been using a 50-ft. length of rub- /) a vou make sure that your 
ber hose, with a few changes he might ’ - certified 
ris properly certilt 
cut down to a much shorter length. order 1s | d that 
Competitors should cooperate for the for Defense, an 


good of the Nation. This may mean 
exchange of stock, combining of deliv- unce wiht “ 
eries, or even the combining of some Pidths. This too will b 
businesses before the war is over. 

Distributors should keep their inven- 
tories under control by 


-ertification ac- 
tomers to use standard such ce rtific 


fmpecial lengths = es each order. 
elp speed delivery: 


compan! 
Thank you! 








THE ECONOMY CARTON — 
naaniati -needed 81ze8 0 

assortment of — os eer 
,er time and trouble 


wrinkling and shim 


(1) Getting rid of poor movers. 
“What may be a ‘dead’ item with you 
may be in much demand elsewhere.” 


precision shim § 
3 ' ‘ A 
Saves your custo! 

prevents waste, 


stock damage. a 
- f 3LE: 6 x 100-inch © 
ne — teel shim stock... 


+a ass OF : 
. geen ay cotael carton. Thick- 


O15 inch. 


(2) Looking out for the change-over 
from peace-time to war-time demands of 
customers. A good seller last year in 
your territory may be of no value now. 





Simply pull the 
thin shim sto« h 
through the slot — 


i saller 
and cut uw off! in si 9 


nesses from 001 to 


p SHIM COMPANY 


INCORPO RATED 


(3) Watching for style changes. The 
critical situation in many items is forc- 
ing substitutions. Some will be found 2 

- a ‘ 
superior to the original. L A M i N AT 

(4) Keeping a good stock of popular oe 
maintenance and repair items. They 58 Union = 
will be in great demand. 


Glenbrook, Conn. ah 
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Oe 


of 4 Wars 


in the 


Bolt Industry 


Dependable 
Great Stamina 
Tough 


Powerful 


Will give a wonderful 
y.Vewiiiimditaravam exya & 


For a Sure Victory, use 
GLARK Bros 
BOLTS: NUTS € RIVETS 

CLARK Bros Bott Co 


CONN 


A True American Product 
Since 1854 
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-+*+and here is another 
TOPS in Performance 
ATLAS CAR MOVERS .--- 


ATLAS CAR MOVERS have what it takes a. 


& 
fe 
Pz 
in power, in speed, and in efficiency. To- 
day, with more cars being loaded, more 
cars being shipped, and more cars being 
unloaded, ATLAS CAR MOVERS are on 
the job more than ever before, contributing 
to the speed of materials movement. Scien- 
tifically correct and exceptionally powerful, 
these car movers with compound leverage 
principle make car moving simple and easy. 
We can supply types for all needs. 
















APPLETON-ATLAS CAR 
MOVER CORPORATION 


2947 No. 30th St. Milwaukee, Wis. 








Save by the 
AMERICAN WAY 


Buy United States 
War Bonds and Stamps 
Regularly 
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(5) Treating the priority system 
fairly. If, in making a decision, it will 
help win the war, do it; if not, don’t 
do it. The attitude of management at 
a time like this is reflected throughout 
an entire organization. -Greed can lose | 
this war. Minor cheating multiplied by | 
every firm becomes a major problem. | 


A FINE INSTRUMENT WORTHY OF THE IMPORTANT JOB IT HAS TO DO.... 


*Reversible action 
“Complete with 
Universal shank. 


° ° : * Accurate and sen- 
Lin White Answers Si, > poe oy 





(Continued from page 51) 





Quick Delivery NOW! 


Satisfy the immediate need of war 


_ iti ; . ines of pr. ts | j “a production plants in your area with 
the addition of new lines of product , al ree eoaaten Bink. DICA. 
if the community is already being ade- | TOR. This precisely made fine instru- 

le corue _ — . ment is a vital war production line 
quately served by another distributor. | - necessity. Catalog sheets for your 

The “accumulation of ratings” privi- | binders, counter cards and circulars 


available. Generous margin, 
Details on request. Write. 


P-90 and P-100. It was a later inter- MICRO-MASTER COMPANY 
pretation, now being extended to others, | 917 W. North Ave., Chicago, Il. 


Questions and Answers 


Questions and answers by Messrs. 
White and Hartshorn: 


lege was not in the original draft of 


Q. When the “P” orders are dropped. 
per schedule, of what value will the 
ratings be that distributors have ac- 
cumulated? 

A. There will be a lapse period dur- 
ing which such rated orders will be 
honored, j 

Q. Can a distributor use PD-1X to | 
obtain items for which there is urgent | 
need in his territory, even if his total 


| 1 
stock exceeds the Maximum Permis- | ° i ° 
sible Inventory under L-63? HAMMERS Rawhide MALLETS 






















































































A. Yes, he may secure such “short” 
items, despite L-63, but only in quan ‘to. inns inf, ech ee 
tity up to the total dollar volume of his oj)! % Te | we | te | Go Pe] oe | te | oe 
sales from stock of such items during 1] 1%] 1% “olt |awrl2ir7imil3a | se 
the preceding month. = . “1% | 1% Thinls Vaal elie | |e 
Q. The departmentalizing require- rwrcircs — |——|—__} ——_ | — 
ment of PD-1X is very onerous to some enon eapante anes Lo Eeer me Trias 
distributors. Does WPB contemplate Bak Se A. 3] 1% | 3% | Me] | 2 3% | 20 
any relief from this provision? 5 | 2% | 5% “a }2 | 3% ]10 fan | 2% | any | a2 
A. Yes. WPB issued a ruling early ~§ | 2m | ay ia | ‘iit 
in May that departmentalizing is not ~~ | am | am | 2a | = 
necessary. However, if you do keep 
records by departments, please submit 
data in that form. 
Q. Does the information in Columns 
C, D and E of Form PD-1X have to con- , ¢ These are the tough, resilient, long-lasting Rawhide faces made from specially 


. p a treated Java Water Buffalo hide for use in Chicago Rawhide Hammers 
form with the exact material shown in 


Columns A and B, or can it cover a 
complete line? For example, a rating 
is requested on 12 doz. files (made up, 
haat I . Need ot 8 12-in. | + saleable tools because they represent the greatest economy in the long run. 
yu no isted, oO doz, <-In, Da . . - 
; ; p . In these times when the best must serve industry your logical offering is 
round, 3 doz. 6-in. flat mill, 6 doz. 10-in. : were it. a 
a ‘ dependable, long-lasting Chicago Rawhide Hammers and Mallets. Tough, 
square, and 2 doz, 8-in. round) ; should ee ; ‘ 
: : : resilient genuine Java Water Buffalo hide makes these tools accurate to the 
the values of Columns C, D and E by : 
’ last blow, safe to use and economical to buy 





* Good tools acceptable without question by every craftsman, are always 


the values of the individual items, 
totaled, or for all the files purchased 
and inventoried? 








A. ‘eo of individual _ items, CHICAGO MPS. CU, 
Me as Gute gece  waaliaes 1290 ELSTON AVE. Ye CHICAGO. ILLINOIS. 
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Skinner Chucks are on the front line of 


production aiding the war effort for Victory. 


THE SKINNER CHUCK CoO. 
NEW BRITAIN, CONN. 


a 











GOULDS PUMPS HELPED 
TEST IT FOR FLIGH 


\ 








(Photo courtesy of The Glenn L. Martin Co.) 

Though censorship erases the details, the important 
fact remains that Goulds Pumps saw service in both 
the construction and testing of this Martin “flying 
battleship”—pumps recommended and supplied by 
an alert Goulds distributor who well knew that 
Goulds Pumps meet the most stringent requirements 
of “high priority” buyers. 


Goulds 94 years of pump manufacturing experi- 
ence and Goulds pump production facilities, largest 
a ol . icf f Concise, complete and 
; . = ; 
in the nation, guarantee satis actory pump perform- fully up-to-date catalog 
ance for your customers, insure speediest possible information further sim- 
deliveries, and enable you to get prompt engineer- plifies your selling job. 


: : Write for any help you 
ing assistance when needed. wood 


EL@)LUEPE BSS [Ul {ieee leiet 
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BALL BEARING 
LOOSE PULLEYS 


nant 34k 


.. supply Pulleys 
that keep the 
wheels turning 


In our files are many, many letters at- 
testing to the outstanding performance of 
DAGGETT Ball Bearing Loose Pulleys 
under severe day after day service. Industry 
needs just this kind of pulley now for the 
continuous performance necessitated by 
added production schedules. Let us give 
you details on our pulleys and on the 
advantage to you in selling them. 





CHICAGO PULLEY G 


is ee) Oe On Oe 


21 N. Des-Plaines St CHICAGO, ILL 

















You'll Find a LOT of 
BUYERS 
of these NON-RUBBER 
MOLDED-ON 
SOLID TIRED 
WHEELS 


CAST WHEEL, SOLID 
TIRE 


4” to 20” diam. with plain 
or roller bearings. 


You can get action 
with these top qual- 
ity industrial wheels 
with molded-on, solid 
compound tires. This compound is service 
proven. Not an experiment. Available in 
STANDARD compound for normal duties: 
OIL-RESISTANT compound; STATIC-DISSI- 
PATING compound for use where static 
discharge is a hazard (ordnance, chemical 
plants etc.). Give this 
sales opportunity 
your immediate atten- 
tion. 





BARROW WHEEL, 
SOLID TIRE 


16° diam. with plain or 
roller bearings 


Write for Complete Information 


FRENCH & HECHT, INC. 


Dept. A-6 Davenport, lowa 
Wheel Builders Since 1888 

















sufficiently high to assure delivery of | 


| material? 
A. No. A rating does not guarantee 


Chicago Spring-Wing 
Toggie Bolt 


—CHICAGO 





DEVICES 
Make Money 
For You! 


Save time, trouble and money 
—dealing with one source of 
suoply. Supply houses every- 
where have found it pays to 
stock and feature 
COMPLETE LINE of expansion 





Chicago 


Expansion bolts, expansion nuts, toggle | 
Nut bolts and other dependable | 
— anchoring .devices that meet | 
Anchor) 


every customer's requirements. 


This complete line makes money 
for you—and, you are assured 
of prompt delivery on most 
items. 


Chicago's line includes expan- 
sion bolts (cadmium plated or 
hot dipped galvanized), expan- 
and bolts, Chicago 
tumble toggle bolts, 
Chicago Spring-Wing 
bolts, anchoring units for ma- 
chine bolts, 
and pipe hooks, 
bridle rings, malleable lag 
screw and machine bolt shields, 
lead wood screw shieids, star 
drills. 


screws 
Wrigley 


Write for special jobber 
discounts and catalog. 





ANCHORING | 


CHICAGO'S | 


sion nuts for standard machine | 


toggle | 


expansion conduit | 
expansion | 


delivery, since other higher ratings mgy 
be issued which would take precedence. 

Q. May a distributor PD-1X to 
secure a rating on materials which he 
knows will be sold without a rating? 

A. Yes. Such rating may be granted, 
providing the materials are to be used 
for maintenance and repair or other 
essential needs. 


use 


Q. Can a distributor consider 
item or line as a department? 

A. No. Remember WPB needs a 
total inventory and sales record on a 
department, or the totals of your whole 
business, in order to give proper con- 
sideration to a priority application. 


one 


Q. In reporting inventory and sales 
on line II(a) and II(b) on PD-IX, 
should the data furnished cover only the 
items shown in III? 

A. Positively not. Data in IT should 
cover a department or an entire busi- 
ness, not merely individual items. 

Q. Should a distributor set up a pur- 
chases record system? 

A. Yes. It will be of great assistance 
in filing PD-1X applications. 

Q. Can a distributor apply the rat- 








—=CHICAGO 

EXPANSION BOLT CO. 

2236 West Ogden Avenue 
Chicago, Illinois 


ing authorized by a PD-1X certificate to 
more than one purchase order? 

A. Yes. 

Q. How is the rating extended? 

A. By the endorsement shown on the 
reverse side of the form. 

Q. If a distributor needs capital 
equipment for use in his own business, 
should he use PD-1X? 

A. Yes. List the quantity and des- 
cription of material needed, giving in 
Section IV complete information on the 











Now You Can Drill Holes 
Quieter and Quicker 


@ It's slick the way Carboloy Ma- 
sonry Drill Points slip through con- 


serves 


reason for the request. Such frozen | crete, tile, brick, porcelain, etc. Just 
. * # items as tires and trucks should not be | u8S@ in your rotary drill. O.K. 
) istri b utors requested. | your hand brace too. Save hours of 





slow, monotonous hand chiseling 
every week! Saves time, saves en- 
ergy. for skilled work. Stays sharp 
for long periods of use because it's 
tipped with Carboloy metal—ap- 
proaching diamond itself in hard- 
ness. Won't splinter fragile work. 


Q. What should an applicant indicate | 


ns as “department” (upper right-hand | 
BY MANUFACTURING a | corner of PD-1X) if he is giving his | 
COMPLETE LINE 


total over-all business under II (a) and 
II (b)? 

In range of sizes and types of Cap 

Screws, Set Screws, Coupling 


A. Indicate the type of supplies (ex- 
ample: electrical), and confine the 





Bolts, Milled Studs and other | application to that type of supplies, fil- | Drills clean, accurate holes. Send 
serew machine ing separately for other types. for leaflet. 
products, Otte- Q. Do the inventory limitations of CARBOLOY COMPANY, INC. 
miller has estab ~— ‘ens — items or over-all? | 1131 €. 8 Mile Ave., Detroit, Mich. 

A A. Over-all. 
lished & reputation Q. What is a sale under L-63? write for Quick Profit 
with Distributors for A. “Sales” means sales from stock, JOBBERS: proposition 
an appreciation of including consigned stocks, and exclud- and fort 
h ds of thei | ing direct shipments rofitable dem 
the needs of their | ing direct shipments. Youll find a P electricians, 
customers. The | . Are items purchased on_prefer- Carboloy ills enanee me 
same high quality ence ratings, being held in stock for 


customers’ calls, to be combined with 
the inventory of supplies controlled, by 
L-63? 

A. Yes. 

Q. On Form PD-336, are “sales” to 
be considered at cost prices or cash 
selling prices? 


extends through every item in the 
complete Ottemiller line. 


a ee 








CARBOLOY 


MASONRY DRILL-POINTS 








YORK, PENNA. 
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super-S ierling 


METAL CUTTING SAWS 


The new leader in a faster. smoother, easier-cutting saw. 





BROACH SAWS 





per blade. 


formance. 


business. 


. are doing a superior job today ... by producing more cuts 
SUPER-STERLING BROACH SAWS, HACK SAWS and 
BAND SAWS are building a preference through exceptional per- 
They're helping to win the home front's production 
battle at the same time. 


This inherent SUPER-STERLING char- 


acteristic—more cutting in less time—can be the basis for sound 
So, make it your business 
SUPER-STERLING—-write for details on the complete line! 


--Sierling 


to know more about 


Note the teeth... 


how each one increases in pitch, thus producing a saw with generating cutting 
These saws don’t scratch—they cut! No chattering—no sticking . . 


action. 
something really new and different in hack saw blades. 


steel types. 


Made in high speed 


super-Sierling 


FLEXIBLE UNBREAKABLE HAND HACK SAW BLADES 


SUPER STERLING’s non-shattering. unbreakable all-purpose saw . . 
tool-makers, machinists, maintenance men, etc. 
break when 25%, 50%, 





high cutting efficiency. 


216 


DIAMOND SAW WORKS, 


26 


5 


COURT 


Ss 


T 


or 75°% worn. 


- ideal for 
It's a safety blade that won't 


Stress this saw's safety as well as its 


BUFFALO 


MILL SUPPLIES 


Sold exclusively thru distributors for forty-four years. 


INC. 


Tt» 
a é U.S.A 


JUNE, 1942 
















\. Cash selling prices. 

(). If a distributor qualifies under the 
seasonal] seles requirements, can he pur- 
chase under L-63 those goods now and 
store them until the season arrives, o1 
must he purchase them when the season 
arrives? 

A. He may purchase and store sea-- 
onal goods in advance of the season 
on two conditions: 

1. That he makes his purchases in 

the same season in which he made 

like purchases in the previous year. 
and 

2. That the amount of such purchase 

shall not exceed the amount he pur- 

chased in the peak period, not to ex- 
ceed 90 days. of the comparable 
period of the previous year. 


Q. What should a distributor do 
when his inventories exceed the limita- 
tions of L-63? 

A. Defer deliveries or cancel the 
orders whose delivery would increase 
his inventory above the Maximum Per- 
missible. He should examine slow- 
moving or dead items, and endeavor to 
dispose of them where they can be used 
in the war effort. 





New Products 


(Continued from page 85) 





Abrasive Wheels 


Fine Texture 


The manufacturers of the “Bright- 
boy” line of rubber cushioned abrasive 
products announce the addition of a 
similar line of finer texture wheels un- 
der the trade name, “Brightboy Fine- 
tex.” The “Finetex” wheel is a smoother. 
finer texture tool for more delicate work 
in producing special finishes and _pol- 
ishes. At the present the new line is 
available in wheel shapes only, but it 
is expected that hand tablets, sticks, 
rods and other special shapes will be 
added to the line. The “Brightboy 


om 


The 50/7 RUBBER binder 
“CUSHIONS the abresive 


Weidon “Roberts 
S Rubber . 
ne waee 























made in 
izes from 1%-in. to l-in. in diameter, 
and the larger wheels are available in 
diameters from ]}%-in. to 5-in—W eldon 
Roberts Rubber Co. Brightboy Indus- 
trial Div., Newark, VN. J—Mu. Svr- 
rigs, June 1942. 


Finetex” small wheels are 


C Clamp 


High Strength 





Having a breaking puint of 78007, a 
new high strength C clamp is now being 
manufactured. These clamps were de- 
veloped particularly for the U. S. Air 
Corps and exceed all Federal specifiea- 
tions. This extreme clamping strength. 
is achieved by a 100% drop forged 
manufacturing process, including com- 
plete heat treatment of all parts. Screw 
is square-head type. These clamps are 
available immediately in 114-in. size. 
Products Engineering Co., Los Angeles, 
Calif—Miut. Surerirs. June 1942. 


Hand-Wiping Solvent 
To Replace, Naphtha, Gasoline 


Recently developed is a new  hand- 


wiping safety solvent which is to be 


marketed as a safety replacement for , 


naphtha. gasoline. and kerosene in re- 
moving cosmoline out of rifles issued to 
troops. It is also stated that the solvent 
is applicable for wide industrial use as 





Provide Greater atery 
When You Sell 


SPOUR PEED” Jacks 0... 00... 


Efficiency and long service 
are synonymous with Sim- 
plex Jacks. That has been 
proved in countless cases. 
But there's another very important Simplex feature — SAFETY — and that 
doesn’t cost those you supply one cent extra. Your customers conserve 
manpower in these trying times by preventing such injuries as sprained 
backs, ruptures, broken fingers, mashed feet, etc. by providing that added 
margin of safety Simplex includes in everything it makes. And it costs no 
more than ordinary equipment. 

Lever Jacks are guaranteed to lift their full rated capacity on cap or toe 
lift — no fulcrum pins to shear, no screws to come loose; 

Screw Jacks have safety peep hole in malleable iron bases to guard against 
over extension of screw; 

Hydraulic Jacks have non-deteriorating Neoprene packing seals, shielded 
release valve. 

These are only a few of the accident prevention features which mean 
dollars for you in sales while you are helping Victory effort by keeping 
essential workers on war jobs. 

Write for full information today. 


Templeton, Kenly & Co. 


Chicago, Illinois 















Simplex Jacks 
A better Jack for every job - 
many jobs for every Jack 











yn dal 


for You : 


sehen 
you 


sell 


VALLEY GRINDERS 


*% Low upkeep cost 
% Economical, efficient performance 
% Complete satisfaction in service 


More than 20 years of painstaking research and manufacture have produced Valley 
Grinders, which are now accepted for their quality, accuracy, and performance through- 
out the world. Most large industrials know from experience what to expect from Valley 
Grinders and satisfied customers are your best assurance of profitable repeat business. 
Valley Grinders are powered by the famous Valley Ball Bearing Motors and protected 


by the Valley Guarantee. Specifications include heavy shafts, over- 








size bal! bearings, wide wheels, and adjustable tool rests. Sizes 


from 14 h. p. Bench to 5 h. p. Pedestal models. 


Valley Electric Corp. | 


4221 FOREST PARK BLVD. © ST. LOUIS, MO. @ 
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» Things to 
remember in 


power 
metal sawing! 





MIOW HBLIIA © 





Your customers will thank 
you for these tips that speed 
work and conserve the VIC- 
TOR Hack Saw Blades they 
buy: 

Take time to select and set up 
the right blade for the job. 

Follow the "three-tooth rule.” 

Use blades with finer teeth on 
hard stock and thin sections. 

Be sure teeth point correctly. 

Keep blade tight; tighten it 
after first few strokes. 

Use a lubricant, except on cast 
iron, copper and brass. 

Don't use too much lubricant; 
steam is not a bad sign. 

Heat softens teeth and speed 
makes heat. Keep speed slow, 
especially on hard stock. 

Except on soft or very thin- 
walled sections, apply all the 2 
pressure the teeth will stand 
without breaking off. As teeth 
dull, increase pressure. 

Don't use a new blade in a half- 
finished cut. Turn over the 
work and start new. 


OtOL%4! OM Amai¥d SO 


HLOOL Ol - S90° - “I*¥I 


AVON G24NVLS JUV SIGVIE AVS SIVE MONIGELION ‘TWHIDIEO 384 ATHO 


© ATOW SttI 





These helpful hints — and scores 
more like them—are printed and 
illustrated in “Metal Cutting”, 
free 20-page VICTOR booklet on 
selection, use and care of hand 
and power blades, frames and 
band saws. Use the coupon to 





get copies for your customers. 





—Se =e ee ew ee ee ee ee ee ae oe 
Victor Saw Works, Inc., Middletown, WN. Y. 


| Please send immediately 1 rig 
‘Metal Cutting’'—FREE 
| Name Tithe I 
7 Company Name 
Address ] 
i City State 


® 22084 
218 


a naphtha substitute for grease clean- 
ing and hand-wiping operations in ord- 
nance factories or shell plants. The 
solvent is to be marketed under its 
trade mark of “Gunk XP-92,” to be 
used as a concentrate and to be diluted 
with water. It is described as a unique 


safety solvent because in spite of its | 


high solvency against mineral oil or 


dirt, it has no toxic vapors, no flash or | 
fire point, and leaves an invisible rust | 
preventative film so thin it cannot be | 
detected.—Curran Corp., Malden, Mass. | 


Mitt Suppiies, June 1942. 


Plastic Cement Coating 


Prevents Corrosion 


| 


A flexible, waterproof, builders’ plastic 


known as “Wet-X-Hale.” 
Portland product, 
with various indestructible fine aggre- 
gates, so ratioed and processed, to be- 
come a smooth working plastic medium, 


cement 


producing a firm, tough, yet flexible fin- 
ish. 


This coating can be applied with 


is an oil base | 
combined | 


brush, spray gun or trowel, and pro- | 


tects and steel, wood, ma- 
sonry, fiberboard and new galvanized 
steel without neutralizing the zine plat- 
ing. It is applicable directly to fully 
and partly rusted steel without primer. 
It is claimed that “Wet-X-Hale” be- 


comes harder with age, retaining flexi- 


preserves 


bility, and is not affected or penetrated | 


by moisture, salt spray, sunrays, etc. It 
is a nonchalking, nonpeeling. noncrack- 
ing permanent coating—Rogear Co., 
Vew York, N. Y.—Mtui Suppties, June 
1942. 


Precision Shaper 
Adjustable Tool Head 

\ new 7-in. precision shaper is avail- 

able for stationary installation or 


mounted on a portable cabinet. Fea- 
tures include quick adjustments of 


stroke, feeds, ram position, tool head, | 
speeds, table height and table support. | 
Tool head is adjustable and graduated | 
from 0 to 90° for angle work. Vise is | 
made of semi-steel, and is mounted on | 
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War makes heavy the burden 


on the industrial distributor . . . 


but increases, too, your golden 
opportunities to cement cus- 
tomer relations by friendly, 
extra-helpful service. Now is 
the time it is appreciated most 
—and will be remembered long- 
est. You can influence sales for 
years to come. 


To help you do this job, we are 
going the limit to give you all 
possible service on Lonergan 
safety appliances. We pledge 
every facility of our organiza- 
tion—assure you of the same 
close cooperation that, for 70 
years, has helped make steady 
customers for the Lonergan line 
and its distributors. 

Count on us! 


@ Lonergan Valves, Gauges 
and Power Plant Specialties 
are products of the J. E. 
LONERGAN COMPANY, 


215 Race Street, Philadel- 














the table with a single bolt and is held 
in position with a key. The rise is pro- 
vided with slots for three working posi- 
tions of the table. The base is gradu- 
ated for any angle from 0 to 90° on 
either side of center. Feed mechanism 
is of the reversible and adjustable 
type, feeds varying from .003-in. to 
018-in. Countershaft has a 4-step V 
pulley with separate adjustment for V 
belt and motor belt. 


Pulleys and belt | 


are enclosed behind hinge-type safety | 


belt guard for quick change of belt.— | 


Automotive Maintenance Machinery 
Co., North Chicago, Ill—-Mu. Svp- 
PLIES, June 1942. 
Cutter-Retriever 


Resembles A Pistol 





Compactly designed to cut wire with 
one-handed one-fingered trigger opera- 
tion, and to retrieve or to hold in power- 
ful grip nuts, bolts, washers, etc. at in- 


accessible points, the “Alpert Long- 
Nose” cutter-retriever is now available. 
This cutter-retriever resembles a pistol, 
the cutting edges being located at the 
end of the long slim barrel. To cut 
wire, the operator places the wire be- 
tween the cutting edges and snips off 
the wire by bringing down the trigger 
which actuates a rod operating inside 
the barrel of the pistol. The leverage 
ratio is 15 to 1. To retrieve a bolt, nut, 
washer, cotter pin, etc. which may have 
dropped into an inaccessible place, the 
long-nose barrel is merely poked into the 


hard to get at place, the trigger brought | 
downward and the hardened steel cut- | 


ters pick up the missing part. 


It is -| 


light weight, flat, easy to slip into belt | 


or holster.—Pack-Rite Machine Corp., 
Milwaukee, Wis——Muu Supp.ies, June 
1942. 


Cement 
For Laying Fire Brick 


A cement for use in laying insulating 
fire brick has been introduced. Known 
as “Armstrong’s No. 2500” cement, the 
new product is designed especially for 
use in laying Armstrong A-16, A-20, 
and A-25 insulating fire brick. Because 
the new cement is made up of high 
grade refractory clays and grog, chem- 








Management Needs the BEST 
Industrial Brushes and Brooms 
Money Can Buy . . sr a 


THAT MEANS 














dends on 


give good 





That CAPITAL "RED CAPS" pay good divi- 


known by many plant managers. When they 
specify additional equipment or when re- 
placements are needed, they are going to 
buy CAPITAL "RED CAPS" again. They 


ticular type to handle a given job best. 
Cleaning and maintenance are of greater 
importance today than they have ever been 
and proper equipment for this big job is 
mighty important. Our Distributors have a 
duty to fulfill—it is to be ready to supply 
CAPITAL "Red Cap” Industrial Brushes and 


Brooms—we can ship when needed. 


INDIANAPOLIS BRUSH AND BROOM MFG. CO. 


CORNER BRUSH & BROOM STS. 


the original investment is well 


long service and there is a par- 


EST. 1890 





INDIANAPOLIS, IND. 





































DAYTON UNIVERSAL SAFETY LADDER SHOE 


Easily installed on your present straight tad- 
ders. Prevents slipping—guarantees additional 
safety for workmen. 
Suction Grip Treads or Suberac Cork Treads. 
Shoe is instantly converted by flip of hand or 
foot for either inside use of Treads or outside 
use of tempered steel Spike Toes 


DAYTON SAFETY LADDER 


These ladders save time—provide supreme 
Ordinary ladder hazards elimin- 
ated. Nationally used by Industry, 
Dayton Safety Ladders give confidence to 
Features a broad platform with 
ample room for both worker, tools and 


Safety. 


workers. 
supplies. Rigid 
ae 


ness 
with 


of weight 


cost. 


plane spruce assure 
—? 
qui 


Standard 
Safety Shoes at no extra 


WRITE TODAY 
FOR PRICES 
AND FREE CATALOG. 


414 Safe ad Standing Gwt lhe Blower 





Your choice of Rubber 





these 


steel supports, tested air- 
fight. 
lig 

pped 
Rubber 















1Z1-123 W. THIRD ST. 
CINCINNATI 
OHIO 
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GLOBE WOVEN BELTING CO., INC. 










WRITE 
FOR 
CATALOG 
contains valuable 
information 
about 
metal cutting 


BRUSH UP ON WOVEN BELTING USES... 


IED, AVAILABLE TYPES, SIZES, PRICES, ETC. ... 


1398 CLINTON ST. 


Gentlemen 


Please send me at once your new Woven Belting Reference Catalog 


My name 
Address 
Company 
City 
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A ™%” cut on annealed bolt is easily within 
the capacity of large standard Porter Clipper 
— cuts quickly oud bones on making cut ther 
cut for a long, long time. heat- 
treated cutting edges, minimum friction loss, 
maximum power increase — all combine in 
a fine precision tool. Complete line of models 
and sizes to cut rods, bolts, strap, wire, 
stranded cable, etc. — special jaws for 
cutting hard steel or hot work. Special tools 
designed for crimping, riveting, etc. 

Note: we are using every available machine 
and every available man; twenty-four hours a 
day, to meet .Government requirements, and 
especially to meet our jobbers’ needs with the 
earliest possible shipments. 


H. K. PORTER, INC., 


Special 


Everett, Mass. 





WITH 


GLOBE'S 
NEW 
REFERENCE CATALOG 


Here's up-to-the-minute data on the uses 
of GLOBE Woven Belting products . . . 
data that can be of infinite value to you 
in advising and recommending varied 
woven belts and webbings for your cus- 
tomers and prospects . . . also in offering 
sound service tips about GLOBE items 
already in service. It's all in one book, 
and the book is yours for the asking. Fill 
in the coupon and mail today .. . no 
obligation. Increase your belt knowledge 
and increase your value to your customers! 


+ 








BUFFALO, NEW YORK 
GLOBE — 


a recognized 


name for beltings 

ENDLESS WOVEN 
BELTS 

SOLID WOVEN 
COTTON BELTING 

KANRY-TEX BELTING 

WATER-PROOF 
TREATED BELTING 

WEBBINGS 


and a number 
belting products 


of other 
State 
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ically and physically similar to the 
components of Armstrong’s insulating 
refractories, it provides a coefficient of 
expansion of the dried cement vir- 
tually the same as the brick with which 
it is used, thereby eliminating cracking 
and peeling caused by differential ex- 
pansion. “No. 2500” cement provide 
an excellent bond of moderate strength 
without possessing the bonding char- 
acteristics of an air set cement. It is 
particularly suitable for use directly 
exposed to furnace temperatures over 
1800 degrees F. Because a “fired bond™ 
is not attained at lower temperature-~. 
back up brick which are laid with the 
new cement can readily be salvaged 
with little or no loss.—-Armstrong Cork 
Co., Lancaster, Pas Mit Supertrs. 
June 1942. 


Dial Feed Press 


High Speed, Accuracy 


Safety is a special feature of the new 
“Federal” multiple dial 
all moving parts are 
except the dial plate itself. Indexing 
is obtained and accurately 
by a cam and gear arrangement in con- 
nection with the crankshaft. This spe- 
cially developed cam smooths out the 
indexing motion to facilitate speed. The 
cam allows the dial to be indexed in 
any part of the revolution of the crank- 
shaft from 90° to 180°. The multiple 
dial feed can be adapted to handle a 
variety of secondary operation. Dial 
feeds are available on eight sizes of 
Federal presses, from 6 to 80 ton ca- 
pacities. The press is checked from 6 
points to a tolerance of .0015; the ram 
is bored in exact alignment with the 
extra safety lock 


feed press. 


since enclosed. 


positively 


V-ways: 


long 


new 











feature makes it possible to set or ad- 
just dies while the flywheel is in opera- 
tion; incline adjustment operated from 
the front of the press makes for ease 
and safety; bearing caps are split ver- 
tically, resting on reinforced frame, 
thus transmitting shock from the thrust 
and return strokes directly to the frame. 
—Federal Press Co., Elkhart, Ind.— 
Mint Suppries, June 1942. 


Cap Nut 


Standard Sizes 





Cap shapes are now available in “An- 
cor-lox” leck nuts. A wide choice of 
materials for the nut body is offered, 
also considerable variation in the 
metallic composition of the locking ring 
insert. All standard sizes (measured by 
holt diameter dimensions) are listed: 
obtainable with thick or thin walls. The 
cap nuts are of all metal construction 
and self-contained. the locking ring be- 
ing made integral with the nut body 
Comprising a single unit lock nut, it is 
notable for its quick easy handling. 
{n-cor-lox Div., Laminated Shim Co., 
Inc., Glenbrook, Conn Min St reiies. 
June 1942. 


Radiation Pyrometer 
Controls Temperature 


\ radiation pyrometer, known as the 
“Pyrevac’, has recently been intro- 
duced. It is designed for recording. 
indicating or automatically controlling 
temperatures in furnaces and_ kilns 
above 900° F. This unit is mounted on 
the outside of the furnace out of the hot 








Are You Overlooking This? 


JYOW-NA 





ALL YOUR FILES FROM 
ONE SOURCE OF SUPPLY 


In these days when industry is demanding both Swiss 
and American Pattern Files as never before, when 
quality and service mean so much, it is a real ad- 
vantage to get all your files from ONE SOURCE and 
know they will satisfy. 


We are one of the very few who can give you this 
service. In addition to the increased savings in han- 
dling charges and overhead expenses, you can be 
sure that you will have a file for the job and it will 
satisfy. 


lst— ALLIGATOR” (Swiss Pattern). Swiss Pattern Files 
and Rifflers are used when it comes to real precision 
filing. Remember there are only a few Swiss Pattern 
Brands and none better than the CARSON NEWTON 
“ ALLIGATOR.” 


2nd—"DU-MORE” (Red Label). The highest grade 
commercial American pattern file. They can be put 
against any files on the market and will give satis- 
faction. 


3rd—"KLEEN-KUT” (Blue Label). A first quality graue 
in the so called regular commercial files. They will 
stand right at the top with any make in the regular 
commercial. 


Today our plant is at top speed serving AMERICA. 
Perhaps we can serve you. 


= 


. 
“ARSon-NEwTON iia 


You can't buy or sell a BETTER FILE 


CARSON NEWTON CO., Belleville, N. J. 
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“y 
SELL 
THIS 
SINGLE 
TOOL for 
PUNCHING , 


and 
NOTCHING 


WHITNEY 


BENCH PUNCHES 


This Whitney combination punching and 
notching tool is the most universally 
used on the market. There are already 
50,000 satisfied users and the number 
grows daily. Nine types and sizes 
handle all jobs neater, faster, and bet- 
ter. Get descriptive booklet for details. 
























[WAY HAND LEVER METAL PUNCHES hy) 


ROCKFORD 








ILLINOIS 








f— Y 





SIDE PULL Round tron Type 
(%” to 12” inclusive) 





Laer Flat Band Fasteners 
" to 10” inclusive) 








i 


TECKTONIUS 
FASTENERS 


--SUPERIOR 


’ 
because they're 
© Best by test, 

Best by comparison, 

Best by actual use, 

TRADE MAREED for: 

QUALITY — ECONOMY 
DEPENDABILITY. 


—Anticipate your 
requirements NOW. 


E.C.TECKTONIUS MFG.CO. 


Dept. T. Racine, Wisconsin 
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zone, where it picks up heat rays emit- 
ted from the object under measurement, 
thus registering its surface temperature. 
The “Pyrovac” is intended for use in 
measuring and automatically controlling 
temperatures that fall into the following 
classifications: (1) high temperatures 
out of the range of the thermocouple; 
(2) temperatures for which rare-metal 
thermocouples are used; (3) surface 
temperatures, such as roof, wall, duct 
and the temperature of the work itself 
rather than furnace or kiln temperature 
surrounding the work; (4) where ob- 
ject is moving, is inaccessible, or where 
there are space _limitations.—Bristol 
Company, Waterbury, Conn—MItr 
Suppuies, June 1942. 


Dermatitis Preventive 
Disinfectant, Antiseptic, Deodorant 


Industrial dermatitis or skin disorders 
caused by bacterial or fungus infesta- 
tions in cutting oils, drawing oils, core 


oils and similar compounds is claimed 





to be prevented by the addition of odor- 
less water soluble germicide in tablet 
form. These “Natriphene” tablets are 
dissolved at the rate of one tablet per 
gallon of emulsified oil base or com- 
pound. This solution is added to cutting 
oil base before dilution with water. 
Tablets are dissolved in alcohol before 
adding to paraffin base oil. Product is 
also claimed to prevent odors and de- 
composition of oils. When dissolved in 
“Natriphene” tablets make 
a germicidal, antiseptic, fungicidal and 
deodorizing solution.—Natriphene Com- 
pany, Detroit, Mich.—Mi.t Suppties, 
June 1942. 


” 


clear water 


Marking Devices 
Speed and Accuracy 


The illustration shows a special en- 
graved roll die for marking wire, weld- 
ing rod and other round materials, and 
a press stamping die for marking disks. 
the ends of cylinders, shaft ends, gear 
hubs and any part that can be marked 
on the end of the hub, shoulder or on 
the periphery. When the Marking 
Roll is in use, the wire, rod or tube 





MILL SUPPLIES * JUNE, 1942 





HIGH-PRODUCTION 

Etteo- Emirick 
are AND. DRILLING 
EQUIPMENT 


KEYLESS DRILL CHUCKS 
that save time and energy 
and are built for years of 
hard service. 


TAPPING MACHINES 
so designed that unskilled 
labor can tap 2400 to 
12,000 holes per hour on 
, them. 


SEL 































TAPPING ATTACHMENTS 
that can be used on any 
drill press and turn it into 
}a high-speed, sensitive 
b tapper. 

, 


TAP 

CHUCKS 
with visible 
, grip that as- 
sures true 
centering and 
positive driv- 
ing and saves 
taps. 
»BULLETINS giving full 
details mailed on request. 


aie em (ele) ie omits 


600 Johnson Ave., Brooklyn, N. Y 





» i i 








Specialists in Tapping and Drilling 
Equipment for over 25 years 








THE TOOLS 


5 EL THAT ARE 


WINNING THE WAR 
AGAINST DUST and DIRT, 
THE ENEMIES 
OF PRODUCTION 








CLEMENTS 


CADILLAC 


BLOWERS & SUCTION CLEANERS 


IN GREATER-THAN-EVER DEMAND FOR 
CLEANING MOTORS, MACHINERY ETC., 
IN PLANTS PRODUCING FOR VICTORY. 
CLEAN EASIER AND QUICKER— 
5 MODELS 
(SOLD ONLY ON PRIORITIES) 


Write for Details Today 


CLEMENTS MFG. CO. 


6656 S. Nerreganset?t Ave. Chicago, Ill. 

















passes underneath this roll and is en- 
graved with the raised lettering or 
numbering that impresses the mark. 
The diameter of the roll determines the 
distance between marking intervals. 
When in use, the curved line Press 
Stamping Die is placed in the ram of a 
ten ton or heavier punch press and a 
guide for positioning the part on a 
stamping block of the press bed com- 
pletes the setup. By guiding the part 
so that the mark is stamped in the 
center of the most uniform flat surface, 
no damage to the part results but a 
perfect mark is obtained. For steel or 
cast iron parts, each character must be 
engraved with a heavy steel bevel to 
each line of character sufficient for 
strength to withstand the stamping 
shock. — Acromark Corp., Elizabeth, 
N. J—Mut Suppties, June 1942. 


Automatic Oiler 


Elevator Door Checks 





To prevent waste of large quantities of 
oil, cleaning and decorating expense, 
and eliminate fire hazards, a visible au- 
tomatic oiler has been introduced. This 
controlled method of oiling supplies 
only the correct amount of oil at the 
right time. Installation can be made 
quickly and no attention is required 
except to keep a supply of oil in the 
reservoir. The clear bottle tells at a 
glance when refilling is necessary.— 
Trico Fuse Mfg. Co., Milwaukee, Wis. 
—Miut Suppuies, June 1942. 


Protective Lotion 
For Industrial Use 


Development of a special lotion for 
skin protection under industrial con- 
ditions has been announced. Known as 
“Athea Protective Lanolin Hand Lo- 
tion,” the preparation is an emulsion of 
pure olive oil and lanolin with glycerine 
and distilled water. The lotion is said to 
help the skin replace natural oils lost 
through repeated washings in alkalin 
soaps, to keep grease and grime from 
imbedding deeply in the pores of the 
skin, and it contains a mechanical bar- 








“BLUE DEVIL" ».s3iv:. 


. SAFE, 
DEPENDABLE 
FOR TODAY'S 
PRODUCTION 
NEEDS 


“BLUE DEVIL” Products are of 
vital importance for today’s highly 
specialized manufacturing because 
they have proved themselves able 
for the emergency. “BLUE DEVIL” 
Products are manufactured with 
the greatest precision in our elec- 
trically-controlled furnaces—always 
uniform—never any variation. Un- 
equalled for strength, toughness. 
and long life. They are needed— 
urgently—we can supply them. 


e 
— 
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“BLUE DEVIL” Products « socket set screws « socket head cap screws ¢ socket head stripper 
bolts © socket screws (dardalet threa¢) « socket screw keys © socket pipe plugs (cold drawn or 
alloy steel) © safety alloy ste! dowel pins « square head set screws (alloy steel) «© studs 
(cold drawn or alloy steel) © tool post screws (alloy steel) * headless set screws (cold drawn) 


MIFETY NOCKEL-Y MBCW COMPO 


4445 N. KNOX AVE. CHICAGO, ILL. 















- Vem 4058 er err 


are satisfying the demands for longer life and greater 
dependability. 

Use them in factories, as containers for small parts, 
where they can easily be rolled from one place to 
another—save time—save labor. Use them wherever 
good containers are needed, for storage of various 
commodities or for waste disposal. 

Witt Cans are sturdily constructed of special analysis 
steel to give long dependable service and by actual 


. a Ne ee 


tests proved to outlast 3 to 5 ordinary cans. Witt Roller Cans can be 
Witt Roller Cans help speed production when used as furnished with iron or rub- 
small parts containers in industrial plants. ber wheel casters. 


Cooperation with the national war effort limits our pro- 
duction for civilian needs. 


The WITT CORNICE Company 


WINCHELL AVE. CINCINNATI, OHIO 
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YOUR CUSTOMERS NEED 
THIS WAR-TIME NECESSITY 


Every plant in your territory urgently needs SMOOTH-ON 

No. 1, because this many-purpose iron repair cement will + 
enable them to exert their full war-time production efforts Cooperating 
with minimum interruptions from leaks in equipment and 

pipe lines, cracked machine castings, and parts that become 

loose on apparatus and fixtures. 


SMOOTH-ON permits making speedy repairs without dis- 100% 
mantling equipment or the use of heat, and frequently 

avoids the necessity of lengthy shutdowns while awaiting 

replacements. Supply houses which consistently bring 

SMOOTH-ON to the attention of their customers report VICTORY 
rapidly mounting sales of this repair necessity. You, too, for 

can profit by the many sales possibili- ”s 


ties of SMOOTH-ON if you point out 
its benefits to your customers. 





Tell your Customers... 


Do it with SMOOTH-ON 


Smooth-On Mfg. Co., Dept. 25 


570 Communipaw Ave., Jersey City, N. J. The entire staff of 


MILL 
CMTE evs TACL & SUPPLY ce <i , 
=e : = \| SUPPLIES 


Today, distributors’ catalogs are has subscribed to 


playing an important part in the the purchase 
War Production Plants of 
















America. They are salesmen who of 


' eee ; a For details of the modern cata- UNITED STATES 
oy, «| ith high d pri d 
The Machinists’ Tool & Supply vi _ reais WA BONDS 


Co’s. new catalog contains Write to: 


do not require tires or gasoline. 





WEINBERG & MCRKEE, Ine. 
610-W-Van Buren St. Chicago, Ill. ~ & wk & & * 
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Elephant Brand 
Phosphor Bronze 
Bushing Bars 
need only a 
1/32" cut off 
the O. D. and 
I. D. (1/16" in 


Re! the larger sizes) 
prow! to completely 
bushing finish a flaw- 


bars less bearing! 


No machining of the 
hard scale of the casting. . . 
The customer saves machine 
time, manpower, tool up-keep 
and waste. 
No need to tell how these sell! 
. And, there's a complete 
range of 247 sizes—many for 
delivery from stock. 


The PHOSPHOR BRONZE SMELTING COMPANY 


ELEPHANT BRAND 
Phashhon Ib ~~ 
| 


2230 Washington 
Philadelphia, Pa. 
Original Mcnufacturers of 
Phosphor Bronte in the 
U.S. A."'—Established 1874 


Avenue, 


y v 


PHOSPHOR @RONTE 





ELEPHANT BRAND 


BRONZE 


PHOSPHOR 





semi-finished 


USHINGS 








ATHEA 
X 


Protective 





LOTION 








rier to the chemical irritants in common 
industrial coolants, cutting and lubri- 
cating oils. Available in different quan- 
tities from 4-ounce bottle to 1-gallon 


size.-Athea Laboratories, Milwaukee. 
Wis——Mit Suppriies, May 1942. 


Air Clamp 


Has Wide Application 





Two additions have been made to the 
manufacturer's line of air clamps. The 
additions are the “H4° air clamp and a 
new air clamp foot control. The “H4” 
(illustrated) is 


clamp adaptable to 


many forms of milling operations. It 
also has wide application in assembly 
jigs. It is possible to operate groups ol 
air clamps in assembly jigs by one 
master valve. An important feature of 
this clamp is the ease with which it 
can be set for various operations. Jigs 
can be reduced to the simplest forms. 
while built in clamps and hold-down- 
can be eliminated. The other item an- 
nounced is a new type of foot control 
for the clamps. With this control, work- 
cycles may be sped up as the operators 


hands are released for a more rapid 


feed of new work.-Mead Specialties 
Co., Chicago, Il Mins. Strrtirs. June 
1942 
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Your Customers Can 









SELL SAFE 
TOOLS 








When your customers 
urgently need every man 
(and woman) at every 
job for every minute, the 
prevention of injury be- 
comes a national obliga- 
tion—an obligation to 
sell the best tools; Plumb 
Tools! For example, the 
scientifically tempered 
face of the Plumb Machin- 
ist Hammer is crowned and 
champhered to overcome 
dangerouschipping. Perfect 
striking control is provided 
by perfected balance. The 
Plumb take-up wedge keeps 
head tight! 

Our advertising is helping you sell 
these Plumb safety factors by saying 
““specify Plumb to your mill supply 
salesman.” 


NOTE ALL THESE PLUMB FEATURES 
1. Scientifically tempered face, crowned and 
champhered to overcome chipping. 


2. Heat treated, toughened eye to prevent break- 
age. 


3. Handle kept tight with take-up wedge. 


4. Striking control thru properly balanced head 
and hickory handle. 

5. Added Driving Power thru properly cen- 
tered weight. 


FAYETTE R. PLUMB, Inc. - PHILADELPHIA, PENNA. 








Sell the Chaj, 


Drive Line. 


ROLLER HAINS 


7 4 % 
F : 

fe . df oh Ba thd 
bse eta os Vide & : 


BEG os Hie i 


DIVISION 


Over AQ00 of the top-ranking 


MACHINE SHOPS can't be wrong about 


(CAD) Standardized SET-uP APPLIANCES 


They use CAD Bolts because they fit machine table T-slots when ordi- 
nary bolts are ruinous. Stock sizes ¥%” to 1”, from 142” to 30” 
long—full, smooth threads—no machining required. They use CAD 
Clamps because the shapes and sizes hold a job—no makeshift or 
special set-ups needed. They use CAD Jacks, step blocks, packing 
blocks, wedges, spacers because they all make the set-up job a 
snap—save time and money every day. 


Stock the CAD Line and show your 
customers how they help speed up 
machine shop operation. It will show 
up on the profit side for you. Sold 
only through selected distributors. 


WRITE TODAY FOR DETAILS 
and a COPY OF BULLETIN A-70 


CHAIN COMPANY ITHACA N.Y 
















# STANDARD SHOP EQUIPMENT CO. 


8153 Tinicum Ave., Philadelphia, Pa. 
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| PIPE THREADING—“How To 





Sales lelps 


from the 


| 


- 
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Get 
Better Threading Results On Pipe” is 
an informative little folder. Included 
are notes on grinding dies; a diagram 
of cutting angles on various types of 
chasers; recommended cutting angles 
and cutting speeds for various pipe 
materials and terms applying to thread- 
ing dies and their functions, such as: 
lip, cutting angle, clearance, lead or 
throat angle and chip space.—Republic 
Steel Corp., Cleveland, Ohio. 


HACK, BAND SAWS — A users 
chart, showing various recommended 
speeds, teeth, and feeds for Spartan 
hack and band saws, has recently been 
released. Bright green in color and 
printed in clear black type, these charts 
are covered by a thin lacquer spray to 
keep them from becoming soiled.— 
Spartan Saw Works, Inc., Springfield, 
Mass. 


SAFETY — The 4-page pamphlet, 
“Safety Simply a Matter of Horse 
Sense,” was prepared for industrial 
engineers interested in production as 
well as safety. It gives information on 
equipment which will reduce accidents 
through the intelligent use of com- 
pressed air. The safety installations 
described are not only easy to install 
and operate, but they point the way to 
increased production.—A. Schrader’s 
Son, Brooklyn, N.Y. 


LATHE —To further increase the effec- 
tiveness of their lathe operators’ hand- 
book for defense training purposes, the 
South Bend Lathe Works has just issued 
the 41st edition of “How To Run A 
Lathe.” A number of changes in text 
material and illustrations have been 
made since the previous edition was 
printed. This book contains the latest 
information on the operation and care 
of metal working lathes. Covers such 
subjects as the operation of the lathe 
units, grinding cutter bits, making ac- 











SHELDON beiciion Gries 


ir 
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A full line moderate 
priced 10”, 11” and 
12” Precision Tool 
Room Lathes built to 
industrial quality tool 
standards. (Illus- 
trated with Sheldon 
4-speed lever op- 
erated under drive.) 


Production Lathes 
with lever operated 
collets, lever cross 
slides and tailstocks. 
Ideal for second op- 
eration work — stur- 
dily built precision 
tools. 





Machine Shop and 
maintenance depart- 
ment lathes, with a 
wide choice of at- 
tachments, acces- 
sories and drives. 


Ultra- 


ded 


with Bronze, 

Precisi Pre - 1 
Ball or Super - Pre- 
cision roller bearings. 








2 
If you want to really 


SHELDON. 
> 


SHELDON MACHINE CO., INC. 


4232 N. Knox Ave., Chicago, U. S. A. 














We can supply 


HARRIS FLOATS 


for industry's 


emergency needs 


When floats are needed in a hurry 
for repairs, rebuilding, or replace- 


ments, come to HARRIS. We 
have the right size—the right 
type—copper, steel, nickel, brass, 
everdur, monel, or stainless—for 


any pressure. Help industry with 
HARRIS Products. 


ARTHUR HARRIS & COMPANY 


210-218 N. ABERDEEN ST. 
CHICAGO, ILL. Est. 1884 














Better Bench Lathes 


selllathes sell | 


curate measurements, chuck work, taper 
turning, boring, drilling, reaming, tap- 
ping, cutting screw threads, reference 
tables, etc. This edition contains 128 
pages, is 544-in. x 8-in., and has over 
365 illustrations. Copies are available 
for 25¢ postpaid—South Bend Lathe 
Works, South Bend, Ind. 


WOVEN BELTING—Uses for woven 
belting. applications, available types, 
sizes and prices of Globe products are 
all covered in the new reference catalog 
just released. This colerful booklet con- 
tains valuable data advising and recom- 
mending varied woven belts and web- 
bings for specific jobs. Photographs of 
the executive personnel, and illustrated 
explanations of the workings of the 
plant are also included.—Globe Woven 
Belting Co., Inc., Buffalo, N. Y. 


ROPE—A_ booklet called “Making 
Rope Last Longer” is now distributed 
free, and will be supplied in quantity, 
upon request, to any business in a posi- 
tion to conserve the use of the country’s 
supply of rope. Included in this folder 
are timely suggestions for making rope 
last longer, through greater care in 
using and storing. It is suggested that 
if every piece of rope were made to 
last only 10% longer, the country’s 
stockpile would be increased 15,000,- 
000 pounds annually.—Plymouth Cord- 
age Co., North Plymouth, Mass. 


LOCK NUTS -- A __ comprehensive 
folder on “An-cor-lox” lock 
just been issued. This new lock nut is 
fully described and the folder is re- 
plete with diagrammatic, photographic 
and factual matter on styles, materials, 
designs and finishes. Application in- 
structions and suggestions for use are 
also included.—An-cor-lox Div., Lami- 
nated Shim Co., Glenbrook, Conn. 


VALVES Just published an in- 
formative 32-page bulletin describing 
the “Everlasting” quick-operating 
valves for blow-off, water columns and 
other boiler room services. It is pro- 
fusely illustrated with large, self-ex- 
planatory views which clearly show the 
design and construction of the various 
types. text topically ar- 
ranged for quick reference, and ex- 
plains in detail the exclusive features 
of the unique designs. Complete tables 
of specifications, dimensions and prices 
are also included.—-Everlasting Valve 
Co., Jersey City, N. J. 


is 


Concise is 


SAFETY EQUIPMENT — Emergency 
safety equipment for plant protection 
and public safety departments is com- 
pletely described in the new 8-page 
bulletin “M.S.A. Safety Equipment.” 
The pages include descriptions of gas 
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MOTO-TOOL IS 
Faster BECAUSE 
IT'S More Powerful 






wood case. $23.50. 


27,000 R.P.M. 


Hundreds of defense jobs in tool rooms and on 
production lines can be done faster and better 
with a Moto-Tool. 

Put more punch in war production with 
Dremel MOTO-TOOL, the tool that does 
better grinding, buffing, drilling, finishing .. . 
faster, easier. Higher speed saves wheels and 
points. MOTO-TOOL is precision-built for 
precision work. Has shockproof bakelite 
housing, oil-less (oil sealed) bearings, built-in 
cooling fan. Balanced armature eliminates 
vibration. Model 2 operates AC or DC... 
weighs only 13 ounces . . . costs only $16.50. 
Sell MOTO-TOOL—100 war production tools 
in one. Write for distributor franchise facts 
and catalogue of Dremel Tools and Acces- 
sories. 


DREMEL MFG. CO. 1432-F Racine, Wis. 








PROTECT 
Your Workers and You'll 
BOOST PRODUCTION 


Statistics prove that men and women who 
"feel safe'’ in their work are more effi- 


cient . . . more productive. This is even 
more vital today than ever before, since 
every skilled man and woman is threat- 
ened daily with increasing hazards in the 
race for top production. Remember, they 
cannot be replaced, and lost man hours 
mean fewer planes, tanks and other war 


materials. 


Sellstrom goggles and helmets, like all 
other afford that 
to every 


Sellstrom Safeguards, 


scientific protection so vital 


worker's efficiency. Send today for our 


catalog — or consult our engineers for 


safety equipment best suited to your needs. 


Sill. 


MANUFACTURING CO. 


662-6 N. Aberdeen St. Chicego, IN. 
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Your Customers’ Hardest Jobs 4 


are NOT too 
difficult for 


ALL-STEEL 


From “% Ton To 80 Ton sizes Peerless 
Hoists are standing the tests of every 
day twenty-four hour performance. 
Even under the most adverse condi- 
tions they stand up to every require- 
ment of continuous and economical 
performance. 


The best service you can render your 
customers today is to recommend or 
specify Peerless Hoists for their every 
need. 


THE HARRINGTON CO. 
17th & Callowhill Sts. 
Philadelphia 


Production Speed- Wits 
that you can sell 
PALMETTO*  otm- PACKINGS 


prevent production delays by avoiding stuff- 
ing ‘box troubles in pumps, valves, compressors, etc. 
The internal lubrication of these packings keeps 
them soft and effective for long periods, 


BASA* “re” HAMMER 


eliminates time out for replacing faces, 
because its clamping adjustable jaws enable raw- 
hide, copper or babbitt faces to be replaced within 
a few seconds. Also EMPIRE * Rawhide Mallets. 


* Reversible 
FAVORITE?™ Cretchee’ WRENCH 
speeds up nut tightening operations by 
climinating the time required to lift off and replace 
the wrench at each quarter turn. The only socket 
wrench that accommodates two different sizes of 
nuts with each head. 




















Write for information and prices 


‘wie’ GREENE, TWEED & CO. 


BRONX BLVD. AT 238 ST. NEW YORK CITY 
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masks, helmets. gas detectors, inha- 
lators, asbestos suits, goggles. respira- 
tors, first aid kits, stretchers, splints 
and fire blankets. In addition, the bulle- 
tin introduces three new special items, 
the M.S.A. steel helmet. the defense 
first aid belt and the combination trac- 
tion splint——Mine Safety Appliances 
Co., Pittsburgh, Pa. 


BLOWERS—A 76-page catalog, num- 
ber 303. describes the Autovent “Type 
H” and “Type HB” centrifugal blowers. 
The bulletin is divided into two sec- 
tions: Part I is an attractive 20-page 
booklet profusely illustrated with photo- 
graphs of the blowers showing various 
drive arrangements and discharges, in 
both single inlet. single width and in 
double inlet. double width construction. 
The text explains construction features. 
Part Il of the catalog consists of 40 
pages of engineering data and capacity 
tables covering performances of the 
blowers at static pressures from 14-in. 
to 5-in.-Autovent Fan & Blower Div., 
Herman Nelson Corp., Chicago, Ill. 


GRAPHITE BRUSHES. — Just is 
sued is catalog K-15 covering Keystone 
carbon. graphite, and metal-graphite 
brushes. Popular types of metal-graphite 
brushes for low voltage generators and 
slip ring applications, and carbon- 
graphite brushes, for motors and gen- 
erators. are illustrated. Also shown are 
fractional horsepower and automotive 
brushes. as well as metal-graphite and 
carbon contacts, negative temperature 
coeficient resistors, and Selflube 
porous bronze and porous iron bearings. 
Catalog contains base prices of standard 
sizes of brushes and gives a simple 
method for computing prices for each 
style—Keystone Carbon Co.. Saint 


Varys, Pa. 


_ COVERS FOR BALL BEARINGS— 


Standard covers for ball and_ roller 
bearings, flat. medium and deep covers 
in two types of fastening flange. lug 
and round are described in Bulletin 
No. ll-c. The 4-page bulletin explain. 
low unit cost in small or large quanti- 
ties and the saving of costly machine 
set-ups. Detailed drawings. sizes, style- 
and easy method of ordering are in- 
cluded.—R-S Products Corp., Phila- 
delphia, Pa. 


ABRASIVES AND ADHESIVE 
TAPES— An interesting new booklet 
covering use of abrasives on various 
machines as well as a deseription of 
how Scotch adhesive tapes can save 
time for those doing grinding, finishing 


| or polishing. Booklet is heavily illus- 
| trated with many application pictures. 


Vinnesota Mining & Manutacturing 
Co.. St. Paul, Minn. 








INDEX TO ADVERTISERS 


Page 
Abrasive Company 40 
Advance Car Mover Co 122 
Ahlberg Bearing Co 146 
Albertson & Co., Inc 101 
Allen Co., L. B 124 
Allen Manufacturing Co 140 
Alloy Steel Products Co.. 42 
American Chain & Cable Co., 
Inc. ..37, 112, 159, 164, Back Cover 
American Chain Div. of American 
Chain & Cable Co., Inc..... 159 
American Leather Belting Assn 174 
American Machinist : 184 
American Manufacturing Co. 91 
American Saw & Mfg. Co 2 
American Screw Co. 200 
American Swiss File & Tool Co 198 
Appleton-Atlas Car Mover Corp 212 
Armour Sand Paper Works 139 
Armstrong-Blum Mfg. Co 143 
Armstrong-Bray & Co 136 
Armstrong Bros. Tool Co 127 
Arro Expansion Bolt Co 207 
Atkins and Company, E. C 39 
Barnes Co., W. O 31 
Bassick Co. _.. 192 
Beall Tool Co........ os . 126 
Beaver Pipe Tools, Inc 
Inside Front Cover 
Behr-Manning Corp. 170 
Belmont Packing & Rubber Co 129 
Bethlehem Steel Co 120-121 
Billings & Spencer Co 171 
Birmingham Publishing Co 102 
Black & Decker Mfg. Co..... 12 
Bonney Forge & Tool Works 172 
Brown & Sharpe Mfg. Co. 95 
Buda Company . 116 
Bunting Brass & Bronze Co 10 
Cabot, Inc., Samuel 210 
Calder Manufacturing Co 126 
California Tanning Co 207 
Cantol Wax Co 208 
Carboloy Co. 215 
Carey Mfg. Co., Philip. ... 188 
Carnegie-lllinois Steel Corp., Div. of 
U. S. Steel Corp 153 
Carson-Newton Co. 221 
Chicago Expansion Bolt Co 215 
Chicago Eye Shield Co 208 
Chicago Pulley & Shafting Co 214 
Chicago Rawhide Mfg. Co 213 
Chicago Wheel & Mfg. Co 190 
Clark Bros. Bolt Co 212 
Clayton & Lambert Mfg. Co 207 
Clements Manufacturing Co 222 
Clemson Bros., Inc 206 
Coffing Hoist Co 150 
Collis Co. 102 
Columbian Vise & Mfg. Co 142 
Columbus-McKinnon Chain Corp 96 
Conco Engineering Works 189 
Cooper Alloy Foundry Co 209 
Corning Glass Works 35 
Darnell Corp., Ltd 114 
Dart Manufacturing Co., E. M 186 
Dayton Rubber Mfg. Co 25 
Dayton Safety Ladder Co 219 
Delta File Works 209 
Delta Manufacturing Co 125 
Deming Co. 128 
Desmond- Stephan Mfg Co 194 
Diamond Saw Works, Inc 216 
Disston & Sons Co., Henry 19 
Dixon Crucible Co., Joseph 98 
Dixon Valve & Coupling Co 168 
Dodge Manufacturing Corp 89 
Donnelley & Sons Co., R. R 154 
Dremel Mfg. Co 227 





Page 


Dumore Co. 43 
Duro Metal Products Co 22 
The Edward Valve & Mfg. Co., Inc. 135 
Essex Brass Corp 211 
Ettco Tool Co 222 
Factory Management & Mainte- 
nance . 202-203 
Fafnir Bearing Co 169 
Fairbanks Company 157, 208 
Faultless Caster Corp 147 
Fiske Bros. Refining Co 151 
Flexible Steel Lacing Co... 13 
Ford Chain Block Div. of American 
Chain & Cable Co., Inc.... 112 
French & Hecht Saye a 
Globe Woven Belting iaiiiees 220 
Goodyear Tire & Rubber Co 7 
Goulds Pumps, Inc 214 
Graham Co., Inc., John H. 201 
Greene, Tweed & Co 228 
Greenfield Tap & Die Corp 193 
Harnischfeger Corp. 173 
Harper Co., H. M 124 
Harrington Co. 228 
Harris: & Co., Arthur 227 
Hazard Wire Rope Div. of Ameri- 
can Chain & Cable Co., Inc 37 
Heller Brothers Company a 
Hewitt Rubber Corp cee 93 
Holo-Krome Screw Corp.....105 to 110 
Imperial Brass Mfg. Co 113 
Independent Pneumatic Tool Co... 8-9 
Indianapolis Brush & Broom Mfg. Co. 219 
Jackson Manufacturing Co 138 
Jenkins Bros. 45 
Johnson Bronze Co 26 
Kennedy Valve Mfg. Co 165 
Keystone Lubricating Co 6 
Klein & Sons, Mathias 160 
Laminated Shim Co 211 
Lamson & Sessions Co 23 
Laughlin Co., Thomas 195 
Link-Belt Co. 3 
Lonergan Co., J. E 218 
Lowell Wrench Co 152 
Lubriplate Div. of Fiske Bros. Re- 
fining Co. 151 
Lufkin Rule Co 189 
Lunkenheimer Co. 18 
Lyon Metal Products, Inc 161 
Macklin Co. 177 
Magnolia Metal Co 190 
Magor Car Corp 115 
Manhattan Rubber Mfg. Div. Ray- 
bestos-Manhattan, Inc. 119 
Manheim Mfg. & Belting Co 156 
Marsh Corp., Jas. P 210 
McGraw-Hill Book Co. 178 
Medart Company 167 
Micro-Master Company 213 
Millers Falls Co 176 
Milwaukee Brush Mfg. Co 36 
Morgan Vise Co 179 
Morse Chain Co . 226 
Morse Twist Drill & Machine Co. 24 
Multiple V-Belt Drive Assn. 14 
National Screw Co 199 
National Twist Drill & Tool Co. 33 
Naylor Pipe Works 166, 185 
Nicholson File Co. i 
Norris Brothers, Inc 124 
North Bros. Mfg. Co. 158 
Norton Co. 145 
Osborn Manufacturing Co. 87 
Oster Manufacturing Co. 131 
Ottemiller Co., Wm. H. . 215 
MILL SUPPLIES ¢ JUNE, 1942 


Page 
Paasche Airbrush Co..... oh: 148 
Page Steel & Wire Div. of Ameri- 
can Chain & Cable Co... Back Cover 
Parker Co., Charles... 188 
Permatex Co., Inc... . 5 
Phosphor Bronze & Smelting Co. . 225 
Pierce Governor Co... 144 
Plomb Tool Co.... 137 
Plumb, Inc., Fayette R. 225 
Plymouth Cordage Co. 41 
Porter, Inc., H. K. 220 
Powell Co., William 38 
Racine Tool & Machine Co. 102 
Raybestos-Manhattan, Inc. 162 
Republic Rubber Co.. 46 
Ridge Tool Co. 149 
Roberts Rubber Co., Weldon 15 
Rochester Can Co. 180 
Rockwell Co., W. S. 210 
Roebling Sons Co., John A. 27 
Roper Corp., Geo. D. 183 
Round & Son, David 197 
Safety Belt Lacer Co... 210 
Safety Socket Screw Co. 223 
Sellstrom Mfg. Co. ; 227 


Shaw-Box Crane & Hoist Div. Man- 
ing, Maxwell & Moore, Inc. 134, 18/1 


Sheldon Machine Co... 227 
Simonds Saw & Steel Co. 103 
Skilsaw, Inc. 97 
Skinner Chuck Co. 214 
Smooth-On Mfg. Co. 224 
Spang-Chalfant, Inc. 123 
Spartan Saw Works ; 187 
Sprout, Waldron & Ga. Inc. 118 
Standard Pressed Steel Co. 20-21, 186 
Standard Shop Equipment Co. 226 
Stanley Tools 100 


Starrett Co., L. S.... Inside Back Cover 
Strong, Carlisle & Hammond Co. 208 


Swift Lubricator Co. 104 
Taylor Chain Co., S. G. 206 
Taylor Forge & Pipe Works 163 
Tecktonius Mfg. Co., E. C. 222 
Templeton, Kenly & Co.. ' 217 
Teuscher Pulley & Belting Co. 94 
Thermoid Co. 16-17 
Threadwell Tap & Die Co. 132 
Toledo Pipe Threading Machine Co. 141 
Treasury Dept., U. S. A. 204 
U. S. Steel Corp 153 
Upson-Walton Co. 205 
Utica Drop Forge & Tool Co. 99 
Valley Electric Corp. 217 
Van Dorn Electric Tool Co. 32 
Victor Balata & Textile Belting Co. 124 
Victor Saw Works, Inc. 218 


Vincent Steel Process Co. i 


Vogt Machine Co., Henry 175 
Walker-Turner Co., Inc. 133 
Watson-Stillman Co. 5 155 
Weinberg & McKee, Inc. 224 
Wells Mfg. Corp 180 
Whitney Mfa. Co., W. A. 222 
Williams & Co., J. H. 34 
Winter Brothers Co..... 182 
Witt Cornice Co.... 223 
Wood's Sons Co., T. B. 30 
Worthington Pump & Machinery 
Corp. 28-29 
Wright Mfg. Div. of American 
Chain & Cable Co., Inc. 164 
X-Pando Corporation 130 
Yale & Towne Mfg. Co. 117 
Yarnall-Waring Co. 104 


229 








backfires 


The Manager's Page .. . a meeting ground for discussion 


of problems common to both distributors and manufacturers... 


WE HAVE IN THIS COUNTRY some quarter of a 
million manufacturing and service units all tied 
together for the job of producing and moving 
those things necessary for the all out prosecu- 
tion of the war. Figures show that more than 
90 per cent of these establishments are served 
It makes no differ- 
ence whether these more than 225,000 establish- 
ments depend upon the distributor for the major 
part of their supplies 


by industrial distributors. 


they do depend upon 
distributors for many of those vitally necessary 
maintenance and repair items, tools and mate- 
rials—to maintain production schedules. 

The hundreds of thousands of man hours 
saved for production by the services of the in- 
dustrial distributor each month is factual testi- 
mony of the vital role this industry is playing 
in the war effort. Every distributor can cite 
many examples of this man hour saving and 
here is one to highlight the point: 

“4 distributor in the Chicago area received 
a phone call at the tail end of a Saturday after- 
noon from an important war plant. A quantity 
of specified sizes of drills were needed and upon 
the securing of this requirement depended the 
operation of the Sunday shift involving 6,000 
men. Because this distributor was on the job 
and had on hand for immediate delivery the 
required drills, 48,000 man hours of production 
were saved.” 

Upon the shoulders of industrial distributors 
rests a large part of the responsibility for keep- 
ing machines operating so that every man hour 
of labor in the war effort is usefully employed. 


That this industry is living up to its responsi- 


bility is all a part of the records. That every 


effort must be made to improve and increase its 
and never be satisfied with the job 
being done—is something the distributor must 


service 


constantly have in mind. 

The one and only job this industry, any in- 
dustry, is concerned with at this time is winning 
the war. To win, every unit of American indus- 
try must do that part of the work assigned to it, 
in perfect coordination with all the others. 
Nothing can and nothing should interfere with 
the job of industry setting its sights on a super- 
human production target and blasting hell out 
of every previous, or conceivable, record for 
hitting the target. 

At the Atlantic City convention, the president 
elect of the National Association stated: “This 
industry will survive if it deserves to survive.” 
This expression has been used over the ages in 
its application to the right of races, nations, 
creeds and political or economic groups to sur- 
vive in a changing world. Does the industrial 
distributor deserve to survive in today’s world? 
Not if any part of his efforts are wasted in 
trying to win the peace before we win the war. 
By that I mean that this is not the time to 
divide our efforts between doing the job at hand 
and achieving security or a more favorable posi- 
tion in the post-war period. We will survive by 
keeping our sights on the target and keeping 
everlastingly at the job of serving, to the utmost, 
the war effort. In no other way do we deserve 
to survive. 
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PAGE ELECTRODES 


FOR ARMOR WELDING 


ACCEPTED FOR WELDING 
AMERICA’S NEW VICTORY TANKS 


It was inevitable that tank production 
should turn to welding as the shortest 
road to provide the fleets of tanks required 


for America’s Armed Forces. 


And in this development it was just as 
inevitable that pace would be found ready 
and able to take its full share. 


So, now, it can be announced that an 
electrode developed exclusively by PAGE 
for welding armor plate has _ success- 
fully met all ballistic tests on plates 
submitted to the Army Ordnance Depart- 


ment by the manufacturers of tanks. 


4 
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PAG Ey WELDING ELECTRODES 


PAGE STEEL AND WIRE DIVISION - MONESSEN, PA., ATLANTA, CHICAGO, NEW YORK, PITTSBURGH, SAN FRANCISCO 
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AMERICAN CHAIN & CABLE COMPANY, Inc. 


BRIDGEPORT * CONNECTICUT 
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